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MUTUAL UNION’S MEETING 
MANY QUESTIONS DISCUSSED 


Legislative and Educational Work 
Receive Considerable Attention— 
Agency Questions Are Taken Up 





Mutual ‘ 

First ‘Vice- W. Munsell, 
Masonic Mutual Accident. 

Second Vice-President—W. ©. Goodall, 





(Prom a Staff ; Correspondent) 


Detroit, Mich, Aug. 26—Fifteen 
companies which are members of the 
National’ Mutual Union were repre- 
sented at its- annual. meeting at the 
Hotel Fuller today. The union now 
has thirty members, a gain of four dur- 
ing the year. The new members are 
the Acme Industrial Life Insurance & 
Sick Benefit of New Orleans, Wiscon- 
sin Casualty of Fosd du Lac, Colum- 
bia Cdstalty ‘of Porttiac, ‘Fraternities 
Health & Accident of Richmond, Me., 
and Bankers’ Accident of East St. 
Louis. 

res t Arford’s Address 

In his annual address President A. 
R. Arford spoke encouragingly of the 
progress made during the year, but 
asked for a doubling of membership 
the coming twelvemonth. Multiplicity 
of organizations entailing expense 
makes company officials hesitate to 
join all of them, but Mr. Arford urged 
that they should join the Detroit Con- 
ference, the Bureau’ of*Publicity and 
the Bureau of Education at any rate. 
Many legislatures will be in session 
this winter and companies should help 
the Bureau of Education to get correct 
information before their members. Mr. 
Arford called attention to the fact that 
we the’ proposed standard policy 

aw mutual companies will have to 
issue the same forms as stock com- 
patifés, though iri Sdifie “Cases in con- 
trovention “of their “charters. ~ This 

(CONTINUED ON PAGE 14) 
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EDUCATION THE THEME 


DETROIT CONFERENCE MEETS 








Committee’s Report Twice Presented 
—Independent Bureau Is Favored 
By Members 





(Prom a Staff Correspondent) 
Detroit, Mich., Aug. 28.—Education 
is the big theme at the meeting of 
the Detroit Conference which opened 
today. The committee on educational 
bureau had worked over it, formulated 
a report, then tore it to pieces and 
worked out another plan. The execu- 
tive committee has received these re- 
ports and late today it is to meet again 
and whip its report into shape. Chair- 
man William H. Jones said at noon 
that the committee was at sea at that 
hour. The one aim is to advise a prac- 
tical, workable plan on which united 
support can be secured. 
Want Their Own Bureau 
There is much opinion in the con- 
ference favorable to organizing its own 
educational bureau and not waiting for 
the proposed action of the Interna- 
tional Association of Casualty & Surety 
Underwriters. If a merger later ap- 
pears wise it can be effected; if not, 
the conference will not have lost any 
more time. It is doubtful if any such 
merger will ever be effected. There 
are leaders in the conference who say, 
“Let this body handle its own prob- 
lems,” and they do not favor becoming 
a tail to the casualty kite. 
Atmosphere Is Cleared 
One mighty good thing happened 
today. There has been talk of dissat- 
isfaction in the conference, of cleavage 
between the large and small or stock 
and mutual companies. Arthur J. Simp- 
son of Indianapolis, president of the 
American Miners Accident, a leader 
among the mutual men, stirred this 
question up by reading a paper in 
which he frankly stated facts as to 
conditions in the conference. It led 
to discussion which has cleared the 
atmosphere. Nobody seems ready to 
admit that any dissatisfaction existed, 
but the stir-up was a good thing. 
Entertainment Features 
There is a large attendance at the 
meeting, seventy-eight representatives 
of companies being present this morn- 
ing. Many ladies are here. This after- 
noon nearly everybody went on an 
auto ride, notwithstanding clouds, 
which soon drizzled forth rain. To- 
night there will be a big informal din- 
ner in the roof garden of the Hotel 
(CONTINUED ON PAGE 38) 
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MONOPOLY FOR MUTUALS 


CONSTITUTIONAL AMENDMENT 





Proposed Ohio Magna Charta Would 


Grant Companies Something They 
Do Not Want 





Lawyers hold that one proposed 
amendment to the Ohio constitution, 
which is to be voted upon along with 
forty others prepared by the recent 
constitutional convention, will prevent 
the state, counties and municipalities 
from insuring their property in joint 
stock companies. Some time ago the 
question arose as to whether public 
buildings could be insured in mutuals. 
The constitutional convention sought 
to answer this question and made a 
specific provision for the insuring of 
public property in mutual associations 
or companies. The convention failed 
to specifically permit the insuring of 
such property in joint stock companies 
and a strict reading of this section of 
the act would make mutual insurance 
compulsory and stock company insur- 
ance prohibited, as no other provision 
is made for insuring public property. 

Want Privilege, Not Monopoly 

While the mutual companies want 
the privilege of writing public business, 
as a whole they do not ask or even 
desire a monopoly, such as this amend- 
ment seems to grant. These companies 
are opposed to the proposed amend- 
ment. They want neither state regula- 
tion of rates nor state insurance. The 
policyholders in these companies, and 
there are many of them in Ohio, as 
Ohio is the biggest mutual state in the 
union outside of New England, would 
lose many of the advantages they now 
possess were the state to assume the 
making of rates or were they compelled 
to insure on a mutual basis with all 
risks in the state as would be the case 
under state insurance. Some of the 
mutual companies have addressed let- 
ters to all of their policyholders and 
others have their agency forces work- 


ing. 

. Not Responsible for Measure 

It is understood that the mutual 
companies had nothing to do with 
drafting of the amendment. The consti- 
tutional convention was dominated by 
the radical and socialistic leaders of 
the state and this action was evidently 
meant to enlist the mutual insurers of 
the state in the ranks of those sup- 
porting the amendments. The present 
activity of the mutuals resembles very 
much the activity of other interests to 
whom similar baits were extended. 

The standard Ohio mutuals are high- 
ly regarded and have never endeavored 
to obtain any but their rights. It is 
just that the governments should be 
allowed to insure their property in 
standard mutuals, but they do not ask 
this privilege as exclusive. 


Meeting Held at Cleveland 
A meeting of the Cleveland insurance 
men was held in the library of the Cham- 
ber of Commerce building Tuesday aft- 
ernoon for the purpose of discussing the 
proposed amendments. President A. W. 
Neale of the Cleveland Fire Insurance 
Exchange presided. In opening the meet- 
ing Mr. Neale said that while the fire 
‘nsurance men took charge, casualty and 
life men were invited to be present and 
participate. He discussed in a brief way 
proposition No. 30, which is intended to 
give the legislature authority to enact 
laws governing the rates of all classes of 
insurance, The idea is not in accord with 
the best principles of doing business, he 
eaid, and there should be no difficulty in 
arriving at a decision to vote against it. 
However, the meeting was called, he said, 
to listen to advice from others as to what 
the agents should say in their work 

against the proposed amendment. 

Wilson Opposes Jury Section 
W. G. Wilson, manager of the casualty 
department of the Aetna Life, was the 
first speaker. He touched briefly upon 
proposal No. 1, which makes it possible 
for the enactment of a law under which 
civil court cases may be decided by vote 
of three-fourths of the jury. Mr. Wil- 
son anenet that the present system is 
preferable because of the fact that better 
protection is given and there would be 

(CONTINUED ON PAGE 4) 
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Assets, $3,710,952.07 _ Liabilities, $2,471,181.85 
SURPLUS TO POLICYHOLDERS, $1,239,770.22 


Continuing the management and agency plant 
of the Spring Garden Insurance Company 
with increased Capital, Surplus and Assets. 





Reliable Agents Wanted Whore Uncoprecented 
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UNION, ENG., ENTERING WEST 





Company Is Owned by Commercial 
Union and Under Its Managers 
in America 





The Union of England has entered 
the United States for direct business 
and is applying for licenses in most of 
the states. The company is owned by 
the Commercial Union and is under 
the management of that company’s 
managers in America. Western Man- 
ager H. C. Eddy has applied for ad- 
mittance to Illinois, Michigan, Wiscon- 
sin, Minnesota and Missouri. For the 
present only the larger cities will be 
planted. The Union is one of the old 
and reputable London companies. Its 
entrance to the United States gives 
the Commercial Union four different 
companies, the other two being the 
Commercial Union of New York and 
the Palatine. 


Fix Congested District Limits 

The committee, appointed to fix the 
limits of the congested districts in the 
excepted cities, in which territories no 
reinsurance will be taken through the 
inter-reinsurance bureau of the East- 
ern Union, which has recently extended 
its facilities to the west, has decided 
to adopt the limits as fixed by the 
National Board. 
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New live stock company 





CONFLAGRATION PROOF 


Liverpool & London & Globe Ins. Co., Ltd. 
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FARMS ARE A PROBLEM 
COMPANIES MIGHT ORGANIZE 
Some Underwriters Think Schedule 
Rating Possible—Business Now 
_ Needs Very Careful Picking 





Companies writing large amounts of 
farm business through the middle west 
are anxious to get this business on a 
better basis. Farm losses have been 
heavy during the past few years and 
only those companies who pick care- 
fully have been able to show figures 
on the right side of the ledger. There 
is some talk of rating farms on a sched- 
ule and some companies now make 
differentials in farm rates. But the 
writing of farm business as an accom- 
modation to local agents by many 
companies stands in the way of re- 
forms. To some such companies a farm 
is a farm. They recognize no differ- 
ence between an ordinary farm, a truck 
farm, a dairy farm, a stock farm or a 
hay ranch. 

To Eliminate Discriminations 

Informal meetings of farm under- 
writers have been held from time to 
time for the past ten years and the 
problem has been discussed. Some 
abuses have been eliminated as a re- 
sult, but each company continues to do 
business according to its own ideas and 
practices. No effort to organize a 
service and information bureau has 
been made. Should such an organiza- 
tion be effected it would probably in- 
clude companies of both union and 
bureau complexion as the union and 
bureau rules show no line of demarka- 
tion and cooperation is the spirit of the 
day besides. There are those among 
the farm underwriters who think a 
farm conference, similar to the Auto- 
mobile Underwriters’ Conference, 
might be organized to the mutual ad- 
vantage of all. The work of such a 
conference would no doubt meet with 
the approval of the insurance commis- 
sioners, as they have lauded the ef- 
forts of the joint conference commit- 
tee of the union and bureau and wel- 
come any action that works toward the 
elimination of discriminations. 

Few Know Business Well 

Farm underwriting is a business need- 
ing long experience and a wide knowl- 
edge of farming and farm conditions. 
With no schedules, no maps, no mercantile 
agency reports and the cost of inspections 
extremely high, the picking of farm risks 
calls for no mediocre ability. The mor- 
ern “big barn” with its many special 
hazard features has long been a problem. 
Otherwise s come into about two 
classes. There are arguments for all 
three kinds of roofs, shingle, metal and 
patent. The shingle gathers little heat 
from the sun’s rays and is the best from 
a tornado underwriting standpoint. The 
metal roof gathers heat and is conducive 
to spontaneous combustion in hay; it also 
contributes many wind losses; on the 
other hand it is effective as a lightning 
preventer, the metal conducting the elec- 
tricity into the air and preventing the 
exchange between earth and air, which is 


lightning. The patent roof has much th 
same wind hazard as the metal. Pere 


Parms Have Different Hazards 


Dairy farms employ from one extra 
man to fifteen or twenty. Each man 
works around the barn with a lantern 
and the more lanterns there are the 
greater the fire hazard, as the tipped over 
lantern causes many fires. But on the 
small farm there are but few men to 
fight fire and on the big one many. It 
is the same question as comes up in the 
rating of boarding houses. The dairy 
farm presents much the same human haz- 
ard the year around while some other 
classes of farms have seasonable human 
hazards. All farms have certain hazards 
that are seasonable. Lightning of course 
is dangerous only in the thunder storm 
pesiee of the summer months. Some 
ay is put up on nearly every farm, but 
the truck farm, and now is the season of 
spontaneous losses from hay. This year 
is expected to contribute more such losses 
than usual because of the many and fre- 
quent rains. Either green or wet hay will 
heat and even ignite. Hay should be 
spread for a couple of days before be- 
ing cocked and stored in the barns. The 
Present season not presented much 


has 
copersuntty for drying the hay. Clover 






One company received a peculiar claim 
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on hay this summer. Last year a new 
crop was put in on about two feet of old 
hay and when the new crop was exhausted 
during the summer it was found that sev- 
eral tons had been completely carbonated. 
Claim was made for this loss but lia- 
bility was denied as no fire had occurred. 
The company held that the carbonation 
or destruction by heat without flame was 
not a fire and that an insurance company 
is liable for spontaneous combustion 
losses in a manner similar to electrical 
losses. It is liable only when fire ensues 
and then for fire damage only. There 
is a distinct moral hazard on hay stacked 
in the open. The top layer, or so-called 
roof, and the bottom layer, usually spoil. 
Farmers like many others, are not overly 
honest as regards insurance companies 
and the remnants of many stacks, after 
the good hay from the center has been 
either used or sold, have been burned 
and claims collected. . 


Moral Hazards on Farm 


A peculiar thing about moral hazard is 
that it catches the old companies that 
have been established in certain sections 
for several years. The farmer knows in- 
surance companies by the way they have 
paid losses in his neighborhood. If he 
plans a fire he will see that his insurance 
is in a company that he knows has paid 
a loss promptly and fully in that section. 
No matter how old or how big a com- 
pany may be it is unknown to him unless 
it has paid losses thereabouts and he will 
avoid it when it is entering new territory. 
He will likewise avoid new companies. 

Inspections Pay Dividends 

One company has found pretty general 
inspection of farm property very valuable. 
It is expensive and where the expense 
ratio might be kept pretty close to 30 
percent by doing without inspections this 
company annually spends 40 percent of its 
premiums in conducting its farm business. 
Its loss ratio as a result has been around 
42 percent for many years, while other 
companies have been paying from 65 to 
more than 100 percent of their farm pre- 
miums in losses. These inspectors looked 
into the moral and financial standing of 
the policyholders, note whether the owner 
or tenant is careful or careless and rec- 
ommend many improvements. Most far- 
mers are anxious to avoid fires and they 
welcome the suggestions for improve- 
ments. These men look particularly after 
the condition and construction of flues 
= chimneys and the handling of gaso- 
ene. 








To Answer Arkansas Suits 

An agreement was reached between 
the attorney-general and the represen- 
tatives of the 130 fire, life and casualty 
companies recently sued for $4,236,000 
back taxes, that the companies may 
have until Oct. 5 to answer. Some 
companies have already answered, 
while others have demurred. 





Time waits for no man—accidents “ditto.” 
Do it now. 





Changes in the Field 








Ernest A. Matthews 
Ernest A. Matthews, the prominent 
local agent at Warsaw, Ind., has been 
appointed special agent of the Secur- 
ity Fire of Davenport, Ia., for Indi- 
ana and Ohio. Mr. Matthews is a 
student of the business and a young 
man of excellent fiber. John A. Scheib 
of Chicago who handled Indiana, and 
Geo. W. Neff of Chicago who had Ohio 

and Wisconsin, have resigned. 


N. S. Head and C. R. Lill 
N. S. Head has resigned as special 
agent of the Westchester in Minnesota 
and the Dakotas. C. R. Lill, his assist- 
ant, succeeds him and is now in charge 


of the field. 








Edward and Adolph Werner 

Adolph Werner, who has been assist- 
ing Edward Werner in Missouri, Kan- 
sas, lowa and Nebraska, has been given 
Iowa and Nebraska independently for 
the Westchester, Edward Werner re- 
taining jurisdiction over Missouri and 
Kansas with headquarters in Kansas 
City. Adolph Werner will make his 
headquarters in Omaha. 


Paul D. Sommers 
Paul D. Sommers, who assisted O. 
E. Lane in handling the mountain field 
for the Scottish Union, is appointed 
state agent to succeed Mr. Lane, who 
has gone with the Yorkshire as super- 
intendent of agents. 








E. R. Chapman 


E. R. Chapman, who resigned as 
special agent of the Providence Wash- 
ington, will now become a member of a 
prominent local agency firm in Detroit. 
He will purchase a share of the busi- 
ness. He has not yet announced the 
name of his new connection. 





W. S. Benbow and Elmer Davis 

W. S. Benbow, a special agent for 
the western farm department of the 
Home in South Dakota, has resigned 
and will go with the German American 
Oct. 1. He will be special agent in 
South Dakota and Montana, acting as 





assistant to State Agent Albert S. 
Reed. He will be succeeded by Elmer 
Davis, an examiner in the western 
office. 





Committee to Stay Home 
It has been practically decided that 
the Missouri committee, composed of 
managers of union, bureau and non- 
affiliating companies, will not appear as 
a body at the hearing to be given by 
Superintendent Blake Sept. 3 on tor- 
nado rates. Some of the individual 
members who have big tornado inter- 
ests in the state may be present and 
others not on the Missouri committee 
may go to Jefferson City. The insur- 
ance interests would prefer to have 
action on the part of the state post- 
poned until after election, fearing that 
politics would have as much weight 

as argument at the present time. 





Will Stay on Grain 

Trouble over grain lines has arisen 
within the ranks of the Winnipeg asso- 
cation of underwriters. For years 
Johnson & Higgins of New York have 
been handling practically all the grain 
business in central western Canada, 
placing the line in London Lloyds at 
a rate much lower than the board’s 
figure and on a form more liberal than 
that promulgated by the association. 
This year the board decided to throw 
the business open, the understanding 
on the part of some being that it was 
open to board members to place in 
nonboard companies only. The reso- 
lution, as passed, however, did not 
make such stipulation and Pace, Harri- 
son & Miller put lines in the National 
of Hartford and Springfield. An ef- 
fort is being made to get either the 
agents or the companies to get off. All 
are thus far standing by their guns. 





Arranging Northwest Program 

M. W. Van Valkenberg, president of 
the Fire Underwriters Association of 
the Northwest, was in Chicago 
Wednesday and Thursday of this week 
closing up some of the details of the 
program for the annual meeting. He 
has just returned from three weeks 
of shivering at Mackinac Island and 
arrangements will not be completed 
until after he arrives at his home in 
Kansas City. The program will be 
announced in about a week. 
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FIRE MARSHAL’S REPORT 


T. M. PURTELL ISSUES ANNUAL 
Tells of Work and Accomplishments 
of Department in Fifth Year of 
Existence in Wisconsin 





T. M.. Purtell, state fire marshal .of 
Wisconsin, has issued the fifth annual 
report of his department, covering the 
year ending June 30, 1912. In the intro- 
ductory report, the report says: 


Fully 60 percent of the fire waste of this 
state is due to easily preventable causes. 
In the scramble for the “almighty dollar” 
people have become careless, criminally 
careless almost, and have forgotten that 
one dollar saved is as good as two 4dol- 
lars earned. This carelessness and re- 
sultant fire waste has come to be a na- 
tional disgrace. This wastefulness con- 
tinued and grew worse from year to year, 
and it is only in very recent years that 
conservation, not only of natural re- 
sources, but also of the products of human 
labor, has come to be an important ques- 
tion for discussion. Wastefulness and 
carelessness is a national habit, the re- 
sult of a century’s growth and develop- 
ment, and must be treated from that 
standpoint. So, much of our work has 
been and must continue to be of an educa- 
tional nature, to combat and overcome 
this habit.” 

Bducational Work Done 

Under this heading of ‘Educational’ it 
says. “During the past year the depart- 
ment has issued many bulletins calling 
attention to common fire hazards found 
in home, shop and factory, and suggest- 
ing a remedy. The press of the state 
has generously given a wide circulation 
to these bulletins. Other warnings have 
from time to time been sent out through 
newspaper correspondents, Posters have 
been sent out to fire chiefs and teachers, 
to be posted in schools, public buildings 
and other public places. Much material 
has been furnished “Fire Prevention Day” 
programs, and to the state superintendent 
for use in the “Arbor and re Preven- 
tion ar. Manual.” We trust that, “Fire 
Prevention Day” may be observed an- 
nually—as long as there is need of it. 
Different members of the force have ad- 
dressed various public gatherings on the 
fire waste, its causes, and how to reduce 
it. We realize, that if the next genera- 
tion is to be more saving and careful than 
the present one, the significance of the 
disgraceful fire waste and how to prevent 
fires, must be taught to the children, the 
men and women of tomorrow, and we 
recommend that such instruction be made 
compulsory. Even our business cards are 
made to carry the message of how to 
prevent fires to all. Thus bread must 
be strewn upon the waters, that after 
many days it may return again and bring 


results.” 
Result of Inspection 

It also shows how the department has not 
been inactive along lines of present, defi- 
nite fire prevention work. Inspection of 
local hazardous conditions had been made 
in nearly 150 different cities and villages 
—at the rate of about 425 per month. In 
most cases it was only necessary to point 
out the fire hazard and the owner of the 
premises had them corrected promptly. 
In other cases it was necessary to issue 
the department orders to compel correc- 
tion of dangerous conditions, and in three 
cases actions were successfully prose- 
cuted, to enforce the legal penalty for 
not pees yt ry with such orders. There 
had been 804 such orders served. Model 
fire prevention ordinances have been pre- 
pared by the department and sent out to 
the various cities, many municipalities 
adopting them or similar ones. 

The report then goes on to give a de- 
tailed list of investigations of the origin 
of fires. This list is introduced with this 
explanatory language: “In each instance 
the name of the property owner is given 
with date of the fire, it being understood 
that no suspicion thereby attaches—the 
only object often being to reducé the num- 
ber of fires reported by the local officer 
as from ‘Unknown Cause,’ and thus to 
make the department statistics more val- 
uable.” The department staff had con- 
ducted on the average 15% investigations 
per month. 

Beport on Prosecutions 

A detailed report of prosecutions for 
incendiarism is also given for the first 
time in this annual report. A _ concise 
report is given of each case handled by 
the department. To summarize, it shows 
that the department had assisted in col- 
lecting evidence for 39 cases during the 
year, ‘as well as assisted in the trial. 
These involved 44 defendants. Of these 
20 have already been convicted by a jury, 
12 more have been bound over and are 
awaiting trial, 2 have been found insane, 
1 is a fugitive from justice and regard- 
ing 2, their trial resulted in a disagree- 
ment. The other 7 had either been ac- 
quitted on the trial or discharged on their 
P inary examination. The depart- 
ment considers this a very fair’ record, 


considering that arson cases nearly al- 





ways have to be prosecuted on circum- 
stantial evidence almost exclusively, from 
the very nature of the crime. It is net 
a crime like most others committed om the 
spur of the moment, but usually -after 
long deliberation, enabling the formation 
of carefully laid plans. 

At the close of the report are given 
classified. tables, showing the fire losses 
of the state, their causes, insurance in- 
volved and other valuable data. One 
table shows the fire loss of the state by 
counties, another by the actuating cause, 
and. still another by. classification of the 
property destfoyed as to use and occu- 
pancy. A brief summary indicates. there 
had been-2,320 fires for fiscal year ending 
July 1, 1912, involving losses aggregat- 
ing $4,012,080. The cause specifically as- 
sighed the greatest number of times was, 
“Defective Chimneys” and its closely re- 
lated “Spark from Chimney.” There had 
been 306 such fires, resulting in an ag- 
gregate loss of $329,515. The next larg- 
est cause assigned was “Lightning,” 
ascribed to 231 fires, involving damage 
to the extent of $476,630. This would not 
seem to indicate that the department’s 
warning last spring to rod buildings, di- 
rected particularly to the farmers, was 
altogether superfluous. Science has defi- 
nitely demonstrated that a properly in- 
stalled lightning rod is an almost sure 
protection, and -we are in duty bound to 
advertise this fact, whether it helps a 
certain line of business or not. Another 
large promotive cause for fires is shown 
to be “Match Carelessness.” This origin 
was assigned to 173 fires, involving losses 
aggregating $75,305. The report, there- 
fore, among other recommendations along 
fire prevention lines, recommends the en- 
actment of laws for the adoption of a 
uniform building code, one regulating the 
storage of gasolene, dynamite and other 
combustible and explosive substances, an- 
other prohibiting the use and sale of so- 
called parlor matches. 





GRADED COMMISSION VIEWS 


Local Agents in the West Tell What 
They Think of Plan of Com- 
pensation 








In the Journal of Commerce sympo- 
sium of views as to graded commissions 
C. E. Braden of the Gorham-Braden 
Company, of Minneapolis, says he can 
hardly see how there can be but one 
opinion on the subject, for the agent 
certainly does secure a larger return. 
He thinks also it is beneficial to the 
companies, as on a flat commission 
basis the agents might be tempted to 
devote their time to solicitation of 
risks which produce a larger premium 
to the neglect of preferred business. 

F. Churchill Whittemore of St. Louis 
says the situation in that city is un- 
changed, as many companies have been 
paying graded commissions there for 
many years. 

Wittmer & Kauffman, of Des Moines, 
favor 15 percent flat, declaring any- 
thing over that encourages side liners 
and irresponsible agents who could not 
make a living on lower compensation. 
They believe even lower than 15 per- 
cent would result in benefit to the 
better class of agencies, to companies 
and to the insured. They believe fire 
insurance companies should be con- 
sidered as public service corporations, 
and compensation to agents fixed absv- 
lutely by law. 








News About Companies 





Industrial Fire, Akron, O0.—The com- 
pany will increase its capital from $100,- 
000. to $200,000.. The new issue will not 
be put on the market until after the first 
of the year. The par value of each share 
is $10. It will be sold to present stock- 
holders at $20 and to the public at $25. 


Western & Atlantic Nashville, 
Tenn.—The cOmpany is now doing busi- 
ness in eleven states. It reports an in- 
crease in business of over 50 percent in 
the past six months. A recent statement 
shows its assets to total $350,492; reserve 
and other liabilities $27,732, while it has 
$200,000 capital stock paid in. The states 
in which the company is now doing busi- 
ness are Ohio, Illinois, Pennsylvania, Vir- 
ginia, West Virginia, Maryland, Kentucky, 
Alabama, Louisiana, North Carolina and 
Tennessee. The -company is continuing 
to adhere to its decision to confine its 
business to protected cities. 

- * * 

Lp Underwriters—This combi- 
nation of Pittsburgh companies is meet- 
i with success in the field and with its 

factlities is 


neurance to write lib- 
eral lines for its agents. In addition to 
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WE DO WORK IN ALL DEPARTMENTS FOR 
SPLENDID STORAGE FACILITIES 
INSURANCE WORK A SPECIALTY 
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STOCK SALESMEN 
For the only Million Dollar Company for the State of Ohio. 
Prominent Bankers and Business Men heading the Company 
Up-to-date Literature and Bankers’ Letters to work with 


The Cleveland National Fire Insurance Company 
Park Building, Cleveland, Ohio 





Capital, $1,000,000 Surplus, $1,000,000 
W. IRVING OSBORNE, President JAMES A. PATTEN, Vice-Pres. OTTO E. GREELEY, Secretary 
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AGENTS WANTED IN ILLINOIS 





FOR 
The Metropolitan Fire Insurance Co. 
OF CHICAGO 
Cash Capital $100,000 Net Surplus $97,625 


Operates only in its home state, is non-union, adheres strictly to tariff rates 
and is free to make /iberal commission arrangements to desirable agents 


JOHN NAGHTEN & CO., Gen’l Managers, 1705 Ins. Exch., Chicago 
(Established 1863) 


We also conduct a Surplus Line Department 





direct business, the Pittsburgh Under- 
writers is taking reinsurance from the 
companies that compose it, ceding the ex- 
cess line to its treaty company. Local 
agents speak in highest terms of this or- 
ganization. 

7 * - 

Central Union Fire, Mo.—Its semian- 
nual statement shows assets $492,378, re- 
serve $54,863, capital $250,000, net sur- 
plus $174,428. 


Humboldt Fire, The com- 
pany will enter additional states and. is 
now being examined by its home depart- 
ment. It intends to enter Michigan, Min- 
nesota, Louisiana, Oklahoma, Arkansas, 
Texas, Montana and West Virginia. It is 
one of the companies composing the Pitts- 
burgh Underwriters. In the more profita- 
ble states it will probably write busi- 
ness direct. The Humboldt was organ- 
ized in 1871 and has a capital of $300,000, 
with ae epee assets and a good 
healt: surplus. 

President Trimble became head of the 
company a couple of years ago and has 
made a great success, It is carefully 
managed, regarded as a good agency com- 
pany, and is a liberal writer. Under Pres- 
ident Trimble the company has shown a 
healthy growth. 


. 
Security, Ia.—The company during June 
and July increased its premium income 40 
percent over the similar period of 1911. 





MONOPOLY FOR MUTUALS 


(CONTINUED FROM PAGE 2) 
smaller possibility. of securing improper 
verdicts. He also took up proposal No. 11, 
which provides for workmen’s compensa- 
tion in its most objectionable form. 

Insurance a Commodity 

Judge F. A. Henry said that insurance 
men could not be expected to favor pro- 
posal No. 30, which provides for the reg- 
ulation of rates by the state.. Insurance 
is a commodity economically and legally 
and until the prices of d goods, gro- 
ceries, hardware and other commodities 
are fixed by the state, there can be no 
good reason why insurance rates should 
be so regulated. 


Experience Disastrous 
~aansmarien with. ade rates. in 
other state been disastrous, he said 








—more so to the people than to the com- 
panies. In many cases it has been im- 
possible to secure proper protection where 
the states have fixed the price. Even in 
Cleveland: it is sometimes difficult to se- 
cure insurance facilities for large lines. 
Capital will not stand such imitations un- 
less the state fixes substantially the same 
rates the companies have been using. 
J. O. Dye’s Talk 

J. O. Dye, state agent of the. German 
American, discussed the practical working 
of rating laws in states where they have 
been adopted. Although Kansas has the 
oldest ae commission, rates on many 
classes of risks are_but little lower than 
in the beginning. On farm property the 
rates were reduced some time ago and all 
the local companies were either forced 
to suspend business or seek shelter in the 
control of large companies which could 
feed them with outside business. In Mis- 
souri the commissioner ordered the com- 
panies to file their schedules of rates in 
his office, but not to publish them until 
they were approved. Although that was 
two years af° they have not yet been 
approved. he Jaw has thus been prac- 
tically inoperative. 

In Louisiana the rating law has been re- 
pealed, while in Texas the same governor 
who made his campaign some time ago 
with a rating proposition as one of the 
planks of his platform, is now engaged 
in another campaign with the repeal of the 
law as a plank in the present platform. 

Asking for Repeal 

A new rating law has recently gone into 
effect in Kentucky and a reduction of 25 
percent. has been ordered on farm prop- 
erty. This state has been unprofitable to 
the companies for years and there is little 
prospect for improvement under the new 
conditions. _In Kansas and. Texas busi- 
ness organizations and property, owners 
one asking for the repeal of their rating 
aws. = 

Mr. Dye said that it is impossible for a 


state to classify risks in such a way as 


to arrive at fixed rates under which com- 
panies can operate. Local and other con- 
ditions make each property a separate 
risk and as such they must considered 
when insurance is written on them. No 
other plan would be equitable: He re- 
ferred to investigations made by commis- 
sions in New York, Illinois. and Minne- 
sota and said that it is interesting to 
note that their reports all ‘indorsed the 
present rt f rate-making as the best 
that can devised. 
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ISSUE CHICAGO REPORT 
GROUP FIRES ARE POSSIBLE 





Inspection of Windy City by National 
Board Completed—Much Im- 
provement Shown 





The report of the National Board of 
Fire Underwriters on the city of Chi- 
cago has been issued. It is the result 
of a thorough inspection and investi- 
gation of the city and its fire protec- 
tion. The general summary follows: 


Water Supply—Municipal works; organ- 
ization good; records complete. Supply 
from Lake Michigan, inexhaustible; cribs 
and tunnels in good condition, and with 
proposed changes will be of sufficient ca- 
pacity. Pumping stations not fireproof, 
but with low internal hazards and mostly 
unexposed; mutually reinforce each other, 
and capacity, with pumps under contract, 
sufficient. Distribution in one service, ex- 
cept two small outlying residential sec- 
tions. Consumption excessive, and its re- 
duction of the utmost importance. Pres- 
sures too low for adequate fire engine 
supply in some important parts of the 
city. Arterial system fairly adequate; 
minor distributers well gridironed, but too 
large a proportion of 6-inch, especially in 
the congested value district. Gate valves 
generally well spaced and in fair condi- 
tion. Hydrants of unsatisfactory pattern 
and poorly maintained; distribution rather 
wide. Extensive improvements contem- 
plated by water department. 

artment—A strong, full paid 
force, commanded by capable and _ experi- 
enced officers. Supervision and financial 
support only fair. Fire marshal performs 
duties of commissioner and of chief; ap- 
pointed for short term. All other ap- 
pointments under civil service regulations. 
Discipline well enforced. Drills, training 
and instructions insufficient, and stan- 
dards of efficiency low. Companies well 
manned but prescribed minimum strength 
not well maintained during vacation peri- 
ods. Engines well distributed, but chemi- 
cal protection and ladder service deficient. 
Engines of modern type, but many too 
small. Three fire boats in good condi- 
tion. Others in poor condition. Other 
apparatus in generally good _  condi- 
tion. Only one water tower in serv- 
ice. Hose well cared for; supply ample, 
but includes no 3-inch. Minor equipment 
good and nearly uniform. Repair shop 
facilities inadequate. Many fire stations 
need remodelling. Response to alarms 
generally prompt and satisfactory. Fire 
methods modern. Building inspections 
good. Records well kept. Protection ma- 
terially improved in recent years. 

Pire Alarm System—Two  inter-con- 
nected manual systems. Main office in 
fireproof city hall without window protec- 
tion, and with exposures across street. 
Englewood office in joisted brick fire sta- 
tion badly exposed and with numerous 
hazards poorly protected, and wiring 
poorly installed. Equipment mostly in 
fair condition; box circuit capacity too 
small and open local circuits used; suit- 
able registering and testing devices lack- 
ing. Duplicate alarm instruments in fire 
station; complicated. Boxes of interfer- 
ing type, many without keys attached or 
proper shunts; distribution mainly fair to 
good; some suburban sections without 
protection. Boxes dingy and inconspicu- 
ous. Most box circuits heavily over- 
loaded, some excessively long. Circuits 
underground in central part of city; many 
poles and conduits carrying high-potential 
lines used. Tests not frequent enough. 
Records fairly good. 

Department Auxiliaries—State fire 
marshal with ample authority, assisted by 
city attorney. A well organized and 

equipped underwriters’ salvage corps cov- 
ers the central part of the city. Police 
department and public service corpora- 
tions cooperate satisfactorily with the fire 
department. Telephone service by two 
companies; widely distributed. Private 
fire alarm and watch service systems nu- 
merous and add to general protection. 
Extensive systems of private fire protec- 
tion of much local value, especially in 
Stock Yards. Outside aid available in a 
few hours. 

Summary—Water supply from inex- 
haustible source; not subject to interrup- 
tions; quantity available for fire engine 
supply in congested value and stock yards 
districts inadequate; installation of high 
pressure fire systems required for proper 
protection. Fire department strong, but 
many engines too small and ladder serv- 
ice and chemical protection deficient. Fire 
alarm service only fairly reliable and en- 
tirely inadequate. 

* * 
Department—Laws mainly 

‘g00d; several fire prevention features 
‘omitted or not sufficiently restrictive. En- 
forcement in the past lax; unreliable in- 
‘spectors removed and much improvement 
probable. Fire limits recently extended, 
but still inadequate. Structural conditions 
strong to weak in congested value dis- 
trict; new construction in principal por- 
tion of district practically all fireproof. 

Explosives and Inflamma’ 


AS VIEWED FROM CHICAGO 


BLUE GOOSE PLANS 
While in Chicago this week in con- 
nection with a business trip, Most 
Loyal Grand Gander W. T. Benallack 
of the Blue Goose conferred with C. 
M. Cartwright, chairman of the enter- 
tainment committee of the grand nest 
as to the great doings on the evening 
of Oct. 1 at Chicago. The day will be 
given to the business meeting of the 
order and in the evening will be held 
the second annual “Good Fellows and 
Good Fellowship” dinner. James V. 
Barry, assistant secretary of the Metro- 
politan Life, and former Michigan in- 
surance commissioner, will be the toast- 
master. General Agent Thomas E. 
Gallagher of the Aetna will give an 
address of welcome. His Highness, Most 
Loyal Grand Gander Benallack will 
talk on “The Blue Goose.” Grand 
Supervisor of the Flock E. E. Wells, 
who is slated for the highest office in 
the order will talk on “Our Order—Its 
Future.” O. B. Ryon, manager of the 
publicity bureau of the Western Union, 
will have as his subject “Business Fra- 
ternity.” Colonel William Lightfoot 
Visscher of the Chicago Press Club, : 
famous as a raconteur and entertainer, 
will give a half hour on “Some Wild 
Geése I Have Met.” 
The famous Blue Goose “Iowa,” 
which was used in the initiation last 
year by the Iowa pond and is now in 
the possession of Most Loyal Grand 
Gander Benallack will be on hand as 
a big centerpiece. 
The Missouri-Kansas pond will con- 
duct the initiation, Most Loyal Gander 
M. W. Van Valkenburg, who is presi- 
dent of the Northwest association, and 
E. E. Wells, grand supervisor of the 
flock, both being members of the initia- 
tory team. The work will be in the 
active charge of Raynolds Barnum of 
Kansas City and his committee. 
’ The installation of the new grand 
officers will be conducted by Most 
Loyal Grand Gander Benallack, who 
will use the short form ritual. During 
the various exercises, past most loyal 
frand ganders, Walter E. Atwater of 
Milwaukee, Charles H. Pescay of New 
Orleans and Thomas H. Williams of 
San Francisco, will participate in 
various ways. 

The dinner will be served at $2 a 
plate, and as usual the songs will be in 
evidence, they to be written by W. S. 
Crawford and W. W. Mack of the IIli- 











sufficiently comprehensive nor inclusive. 
Supervision in hands of fire marshal. In- 
spections by the fire department; not sys- 
tematic. Hazardous conditions exist at 
several of the oil storages, otherwise local 
conditions generally .good. Fire preven- 
tion bureau recently established. 
Electricity—Good municipal control o.er 
inside electrical construction; undervw rit- 
ers also inspect interior work and obtain 
improvements. Laws embody most feat- 
ures of National Electrical Code and con- 
tain other good requirements. Under- 
ground districts of good extent specified 
in various franchises. New wiring in 
good condition; old work fair to good. 
Considerable damage from electrolysis; 
this being given attention. 
Gopteemy m Hazard—In the congested 
value district, the increased amount of 
fireproof construction, especially in the 
portion south of the river, the increased 
number of automatic sprinkler equip- 
ments, many in buildings which might be 
classed as conflagration breeders, and the 
large amount of window protection have 
reduced the general conflagration hazard. 
However, group fires are probable in many 
sections because of poor structural con- 
ditions, the frequent high winds, the in- 
adequate water supply and the inability 
of the fire department to cope with a seri- 
ous fire simultaneously with one in other 
parts of the city, and such a fire could 
even involve several blocks. 
In the stock yards and lumber districts, 
the potential hazard is high and fires are 
liable to develop into local conflagrations. 
Elsewhere the heaviest values are sep- 
arated and generally in practically iso- 
lated groups, and sweeping fires are im- 
probable, but a fire beyond the group in 
which it originated could spread rapidly, 
owing largely to the inadequacy of the 
water supply; the congested frame resi- 
dential sections present conflagration pos- 


sibilities varying from moderate to seri- 
ous; under adverse wind conditions, the 
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«contain some good provisions, but not 








HOME FIRE INSURANCE CO. 


WHEELING, WEST VIRGINIA 
Cash Capital, $250,000.00 Surplus to Policyholders, $300,404.00 


COMPARATIVE STATEMENT—CASH ASSETS 


NE BF BID vine cc wcccesscccssccccecees peaks cansocnnacdd $ 20,864.26 
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anuary 1, 1910.............. BE RPP REM ry © 211,907.92 
MRTG By BOER. 00 specie cecsces ccccvcccccecee winemniensan 905. 
Reliable agents wanted in all the principal cities of Ohio 
ADDRESS HOME OFFICE - - . WHEELING, WEST VIRGINIA 





PITTSBURGH FIRE INSURANCE COMPANY 


Organized 1851 1808-11 Commonwealth Building, Pittsburgh, Pa. 
Capital .......+se+0++ .s0+000+$200,000.00 Net Surplus .....--+seseecsceesees $176,557.54 
Assets, January 1, 1912.... 560,383.49 Surplus to Policyholders......... 376,557.54 


Licensed to do business in Pennsylvania, Illinois, Michigan, Ohio and Wisconsin 
R. J. WILSON, President D. C. SHAW, Vice-President R. J. McKNIGHT, Sor’ and Treas. 








W. J. R. MAGILL, Ass’t Secretary JOSEPH H. GORDON, Gener 
glass GERMANIA 
| 
WESTERN] prensorance company 
NEW YORK 
Insurance Company smcauZaa tome 
of Pittsburgh Cash Capital, ~- -  $1,000,000.0 
FIRE AND TORNADO Net Sarpus : - = Sean es1s 
Surplus for Policy 
soarite TO POLICY wouena, soneaeee Holders, - ‘ees $3,289,631.94 
ASSETS - - - - 965,491.48 HEAD OFFICE: 
LOSSES PAID TO DATE 5,080,781.00 Cor. William and Cedar Streets 








Exceptional facilities for handling 
Surplus and difficult lines and un- 
usual forms of insurance in best 
companies and at Lloyds, London 
YOUR BUSINESS SOLICITED. PROMPT ATTENTIOB 


F, R. THOMPSON 


1960 Ins. Exch., Chicago, Ill. 


SURPLUS 
LINES anp 
FLOATERS 


Industrial Fire Insurance Co. 








Cash Capital $100,000 AKRON, O. Surplus $50,000 
AN OHIO COMPANY WRITING OHIO Farm 
BUSINESS THROUGH OHIO AGENTS Department 

ei ° 59th ANNUAL STATEMENT 

% Con ones nay 2 tig 
ey Lad ay a4 — eel 1.956,960.82 
of WetatiandT.8: Net Surplus to ders - = 1,455,960.82 


W. H. STEVENS, President 
STUART MORGAN, State Agent 

N.T. JULIAN, State Agent, Ohio and 

F. G. HERMAN, State 


JOHN OQ. ADAMS, Socretary 


Michigan, Detroit 
West V ginia, Columbus 
— Indiana and Kentucky, Mattoon, Ill. 
P. P. WIPPELL, State Agent, Illinois and Wisconsin,2127 ins. Exchange, Chicago 
RAYNOLDS BARNUM, State Agt., Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, lowa, Nebraska and Minnesota, Omaha, Neb. 


arsh & McLennan 


SURPLUS INSURANCE 


CHICAGO OFFICE gis 
9037-53 Insurance Exchange New York 


Heavy Values 


Business prospects are improving. 
Good crops mean more insurance. 
Give your customers policies in the 
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hazard would be high for many sections. 
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nois pond, the famous Illinois song- 
sters to lead the chorus. 
o * 7 

TWO CLASSES ON SCHEDULE 

Two new classes for the study of the 
analytic schedule will be organized to 
commence about the middle of Septem- 
ber. Both will be evening classes, one 
Monday night, so that field men a | 
attend, under the instruction of Jay S 
Glidden, assistant manager of the Chi- 
cago Board of Underwriters, and an- 
other Thursday night, under A. N. 
Blumenthal, of the Chicago board, who 


was one of the instructors last year. 
. 


. * 

OPENS HOME OFFICE AGENCY 

The Calumet, next Monday, will open 
a local agency in connection with its 
home office in the Insurance Exchange, 
Chicago, it to be in charge of Assist- 
ant Secretary W. P. Habel. The com- 
pany is also represented in the city b 
Fred S. James & Co. and Shipman & 
Wayne. 


ROCKEEY Goxus WITH OVERLAND 

I. W. Rockey, a former Chicagoan, 
and recently with the Whilden & Han- 
cock general agency in New York, has 
been elected secretary of the Overland 
Insurance Company, of Boise, Idaho. 
He will be the underwriter of the com- 
pany. Mr. Rockey was formerly at 
the home office of the old Traders 
Fire of Chicago. When the company 
gave up the ghost after the San Fran- 
cisco fire, he went with the Dixie Fire, 
at first at the home office, and later as 
general agent of the company for Cook 
county. He gave up this position to 
go with Whilden & Hancock. He is 
an experienced underwriter, and the 
Overland is fortunate in securing his 


services. 
. 7. . 


WANT SPRINELER SCHEDULE 

A committee representing various 
boards having rating powers, rating 
bureaus, sprinklered risk writing asso- 
ciations and other organizations, is 
working on a schedule for improved 
risks. Each such rate making body 
uses its own method at present and 
the object of the committee is to elim- 
inate discrimination by putting sprin- 
klered rates on the same scientific basis 
as mercantile rates. The principles of 
the Dean schedule will no doubt be 


employed. ee 


SUSPICIOUS FIRES DECREASING 

Deputy State Fire Marshal Bach of 
the Chicago office rcports that the 
work of the fire marshal’s office is be- 
ginning to show results, even though 
convictions of fire bugs in Cook county 
still seems to be an impossibility. The 
office is receiving two or three re- 
ports a day of suspicious fires, which 
is just about half the number which 
were ordinarily received a year ago. A 
close investigation of every suspicious 
fire, and a session for the bug on the 
carpet before the fire marshal, where 
he gets a close veiw of a long session 
in the penitentiary, is having a very 
salutary effect. The firemen have par- 
ticularly noticed the decrease in the 
number of runs for “clothes-closet 


Chief Deputy State Fire Marshal 
Morgaridge was in Chicago last week. 
He reports that the northern part of 
Illinois has been pretty well cleaned up 
and that most of the work of the de- 
partment is now being done in the 
southern part of the state. It has been 
very hard to get convictions in that 
part of the state, but again the good 
effect of prompt and thorough investi- 
gation is expected to have effect. 

The fire marshal’s department com- 








Cash Capital Fully Paid, $850,000.00 


Poor, Selden & Van Ness 
General Agents 
3 Abell Building, 
Baltimore, - - Mad. 


Have Jurisdiction Over ont Runpty Ades 
Hp ay Go Sate of Yecee. Naw 
Carolina, Maryland and District of Columbia. 


115 North Pennsylvania Street, 
JAMES F. JOSEPH, Vice President and Managing Underwriter. 


Net Surplus, $473,580.69 Surplus to Policyholders, $1,323,580.69 
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— FirB — 23 Liberty Street, 
INSURANCE @MPANY 
New York 


HOME OFFICE: 
INDIANAPOLIS, INDIANA 
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Pllinois Surety Company 


HOME OFFICE, 134 S. La Salle Street, CHICAGO 


No Red Tapeand “ WE ISSUESURETY BONDS” Litera! Commissions 
Local Agents Wanted Everywhere 
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plains of the lack of cooperation on 
the part of some of the insurance com- 
pany adjusters, who come into the 
case and settle before it gets to trial, 
thus prejudicing the case of the de- 
partment. A short time ago Abe Sus- 
man was acquitted at Du Quoin. Two 
days before the day set for the trial an 
adjuster settled the case for $1,800, and 
the fact was used all during the trial 
as showing that the companies them- 
selves were satisfied with the honesty 
of the loss. A number of other cases 
are cited, where an apparently clear 
case has been clouded by the settle- 
ment made by the companies. Chief 
Deputy Morgaridge of course ac- 
knowledges that in the large majority 
of cases the department receives full 
cooperation, but often a new adjuster 
comes into the case, without a full 
knowledge of the facts, and makes an 
adjustment, to the prejudice of the fire 


marshal’s case. 
* e 


CHICAGO PREMIUMS 
Additional returns on Chicago pre- 
miums, taken from reports for taxation, 


are as follows: 
1912 1911 1910 
7,957 


Allemannia ........ 26,830 27, 26,145 
Birmingham, Pa... 5,686 ...... .«.. 
i, SI ssescees 41,216 42,755 46,635 
Be, GOOEMR. wccccces 74,931 68,233 74,362 
Caledonian ........ 79,062 73,865 86,882 
Citizens, Md. ...... 11,261 11,464 9,178 
Commonwealth, N.Y. 41,301 44,519 41,861 
Consol. F. & M..... 6,084 7,247 764 
Firemen’s Und. .... 55,156 19,864 ...... 
German Alliance...*22,190 77,421 60,399 
Germania ......... 149,879 
Hanover .........- 97,811 
Hudson Und. ...... 10,015 
Humboldt ......... 31,863 
Keystone Und. .... 19,112 
Law, Union & er 14, ore 
- B. M., a .197,9 

B. & M., : oe wae $10 
Pittsburgh ond. - 82, yey 
Reliance .......... Ti, 
Roch. Germ. Und. -100, 233 
eo. Pre 22 

WER Sccweveecketes "46:02 
Teutonia, PO. ceces 22,566 


Union, N. ¥. ......; 6,964 oseoes 
United Firemens. 21,724 19,426 10,441 
U, B. Und... ccccces OBES. osvsne’ amen 
Westchester ...... *25,899 128,262 108,064 


*Returns incomplete. 
* . . 


HOW IT WORES OUT 
According to one member of the 
joint conference committee of the 





The Reisch Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Chicago Office, 1560-1564 Insurance Exchange 


Resources Exceed $4,000,000 Dram-Shop Indemnity 








NORD-DEUTSCHE 


Established 1857 Hamburg, Germany 


UNITED STATES BRANCH 
123 WILLIAM STREET 


Assets $650,294.07 


NEW YORK 
Surplus $461,238.84 
J. H. LENEHAN 


United States Manager 


The Humboldt Fire Ins. Co. 


PITTSBURGH 
Capital $300,000 1871 


A. H. TRIMBLE, President 


Liabilities $180,055.23 





Surplus $627,294 


Our reinsurance facilities enable us to write 
good sized lines for good agents 


A Bureau Company. Is Extending Its Agency Plant 
EDWARD HEER, Secretary 


EDGAR J. HAYNES, President 
THOMAS L. FARQUHAR, Secretary JAMES G. MACONACHY, Agency Superintendent 


NEWARK FIRE 


INSURANCE COMPANY 





Newark, N. J. 
Assets . - . . $1,876,593.29 
eine ae foe Ts ‘500,000.00 
Surplus to Policyholders > - 1,359,881.30 


WESTERN SPECIAL AGENTS 
d: H. MACFARLANE, Michigan and Ohio, Union Trust Buildi Lae 
HAS. G. BEADELL, Wisconsin and Mi esota, Pl 
OBS, Illinois and Indiana, Indianapolis. a 


Agencies 
Solicited tours DALE, Iowa and Missouri, Pierce Bldg., St. Louis, Mo. 





Standard Live Stock Insurance Co. 


1353-1355 Lemcke Annex INDIANAPOLIS 





OSCAR HADLEY, President FRANK I. GRUBBS, Secretary 





Insures Horses, Mules and Cattle against death from any cause. 
Agents of other branches of Insurance find this the most pro- 
fitable of all. For territory and agency contracts, address 





E. R. SMITH, AGENCY SUPERINTENDENT 
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7 
sag — and be aged rege gy 
ureau, the agreement applies to the ’ 
ceased baren "amaeeeauien tialy THE WORLD’S GREATEST FIRE COMPANY ; 
as far as union companies are con- === 
cerned. In other words a union com- A Policy placed in the 
pany can pay graded commissions in AE Sayed LIGHTNING 
a mixed agency and can even enter a of strength, especially TORNADO 
straight bureau agency and pay graded during troublous times. AUTOMOBILE 
commissions as the bureau has no —_—_—_—_—_—_— 
agreement in such cities. On the other INSURANCE COMPANY, Limited 
hand the bureau companies can con- 
tinue to pay any commissions they Western Department - Royal Insurance Bidg., - Chicago 
wish to in such cities. But should a 
bureau company endeavor to enter a GEORGE W. LAW, Manager 
straight union agency the union rules E. STANBERY P. W. CADMAN Assistant Managers 
would become applicable and the union 
companies would reduce commissions — 
to 15 percent flat. 
+. 7 2 
CHICAGO BASEBALL GAMES 
Games in the fire insurance baseball | OUR IS | | OA | ik INSUR ANCI } 
~~ t- Chicago last Saturday resulted 
eek th ee: & Special Policies in Strong Companies Insuring Against Loss by 
Tho diandings ef the stubs are an fi ‘ ON PERSONAL 
; s e clubs are as fol- ® e 
ni Won Last Pet Fireand Theft? errers Anywhere in United States or Europe 
MOON cc ccccccccccsccsece .000 
Lond ayn . ; i 
eine scrnwac. $  — ‘a14\| $1,000—for 3 months in U.S. . . $8.00 $500—for 3 months Worldwide . . $5.00 
DERENEE scocccctsecease .454 
BEE nccsccsaveutagne 5 8 384 INSURANCE EXCHANGE, 
North America .......... : 
wtcicc =} $1 MOORE, CASE, LYMAN & HUBBARD, ™™S3cx% 
re re 3 8 -272 
Hanover ........ cee 0 9 -000 _ 
E. Cc. K k h igned f th ies, brok hat busi- 
of the western department of Dougises | ness men after investigating the proposi- |{4>)| PROMPT LOSS SETTLEMENTS |@ 
Bros. of New York at Chicago. The firm| tion are not so eager to get in the liabil- 
represents surplus line companies. ity game. 
Establishing Coast Department 4 THE RS 
j C. L. Andrews, vice-president of the G F M 
With Chicago Brokers Detroit Fire rs Marine, is on the Pacific > IRARD IRE & A RI NE a 
coast and before returning will estab- ° ° 
Ph a no meeting of the trustees of ogee ——— rg sey ste wk be ig Insurance Company of Philadelphia 4 
the Insurance Brokerage Association.| in the same office at San Francisco as 
will be held for some weeks, as several | the Niagara Detroit Underwriters. I W. E * R 0 LL 0 & S 0 N 5 Mana gers I 
of them are away on vacations, it is = o 
likely that one of the questions to come Talks to Box Makers Y 2021 Insurance Exchange, CHICAGO, ILL. Y 
ger Ba goes of suggesting a Detroit, Mich., Aug. 28—(Special).— 
a ing the issuance of brokers’ | John P. Hubble, Kentucky state agent 
licenses to men who are seriously ‘in Je National of Hartford, today deliv- & Cae Ss ee AON eee ® 
the insurance business. The associa-]| ered an address on fire protection be- 


tion endeavored to have the Chicago 
Board shut out all brokers who had less 
than $2,000 in premiums and less than 
twenty-five individual clients. The 
board, however, never took favorable 
action. In a way the agents are up 
against it in this respect and the brok- 
ers realize their helplessness. The com- 
panies demand a certain classification 
and the easiest place to get the required 
preferred business to bring up the 
classification is from the real estate 
men, who control practically nothing 
but preferred business and are usually 
good pay. The brokers feel that only 
state legislation will wipe out the side- 
liners and they will consider the ad- 
visability of recommending the passage 
of a law similar to that of New York, 
which gives the superintendent of in- 
surance discretion in issuing licenses. 
They believe that they should have pro- 
tection from the outsiders, feeling that 
the insurance business is the only busi- 
ness in which a man can engage with- 
out either training or money. They 
also hold that the public should be pro- 
tected from the incompetent broker or 
agent just as it is against the quack 
doctor or shyster lawyer. 
7 - . 

L. W. Rogers, son of Dr. L. D. Rogers 
of Chicago, has become a general broker 
in the Chicago office of the Travelers. Mr. 
Rogers is an attorney and has been prac- 
ticing law in Seattle. 


As a number of attorneys have given 
the opinion that an owner of an auto- 
mobile is responsible for any injury to 
the chauffeur under the Illinois com- 
pensation act a number of brokers are 
soliciting the owners for compensation in- 
a and are making a good thing out 


> . 

Brokers who are in close touch with the 
liability insurance situation do not look 
for very much from the proposed Illinois 
Manufacturers Liability Company, being 
organized under the auspices of the IIli- 
nois Manufacturers Association. Although 
many assured protested at the rate ad- 
vance for compensation, yet they are 
one twice before they risk their 
money in a company themselves. Where 
a risk has had a good average experience, 
it gets a fair rate. With the increasing 
reserve demands and the loss experience 





fore the box makers’ convention in ses- 
sion at the Hotel Pontchartrain in this 
city. 





Peterson Democratic Nominee 

Carl J. Peterson of Iola, Kan., has 
secured the Democratic nomination for 
the office of superintendent of the Kan- 
sas insurance department over his op- 
ponent, E. K. Pentz of Hutchinson, ac- 
cording to the official tabulation re- 
cently finished. The primaries were 
held Aug. 6. Mr. Peterson will make 
the race in November against the in- 
cumbent, Ike S. Lewis, who had no 
opposition for the Republican nomi- 
nation. 

Several letters from insurance men 
have been addressed to the Demo- 
cratic nominee this week, since his 
nomination has been announced, ask- 
ing what will be his position on several 
matters of vital interest to insurance 
men, but so far no answer has been 
received. 


Discovers Ideal Assured 


The western department of the Royal 
has discovered the ideal assured. He 
is B. F. Henry, of Olathe, Kas. The 
chimney on Mr. Henry’s house was 
damaged last spring in a windstorm, 
and the loss was just settled the other 
day. Miss McCarthy, the agent, wrote 
to the company explaining the delay 
in settling the claim. Mr. Henry had 
had most of the bricklayers in town 
etsimating the cost of repairing the 
chimney and they wanted from $15 to 
$20 for the job. Mr. Henry said it 
wasn’t worth over $5, and he wasn’t 
going to let it cost over that, even if 
an insurance company was paying the 
bill. He finally got the job done for 
$7.30. He wouldn’t take a check from 
Miss McCarthy, saying he preferred to 
wait and take things in their regular 
order. He made the remark to Miss 
McCarthy, “Rates are low and I think 
the company’s interests should be 
guarded as sacredly as our own.” 

May his tribe increase! 























CLARK & ASH COMPANY 


INSURANCE PRINTERS 
732 SHERMAN STREET 


PHONES { HARRISON 4170 


AUTOMATIC 


CHICAGO, ILLINOIS 





NATIONAL INSPECTION COMPANY 
Incorporated 1903. 
Joszra G. Huspett, Manager. 

108 South La Salle Street, Chicago. 

Inspects special hazards, sprinklered and large mer- 
cantile risks in all-important towns in the tral 
West, St. Louis excepted. Inspects all classes and 
hazards in Cook County. 

Straightforward, non-technical reports by experi- 
enced men. References furnished. Inquiries cheer- 
ully answered. Ask those who use us, 


E. A. Botmar, President. Wasasn 274 


INSURANCE SYSTEMS & AUDIT CO. 


FIRE 819 Insurance Exchange CASUALTY 
MARINE 1765 West Jackson Boulevard SURETY 
CHICAGO 
AUDITS—SYSTEMS—OFFICE ORGANIZATION 
TABULATOR SYSTEMS—DETAILS RE-INSURANCE DEALS 








Capital Paid in, $400,000 


JAMES B. HOBBS, Pres. 


Surplus Paid in, $400,000 
HENRY P, MAGILL, Geol. Mgr. 


FRANE M. RICE, Secy. 


CENTRAL 


NATIONAL 


FIRE INSURANCE COMPANY 
1523 Insurance Exchange, Chicago 


First Class Agents ted in Ohio, 
ko Duheten doen, 


Indiana, 
N 


Illinois, Michigan, Wisconsin, Minnesota, 


lebraska, Missouri and Kansas 


FARM DEPARTMENT 
Excellent Reinsurance facilities at disposal of deserving Agents. 





D. H. DUNHAM, President 


FIREMEN'S 


CHARLES COLYER, Vice-President 
INSURANCE 
COMPANY OF 


A. H. HASSINGER, Secretary 


NEWARK, N. J. 


ORGANIZED 1865 


ASSETS $6,375,623.55 


Western Department é ° . 
NEAL 


CAPITAL $1,000,000.00 
SURPLUS TO POLICYHOLDERS. . 


BASSETT, Manager 


NET SURPLUS $2,808,679.70 


snaodeccesacccsscoage $3,808,679.70 
137 S. La Salle Street 


~ . 


Arkansas, Colorado, Illinois, Indiana, Iowa, Kansas, Kentucky, Michigan, Minnesota, Missouri, Montana 
Nebraska, Ohio, Oklahoma, Tennessee. Utah. Wisconsin, Wyoming, Province of Manitoba, Canada. 
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OHIO AND WEST VIRGINIA 


SHOWS EFFECT ON BUSINESS 


Local Agents See Desirability of - 
ing Theeubaives with Building z= 
Loan Associations 


The large growth in recent years of 
building and loan associations has had 
a considerable effect on the insurance 
business in Ohio. The secretary of a 
‘building association usually has the 
placing of the insurance, and local 
agents are finding it profitable to asso- 
ciate themselves with such associations, 
either being themselves the secretaries, 
or else having the quarters in the same 
office. : J 

This is particularly noticeable in 
Portsmouth, O., where only two or 
three of the larger agents are not con- 
nected with building associations. The 
city is decidedly prosperous, and many 
dwellings are being built, and it is said 
that nine-tenths are built with the aid 
of the associations, and the insurance 
placed through them. 

Portsmouth has a good fire depart- 
ment, but has been handicapped by 
poor pressures. The city is building a 
new waterworks, and the pressure and 
supply will soon be ample. An entirely 
new alarm system will also be installed 
shortly. The council has passed the 
bond issue providing the funds, and 
bids will be received in a little over a 
month. Under the new Ohio law, sixty 
days must elapse after money has been 
voted before the work contemplated 
can be opened to bids. 


F. M. Farmer Opens Office 


F. M. Farmer has opened an office 
as appraiser, accountant and independ- 
ent adjuster at Springfield, Ohio, with 
office at 721 South Fountain street and 
Bell phone, Main 2575. Mr. Farmer’s 
name, address and telephone number 
can always be found in the independent 
adjusters’ directory of THe WESTERN 
UNperwnriter on the inside back cover. 


Would Punish the Agent 
State Auditor Darst of West Vir- 
ginia in commenting on the over-in- 
surance practice says: 


The insurance commissioner’ should 
have authority to revoke the license of 
any agent found guilty of overinsuring 
property whether on account of his fail- 
ure to properly inspect the risk or because 
he permitted his greed for the additional 
commission to get the better of his con- 
science. In either case the result to the 
owner is the same. He has been given 
the temptation to burn his property for 
profit, and our records show that the 
en is often too strong to be re- 
sisted. 

















CINCINNATI BASEBALL 


The Cincinnati Insurance’ Baseball 
League played a double header last Satur- 
day. The “Browns’ were sfut out by the 
“Reds,” the score being 5 to 0. Batterivs: 
Johnson and Rehage for the Reds and 
Runck and Pheifer, Decatur and Ransom 
for the Browns. 

The “Blues” and “Grays” played a tie 
game, the score being 10 to 10. Batteries: 
Kurleman, Henry and Rehage for the 
“Blues” and O’Hearn and Kennedy, Ster- 
rets for the “Grays.” Umpires, Decatur 
and Fetick. 

The standing of the clubs is as fol- 


lows: 

Won Lost Pet. 
BD 94-69 6.0 60.06 0.000460 7 1 875 
DE ec cbecceecetens 4 5 .444 
Rede ..co0. Pe 4 5 444 
oN eS eee Fee, 2 6 -250 


The “Blues” will play the “Browns” at 
the insurance outing Aug. 31. The bat- 
teries will be as follows: Blues: Gell- 
haus and Rehage. Browns: Decatur or 
Friedlein and Schultz. 


SHOULD CHARGE FOR OPENING 

In order to provide an entrance from 
East Ninth street to the Citizens Trust 
& Savings building, Cleveland, an opening 
was cut in the fire wall separating it from 
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AGENTS WANTED IN OHIO 


“NATIONA 


INSURANCE 
COMPANY 


oF CINCINNATI 


ORGANIZED -1851- 


G. W. POHLMAN, JR., President 
E. A. WINTER, Secretary 











F. H. HAWLEY, Pres, 


Ohio Farmers Ins. Co. 
Organized 1848. 


pS eer $2,900,829.63 
Net Surplus,.......... 
AGENTS WANTED IN ILLINOIS AND MICHIGAN. 


McCONNELL & HECOX, Gen’l Agents 
Insurance Exchange Building, 


Reserve for Emergencies, . .$125,000.00 
”.$1,076,392.16 . 


W E. HAINES, Sec’y. 


LE ROY, OHIO 


CHICAGO, ILL. 











CAPITAL « 


Ghe 


Western Reserve Insurance Company 
& CLEVELAND, OHIO 


8250,000.00 
J. EDGAR LYONS, Secretary and Treasurer 


An Ohio Company Operating in Ohio Only 

















Ohio Surplus Lines 


In Companies Authorized 
in the State 


The Agency with the Service 


THE POHLMAN AGENCY CO. 
1201 First National Bank Bldg. 
CINCINNATI 














the Schofield building, on the corner of 
East Ninth street and Euclid avenue. At 
the present time no fire doors have been 
installed and the two buildings, valued 
together at $1,500,000, constitute prac- 
tically one risk. The agency controlling 
the line on one of the buildings endeavored 
to have the policies endorsed to permit 
the opening without extra charge, but the 
Cleveland Inspection Bureau has issued a 
bulletin advising that a charge be made, 
even if fire doors are provided. 


WEST VIRGINIA LOSSES 


The West Virginia state fire marshal 
reports $304,333 losses in the state during 
July with $317,250 insurance involved. 


SPRINKLERS HELD THE FIRE 

Fire broke out in one of the grain mix- 
ers of the Quaker Oats Company on Mills 
street, Akron, Ohio, early one morning 
last week. When the fire department ar- 
rived smoke was pouring from every win- 
dow on the fourth floor and preparations 
were made for a big fire. When firemen 
reached the room containing the machine, 
however, it was found that the sprinkler 
heads had opened and were holding the 
fire in check. It was easily handled with 
a loss of only $1,000. It is thought the 
fire originated from gravel in the grain, 
coming in contact with some of the ma- 
chinery. 





REPORTS AND RATES ISSUED 
An original sprinklered risk report has 
been issued on the plant of W. A. Wilson 
Sons, window sash, etc., at Wheeling, 
W. Va. This report covers the old and 
new buildings. An original sprinklered 





Phone Main327 14041st Nat. Bank Bidg. 


risk report, survey of the Elwood Myers 





KEYSTONE UNDERWRITERS 


OF PITTSBURG, PA. 
Underwritten by the following companies: 


German Fire Insurance Co. 


German American Insurance Co. 


Union Insurance Co. 
Western Insurance Co. 


All of Pittsburg, Pa. 
i EE ES SSE Dee CPOs ee: $ 900,000.00 
us sepMlat Ed rete Sate'd cats bo Wine Gv Co aah 3,037,878.00 
Surplus to Policyholders..................... 1,488,082.00 
ASP! q 
J. waco | E RiLeELe Reliable = Wanted HENRY WACHTER 
Alliance, Ohio 218 Fourth Ave., Pittsburg 





OHIO STATE AGENCY 


The North River Insurance Co. Assets, $2,389,805 
United States Fire Insurance Co. ss 1,046,940 
Empire City Fire Insurance Co. “ 1,149,468 
The Nassau Fire Insurance Co. * 840,845 
The United States Underwriters Policy “ 5,427,940 


For agencies of any of the above, address 


F. F. MURRAY, State Agent 





800-805 Brunson Bldg., COLUMBUS 

Southern Hotel|/ HOTEL EUCLID 

Columbus, Ohio Euclid Ave., Huron Road 6 E. 14th St. 
CLEVELAND, OHIO 





Insurance Men’s Official Hotel 
FIREPROOF 


Corner Main and High Streets 
J. R. DOWNEY, Manager 





(Western Underwriter on file in Reading Room.) 








Five minutes walk from 
center of Insurance district 


EUROPEAN PLAN 
$1.50 Per Day and Upward 


FRED S. AVERY 
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Company, letter and paper novelties of 
Springfield, Ohio, is also out. Advisory 
rates have been issued for Marlinton and 
Devon, W. Va., and for Palmyra, Gratis, 
Girard and Diamond, Ohio, and for coal 
mining properties in Noble and Guernsey 
counties, Ohio. 


Ohio Agency Appointments 
American, N. ].—Gestrude S. Ault, Toronto; 
D. B. Wolcott, 


} _- ——. “. F. Rumsey & ie, Seas 
. q ralick, cyrus; " 
Celina; F. C. Emerine, Fostoria: Holmes & 
Lind, Canal Dover. 

Amer. Union—William Dengler, Cincinnati. 

ae a ants Boraeeyt e. Ra 

nt. .— Nesbitt er, Aenia; ” 
Adams, Beitnon, Alma A. Paigley, Lancaster; 
J. H. Ebright, New Philadelphia. ‘ 

Commercial, D. C.—W. A. Heck, Hamilton; 
, ot Leonard, Newell Run; C. L. Siple, Mont- 
pelier. 

Connecticut—R. H. Castle, Ashtabula. 

Fid.-Phenix—Crouse & Simkins, New Vienna; 
E. J. Crass, Sandusky; W. Ww. Hunt, Ken- 
nedy; H. N. Aldrich, Elmore. 

Fire Assn.—W. N. Perrin, Cleveland; Hoch 
Bros., Marion. 

Hanover—L. A. Moses and G. L. Peck, Not- 
tingham; Coldwater Realty & Insurance Agency, 
oldwater; F. T. Gearhart, Circleville; 4 
Clinger, Upper Sandusky. 

Home, W. Va.—Maxwell-Reynolds Co., Steu- 
benville. 

Humboldt—Frederick Rollason, Fremont. 

eo a? Agency, Cincinnati. 

ndon—Mark Hannan, Youngstown. 

Nassau—W. W. Faigley, Lancaster. 

North River—J. G. Fransis, bag, meee 

Phoenix, Eng.—J. G. Heinrich, apakoneta. 

Phoenix, Ct.—Nora E. Hegler and J. S. 
Steele, Cincinnati. 

een—J. K. .Henderson, Weston. 
yal—A: C. Garnett, Wickliffe. 

Royal Exch.—P. W. Ditto, Cleveland; H. L. 
McLain, Massilon. 

Sterling—R. R. Miller and Charles Farling, 
Findlay; J. W. Reddick, Kenton; F. J. Hor- 
schel, Ironton; G. W. Grimes, Portsmouth; R. 

, illon, Fostoria. 

Teutonia, La.—C. H. Towson, Lancaster. 


OHIO NOTES 


Mauller & Greenbaum succeed Mauller 
& Talbot at Chillicothe, Ohio. 


The Norwich Union has transferred at 
Columbus, Ohio, from Frank J. Macklin 
to Shedd & Pembroke. 


Agents at Warren, Ohio, have written 

blanket form on the plant of the Bost- 
ick Steel & Lath Company, located at 
Niles, Ohio. Companies are asking for 
amendment. 


Inspection has been made of the fac- 
tory of the Orinoco Furniture Company, 
at Columbus, Ohio, equipped with Grin- 
nell, one source sprinkler system. Pro- 
tection and risk classed good. 


The Cincinnati insurance clerks’ outing 
will be held at Lake Allyn next Saturday. 
Preparations on a large scale for a good 
time are being made. Wm. Klappert, who 
personally solicited the funds, will be a 
guest of honor. 


‘At Cleveland, Ohio, the kodac factory 
of the Dodd-Rogers Company, 1898-1940 
East Sixth street, has been written un- 
der blanket form with no average or 90 
percent coinsurance clause. There is a 
division wall between buildings 1906 and 
1910, and companies are calling for a 
more satisfactory form. 


The insurance committee of the Ohio 
Retail Shoe Dealers’ Association has se- 
cured applications for $400,000 for insur- 
ance in the mutual fire company the as- 
sociation is trying to organize. Another 
$100,000 must be subscribed before the 
mutual can begin business, and it is hoped 
to secure this sum at the annual meeting 
in Dayton Sept. 2-4, 


Maxson & Perdue, for some years lo- 
cated on the eleventh floor of the Guar- 
dian building, Cleveland, have closed a 
lease for a suite of offices on the fourth 
floor of the new Leader building. The 
Suite is in the northeast corner of the 
pulang and facés on both Superior ave- 
nue and Bond street. Plans for these of- 
fices indica at they will be as com- 
plete and conyenient as any to be found 
in the city. Robert H. Perdue is in the 
active management of this agency. 








The Home Insurance Agency has been 
incorporated at Bluefield, W. Va., with 
$10,000 capital. The incorporators are O. 
J. Caldwell, W. D. Banner, E. L. Bow- 
man, L. G. Bowling, H. B. Lee and W. P. 
Hawley, all of Bluefields, W. Va. 





A reduction of 5 percent, but not ex- 
ceeding 5 cents on each individual risk, 
has been authorized by the Baltimore As- 
sociation of Fire Underwriters on all busi- 
ness within the territory of the new high 
pressure service. 





MICHIGAN AND INDIANA 


STILL CONTESTING TAX PLAN 


Companies Protest Against Being 
Forced to Include Return Pre- 
miums in the Receipts 











Some of the companies seem to have 
paid the Indiana tax and not deducted 
return premiums, while others are still 
fighting it out in the hope of convinc- 
ing the insurance department that 
gross premiums for taxation do not in- 
clude return premiums as the com- 
panies have never had the benefit of 
these premiums. 

It seems that Governor Marshall is 
insisting on the department not allow- 
ing return premiums to be deducted. 

H. H. Klayer, who worked up the 
issue for the Indiana department, is to 
secure 25 percent of what is collected 
on back taxes. All insurance men agree 
that the taxing of return premiums 
is nothing short of a grave injustice 
and the state is not entitled to such 
taxes. 





NO PRESIDENT YET SELECTED 





Rumor Naming O. C. Kemp as Head 
of Interstate Fire of Detroit 
Pronounced Premature 


Detroit, Mich., Aug. 28—(Special)— 
A published statement that O. C. 
Kemp, of Chicago, is likely to be presi- 
dent and general manager of the Inter- 
state Fire, now being organized here, 
is pronounced by members of the or- 
ganization committee as at least pre- 
mature, if not erroneous. It is ad- 
mitted that the name of Mr. Kemp has 
been under consideration, his great 
ability and popularity and large ac- 
quaintance being fully recognized. But 
inasmuch as he is not the only man 
under consideration, the members of 
the committee have been asking them- 
selves this week who authorized the 
statement. All deny voicing it. 

It was intended to keep names en- 
tirely sub rosa until the company was 
ready to begin business, but now that 
one name has been mentioned, it has 
led to discussion of others and their 
qualifications. One member of the 
committee stated today that Carroll L. 
DeWitt, of Chicago, formerly general 
agent for the Newark, was favored by 
several of the organizers. They doubt, 
however, that he would accept the posi- 
tion. They agree that Mr. Kemp is 
fully as desirable a man as Mr. DeWitt, 
but they doubt the wisdom. of select- 
ing a man who always has been affili- 











Richland Mutual Insurance Company 


MANSFIELD, OHIO — 








H. R. SMITH, President BUSINESS CONFINED TO OHIO 


R. SMITH, Secretary 


The Central Manufacturers’ Mutual Insurance Company 


VAN WERT, OHIO ORGANIZED 1876 
Cash Surplus—$35 1,738.36 


C. A. L. PURMORT, Secretary 








Cash Assets—$567,833.48 


H. V. OLNEY, President 








KNOX COUNTY MUTUAL INS. Co. 


MT. VERNON, OHIO 
CASH SURPLUS $181,951.76 


BUSINESS CONFINED TO OHIO 
W.A. BOUNDS, President 


ORGANIZED 1837 


H. H. GREER, Secretary 
In sixty- 


seven years 
of business 
this Com- 
pany has 
never con- 
tested a loss 








Organized in 19082 


Ohio Underwriters Mutual Fire Insurance Company 


COLUMBUS, OHIO 
Columbus pdesnsmant Sypente AGENTS WANTED 


Dayton Mutual Fire|Columbiana County 


Insurance Co.,°Su10"'| Mutual Fire Ins. Co. 


Lisbon, O. 
1837 


Wm. M. Hostetter, Sec. and Treas. 


Ohio's oldest company doing a general 
business. 


Our contracts have been good for three- 
Address Home Office. ‘fourths of a century and are still good. 


ENDORSED AT HOME APPROVED ABROAF 


THE PITTSBURGH CASUALTY COMPANY 
ACCIDENT, HEALTH, PLATE GLASS INSURANCE 
Surplus and Reserve to Policy Holders, $178,746 


Write for attractive Agency Propositions in Pennsylvania, Ohlo, West Virginie and New Jerse 
JOHN M. BOCCS, Seo’y and Con Mg 





B. C. COLEMAN, Secy. 
Assets Jan. 1, 1912, $146,673.87 


Conservative and Careful Management 


AGENTS WANTED 











WESTERN and 
ATLANTIC FIRE 


INSURANCE CO. 
NASHVILLE, TENN. 


CAPITAL - - - - - - $200,800.00 
NET SURPLUS - - - - $122,760.00 


H. H. RIMINGTON, Manager 


AGENTS WANTED IN OHIO 
C. A. ROWLAND, Special Agent 
21 S. Linwood Ave., - Crafton, Pa. 
H. C. EDDY, Jr., Special Agent 
Insurance Exchange, Chicago 
OPERATING IN 


Tennessee, Pensylvania, Ohio, Maryland, 

Virginia, W. irginia, North Carolina, 

entucky, Alab Louisi » Illinois 
and Georgia 

















HUDSON UNDERWRITERS 
AGENCY OF THE 
Lumber Insurance Company of New York 
CAPITAL, $400,000.00 


S242 William Street NEw YoRE 


GERMAN FIRE |@incinnati Underwriters 


INSURANCE COMPANY | 12! East Srd St., CINCINNATI, 0. 
OF WHEELING, W. VA. Eureka F. 6 M. Ins. Co. Security Ins. Co. 
Organized in 1867 Organized 1864 Organized 1881 
Cash Capital $200,000, Net Surplus $234,549.29 
WM. F. STIFEL, President 
Secretary 


F. RIESTER, 
S. W. RICE, Supt. of Agencies 


E. A. KEELER 
714 Hippodrome Bldg., Cleveland, Obi# | 4, ROTHIER, Prest. | ADAM BENUS, Secty. 
Special Agent for Obio end Indians R. HEINTZ, Asst. Secy. R. B. HEATON, State Agt 








COMBINED STATEMENT 
Capital - * «*  «* $250,000 
Assets - - - - - 720,044 
Surplus to Policy Holders - 462,618 














Our Automobile Department ‘: x: °s<.ceipee4 


today and find out what we do and how we do it. 
Neale Bros. & Company, 


afford to wait. 


You can’t 


Cleveland, Ohio 


PITTSBURG UNDERWRITERS 
Common 


GEO. R. DAVIES, Manager wealth Bidg., Pittsburgh, Pa. 


Fire Insurance Co. 
all of Teutonia Fire Insurance Co. 
Capital. 700,000.00 71.40 ‘ ' 

_ rer Westmeyer, Tol d X: $7,278,4 Surplus to Policy Holders, $3,392,150.11 





io, Special Agent for Indiana and Ohio 
1 & 


Hew att Ill., General t for Illinois 


New Agents Solicited is., General Agents for Wisconsin 
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ated with bureau companies while the 
Interstate is to be a union company. 
It ig understood that men in two or 
three Ohio cities are favorably thought 
of, but the members of the organiza- 
tion committee believe the selection of 
a president and general manager to be 
a matter of such importance that ac- 
tion upon it should be deferred until 
all the agents in the company have had 
an opportunity to express their opin- 
ions. It is barely possible that one 
of the local agents identified with the 
company will be chosen president, as 
several of them are believed to be cap- 
able of directing its policy satisfactor- 


ily. 

If not, the method of selecting a 
president probably will be to propose 
his name for election to the director- 
ate, on which all stockholders will have 
an opportunity to vote and thus ex- 
press their preference. When a choice 
has thus been made, the directors will 
formally elect him to the office. 


Never Had a Serious Loss 

Herman Preefer, who has retired 
from the fire insurance business at 
Jeffersonville, Ind., opposite Louisville, 
after an experience of forty years as 
a local agent, asserts that his com- 
panies have never been called upon to 
pay a serious loss on business which 
he has written. He is to locate in El 
Paso, Tex., where he owns land. 
George Watson, who recently pur- 
chased the local agency of Thomas W. 
Perry, has taken over Mr. Preefer’s 
business and will have one of the 
strongest agencies in southern Indiana. 





DEATH OF lL. PELHAM 
Another of the “old guard” in Indiana 
has passed away in the person of L. Pel- 
ham, who has been in the fire insurance 
business in New Harmony since 1875. It 
is thought the agency will be continued 
by his two sons, C. L. and Wilbur Pelham. 


REPORT OW CLINTON, IND. 

A new tariff has been published for 
Clinton, Ind., showing also the fire protec- 
tion of the town. 
ing is reported as in an extremely haz- 
ardous condition, due to poor installation, 
deterioration of and lack of proper up- 
keep of equipments; no efficient inspection 
service is provided. Outside wiring is 
overhead on poles of the telephone, tele- 
graph and lighting companies, and no pro- 
vision has been made to guard against the 
accidental crossing of high and low poten- 
tial wires. 





Michigan Agency Appointments 
Fire Asso.—J. B. Malmar, Calumet. 
Lon. & Lanc.—F. . Weston, Kalamazoo. 
Mich. Coml.—C. T. he Detroit; Dewey 
& Rouse, Marion; J. odge, Breckenridge; 
J. S. Anderson & Son, Cedar Rapids, Ia. 
Milw. Mech.—E. D. Mallory, astings. 
Natl.-Ben Franklin—James Pearson, Detroit. 
Nord-Deutsche—Monroe Realty Co., Monroe. 
Northern, Eng.—Sch *, & Pixley, St. Joseph. 
Peoples Natl.—W. T. Borst, Grand Rapids. 
Royal—C. W. Ailee, Detroit. 
Standard, Ct.—Charles Barton, Cadillac. 
United States—Peter White & Gon Marquette. 
Western, Ont.—Faucett Bros. & ‘Guck, Calu- 
met. 
Agricultural—G. W. Philips, Romeo. 
Caledonian—Charles Barton, Cadillac; Lorenz 
Einheuser, Jr., Detroit. 
Camden—S. G. oaphe, Saginaw. 
Concordia—J. W. Oakes & Co., Grand Haven. 
Detroit F. M.—Gowans & & Swontek, Mack- 
inaw City. 


Fid.-Phenix—Dunwell & Stray, Ludington; 


Schulz & Pixley, St. Joseph. 

Franklin, Pa.—J. unn, Norway; O. J. 
Gowans, Mackinaw ot 

Ger. Amer.—L. Cleveland, Traverse City. 


German, I1l.—L. i Skinner, Battle Creek. 

New Hamp.—F. D. Tubbs, Durand; E. 
Carroll, Lansing; J. A. Bridg eman and F. 
Skibbe, Highland Park; E. C. Barnum, Battle 


berger 


Inside electrical wir- |. 





Creek; P. L. Ward, Hillsdale; C. O. and C. L. 
Miller, Marshall. 
German, W. Va.—N. Stone, — 
eee Wal orff, Lawton. 


cy, 
Hart, St. tie, 

ct. &. Miner, Holly: 

rt, Mt. Pleasant. 

attle Creek. 

Ison, aw. 

Mechanics—J. ison, Saginaw. 

Milw. Mech_—W. E. Davidson, Sault Ste. 


MeL Ui F. i, D G. F. at 
at! nion— 0 oppin, 
- oo H’ Ki Ren 


W. Knau 
Parks, Kent City. 


brick an ieee 
Newark k—Henry Gates, Petoskey. 
. B. & M. —O. 


basins c 


Eng. G. Groeschel, Cc ££. 
Lawrence, F. Morrison, W. ; Richards, oO. 
W. Byers, Barney Krone, S. B 
Pohland and ies = Jove Stambaugh; e 
Thompson, F. ew Vor Bad Axe; =m 
Ratbone & ‘Son, N New York City. 


| - S. Huyser, Lansing. 
North Feed Ae "Wena, Dow: c. 

Pelican—Charles Barton, Cadillac. 

Phoenix—Schulz & Pixley, St. Joseph; Camp- 
bell & Harmer, 4 Rapids. 

Prov. Wash.—A. E. Ponpard and A. J. Man- 
kowoski, Detroit. 

Queen—H. J. Gregory, Fountain; M. M. San- 
ford, Alanson. 

U. Lloyds—F. L. Danforth, Grand Rapids. 

United States—C. M. Thatcher, es ‘ 
M. Ramsdell, Manistee; Goodsell’ & Clark, Ad- 
rian; Milnes & Watson, Coldwater. 





Indiana Agency Appointments 
Agricultural—L. J. Bussard, North Manches- 
ter; Walsh & Co., Fort Wayne. 
Allemannia—Walsh & Co., Fort Wayne; W. 


_H. Ackerman, Goshen, 


Brit. Amer.—S. C. Cramer, Decatur. 

Camden—Washington Realty Co., Washington. 

ae Loan Trust Co., 
Tipton; W. Hill, Aurora. 

— F. & M—D. E. Stone and x. Cc 
Mills, Union City. 

Dubugue--Wabash, Velee Traction Co., Peru. 

Fid.-Phenix—L. E. Bailey, Crown Point; 
Milroy & 27 Frankfort; Homer Pontius, 
Geneva; eR. Harshbarger, | Rosedale; Lein- 
& benchain, i. Yo? 

Glens Falls—Walsh & Co., Fort Wayne. 

Globe & Rut.—National Underwriter Co., In- 
dianapolis. 

Gran. State—Grant Trust & Savings Bk., 
Marion. 

Hanover—Milroy & pierce. Frankfort; J. 





B. Davis, iat—We AS Duncan, Spencer. 
Humbo Swank, Crawfordsville; 
La oe Realt La Fayett ette. 
Natl. Union— © ‘hook ik, We La mag 


Peoples Natl. ae: e. 
Queen—C. M. 

son, Silver Lake. 
Royal Exch.—H. L. Miller, Logansport. 


INDIANA NOTES 

The Bryant Insurance Agency, at Bry- 
ant, Ind., composed of F. B. Holmes and 
George F. Mills, has been purchased by 
Mr. Holmes and will be continued under 
the old trade name. 

At Clinton, Ind., a building ordinance 
has been adopted which describes the fire 
limits and provides that all buildings to 
be erected within the fire limits must have 
walls of brick, stone, hollow cement block 
or concrete. 


The sprinklered plant of the Reliance 
Manufacturing Company, shirt factory, 
corner of Chicago and Ford streets, Michi- 
gan City, Ind., has been placed largely 
in mutuals, the line aggregating $90,000. 
Risk has a Niagara-Hibbard 1907 wet pipe 
sprinkler system. 


Inspection has been made of the sprink- 
lered automobile factory of the W. H. Mc- 
Intyre Company, at Auburn, Ind. Risk is 
equipped with Niagara-Hibbard wet pipe 
sprinkler system, pronounced only fair. 
Risk is classed fair of its kind and poor 
to. fair as a whole. 








The Atlas has entered the agency of 
Dunwell & Stray at Ludington, Mich., 
leaving the agency of D. W. Holmes. 





George H. Whippler, a local agent at 
Cudahy, Wis., was killed last week when 
his automobile was struck by an engine 
on the Chicago & Northwestern Railroad 
half a block from his home. 








DETROIT, MICH. 





THE MICHIGAN 


Fire and Marine Insurance Company 


HAS BEEN FURNISHING HONORABLE FIRE 
INSURANCE INDEMNITY FOR THIRTY-ONE YEARS 


It has paid $6,179,000.00 in losses. : 
Assets... 20. ...0e0+++++$1,372,882.79 Capital................. $400,000.00 
(Tf 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 

M. W. O'BRIEN E. J. BOOTH ao H.E. EVERETT oR wes 











LOCAL AGENTS! 
with your Big Risks, 


J. R. SUTTON, President 
Fire Prorection ENGINEERS 


WE CAN HELP YOU 


Pepuilente and Inventories of Sound Values made. Working with 
us brings you a SATISF USTOMERS and obviates danger from competition. We 
are always glad to help with suggestions as to forms. 


Write Us... THE POLICY HOLDERS SERVICE 4 ADJUSTMENT CO. 


MAJESTIC BLDG. 


DETROIT, MICH. 











Total Assets . 


F. D. Bennett, PeentGent 
B. L. Hewett, Ass’t Secretary 








FIRE, TORNADO AND AUTOMOBILE 
INSURANCE 


Michigan Commercial 


Insurance Company 
Lansing, Michigan 


Surplus to Policy Holders ae 


A. D. Baker, Secretary and Tyoqemeer 


ADJUSTERS FOR THE AsSURED 
—" 


$1,104,776.10 
482,759.67 


Robert Henkel, Vice President 
Ralph Rawlings, Ass’t Secretary 























GEORGIA LIFE INSURANCE C0. Casualty Department 


Surplus and Reserves to Policyholders ,000. 
Tonurance Departmeat for Frotnion of Policyholders 


MACON, GEORCIA 


Insurance. Live Agents Wanted. 


GEO. M. COBB & CO., Gen’l Agts., Newton Claypool Bldg., INDIANAPOLIS 





ASSETS $1,120,133 


W.H. MILLER, President 


ORGANIZED 1853 
LOSSES PAID $9,931,807 


THE FARMERS’ FIRE INSURANCE CoO. 


OF YORK, PENNA. 


SURPLUS $557,492 


A. S. McCONKEY, Sec’y & Treas. 











ESTABLISHED 1870 


3 








Detroit Underwriters Company 


SUCCESSORS TO’ 


BIERCE & SAGE 
The Largest and Oldest General Agency in Our Field 


CAPITAL $125,000 


7 




















wut BREVOORT 


Hotel 


MOST MODERN EQUIPMENT 
UNEXCELLED RESTAURANT 


On Madison St., near La Salle 
One minute from the Insurance District 


The ames >, of Insurance Men 
Is Solicited 


Whitney Office Building DETROIT, MICH. 
PROOF 3 5 
STRICTLY FIRE FREE B. WAY, President | fb.estane, ery 


ORGANIZED 1853 


Williamsburgh City Fire 
Insurance Company 
150 Broadway, New York 


F. M. GUND, Manager Western Dept. 
FREEPORT, ILL. 


BRI BROS., Cook County M 
——. cee. a 





ORIENT 


INSURANCE 
COMPANY 


OF HARTFORD, CONN. 


CHARLES E. DOX 
MANAGER 





39 S. La Salle St., Chicago, Ill. 








THE CONCORDIA FIRE 


INSURANCE COMPANY 
OF MILWAUKEE, WIS. 





Cash Capital ~ - $600,000.00 
Reinsurance Reserve - 1,062,481.37 
Reserve for all other Liabilities 231,087.41 
Surplus to Policyholders - 1,073,421.70 
Total Assets - - 2,356,990.48 





STATE AGENTS: 
A. R. MARKS, Peoria, Ill., for Ill. 
F. C. SECOR, Detroit, Mich., for Mich. and Ind. 
P.E. NORRIS, Columbus, Ohio, for Ohio. 
F. E. HOFFMAN, Jr., Sedalia, Mo., for Kas. and Mo, 
A. E. CLARK, Des Moines, Iowa, for lowa and Neb. 
EB. G. PORD, Seattle, Wash., for Wash. and Ore- 
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State Convention 





More interest than usual is being 
shown this year in the plans for the 
annual convention of the Wisconsin 
Association of Local Fire Insurance 
Agents. The investigation of fire in- 
surance which has been on in the state 
for nearly a year has created wide- 
spread attention and there are many 
phases of the subject which the agents 
wish to discuss in convention. Agency 
problems will, no doubt, be discussed 
from a new viewpoint as a result of the 
different points brought out by the 
probe. A record-breaking attendance 
is anticipated. 

There will be no set program of 
speeches, discussions of different points 
having been planned. Every one will 
be invited to give his views. This is 
an innovation for the badger agents. 
By way of entertainment, luncheon will 
be given by the Milwaukee agents. 
The state fair is on the same week. 

The meeting will be held in rooms 
of the Milwaukee Board of Fire Un- 
derwriters on Sept. 10. John D. Row- 
land of Racine is now president; Jas. 
B. Leedom, Milwaukee, first vice-presi- 
dent; Alfred Zimmerman, Wausau, sec- 
ond vice-president; Wm. H. Hardy, 
Waukesha, third vice-president; Frank 
J. Meyer, Milwaukee, fourth vice-presi- 
dent; J. A. Smith, Eau Claire, fifth vice- 
president; George Heller, Jr., Sheboy- 
gan, seventh vice-president, and Geo. 

Wilkinson, Milwaukee, secretary- 
treasurer. J. W. Scott of Janesville, 
who was sixth vice-president, died 
during the year. The executive com- 
mittee is comprised of John N. Manson 
of Wausau, Walter Hartshorn of 
Waukesha and August Rebhan of 
Milwaukee. 





Fay Morrissey Marries 
_ Fay Morrissey, Illinois and Wiscon- 
sin special agent for the Starkweather 
& Shepley companies, was married last 
week at Danville, Ill. His bride was 
Miss Georgia Neville, daughter of Mrs. 
Nancy Neville of Urbana. Mr. Mor- 
rissey is a member of the firm of 


Monier & Morrissey, local agents at }: 


Urbana, and has been in the field tor 
several years, having been Illinois 


R. P. Ockenga 


Peoria, Ill. 
Illinois General Agent 
German American Fire Ins. Company 





Baltimore 
Policy Holders’ Surplus. $982,907.87 
Allemannia Fire Ins. Co., Pittsburg 
Policy Holders’ Surplus $02,437.20 


Commerce Insurance Co., Albany. N. Y. 
Policy Holders’ Surplus . . $463,035.18 


Pittsburg Underwriters of Pennsylvania 
Policy Holders’ Surplus. $3,392, 150.11 


forest fires. There has been an unusual 
amount of rain over the entire terri- 
tory this year and the water is higher 
than for some time. The forest and 
fields are not dried out and the com- 
panies may be able to recoup some of 
their excessive losses of the last few 
years. 





HOLD SECOND JOINT MEETING 


Illinois State Board and Field Club 
Discuss Joint Relief and Co- 
operation Problems 








Another joint meeting of the Illinois 
State Board and the Illinois Field Club, 
the union and bureau field organiza- 
tions, was held in the rooms of the 
Chicago Board Monday afternoon. 
Joint relief came in for much discus- 
sion, but final arrangements for hand- 
ling the matter were not made. Since 
the annual session of the two bodies in 
June no relief has been granted by 
either against the other, but each is 
granting relief against nonaffiliating 
companies without the knowledge of 
the other. It is proposed that in the 
future joint relief be granted and that 
neither organization grant relief with- 
out the consent of the other. Other 
problems of cooperation came up for 
discussion in an informal way. It was 
announced that after the fall meeting 
of the Western Insurance Bureau prac- 
tically all of the field men of bureau 
companies would be members of the 
field club. Some formerly belonged, 
but retired when the club was reorgan- 
ized along bureau lines last winter and 
have since become eligible by their 
companies joining the bureau. 





WITHDRAW FROM THE AGENCY 

Two companies represented by W. B. 
Wilber, at North Crystal Lake, Ill.. or 
Nunda, as it is sometimes known, have 
withdrawn from his agency on account of 
alleged irregularities. The companies 
were the Pennsylvania, Fire Association 
and New York Underwriters. 





Illinois Agency Appointments 
B. She and A. Link, 


‘genberg, Bunker Hill. 
Springfield F. & M.—Frank Johnson, Cornell; 
A Anderson, Chillicothe; R. uck, 
Franklin Grove; I. W. Robinson, Waltonville; 
H. A. Hill, Norris City; S. B. McAfee, Au- 


gusta. 
Security, Ct.—W. J. Bossingham, Joliet; R. 
A. Haynes, Chicago. 
Wetzel, Sterling. 


Rhode Island—J. G. 
U. S. Fire—P. J. Souls East St. Louis. 
. J. Gilhofer, Cairo. 


Teutonia, La.—C. 
Hartford—M. J. Fahe Albany Park; Rob- 
ertson & Ruffner, Casey; W. T. Blue and Schu- 


FOR SALE 


A good agency, long established, doing 
a general insurance business, located in 
east central Illinois. Price right if taken 
soon. Address, 79-E, care The Western 
Underwriter. 











' The Indiana and Ohio 
Live Stock Insurance Company 


OF CRAWFORDSVILLE, IND. 


Organized in 1886 


Cash Paid-up Capital $200,000.00 


Assets Almost a Half Million Dollars 


@ Producing agents wanted in all unoccupied territory where the company is 
writing business. It pays to sell live stock insurance if you represent the “Indians 


and O} 


** Promptness and fair dealing make it popular with farmers and stock: 


men. Our system of advertising is helpful to the agent. Write Home Office at once 


INDIANA AND OHIO 


LIVE STOCK INS. CO. 


Crawfordsville, Ind. 


rentz, Chicago; E. F. Gullett, Roberts. 
Coml. Union, Eng.—C. M. McNeel, Mt. Mor- 


Commercial, D. C.—C. A. Prather and Isaiah 
Stewart, Newton, 

Citizens, Mo.—J. K. Ki Chicago. 

Commonwealth—C. S. Mc y & Co., Robin- 
son. 

Cent. Natl—P. H. Fitzgerald, Tiskilwa. 

Commerce, N. Y.—J. C. H. Read, Moline. 

Dubuque—J. W. Foley, Morris; P. R. Lester, 
Pontiac. 

Equitable—Otto Hermann, Lake; W. T. Blue, 


avenswood. 

Franklin—C. M. Eckard, Greenup; J. W. Gris- 
som, Toledo; J. G. Todd, Newman; L. Daw- 
son, Tuscola. 

Fire Assn.—F. A. Mathers, North Henderson. 

Franklin, Pa.—M. M. Rodenberger, Windsor; 
J. G. Todd, Newman; J. L. Dawson, Tuscola. 
Fidel. Und.—J, D. Murray, 


Berwyn; Cc. L. 

Kern, Mattoon; Albert Gumm, West Hammond; 
C. G. Barnwell, Litchfield. 

Firemans Fund—C. L. Kern, Mattoon; Smith 


& Jones, Flora. 

orest City—A. H. Hix, Martinsville; W. G. 

York, Robinson. 
rman, Ill.—Edward Schmidt, Breese. 

Germania—J. H. Cloutier & Son, Chicago. 

Humboldt—Steinbach & Co., Chicago. 

North Amer.—William Kaufmann, Buckley; 
W. A. Alexander & Co., Chicago; Charles Ran- 
son, Jacksonville, 

State of Pa—L. E. Traylor, Coffeen. 

State of IllL—H. H. Cleveland, Rock Island. 

Lumbermens—F. J. Wachewicz, West Ham- 


Tester, 


rick, Argenta; . Simpson, Jr., Minonk; J. 
W. Nielsen, Logan Square. 

. Mech—G. E. Litchfield; 
O’Loughlin & Son, Bement. 

Mich. F. & M.—H. H. Cleaveland, Rock 
Island. 

Mechanics—M. F. Bockaert, Moline. 

North River—M. B. Marvin, Freeport; H. A. 
Archie, Paris; Phillips, Snapp & Espenscheid, 
Danville. 

Natl. Ben-Franklin—T. J. Muller, Peoria. 

American, N. J.—M. J. hodes, Chrisman; 
L. R. Traylor, Coffun; J. O. Jones, Delavan; 
R. D. Miner, Findley; R. S. Woolard, Her- 





WANT CLAUSE OMITTED 

Agents at Peoria, IIL, have been asked 
to erase the following clause from poli- 
cies issued to the Nixon Printing Com- 
pany on contents of printing and paper 
box plant, 112 South Washington street: 
“It is understood and agreed that a por- 
tion of within described premises is occu- 
pied by tenants other than the assured, 
and that the defaults of such co-tenants 
or others over whom the assured has no 
control shall not jeopardize the enforci- 
bility of the within contract.” 


ILLINOIS NOTES 


William “.ateer has succeeded C. J. 
Derrough as agent of the National, Queen 
and Royal at Ludlow, IIL. 


The governing committee has suspended 
the rates on the sprinklered tractor bulid- 
ing and paint shop of the Avery Com- 
pany, Peoria, Ill., manufacturers of agri- 
cultural implements. 


The real estate and insurance firm of 
Corneil & McManemy at Taylorville, IIL, 
has been dissolved and T. J. McManemy 
will retain the business and present of- 
fices. Mr. Corneil will remain in the busi- 
ness and has rented office rooms above 
the Nicodemus millinery store. 


The governing committee has approved 
a rate of 15 cents, under blanket form, 
with 90 percent coinsurance clause, on the 
sprinklered plant of the Stonefield-Evans 
Shoe Company, at Rockford, Ill. Under 
same form a rate of 35 cents has been 
approved on the plant of the Rockford 
Palace Furniture Company. 


The Safety Insurance Agency has been 
established at Rock Island, Ill., by Henry 
Cc. Schaffer, former mayor of the city, 
James F. Murphy, an attorney of Rock 
Island, and Nels Larson, an attorney at 
Moline. The agency has the County, Svea, 
Sun Underwriters, American Union, Min- 
nesota Underwriters and General Acci- 
dent. Mr. Schaffer is the active man and 
through his connections and acquaintances 
is securing a good volume of business. 











HAWKEYE & DES MOINES FIRE 


: INSURANCE CO. 
DES MOINES, IOWA 


The consolidation of 2old and substantial lowa 
companies under a conservative management 
which has strengthened the policy contracts of both. 


H. R. HOWELL, President 
G. G. HUNTER, Vice-Pres. 
C. S. HUNTER, Sec’ 
W. D. SKINNER, Treas. 
R. S. HOWELL, Asst. Sec’y 






ORGANIZED 1868: 











FIRST IN 





€ STA’ 
THE 


Merchants Mutual Insurance Association 
OF REDFIELD, 8. D. 


IS THE OLDEST MUTUAL FIRE INSURANCE COMPANY IN THE NORTHWEST 
It has paid in ae y= It has paid in dividends $260,000 


never has made an assessment 
H. P. PACKARD - - ~ o - 7 - Secretary and Manager 
FOURTEEN YEARS OF SERVICE 1912 





18908 


SECURITY MUTUAL FIRE INS. COMPANY 


CHATFIELD, MINNESOTA 
Insures Against Loss by Fire, Lightning or Tornado 


Retail Merchants Association Mutual Fire Insurance Company 


FARGO, NORTH DAKOTA 


INSURES AT ACTUAL COST FOR ONE, THREE OR FIVE YEARS 


Adopted as the Insurance Department of the Retail Merchants Association of North Dakota 
at Dickinson, N. D., July 11th, 1912. 
J. T. NELSON, Pres dent W. W. KING, Secretary 


THE SPALDING 


HEADQUARTERS FOR INSURANCE MEN 
DULUTH’S LEADING HOTEL 


Modern and up-to-date. $100,000.00 recently expended in im ements, 
Plan. Cuisine of euotionex. Restaurant a — ae 
Breakfasts, Club Luncheons. 


LEE HOTEL CO., Proprietors 
EDWIN H. LEE, Managing Director 
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IN THE GREAT NORTHWEST 


JOWA, MINNESOTA, NORTH AND 
SOUTH DAKOTA 








STIRRED UP MUCH INTEREST 


ee. paver to be 2 Prosecut- 
orn on ‘Commission 
Suestion ay Lead to Test 

Des Moines, Aug. 27—(Special)— 
Auditor Bleakly, of Tomi, who has ad- 
vised Iowa agents to apply to the 
county attorney if an effort is made to 
reduce their commissions, has stirred 
up more than ordinary interest through- 
out the state. The subject of commis- 
sions has always been in the state and 
the statement of Auditor Bleakly that 
a movement to decrease them would be 
a violation of the anti-compact law has 
served tc iiensify the discussion. Field 
men, returning to Des Moines from 
over the state, assert that everywhere 
they are met with questions as to the 
probable attitude of the companies in 
view of the auditor’s statement. There 
have been many who have conjectured 
that such a combination of insurance 
companies would be given a test in the 
courts. There is doubt for instance 
whether an agreement of insurance 
companies to cut down commissions 
could be construed as a violation of the 
famous Blanchard anti-compact law 
which was designed to prevent com- 
panies from combining to keep up rates 
or maintain a standard of rates for the 
insured. This is an entirely different 
proposition, it is said. There is a gen- 
eral disposition to see the Blanchard 
law tested so that a legal interpreta- 
tion of its meaning could be secured. 
This has never been done. Attorney- 
General Cosson, who has been knock- 
ing out local agents’ associations, has 
done so under the Iowa antitrust law 
and not under the Blanchard law, so 
that if his crusade gets into the courts 
it would not be the means of securing 
a legal ruling on the Blanchard law. 

Field men report that the agents are 
heartily in accord with Auditor Bleakly, 
as might be supposed. They feel that 
commissions are not too high and look 
to the auditor as their champion. It is 
not improbable that the question may 
become an “issue” among insurance 
men in the preelection campaign. 

Neither the Western Union nor the 
Western Insurance Bureau makes rules 
for Iowa, the state having been ex- 
cepted on account of its drastic laws. 











May Postpone Minnesota Meeting 

Some of the Minneapolis agents 
have requested President Hubert Han- 
sen of the Minnesota Local Agents’ 
Association to postpone the annual 
meeting from Sept. 7, the date he set. 
They claim that the day is Saturday of 
state fair week and hence it will not 
be a desirable time. President Hansen 
says a new date will be fixed. 





Davis Sustains Accident 

Arthur B. Davis, state agent in North 
Dakota for the Liverpool & London & 
Globe, with headquarters at Fargo, N. 
D., had a very unfortunate accident 
last week. Mr. Davis was making a 
drive out of Sanborn, N. D., and the 
team in some manner become fright- 
ened and ran away, throwing him out 
of the rig and breaking his leg. Mr. 
Davis is now at his old home, 1121 
Portland avenue, St. Paul, Minn., and 
will probably not be able to get out 
and around for at least six weeks. 





Next Meeting Sept. 17 

The Minnesota State Fire Prevention 
Association has secured fifteen to 
twenty new members since the sum- 
mer started, and anticipates that by 
the first of the year it will have en- 
listed every field man_in the state 
within the association. The next meet- 
ing will be held at Albert Lea, in the 
southern part of the state, on Sept. 17. 
This will be the first meeting since 





Minneapolis Fire & Marine Insurance Company 


STATEMENT OF CONDITION JANUARY 1, 1912 


Cash Capital- - - - = = $200,000.00 
Total Liabilities (except capital) 182,433.85 


Total Assets - - = = = = $665,414.87 
Surplus to Policyholders - - 372,981.02 


WE DESIRE AGENTS IN ALL TOWNS IN THE NORTHWEST 


F. C. Van Dusen, President 





John D. McMillan, Vice-Pres. Alfred Stinson, Secretary 
iai'wit be @ most acre one the | Anchor Fire Insurance Co 
work and the value of the association ° 
sad the prospects for gone welt are Des Moines, lowa 


very bright. 





CHARGES AGAINST AN AGENT 


John E. Jelinek of Amherst, $. Dak., 
Is Said to Have Been Guilty of 
Embezzlement 


At Ambherst, S. Dak., John E. 
Jelinek, insurance agent and cashier of 
the Farmers State Bank of Amherst, 
has been arrested, charged with em- 
bezzlement and falsifying accounts. 
Seven counts have been filed against 
him by State Examiner Wingfield, four 
of false reports and three of embezzle- 
ment, making a shortage of $10,500. 
Jelinek has been bound over to the 
Circuit Court under bonds of $3,200. 
He was also bookkeeper for the Farm- 
ers Cooperative Grain Company, and it 
is alleged that he would place insur- 
ance on grain and collect the premium 
twice. Seventy-five false entries are 
charged against him in the grain com- 
pany account. The alleged guilt of 
Jelinek was brought to light by the 
gtain company’s annual report, show- 
ing a tremendous loss on the year’s 
operations. This could not be account- 
ed for, hence an investigation. 











MINNESOTA NOTES 


Firebugs have been busy at Park Rap- 
ids, Minn., attempting to burn a theater 
building. Four attempts have been made 
in two months. 

The Nord-Deutsche at Minneapolis has 
entered the Marsh & McLennan agency at 
Minneapolis, the Westchester retiring 
from that office. 

The wholesale furniture warehouse of 
the DeWitt-Seitz Company 390-394 Lake 
avenue, south, Duluth, Minn., has been in- 
spected. Risk is equipped with Grinnell 
dry pipe sprinkler system, classed su- 
perior. Since previous inspection assured 
have erected a sprinklered two story and 
basement mattress factory across the al- 
ley, and installed A. D. T. watchmen’s 
boxes. Line of insurance amounts to 
$55,000 on building and $65,000 on con- 
tents. 


The large wholesale grocery of the 
Stone-Ordean Wells Company, 203-301 


Fifth avenue, S. W., Duluth, Minn., has |. 


been reinspected. Risk is equipped with 
Niagara-Hibbard and Manufacturers dry 
pipe systems, supplied by high pressure 
city water and two gravity tanks and 
protection is classed as superior, or hav- 
ing no defects deemed vital. Since prior 
report the old Hibbard sprinklers have 
been replaced with new approved Niagara- 
Hibbard heads, a few extra sprinklers in- 
stalled, American District Telegraph 
Company’s supervisory system installed 
and frame tower under south gravity tank 
replaced with steel and new tank erected. 
Fruit renovating, sugar grinding, etc., 
have been discontinued. 





DAKOTA NOTES 


Insurance men of North Dakota are pre- 
dicting a banner business next year as a 
result of the tremendous crop that is be- 
ing harvested and threshed at the present 
time in North Dakota. They look for a 
great building year, and a big increase in 
the bulk of new business in the state. 


Salem, S. D., has been rerated. Owing 
to favorable loss record, 33% percent re- 
duction from published estimates is 
recommended, with the usual stop rates 
of 1% percent for frame, iron-clad or 
brick veneered buildings, and contents; 
cement block buildings 75 cents, contents 
90 cents; brick or stone buildings 50 cents, 
contents 70 cents. 





This is a business of averages—it’s the average 
that counts. 


Cash Capital $200,000.00 
23 years in the field. Assets over a HALF MILLION 
Surplus to policyholders a QUARTER MILLION 
Losses paid $1,600,000.00 
Reliable agents wanted in Iowa, North and South Dakota 


SECURITY 


Fire Insurance Company of Davenport, Ia. 
s. FF. GILMAN, Pres’t M,. Ce. HINSCH, seo’s 
CASH CAPITAL $200,000 


This Company has had 28 years of successful business experience, and is now doing 
sic teeaptan siahelten be wellion b gimeak tamtinen, i eesnges eens ok aalene 
use in a a gen ess, all classes 
pg risks. We want agents in the above Saco aud woah Louuediite 
hearing from agents desiring to represent us. Address the Secretary. 


“PRESIDENT IOWA 
Manufacturers Insurance Co. 


OF WATERLOO, IOWA 
Writes Fire and Tornado Insurance in Iowa and Illinois 








HERMAN MILLER 
SECRETARY 





Strictly an Agency Company—No Surplus Lines—For representation in protected Cities 
and Towns, make application direct 


LAUGH and THE WORLD LAUGHS WITH YOU 
THE NORTH DAKOTA MUTUAL FIRE INSURANCE CO. 


VALLEY CITY, N. D. 
Licensed by the Commissioner of Insurance to Smile ALWAYS 
SOUND 














F.E KENNASTON, Pres. C. W. RANSOM, Vice-Pres JOHN H. GRIFFIN, Sec’y and Treas 


CONSOLIDATED 


Fire & Marine Insurance Company 
MINNEAPOLIS, MINN. 





JANUARY 1, 1912 


PSS Ag oe OOOO E TO TOY . $362,410.27 
Liabilities (except capital)................... 138,030.39 
Policy Holders’ Surplus..................... 224,379.68 
Net Premiums Received, 1911............... 182,966.57 
Net Losses Incurred, 1911................... 76,201.77 





HERMAN WINTERER 
Vice-President 
W. A. GORDON 
Secretary and Manager 


4. Middlewest Fire 
1 Insurance Co. 


ROBT. ANDERSON 
President 


Capital - - = $200,000.00 

Admitted Assets 813,638.77 
lus to Polic 

eee - nae 248,197.35 








Valley City, North Dakota 
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THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, NEBRASKA, 
ARKANSAS, OKLAHOMA, 











COLORADO 
HEARING ON TORNADO RATES 
Superintendent Blake of Missouri 


Wants to Be Convinced as to 
Justness of Tariffs 


A hearing before Superintendent 
Blake of Missouri, as to tornado rates, 
will be held at Jefferson City next 
Tuesday. Superintendent Blake claims 
that the present rates in Missouri have 
been complained of as being too high 
and discriminatory and he desires to 
have statistics presented to show the 
experience of the companies. The com- 
panies have filed a general basis sched- 
ule for tornado insurance. 

It is not thought that Superintendent 
Blake intends to push the fire insur- 
ance rate issue and perhaps will take 
no action during his term of office. 

Outside of St. Louis the advisory 
rates are being observed, but in St. 
Louis the situation is very unsatisfac- 
tory. 


BROKERAGE QUESTION IS UP 
Kansas City Agents Favor Limit of 10 


Percent on Fire and Tornado 
Business 











At a meeting of the Kansas City, Mo., 
organization of local agents at patrol 
headquarters last Friday the matter of 
brokerage was the chief topic of dis- 
cussion. A few of the agents desired 
to include in the agreement the lia- 
bility companies, including automobile 
fire and theft and liability business, but 
it was ruled that the organization being 
only a fire association, the discussion 
of anything Lett oe | to liability in- 
surance was out of order and the asso- 
ciation went on record that it covered 
fire and tornado business only. 

In discussing the matter of brokerage 
to be allowed between agents for ex- 
change of business, while no definite 
understanding was arrived at, it was 
generally felt that 10 percent on all fire 
and tornado business should be the 
amount allowed. The meeting was in- 
teresting as there was a number of 
questions brought up of an important 
local bearing, chief among which was 
the deplorable condition of rates, but it 








THE COMPANY WITH THE PYRAMID 


" 42 Cos OF 














2,937,316 .76 840,940.17 


NEW HAMPSHIRE~ 
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FIRE INSURANCE Co] 
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[sr2s-s00 3 ot ol 
TOTAL LIABILITIES $2.496,304.53 
POLICY HOLDERS SURPLUS $3,229,504.81 






































WESTERN SPECIAL AGENTS—M. 8. 
Moore, Terre Haute, Ind.; F. 
Bloomington, Ill.; George K. 
dale, Mich.; D. C. Zercher, Kansas Ci 
Mo.; C. W. Krueger, Omaha, Neb.; 
Bailey, Denver, Colo.; A. W. Jones, Colum- 
bus, Ohio; A.D. Yeaton, Oshkosh, Wis.; 
EB. J. MacDonald, Minneapolis, Minn. 





seemed it had been anticipated that the 
rate question would be sprung and all 
argument along rate lines was shut off. 
The position was taken that the meet- 
ing was called for another and if possi- 
ble a more important question, that of 
brokerage. Another meeting for some 
time the early part of this week, per- 
haps Wednesday, was decided upon to 
prepare for an arrangement for some 
kind of an entertainment and for a 
further discussion of local matters of 
interest to the association. 


KANSAS IS DUMPING GROUND 
Agents Are Afraid to Maintain Their 


Association Because of Possi- 
bility of Suits 











There probably will be no reorgan- 
ization of the Kansas Association of 
Local Insurance Agents as long as the 
Kansas antidiscrimination law in its 
present shape remains on the statute 
books of the state. The agents fear 
trouble in large quantities if they at- 
tempt to hold meetings as an associa- 
tion, and the law is responsible in great 
measure for the death of the old asso- 
ciation. 

“We are almost afraid to stop on th- 
street and talk to other agents,” one 
man expressed himself. “As sure as 
we reorganize the old association 
somebody would say we were forming 
a combination, and endless lawsuits 
would follow.” 

That is the way most of the agents 
regard the situation. And so the old 
association is being permitted to die 
peacefully, and no effort of any mo- 
ment is being made to reorganize. 

There is a strong hope being held 
out that the stringent law now on the 
books will be repealed and perhaps re- 
placed by another law not so stringent. 
Fire insurance men hope so at least, 
and many heads are working on pro- 
posed changes and modifications that 
might permit the average fire company 
to get out of Kansas with a reasonable 
profit, instead of the state being a ver- 
itable dumping ground for money col- 
lected from other states. 





Raise $2,500 for G. H. Holt 

W. E. Nation, a member of the com- 
mittee of the Oklahoma City Retailers 
Association appointed to investigate 
the fire insurance situation, states that 
he will recommend to the association 
that the sum of $2,500 be raised among 
policyholders to bring George H. Holt 
of Chicago to that city to adjust the 
insurance rates. He states that Holt 
wants $500 to send his expert here and 
$25 per day in addition. 

Almost anyone would be an agitator 
at that figure. 





Kansas Agency Appointments 


Alliance Coop.—Clarence Shaw, Crisfield; J. 
Seemears, Longton; S. F. Wicker, Eureka; 
H. Holt, West Mineral; Peter Flath, Girard; 
M. E. Canty, Buffalo; Enoch Cotton, Hartford; 
J. N. Vickers, LaHarpe; A. J. Moravek, Esbon; 
L.._R. Johns, Chanute. 

Amer. Cent.—Emmett Keith, Belleville; Mrs. 
C. M. Busenbach, Belpre; W. L. Wilkins, 
Chapman; G. Makenson, Colony; C. H. Frogue, 
Erie; Alexander Buechler, Freeburg; Miss 
Minnie Smith, Hepler; Frank Brant, Leroy; 
P. Sims, Lewis; J. Hammond, Macks- 
ville; W. E. Lundquist, McPherson; Edwin 
Potts, Oswego; B. B. McReynolds, Plainville. 

Central Union—R. Y. Stotts, Bonner 2. 

Fid.-Phenix—D. . Dyer, Culver; 4 o 
Shintaffer, Fairview; W. J. Case, Plainville; 
W. H. True, St. Marys; P. A. Jermane, Seneca; 


“ZO” 








M. C. TIFFT 


‘Insurance Law 
a Specialty 





901-2 Andrus Bldg. 


MINNEAPOLIS, MINN. 














{; A. Decker, Valley Falls; C. O. Walters, Oak 
alley; Otto Klish, Towanda. 

Fire Assn.—L. G. Jennings, Anthony; G. L. 
Maser, Parsons. 

Franklin, Pa.—W. H. True, St. Marys; H. 
J. Vitter, Mound Ridge. 

Hanover—C. E. Hall and J. B. Funk, Russell. 
State of Ill.—W. M. Heath, Herrington. 
oa C. Figley and N. Dilley, Council 

rove. 


Northern, Eng.—W. H. True, St. Marys. 

American, N. J.—W. C. Kiely Wheaton; 
J. M. Foley, Chanute; Fred Coulson, Duna- 
vant. 

Coml. Union, N. Y.—G. C. Fibe, Kansas 
City. 





Missouri Agency Appointments 

Citizens, Mo.—J. G. Nelson, Maplewood; Qui- 
senberry & Dixon, Springfield. : 

Ham.-Brem.—Jordon & Ellis, fovtin; WwW. W. 
Mackler, Sweet Springs; W. G. Davis, Windsor. 
State of Pa.—J. é. Sterrett, Perry; E. M. Mor- 
ris, New London. : 
lowa State—J. L. Henry, Centralia; H. G. 
Huber, Clarksville; W. Mitchell, Moran, 

Léa & G., ~ oy & McKinney, 
Cabool; F. W. Gray, St. Louis; G. W. Wagner, 
Jefferson Oey. , 

Milw. Mech.—J. L. Henry, Centralia. 

Northern, Eng.—E. M. Gates, La Plata. 

N. W. Lay i L. Henry, Centralia. 

Orient—Miss M. G. Murphy, Chillicothe. 

Palatine—L. T. Meyers, Canton. 

Phoenix, Ct.—J. M. Strong, Dudley; G. De- 
laney, Hurdland; W. Lippelman, Jennings; L. 


L._ Adams, Lupus. 

q . Miles, Rolla; R. S. 
Phillips, Marshfield; A. W. Curry, Lebanon; 
J._F. Pines, Washington. 
Royal—McCarty 


. D. Johnson, La Grange; E. G. 
i i. Bungee, Neosho; 
ringfield. 


Gilbert, Nevada. 
Buchananne; Her- 
Rhode Island—W. J. A. Meyers, Hannibal. 

Svea—J. A. Lynns, Nevada. 

Sun, as W. Bassett, Lamar. 

we d—W. R. Phipps, Blairstown; Swan 
& Scearce, Plattsburg; Guisenberr & Dixon, 
Springfield; B. F. Hays, Ava; V. Evans, Stout- 
land; S. S. Whitelock, Birch Tree; H. K. Lin- 
niger, Kansas City. 

mer. ee T. Meyers, Canton. 

‘ cent. NatlL—L. W. Hubbell & Son, Spring- 


eid, 
Connecticut—J. G. Sterritt, Perry; E. A. Mil- 
ler, Savannah, 

Continental—J. B. Martin, Armstrong; G. J. 
Carter, Fairfax; J. A erry, Glen Allen; N. 
Green, Monroe City; Bess & Bess, West Plains; 
Diggs, Fairfield & Granafl, New Madrid; M. N. 
Boehner, St. Louis; F. Finks, Leeton; 
Nuckles & Benn, Creighton, 

Commercial, D. C.—J. W. Adams, Sikeston; 
T.E.. Moberly. 

. C. Edgar, De Soto; H. E. Shep- 
pard, Rich Hill; C. Martin & Son, Troy. 

Fid.-Phenix—P. . Gully, Mountain Grove; 
a egy 2 & Dixon, Siringfeld: ; ie 

elker, Salabury. 

Fire Assn.—J. E. Lawton & Son, St. Louis. 

Fireman’s Fund—J. P. Roberts, Cabool; J. H. 
Hughes, Neosho; Sqr & Dixon, Spring- 
fiel a Canterbe Canterberry, Butler. 


Fidel. Und.—T. P. Wood, Lebanon. 





MUTUAL’S RECORDS INCOMPLETE 


The Oklahoma department is receiving 
numerous complaints in regard to the 
failure of the Southwestern Mutual Fire 
of Lawton, Okla., to pay losses. Com- 
missioner Ballard states that he was ad- 
vised by the secretary that there were 
only a few outstanding policies in exist- 
ence and that all of them would be re- 
insured, but it develops that the company 
itself has not a record of all its policies. 
Mr. Ballard is advising all policyholders 
to have their policies canceled at once, 
as the company has not been licensed 
by the insurance department. 


OKLAHOMA NOTES 


The North British & Mercantile has 
transferred its agency from Ira Stout at 
Cushing, Okla., to H. C. Vineyard. 

The North British & Mercantile In- 
surance Company has_ transferred its 
agency from Marvin Molloy at Hollis, 
Okla., to Lamkin, Denton & Hendrick. 








GENERAL WESTERN NOTES 


E. L. Ussery has opened a general fire 
and life agency at Salem, Ark., and is 
doing a good business. 

Lyle A, Stephenson of Kansas City, Mo., 
has resigned the Pelican and Caledonian, 
having accepted the sole agency of the 
Liverpool & London & Globe of New York. 
He also has the Providence Washington. 


An adaptation of the cooperation agree- 
ment between the Western Union and the 
Western Insurance Bureau will probably 
be adopted in Montana to solve the dif- 
ficulties arising from the application of 
the separation rule of the Pacific coast 
board. 

An advance report has been made on the 
planing mill and box factory of the Hal- 
lack & Howard Lumber Company, south- 
east side of Larimer street, Denver, Colo. 
Risk is to be entirely sprinklered with 
International system, to be installed by 
the Automatic Sprinkler Company of 
America. The service will be operative 
about Oct. 1 and indications point to good 
to fair credit protection. 





KENTUCKY AND THE SOUTR 


TO REDUCE KENTUCKY RATES 


State Board Continues Firm in Deci- 
sion—T. M. Goodloe Assumes 
Duties as Actuary 











T. M. Goodloe, who was appointed 
actuary of the insurance board of Ken- 
tucky last week, passed through Louis- 
ville, Sunday, on his way to take up his 
work, which he assumed charge of 
Monday. Mr. Goodloe is regarded by 
fire insurance men as thoroughly cap- 
able, and comments heard on his ap- 
pointment among the underwriters 
were generally favorable. 

The state board continues firm, ap- 
parently, in its decision to reduce rates. 
It has been shown, however, that an 
average rate of $1.33 must be main- 
tained to: cover losses and expenses, 
and that if large reductions are made 
on certain classes which have proved 
profitable, similar increases must be 
made elsewhere, if the companies are 
to continue doing business. Many in- 
surance men are wondering whether 
the board will raise rates with equal 
facility as it reduces them. 





GETS UP NEW FORMS 

Manager Wheeler of the Kentucky Ac- 
tuarial Bureau has sent a letter to the 
companies, enclosing copies of forms the 
bureau has gotten out in conformity with 
the new rate regulation law of the state 
and the bureau advises the companies to 
purchase these forms from it. Some of 
the companies are in doubt as to whether 
these forms are required and are looking 
the matter up. 

Manager Wheeler of the bureau writes 
that he will be in Chicago this week and 
go over the matter with the managers. 





TO ANSWER JOHNSON SUIT 

Helm Bruce, attorney of the Louisville 
Board of Fire Underwriters, has been in- 
structed to file an answer to the peti- 
tion for an injunction which was pre- 
sented last week by Charles T. Johnson, 
a suspended member of the board. The 
suit will be of value in determining the 
legal status of the second agency and un- 
derwriters’ agency rules of the board and 
in getting a court construction of the 
right of the board to enforce its rules of 
membership. 


FEAR NIGHT RIDER HAZARD 

Insurance men are watching the sit- 
uation in the Black Patch, the tobacco 
growing center covering parts of western 
Kentucky and Tennessee, with keen in- 
terest, as there are indications that fur- 
ther night rider outbreaks are to be feared. 
So far the operations have been confined 
to threatening independent growers who 
have failed to join the planters’ organiza- 
tion, and have to do with the crop now 
in the flelds. A night rider hazard may, 
however, develop in connection with the 
crop after it is housed this fall. 





HITS BANK AGENCIES 

The insurance commissioner of Tennes- 
see has notified all banks and trust com- 
panies whith have insurance departments 
or who are the beneficiaries of a licensed 
agent that unless their charters permit 
them to engage in the insurance business 
they are violating the terms and that it 
is an infraction of the law. 


KENTUCKY NOTES 


George R. Snyder, field representative 
of the Old Colony Fire of Boston in Ken- 
tucky and West Virginia, is being con- 
gratulated on the arrival of the stork. 
The famous bird of passage left a baby 
girl at Mr. Snyder’s home in Mt. Ster- 
ling, Ky. Both the child and its mother 
are doing well. 

J. J. Peel, assistant state fire marshal 
of Kentucky, whose home is In Nicholas- 
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ville, in the central part of the Sate 
been assigned to headquarters at eld, 
in western Kentucky, and will handle that 
entire section of the state. Mayfield has 
had several incendiary fires of late, and 
the presence of the marshal is expected 
to have a salutary effect in this regard. 


MUTUAL UNION’S MEETING 
(CONTINUED FROM PAGE 1) 
would be worthy of consideration by 
the union’s legislative committee. 

Executive Committee Report 

Chairman C. H. Brackett of the 
executive committee reported that co- 
operation with the Detroit Conference 
had helped the mutual companies. He 
called attention to the fact that the 
conference had given the mutual men 
one of the two places it had to fill on 
the board of governors of the Bureau 
of Publicity. The executive committee 
touched lightly on the Bureau of Edu- 
cation as that is to come up at 
the Detroit Conference meeting on 
Wednesday. 

Miller on Educational Bureau 

Chauncey S. S. Miller of the Edu- 
cational bureau committee of the De- 
troit Conference was introduced to 
speak on the Bureau of Education. He 
said there is such mutuality of interest 
among members of the Detroit Con- 
ference, National Mutual Union and 
International Association of Casualty 
& Surety Underwriters that they should 
unite on certain offensive and defensive 
lines. In fact this cooperation was 
now being extended to other lines of 
insurance. 

Industrial health and accident insur- 
ance, he said, comes nearer the hearts 
of the people than any other form of 
insurance. The Detroit Conference 
proposes to go ahead with its educa- 
tional program, reaching legislators 
first and then agents, policyholders and 
the general public. 

Legislative Report 

A. J. Simpson, chairman of the legis- 
lative committee and also the union’s 
representative on the board of gov- 
ernors of the Bureau of Publicity, 
made an interesting report. He said 
the bureau had not been as active in 
1912 as it would be in 1913 because 
only a few legislatures convened this 
year. However, in this “off” year 700 
bills affecting insurance in some way 
were considered by the bureau and 126 
of them became laws. The laws which 
most threaten mutual disability com- 
panies are workmen’s compensation 
acts and state insurance. The former 
are sure to come. The _ tendency 
towards state insurance is strongest 
among those who know least about it. 
The larger companies are keenly alive 
to this danger and are taking measures 
to meet it. The small companies must 
not leave this work to the large ones, 
as the company operating only in one 
state may have most influence in that 
state, and it might be the one that 
would be put out of business by state 
insurance. 

Proposed Changes 

Mr. Simpson told about the proposed 
plan to enlarge the scope of the Bureau 

f Publicity so as to include educa- 
tional work, to have nine governors 
instead of six, two to be elected by the 
Detroit Conference and seven by the 
International association. He thought 
the conference should have three of the 
nine. He urged the mutual companies 
either to join the bureau or decide not 
to do so, but not to hang “betwixt and 
between.” 

Discussion of Bureau 

In the discussion later it was made 
plain to those not fully informed that 
the cost of membership in the Bureau 
of Publicity is as follows: For each 
company, $40 a year, plus $10 for each 
state operated in, plus $10 for each 
$50,000 of premiums. If the educa- 





tional work is added to the bureau’s 

functions the additional cost will prob- 

ably’ be one-tenth of 1 percent of 

premium income. 

an ee was considerable discussion. 
T. 


Miller stated that the Detroit 





Conference proposed to go ahead with 
its Bureau -of Education, which might 
later be merged into the Bureau of 
Publicity. Several members questioned 
the equity of the charges for the Bu- 
reau of Publicity, thinking they were 
too high for small companies. Much 
sentiment favorable to the bureau was 
expressed. In fact, the question of 
cost is the only one on which difference 
of opinion exists. 
All Pavor Conference 

Nobody presented any arguments 
against members of the National Mu- 
tual Union joining the Detroit Confer- 
ence when the discussion of that ques- 
tion was taken up. E. G. Robinson, 
who led, said combination leads to suc- 
cess. The more men people associate 
with the more they learn. Most of 
the conference companies have gone 
through the mutual stage and their 
officers can give mutual men valuable 
information. Mr. Robinson also spoke 
of the value of business friendships. 
He said that for fifteen or twenty years 
there has been feeling against mutuals, 
which he attributes to the stock com- 
panies. He advised getting in with the 
stock company men. The companies 
need their united strength in legis- 
lative matters. Others spoke strongly 
along the same iine. 

Peeling Against Mutuals 

The feeling against mutuals received 
some side discussion. It appeared to 
be the general opinion that agents of 
stock companies have discovered they 
can play on the public’s fear of the 
assessment system of life insurance to 
make some people fear mutual health 
and accident insurance also. This is 
not charged to the stock company offi- 
cers, but to the agents. 

Samuel W. Munsell said the mutual 
section of the International Associa- 
tion of Casualty & Surety Underwrit- 
ers did not amount to much this year. 
He strongly favored mutual companies 
joining the Detroit Conference how- 
ever. 

At the afternoon session Mr. Arford 
started the discussion of the desirabil- 
ity and scope of the educational bureau, 
going into the mistakes of legislation 
which it was hoped to avoid through 
this agency. He said legislators wel- 
come information. Mr. Goodman ex- 
pressed hope that the bureau would 
help make the public see health and 
accident insurance to be as necessary 
as fire insurance. 

Agency Questions 

Best methods of procuring and com- 
pensating agents were discussed much 
of the afternoon, and valuable informa- 
tion was brought out. E. C. Bowlby 
started with a brief paper. He stated 
that only by giving agents reasonable 
contracts can companies have enough 
money to pay claims fairly. Instances 
were cited of exorbitant commissions 
paid. Mr. Bowlby believes in starting 
new men on commissions only, but 
giving men who have made good a 
special salary based on production. 
Mr. Arford said that if companies per- 
sisted in paying high commissions it 
would result in legislative limitation on 
expense. 

Plans to Get Agents 

One company has found advertising 
in newspapers the most satisfactory 
way to get new agents. Another has 
got good results for circular letters. 
Another finds the best method to be to 
send a special into a field, have him 
work up some business and finally get 
an agent, perhaps among the policy- 
holders. Several members spoke against 
giving guarantees to agents. Mr. 
Goodall said he did not want men who 
had worked for other companies. Too 
much carelessness in agency appoint- 
ments was pointed out as a fruitful 
source of trouble. 

Many side questions, such as profit- 
sharing contracts, policy fees, etc., 
were brought into the discussion. The 
general sentiment was that 25 percent 
ought to be regarded as absolutely the 
limit for renewal commissions, although 





offers of 30 or 35 per cent were re- 
ported. 
Mr. Sackett’s Talk 
J. B. Sackett, manager of the health 
and accident department of the Mis- 
souri Fidelity & Casualty, who was a 


visitor, was called upon and made an 


excellent talk on his method of de- 
veloping agents by correspondence. 

Questions were proposed for discus- 
sion at the next meeting as follows: 
Suggestions for office economies; what 
are the advantages of mutual over 
stock companies; best method of 
handling collections. 


Mistakes of the Past 

R. B. Beson, president of the Bankers 
Mutual Casualty, who was absent yes- 
terday, read his paper at Wednesday 
morning’s session on the best methods of 
procuring agents of ability. He said that 
if the prospective agent has not reason- 
able ability he should not be appointed. 
Companies have been too anxious to ap- 
point agents. Making good cannot be 
countenanced in future. Too often pros- 
pective agents have secured supplies and 
then traveled away, taking applications 
and collecting money, but sending neither 
to the company. No agent should be ap- 
pointed till he has submitted an applica- 
tion for an agency and his references 
have been looked up. 


Believes in Want Ads 


Mr. Beson believes in the want ad in 
newspapers as the best means of getting 
applications for agencies. Then much 
care must be exercised in selecting men 
from those who apply. Heavy drinkers, 
gamblers, ex-agents, who cannot give sat- 
isfactory references and agents of other 
companies should be turned down. Se- 
curing agents by twisting was condemned 
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and following the golden rule towards 
— Was commended as the best 
policy. 


‘The credentials committee reported 
the following present: 


American Miners Accident—A. J. Simp- 
son, president; W. W. Knapp, secretary. 

Fort Wayne Mercantile—L. H. Ransom 
secretary. 

‘ ee Casualty—C, H. Brackett, presi- 
ent. 

Home Accident & Health—F. H. Good- 
man, president. 

Industrial Sick & Accident—J. D. Hunt, 
vice-president and treasurer. 

Masonic Mutual Accident—C. W. Young, 
president; Samuel W. Munsell, secretary. 

Massachusetts Indemnity—Dr. W. F. 
Jarvis, president; F. M. Billings, secretary. 

North American Accident, Saginaw—H. 
D. Warrant, secretary. 

National Masonic Provident—E. G. Rob- 
inson, secretary; W. F. Bushnell, chief 
surgeon. 
seen Lawrence Life—J. J. Barnsdall, pres- 

ent. 

Wayne Health & Accident—A. C. Gla- 
dieux, secretary. 

People’s Health & Accident—M. B. 
Campbell, manager; Dr. H. M. Best, treas- 
urer. 

Workingmen’s Mutual Protective—A. R. 
Arford, secretary; E. C. Bowlby, man- 
ager; B. A. Hatch, supervisor of agencies. 

Union Casualty—A. D. Bailey, secretary 
and treasurer. 

Fraternities Health & Accident—H. C. 
Reed, manager. 

Bankers Accident, East St. Louis—W. A. 
Goodall, president. 





It is stated that some of the leading 
companies have decided that it is impos- 
sible under the new fire prevention law 
in Louisiana to organize a bureau. It is 
probable, therefore, that the present or- 
ganization, known as the Louisiana Fire 
Prevention Bureau, will be liquidated and 
retire from business. This will leave each 
company to determine for itself what is 
the basic cost of insurance without profit 
as the law tried to impose upon the com- 
panies. 
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PUBLICITY IS ADVISED 
FEELING OF RESPONSIBILITY 


Loss Ratio Largely Affected by Igno- 
rance of Fire Hazards—Work 
for Field Men 


BY W. H. STEELE 


_ The popular cry for lower rates, rat- 
ing laws and state supervision of fire 
insurance is a great injustice to the 
men who have devoted their lives and 
capital to the building up of this neces- 
sity in the business world. Not only 
is it unjust but it is moulding a false 
public sentiment and diverting atten- 
tion from the real solution of the prob- 
lem of lower ‘rates. 

A continued lowering of rates with- 
out reducing the loss ratio can only 
result in driving the companies out of 
business, and many have been forced 
out within the past few years by this 
process. 

In talking with a man recently who 
thought his rate too high, he said, “I 
can’t see why I should pay so much 
more for the same insurance on my 
property in this country than I had to 
pay in Germany.” 

This was easy to answer and it did 
not take long to show him. 

Difference in Construction 

He then replied, “Yes, that is very 
true, we could not expect our fire in- 
surance in America at the same rate 
as in Germany when the annual per 
capita loss is 29 cents in Germany as 
against $2.50 in this country, but I 
don’t see why there should be that 
difference, for there is not that much. 
difference in the average building con- 
struction of the two countries.” 

He was quite right too. There are 
enough burnable buildings in all European 
countries to give the fire insurance com- 
panies a much higher per capita loss ratio 
were it not for good laws and public 
sentiment. 

The feeling of personal responsibility 
and strictly enforced laws for the pun- 
ishment of crime and carelessness have 
much to do with the moulding of public 
sentiment and prevention of losses in 
those countries. 

Should Pass Stricter Laws 

When we consider that 50 percent of 
our losses in this country are preventable 
and possibly another 25 percent the re- 
sult of incendiarism, it looks very much 
as if the proper way to reduce rates 
would be to pass stricter laws for the 
punishment of crimes and carelessness, 
and national or state building laws that 
would do away with the tinder-box con- 
struction now permitted in our towns and 
cities. We can all remember when the 
enactment of a state building law would 
have been resented as an infringement on 
personal rights. Every individual used 
to think that he had a right to stick up 
a frame “fire trap” in the business dis- 
trict of a town and then load it up with 
gun powder and gasolene if he so desired. 

The publicity and educational work of 
the past few years have done much to 
arouse interest in fire prevention and 
protection and overcome prejudice and 
ignorance, but this work must be con- 
tinued and extended in order to pave the 
way for better and more effective laws. 

Can Accomplish Wonders 

The special agent who improves his 
opportunities can accomplish wonders in 
spreading this gospel. No other man in 
the world is so well equipped for this 
fight against ignorance and carelessness 
as the field man. He has the knowledge 
and experience and can usually put up an 
argument and drive it home with such 
practical illustrations as to make it in- 
disputable. 

I don’t know of any other business 
where so much depends on local repre- 
sentation and where the responsibility is 
so little felt as in the writing of fire in- 
surance, 

I know from personal experience that a 
great deal of money might he saved the 
companies every year if the local agent 
felt the importance of his position and 
used the same care in placing his compa- 
nies on a risk which he does in placing a 
loan or other transaction. 

This is a fertile field for educational 





long neglected, or, if not neglected, has 
not been worked as vigorously as it should 
have been. To educate the insurance 
agents is the remedy for many of the 
troubles we now have to contend with 
and the first step toward educating the 


public. 
Read Insurance Papers 


I have been making careful inquiries 
for some time, and find about one agent 
in eight in my territory is taking and 
reading insurance journals. The local 
agent who can be induced to take and 
read the insurance publications of today 
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will take new interest in the work, be 
more careful, and far more valuable to 
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his companies. 

The special agent who can add the name 
of a new subscriber to one of these pub- 
lications has done good work for his 
company. 

The local press of the country could be 
utilized much more than it is for the 
spreading of this gospel if we took ad- 
vantage of opportunities offered. 

Origin of Two Fires 

As an example in this connection, I 
recently had two small losses in a town 
in one week and an investigation dis- 
closed the fact that both fires started 
from the same cause and could easily 
have been avoided had the lady of the 
house been forewarned of the danger. The 
cleaning women had used cotton flannel 
and some patent cleaning preparations for 
wiping the floors and cleaning the furni- 
ture and when through had rolled them 
up — and tucked them away out of 
sight. 

The lady of the house where the second 
fire occurred discovered it in time to as- 
certain the cause and prevent a bad loss. 

These fires could be charged to care- 
lessness, and yet the people were not to 
blame, for I do not believe there were 
one hundred persons in the town of nine 
thousand who knew of the lurking dan- 
ger in those little rolls of oiled rags. 

In such cases the special agent who 
settles the claim should see to it that the 
cause of the fire is given just as much 
publicity as possible through the local 
press. 

Such items printed as news will reach 
everybody and accomplish results that 
could not be obtained by any other means. 


PROPOSES MOTORS FOR AKRON 


Fire Chief Has Plan for Improvement 
That Will Put City in Front 
Rank 


At a conference between the fire 
and water committee of the city coun- 
cil of Akron, Ohio, and Chief Mertz of 
the fire department the latter part of 
last week, it was decided to secure mo- 
tor apparatus for the entire department. 
It is said that all the members of the 
council favor this move. They have 
been waiting to see the figures on the 
expense of maintaining horse-drawn 
and motor apparatus compared. Chief 
Mertx showed that while $894.15 was 
required to operate the steam fire en- 
gine for the year ending July 1, but 
$100.03 was expended in operating the 
auto combination engine at No. 7 sta- 
tion. During this period the steam 
engine made 129 runs covering 103 
miles and pumped water for twenty- 
eight hours, while the auto apparatus 
in making only sixty-two runs covered 
17234 miles and pumped water for 113 
hours. He also showed that the cost 
of maintaining a horse was $238, while 
$235 will keep a piece of auto apparatus 
in good shape. 

Chief Mertz asked for a truck carrying 
eighty-five feet of aerial ladder and a 
combination hose wagon at the central 
station, new combination pumping ma- 
chines similar to those used at No. 2 and 
No. 7 stations for Nos. 4, 5 and 8 stations. 
The present four-cylinder machine at No. 
8 is to be held in reserve, as wil] also be 
done with the truck at No. 1. tractor 
will be procured for the new truck at No. 
2 station. No. 6 will be supplied with a 
triple combination hose wagon-and chem- 
ical engine, if the plans are carried out. 
Sneaking of the fire department, Chief 
Mertz said: 

“When this apparatus is installed Akron 
will be one of the best equipped cities 
in the country so far as fire apparatus is 
concerned. When the new water plant is 
completed we will be able to throw 8,500 
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the exception of one man in charge of 
every machine.” 

It is estimated that the cost of the ap- 
paratus will be about $50,000. An ordi- 
nance has already been introduced in coun- 
cil to provide for the issue of $42,500 for 
paying for the machines and another issue 
of $11,000 for improving the fire and po- 
lice signal service. 


FIRE MARSHAL WINS A CASE 


Charles Krousnowski- of Dorrisville, 
Il., Found Guilty of Obtaining 
Money Under False Pretense 


Acting State Fire Marshal F. R. 
Morgaridge of the Illinois department 
reports the following prosecution: 


The case of the People vs. Charles 
Krousnowski of Dorrisville, Ill., for ob- 
taining money by false pretense was tried 
in the Saline county court Aug. 19-20. The 
state proved by several witnesses that 
Mr. Krousnowski made proof of loss and 
swore to the same in the presence of wit- 
nesses stating that he had no other insur- 
ance besides the policy of $450 issued by 
the Springfield Fire & Marine. This proof 
of loss and settlement in full of this claim 
was made on July 29. On Aug. 9 he went 
to the local office of Judge Abney of Har- 
risburg and made another proof of loss on 
a policy for $650 and also swore at that 
time that he had no other insurance on 
this property. It was brought out by wit- 
nesses for the state that Mr. Krousnowski 
transacted his own business and was able 
to talk and understand the English lan- 
guage very well. The defense tried to 
show that Krousnowski did not under- 
stand what he was doing and that the 





proofs of loss and policies had not been 
explained to him, and that he did not know 
one policy from another, but on cross 
examination Mr. Whitley got him to point 
out the policy of the proof of loss made 
to the Springfield and also the one that 
he took to Judge Abney’s office of the St. 
Paul. The case went to the jury at 3:40 
Pp. m. on Tuesday and the verdict was 
rendered at 4:10 of guilty as charged in 
the information. He was fined $100 and 
given a sentence of 30 days in jail. 





WILL SUE WATER COMPANY 

Whether a water company can be held 
for damages for failure to supply ade- 
quate water pressure during fires is a 
question which is to be fought out in the 
courts at Oskaloosa, Iowa. 

The city council has instructed the 
mayor and city solicitor to start suit 
against the People’s Water Company for 
damages of $80,750. This is the amount 
which the city estimates it has lost over 
and above the amount it should have lost 
by fire had the pressure been sufficient. 
The franchise of the company calls for a 
certain water pressure deemed adequate 
for complete fire protection. 

In the meantime, at the request of Oska- 
loosa commercial organizations, the state 
fire marshal at Des Moines is continuing 
investigation into the source of recent 
conflagrations in Oskaloosa. 


WHAT DES MOINES NEEDS 

Fire Chief William Burnett of the Des 
Moines department has made his official 
report to the citizens fire commission as 
to what the department needs to bring it 
up to date and make it sufficient for the 
needs of a city of its size. The citizens’ 
commission is meeting to devise means of 
raising the $75,000 estimated as necessary 
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OUR advice on the improvement of risks is FREE to YOUR customers 


VOIGTMANN & COMPANY 


445-459 WEST ERIE STREET 
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to carry out the recommendations of Chief 
Burnett. These recommendations briefly 
are as follows: 

Fifteen fire stations and heating plants, 
$12,500. 

One hundred new hydrants. 

Two combination pumping engines car- 
rying 2,300 feet of hose, to be located at 
down-city stations, $10,000. 

Two squad wagons carrying 1,000 feet 
of hose and seven men to be located at 
down-city stations, $10,000; salary of men 
first year, $6,300. 

Tractor on aerial truck, $3,500. 

Other details will bring the total re- 
quired to $75,000. Members of the fire 
commission are hopeful of success in se- 
— the amount by popular subscrip- 

on, 


FIRE PROTECTION NOTES 


Fire premiums in Brooklyn for the first 
3 months of 1912 are reported as $2,748,- 





An agitation is being made for the 
establishment of a fire equipment house at 
Searcy, Ark. 

A contract for the installation of new 
machinery at the Topeka, Kan., city wa- 
terworks will be let in the near future. 
It is proposed to install a new engine 
and large pump, practically doubling the 
capacity of the plant. 

The fire alarm system at Negaunee, 
Mich,, which was installed fifteen years 
ago, will be overhauled and improved. 
Alarm bells will be placed in the homes 
of the thirty members of the department. 

The city of Dawagiac, Mich., has re- 
ceived its new auto fire truck. 


Engineer F. A. Raymond of the National 
Board, who went to Freeport, Ill, to ad- 
vise the officials there in regard to im- 
provements in the fire department, will 
recommend the purchase of three auto- 
mobile trucks, two to be located at the 
central station. He declares the present 
alarm system is useless. 

The annual budget of the Topeka, Kan., 
fire department provides for the purchase 
of two additional motor trucks for the 
department. The first motors for the de- 
partment were purchased this summer, 
consisting of a small machine for the 
chief and a truck for the central station. 
This equipment will be materially 
strengthened by the addition of two new 
heavy trucks, proposed to be purchased 
next year, and for which provision in the 
tax levy just made has been made. 


MISCELLANEOUS NOTES 


The San Antonio Chamber of Commerce 
will fight for the repeal of the Texas state 
rating law. 

General Manager W. B. Meikle of the 
Western and British America sailed 
Wednesday morning on the Lusitania for 
a short: vacation in Scotland. 


The local agency of Harry Schreiner at 
Rock Island, Ill, has been consolidated 
with that of J. W. Maucker, Mr. Schreiner 
retiring from active business but retaining 
an interest in the renewals. 

John W. Clark, secretary of the Retail 
Merchants’ Mutual Fire of Minneapolis, 
died recently after a prolonged illness. 
He had been associated with the company 
for eight yearsjsfirst as field man and 
since November last as secretary. Two 
daughters and a son survive him. He 
was 61 years of age. 


The Mainland Fire Underwriters’ Asso- 
ciation, of British Columbia, at its recent 
annual meeting, adopted a revised wood- 
working schedule, including a lumber 
tariff, and it is now applicable through- 
out the province, This schedule will 
effect an increase in the rate of the ma- 
jority of mills and factories. 


Reinspection has been made of the 
sprinklered cotton seed oil mill of the 
Southern Cotton Oil Company, of Mem- 
phis, Tenn. Risk is equipped with Grin- 
nell and International wet and dry pipe 
systems, supplied by gravity tank at extra 
elevation, reserve fire pump and gravity 
tank with auxiliary boiler feed pumps. 
The protection is classed as fair or worth 
70 per cent rate credit. Line of insur- 
ance, $200,000. 











MOTOR INSURANCE NEWS 


SPECIAL POLICY FOR FORDS 





American Automobile of St. Louis Ig- 
nores Minimum Premium Charges 
in Complete Coverage Contract 





Because there were 75,000 1912 model 
Ford automobiles put on the market 
and the minimum premium “rules” 
make insurance on these ‘low priced 
cars relatively expensive, the Ameri- 
can Automobile of St. Louis has issued 
a special Ford policy at a special rate. 
It is a complete contract granting in- 
demnity against fire, theft, collision, li- 
ability and property damage. The pre- 
miym is $42.50 and $20 is deductible 
from all claims. Without the fire and 
theft features the premium is $35.50. 
The regular rate on collision insurance 
alone is 2 percent with a minimum of 
$28 and 2 percent of the price of the 
Ford is less than $15. 

Coinsurance Permits Rate 

The transportation insurance is in- 
cluded in the fire clause and reads as 
follows: 

“Fire arising from any cause whatso- 
ever, including explosion, self-ignition and 
yr omen and also against such loss or 
damage if caused by the burning, derail- 
ment, collision, stranding or sinking of 
any conveyance, by land or water, in or 
upon which such automobile is being 
transported.” 

The collision clause does not cover 
damage to tires unless the total amount 
of the damage, including damage to tires, 
amount to $200. 

The policy, in fact, is the same as the 
regular full coverage policies of the 
American Automobile, except for the pre- 
mium and the $20 deductible or coinsur- 
ance clause. 


FIRE FLOATER POLICIES 

Question—Will you advise me what 
companies write fire floater policies and 
wherein they differ from the marine 
floater policies when the collision, prop- 
erty damage and theft clauses of the lat- 
ter are voided? 

Answer—tThe fire floater automobile pol- 
icy is a standard fire policy with a floater 
form, covering the automobile anywhere 
in the United States and Canada against 
loss from fire to the same extent that 
other property is covered by the standard 
policy. This eliminates the damage from 
explosion and the so-called transporta- 
tion feature of the marine form. When 
a loss is sustained under a fire floater the 
amount of the policy is reduced or addi- 
tional premium to reinstate the amount is 
charged where the marine form automat- 
ically reinstates to the full face of the 
contract without extra premium. Among 
the companies writing fire floaters, some 
of which also write the marine form, are 
the following: 
Coml. Union, Eng. 
Coml. Union, N. Y. 
Palatine 
N. B. & M., Eng. 


New Jersey 


ueen 
Teutonia, La. 
Norwich Union 


N. B. & M., N. Y. London & Lancashire 
Commonwealth,N. Y. Orient 

Scottish U. & Natl. Eng.-Amer. Und. 
British Und. Standard, Ct. 


BULES OUT AETNA POLICY 


Minnesota has ruled out the complete 
automobile coverage policy of the Aetna 
Accident & Liability on the same grounds 
that the state of Ohio shut down on it. 
The opinion is that it issues a form of 
insurance not authorized by the laws of 
those states. However, Commissioner J. 
A. O. Preus of Minnesota would like to 
see the laws changed to permit the issu- 
ance of contracts granting complete in- 
surance. He introduced a measure at the 
recent session of the Insurance Commis- 
sioners’ Convention calling for the draft- 
ing of specific laws on this subject, which 
would permit the companies engaged in 
automobile insurance to issue policies cov- 
ering all hazards incident to the opera- 
tion, maintenance and ownership of cars. 





He believes that such policies as that of 
the Aetna will be popular and that pro- 
vision should be made to meet the de- 
mands of the people for such coverage. 


TO RECOVER STOLEN CARS 


To facilitate the recovery of stolen cars 
and reduce the expense it is proposed that 
the companies writing automobiles in the 
middle west organize a bureau. All theft 
losses would be reported to such a bureau 
and it would issue the necessary circu- 
lars to nearby towns and police depart- 
ments, listing several machines on one 
circular and thus cutting down the print- 
ing, stationery, stenographic and postage 
bills. A meeting to consider the plan will 
be held in the Chicago Board rooms Sept. 
4. The signers of the call are F. A. 
Meinel, London & Lancashire, Orient, 
English American Underwriters; Ralph 
Rawlings, Boston, Michigan Commercial, 
Old Colony; Charles Buresh of Fred S. 
James & Co., Lloyds, Nord Deutsche; C. 
* crcl Queen; Thomas E. Gallagher, 

etna. 


WILL INVESTIGATE FIRE RATES 

Under the law regulating fire rates in 
the state, Superintendent Blake of Mis- 
souri is now investigating fire rates on 
automobiles. The rates have been ad- 
vanced about 20 percent in Missouri dur- 
ing recent years. The department has no 
power to investigate or regulate liability 
rates and it is doubtful if it has any 
jurisdiction over collision, property dam- 
age and theft rates. 


COMPANY WASN'T LIABLE 

An agent reports a peculiar automobile 
claim which the company would not 
acknowledge. An assured started on an 
auto trip from Chicago to New York. 
“When he arrived at Detroit he had had 
enough of it and shipped his car by freight 
to New York. The car had not been se- 
curely fastened and got loose from its 
innings, causing it to roll back and forth 
n the car. Considerable damage was 
done to it and a claim was made under 
the floater policy for loss under the 
“perils of transportation” clause. The 
company held that there had been no 
derailment, collision or any thing happen 
to the freight car. It declared that the 
inju was due to carelessness on part 
of the railroad employes and demand 
should be made on the railroad company. 
The assured was successful as the rail- 
road settled the loss. 


BUSINESS HAS ITS SEASON 

Automobile insurance is a business with 
a season. During the hot summer months 
not a great deal of it is written, but prep- 
arations for the opening of the new auto- 
mobile year in the fall are being made. 
Nearly everyone who will have a 1912 car 
has already purchased and buying will 
not begin until the 1913 models make their 
appearance in the fall. Then the sales 
will run along until spring when the rush 
season is at its height. Now is the time 
for brokers and agents to study up on 
the line and make connections for the 
‘business that is their’s if they go after 
it next season 


PREMIUM OVER $350 

A notable automobile risk, evidencing 
strongly the tendency which owners of 
motor cars in Louisville possess to pro- 
tect themselves as fully as possible, was 
written a few days ago by Harry H. 
Hummel, of the insurance firm of Hummel 
& Meyer, of Louisville, Ky. On a $5,200 
Pierce-Arrow touring car, brand new, Mr. 
Hummel issued a policy covering fire, 
theft, liability, collision and property 
damage, the premium upon which amounts 
to well over $350 per annum. 


« 
AUTOMOBILE NOTES 

George W. Roberts & Son, 2109 Insur- 
ance Exchange, Chicago, have been given 
an antomobile agency of the Queen for 
Cook county. 

The American Automobile of St. Louis 
has been licensed in California. 

The joint policy of the United States 
Fidelity & Guaranty and Maryland Motor 
Car is now being issued from all of the 
branch offices of the former company in 
states where the latter is licensed. 





Usually it’s the “loud-talker” who is getting 
the short end of the argument. . 
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Throws a Continuous Stream 

You Are Fighting the Fire 


ALL THE TIME 
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Sectional view of Pyrene Fire Extin- 
guisher, showing middle section cut out. 
14 inches in length, 3 inches in diameter, 
holds 1 quart, weighs 5 pounds filled with 
Pyrene Liquid. 


q Ln | stroke of the piston of a 
PYRENE FIRE EXTIN- - 
GUISHER completely fillsandemp- 
ties the three vertical tubes shown in 
the above sectional view. The result 
is a continuous stream of PYRENE 
LIQUID. 
@ The PYRENE FIRE EX- 
ane pa is constructed of 
Tass white metal throughout. 
Its many parts are designed to give 
strength and ease of operation. 


Pyrene—The Extinguishing Agent 
@ PYRENE LIQUID converted 
into a non-combustible gas by the 


heat, extinguishes fire by cutting off 
the supply of oxygen. 








Included in the lists of Approved Fire 
Appliances issued by the National Board 
of Fire Underwriters. 











Accepted the Chicago Board 
of Underwriters 


PYRENE MANUFACTURING 60. 
1358 Broadway New York City 


THE PYRENE COMPANY 















32 So. Jefferson St. Dayton, Ohio 
PYRENE CO. OF ILLINOIS 
29 So. La Salle St, Chicago, Illinois 
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DIRECTORY OF LOCAL AGENTS 








Tan Wasraax Uspeswarrax Recommend the Folowing at Among the Prominent nd Reliable Agcocie with Good Pasi 
ILLINOIS MINNESOTA 





RTHUR S. NATHAN & CO. 


FIRE INSURANCE 
Representing: 
Boston Insurance Co. 
Pittsburg Underwriters 
1925 Insurance Exchange 
CHICAGO 


H. F, ARNOLD 





GENERAL INSURANCE 
Commercial Block 


GALESBURG, ILL. 





HARLES W. SEXTON CO. 
Specialists in all lines of 
INSURANCE 


Consult us as to Rates and Forms 
We can serve your interests 


MINNEAPOLIS, MINN le 
—_—— & GORDON co. 
Grain and Lumber Exchange 
General Insurance 
Leading Old Line Companies 
WINONA, MINN. 








INDIANA 
JO: UNDERHILL 





HARTFORD CITY, IND. 


IOWA 
E™ Witiams 


Representing 
SPs &L. ae oe: 








Bass London, 


FORT DODGE, IOWA 


ENDERSON & WEATHERWAX 
Representing 
Reni; Nort & London & Globe, Bog: ; Home, 
America; German 
.; New York Underwriters: Phoenix, 


FP. & M.; Fidelity-Phenix; Hart- 
Coma Soca & Mercantile, Eng.; Connecticut. 


WATERLOO, IOWA 
H. A. HEASLIP 
Sate agnates 


Agency Established 1903 
Aachen & Munich Citizens M 
delity Phenix a aE: 


Bremen; Ins. Co. of 
ora, Hog., NW. Natl Pa Pa. Fire; fe eT 


KEOKUK, IOWA 














_— TRUST COMPANY 
LEADING INSURANCE AGENCY 
Represen of the best American and 
Boalleh Fee Iovate Companies. 
Casualty Insurance and Surety Bonds. 


OTTUMWA, IOWA 








MICHIGAN 





ets BROWN INS. 
96 Griswold Street 


Home Insurance Co., 
& EE Eniland: Northern Assarasce Com: 


pany, England; Aetna Insurance Co. Hastiond or he 
DETROIT, MICH. 


BUREAU 





yan A. MARTINDALE & CO. 
‘ INSURANCE 
Both Phones 2101 
16-18 Wonderly Bidg. 
GRAND RAPIDS, MICH. 








Local agents should get prices on 


Policy Labels|r 





TEPHENSON INSURANCE 
eas ar 


WAITING FOR YOUR BROKERAGE 
IN 


DULUTH, MINN. 





-  emeatiebeeenen co, 
INSURANCE 
BROKERAGE LINES SOLICITED 
200 Alworth Building 
DULUTH, MINN. 





- H. HARPER COMPANY 
GENERAL INSURANCE 
Fire Protection Engineering 
DULUTH, MINN. 





OHIO 


AREY & ZIMMERMAN 


9 Posdick Building, 41 BE. 4th St. 


Hazalltoe County managers for Willlamsburgh Ci 
of N. ¥. Imperial Fire “of Colo. ” 








G™* DOLLE & LATTA 
& M., Royal wd 
CINCINNATI, OHIO 


Agents for Phoenix of Conn. 
INSURANCE 
Noriern, Hag. New, 4 aw Ss “ b+ of Pa., Fire- 
& Cas. 
es E. SHIPLEY 





CINCINNATI, OHIO 
in all - — 
° Tegal Bldg. 
GENERAL INSURANCE 


General Agent 
United States Piaallty & c & Guaranty Co. 
Surety 
603 ist National Bank Building 
CINCINNATI, O. 


ANK J. MACKLIN 
PIRE INSURANCE 
a sertrres Sec, eee en. 
British & Mercantile, Phoenix of London. 
35 North High Street 
COLUMBUS, O. 








HE BRUNER-GOODHUE- 
COOKE Co. 


GENERAL INSURANCE 


Representing the Oldest and Largest 
American and Foreign Companies 


AKRON, OHIO 
: oe THOMAS H. GEER COMPANY 








E. PALMER, SON & CO. 
a OLDEST od omg IN THE CITY 
Home, N. New Hamp- 


shire: Poeun. Ct: Sonagtel Piast ees Fen ar 


NEBRASKA CLEVELAND, O. 
Hennr E. P, b 
rE Pane war D. Jooma Jomms 8 ar HE JAMES & MANCHESTER CO, 


County Managers: National Ct., Concordia 


Agents: Commonwealth, N. Y.; Hartford Ins. Co. 
N. America; North River; Springfield. 





All Leading Old Line Insurance Companies 
BEATRICE, NEB, 





Paul Colson Wilson B. Reynolds 


OLSON & REYNOLDS 
: INSURANCE 
In allits branches. Representing fourteen lead- 
companies. Best of facilities for handling 
Nebraska business. 


FREMONT, NEB. 





W. H. Rhodes, Pres. H. G. Montgomery, Sec. 


| amma i staratnacs al co. 


REPRESENTING 
Sun Office, Sovereign, American Central 


General Agents U.S. Cas.; Empire State Surety 
Ramge Bldg. 
OMAHA, NEB. 


NORTH DAKOTA 


M. HOLMES 


@ FIRE TORNADO AND PLATE GLASS 
INSURANCE, SURETY BON 


ee MOTs per, fae Und 8 1.49. 8 
tens: German Allasce 











my 
sete Fccngirenias Ont 


Title Guar- 
= & i. Bldg. Garfield Bidg. 
cchininia. en NEB. CLEVELAND, O. 
@. V. RINSEN L. BE. RIESEN HE FRED P. THOMAS CO. 
H V. RIESEN & SON Park Bidg. 
* 
General Insurance Representing— Assen. of ;. National of 
Real Estate and Loans ays Hew Raves R 


Socata yg By 

‘Hireman's Pund, Cal. Michigan | PF. & M.. 

Underwriters; Maryland Casualty. 
CLEVELAND, O. 

: oO. 





M. STAFFORD-GOSS.- 
BEDELL CO. 


INSURANCE 
601-7 Century Bidg. 
CLEVELAND, O. 
LE BROS. & COMPANY 





British & Foreign Marine, and other first-class 


Park Building 
CLEVELAND, OHIO 


HE BINGHAM & DOUGLASS Co. 
Established 1870 
GENERAL INSURANCE 


to handle all classes of Insurance 
le or email. 


The Cuyahoga Bidg. 
CLEVELAND, O. 
Four dollars paid for a combination 


subscription to THE WESTERN UN- 
DERWRITER and FIRE PROTEC- 





We are 
in amounts 











The Western Underwriter Co. 


GRAND FORKS, N. D. 





C. COLEMAN 


a1 aa” pezeee Mategs Biss Yee. Ce. 
Gen County a 
Af Sue represented. 


FIRE, CYCLO, RENT INSURANCE 
Pla pa nd B the utual 
te a way er p—_. © m 
represented 
DAYTON, O. 


SOUTH DAKOTA 


A F. LABRIE 
e The Leading 


Insurance Agency 
and proprietor of the 


SPINK COUNTY ABSTRACT CO. 
REDFIELD, S. D. 

















WISCONSIN 


AVID VANCE Co. 


Fire, Casualty, Automobile, 
Bonding and Marine 


Representing the oldest and largest American 
and foreign companies 
207-8-9-10-11 Mitchell Building 
MILWAUKEE, WIS. 


EORGE HELLER INSURANCE 
AGENCY FIRE. UALTY 
BILE, 
1 


NDING a’ 
Represenns: p Amer.: mea fete 


SHEBOYGAN, WIS. 
— BROTHERS 











INSURANCE IN ALL ITS 
BRANCHES 


EAU CLAIRE, WIS. 





EE AGENCY 


ROBERT J. SHIELDS, 
Resident Partner & Manager 


GENERAL INSURANCE 
LOANS SURETY BONDS 


SUPERIOR, WIS. 


ARNOLD & GAME 


Attorneys and Counsellors 
ALL BRANCHES OF INSURANCE LAW 


1010 Columbus Savings & Trust Bidg. 
COLUMBUS, O. 


WAGGENER & CHALLISS 


Attorneys at Law 
ALL'BRANCHES OF INSURANCE LAW 


ATCHISON, KAN. 
Fire Protection 


Represents a return to first principles 














Subscribe for it— 
$2.00 Per Year 


The Western Underwriter Company 


PUBLISHERS 


Cincinnati Chicago New York 





Companion paper for fire insurance 
agents—THE WESTERN UNDER- 
WRITER and FIRE PROTECTION. 
Together, $4.00 a year. 





TION is an intestment, not an expense. 


The Western Underwriter Co. 
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A BIG PROBLEM 


Tue biggest problem before the 
American Lire Convention, which will 
hold its annual meeting in Chicago 
next week, is the effort to reduce the 
cost of procuring. new business. This 
question was brought up at the Des 
Moines meeting two years ago by com- 
pany officials who felt that some volun- 
tary action should be taken before the 
states attempted regulatory legislation 
similar to that in vogue in New York. 

Some interesting statistics have been 
gathered by this organization showing 
the new business cost. Some com- 
panies seem to have mastered the sub- 
ject and have this item reduced to a 
normal basis while others are still run- 
ning on a very high gear. 

Field competition and the bidding 
for agents have driven companies to 
pay large commissions, far in excess of 
what the business is really worth. 

It would seem that the AmerIcAN 
Lire CoNvENTION companies have an op- 
portunity to accomplish something in 
the way of decreasing the cost of pro- 
duction. If the companies in this or- 
ganization took hold of this matter 
with the determination and sincerity 
which they should, they would wield a 
mighty influence for good. 





THE OHIO PROPOSALS 

Every good citizen owes it to him- 
self and his fellow men to support 
measures that stand for social progress 
and justice. However, radicalism is 
an undesirable quantity in any activity. 

The proposed constitutional amend- 
ments in Ohio to be voted on Sept. 3 
are a mixture of good and ill. Some 
are most excellent, but many are vis- 
ionary and decidedly socialistic. In 
our efforts to regulate business, there 
is always the danger of killing the 
goose that lays the golden egg. We 
believe in sufficient control and su- 
pervision over corporations. The in- 
surance companies are suffering from 
too much of it. People will not risk 
their money in enterprises that are to 
be unduly hampered by paternalistic 
governmental rules. Government 
should merely curb wrong tendencies 
and protect the people against injus- 
tice. There is no call to thwart the 
natural growth of industries or trade 
and make the burden harder than the 
corporation can bear. 

With the unsatisfactory experience 
with state rate regulation of fire insur- 





ance, it would seem to us to be folly 
for the voters of Ohio to inject that 
element into the constitution. 

The workmen’s compensation feature 
provides for state insurance and allows 
the employer no other alternative than 
to contribute to a state fund to be ad- 
ministered by politicians. An employer 
should have the privilege of insuring in 


a private corporation if he so desires.. 


The taking off of all limit as to per- 
sonal injury recovery will cripple the 
industries of the state. Some of the 
proposals can not fail but have a most 


‘injurious effect on capital and the vari- 


ous enterprises that make Ohio pros- 
perous. 

The control of corporations is akin 
to the control of a child. Too much 
nagging, scolding and hampering serve 
to destroy the finer elements in a child 
and hinder his moral growth. 

The insurance men, as well as other 
good citizens, desire to see all corpo- 
rations kept within proper bounds and 
well under control. Some of the Ohio 
proposals, if enacted into law, will put 
them in stocks so that they can not 
move. It behooves every insurance 
man of the state to vote for the wor- 
thy proposals and to cast his ballot 
against the dangerous ones. 





HIGH GRADE LIFE AGENTS 

Four of Chicago’s life companies had 
agency conventions in their home city 
recently. Those who were onlookers 
could not but be impressed with the 
seriousness and intelligence of the field 
workers. There was no talk of special 
schemes of questionable value or ethics. 
The canvass urged by all was along the 
most approved lines of scientific sales- 
manship. 

The men at these meetings were con- 
siderably above the average in ability. 
They see in their calling more than 
the opportunity to make a living and 
build up an income. They have studied 
and appreciate the scheme of life insur- 
ance as a world benefaction. 

The type of men representing these 
companies in the field is a credit to 
life insurance as a whole. These con- 
ventions serve to bring out the most 
successful plans of field workers and 
are of no inconsiderable educational 
value. There is an inspiration too, in 
the fellowship of work, a something 
that is acquired from being in contact 
with men who are doing big things. 

Chicago can be proud of the achieve- 
ments of its companies. 





SAD COMMENTARY 

It 1s a sad commentary on the cam- 
paign of the insurgents of the Mopern 
WoopMeEN that they are attacking state 
insurance commissioners who dare ex- 
press their honest views on fraternal- 
ism. These rebellious members desire 
the Mopern WoopMeEn to continue at 
rates that will only mean disaster and 
ruin. All intelligent actuaries and 
those that have studied the fraternal 
question realize that the inexorable 
laws of mortality can not be defied. 
Yet because Superintendent Porter of 
Illinois and Commissioner Exern of 
Wisconsin have pointed out the need 
of adequate rates, they are severely at- 
tacked by the insurgents and an at- 
tempt has been made to have them de- 
throned. The very action of this ele- 


ment in the order stamps it as unre- 
liable and irresponsible. 


Personal Side of the 
Insurance Business 


Charles Dobbs, associate editor of 
the Insurance Field, who broke into 
the political limelight recently by be- 
coming the Socialist nominee for Con- 
gress in the Fifth Kentucky district, 
displayed his versatility last Friday 
when he was married to Miss Clara A 
Landolt, of Louisville. The wedding 
took place in Portsmouth, Va., and Mr. 
and Mrs. Dobbs are spending their 
honeymoon at Ocean View, Va. The 
wedding was a pleasant surprise to 
friends of the couple, as the plans for 
the nuptials had not been announced. 


Cory C. Nicholson, southern Illinois 
special agent for the Germania Fire, is 
going to be an apple king. He went to 
Grand Junction, Colo., on his vacation 
this summer and returned with the 
deed to an embryonic orchard, an ac- 
cumulation of tan and sunburn, and 
enough optimism to make him look 
like almost anything but a fire insur- 
ance man. His talk about this land 
and this country would put the stock 
salesman of some promotion venture 
to shame. He purchased twenty acres 
right along side a ditch and expects 
to set it out to apple trees. For the 
present, however, he will continue to 
travel for the Germania and his west- 
ern land holdings will probably not 
interfere with him wearing his present 
size of hat and enjoying the friend- 
ship of field men and agents alike. 





Commissioner Clayton of Colorado 
is a candidate for congressman-at- 
large from that state. If he is elected 
insurance men would like to see Edwin 
Starkey, present deputy, advanced to 
the head of the department. Mr. 
Starkey has been vigorous in bringing 
unauthorized insurance concerns to 
time. He has made a study of insur- 
ance questions and a recent bulletin 
of the Colorado department on frater- 
nals, by Mr. Starkey, was translated 
into German by a New York order for 
the benefit of its German members. 
This is believed to be the only case 
on record where a department bulle- 
tin was translated into another lan- 
guage. 

Several Chicago insurance men are 
getting in training for the next Olym- 
pic games and in fact are preparing to 
enter any notable contest where phys- 
ical vigor, strength, dexterity and en- 
durance are required. The work is 
being done in the Insurance Men’s 
Athletic Club in the Insurance Ex- 
change, where at all hours of the day 
the athletics can be seen getting in 
trim. The chief ones now in training 
are Manager T. E. Moy on of the 
Aetna, Chief Clerk John Gallagher of 
the Aetna, H. G. Buswell of the Home, 
A. O. Burdick, J. Loeb, M. J. 
Nagnhten, E. B. Case, P. W. Cadman of 
the Royal, H. W. Carlisle, George L. 
McCurdy, Charles Richardson of the 
National of Hartford, C. M. Rogers, 
James Witkowsky, Eugene I. Wile of 
the Reisch Indemnity, S. W. Tripp of 
the Western Factory, W. F. Cameron, 
Sam Crawford, Converse Goddard of 
Johnson & Higgins, Robert Greer, R. 
H. Hunter, W. S. Herrick and D. R. 
McLennan. 


At the recent banquet of the Lincoln 
National Life agents at Ft. Wayne, a 
good story was told on Agency Man- 
ager Walter T. Shepard by his father. 
He said that when the son was a 
youngster about five years of age, the 
family took a cottage at the seashore 
for the summer. Before going, young 
Walter was eeelite in no uncertain 
terms to his boy friends as to his 
swimming and diving proclivities and 
explained how he would interest the 
populace when once he got into the 
Atlantic. When Walter saw the At- 
lantic, its vastness awed him. He was 





afraid to go in. One day his father 





induced him to don a bathing suit but 
Walter got no farther than wetting his 
toes. Then his father offered him fifty 
cents to allow him to carry him in and 
drop him down waist deep. Walter 
accepted but as the water came up to 
his knees, he said: “Say, Dad, I guess 
I'll only take ten cents worth of it 
today.” 


C. J. Porter, casualty manager for 
the Standard Accident in Moore, Case, 
Lyman & Hubbard’s office in Chicago, 
is gradually recovering from his seri- 
ous accident. He broke his leg while 
automobiling July 4. Then he got out 
and was crossing the street in front 
of the Insurance Exchange in Chicago, 
when one of his crutches slipped and 
he went down, breaking his leg in the 
‘same place. 


The hazards of gasolene are some- 
times sent home with telling force even 
to fire insurance men. Some days ago 
W. F. Bisbee, of Chicago, Cook county 
special for Fred S. James & Co., was 
driving out in the suburbs with his car 
when an axle broke. He took a 
mechanician out with him later to re- 
pair the machine. Mr. Bisbee had got- 
ten the machine stored in a barn and 
when he went with the repair man it 
was run out by the side of the struc- 
ture. After the work was over Mr. Bis- 
bee was washing his hands in a pan 
of gasolene and the mechanic was burn- 
ing some rags about fifteen feet away. 
The fire and gasoline made a quick 
connection, Mr. Bisbee was badly 
burned and in the general melee the 
barn caught fire and loss of $50 fol- 
lowed. The auto also was badly 
scorched. 





| Hows It Happened 


Manner in Which Leading 
Men Entered Fire Insurance 











W. B. Clark, President Aetna—After a 
training in the public and high school in 
Hartford, I took a fling in newspaper 
work and served on the staff of the 
Hartford Courant. Hartford was a big 
insurance town with many home com- 
panies. We hear much about it now as 
we did then. It seemed to me that fire 
insurance was a great business and that 
it was a good line for a young man to 
take up. I secured a position with the 
Phoenix Insurance Company as a starter. 
Fie So in 1857. I was made secretary 
n 3 


H. H. Walker, Secretary Western Farm 
t+ Home—As near as I now re- 
member, I got into the business of fire 
insurance as a result of my natural dis- 
position to accommodate or please the 
fellow—he was a nice fellow—who very 
courteously persuaded me to accept the 
agency of the Aetna. As a _ business 
proposition it did not at that time at all 
appeal to me. I was a busy fellow in the 
mercantile line. I know nothing whatever 
about fire insurance, neither did anybody 
else in my town—Kokomo, Ind. I prom- 
ised nothing and was not asked to promise 
anything. 

At that time only two companies were 
represented in Kokomo, the Aetna and 
Phoenix of Hartford, and both companies 
did not have to exceed a dozen risks in 
the town. There never had been any fires 
in the town and nobody had had occasion 
to think of insurance protection. The 
men to whom I give credit for having 
really interested me in the business of 
fire insurance I name in the order of 
credit due. ‘ First, H. M. Magill—though 
I didn’t take the agency of the Phoenix 
until about two years after I took the 
agency of the Aetna; “Charley” Hine, then 
with the Aetna; Alexander Stoddart, also 
of the Aetna, and J. B. Bennett, general 
agent of the Aetna. 

Magill is the first man who imparted 
to me the real “contagion,” and it was 
of a “typhoid type.” A few months after 
I accepted the agency of the Phoenix I 
was down in Cincinnati to buy 
took time to call on Magill. 
never before had “bumped agai 
of such dynamic sort of enthusiasm. He 
was absolutely irresistible and he left his 
mark on me then and there. I was a 
convert. 

Hine was a clean cut, agreeable and 
nice fellow. Stoddard was a man of 
winning manner, convincing but quiet. J. 
B. Bennett simply was a great force. 

All that was over fifty years ago, 
here I now am, knowing less abou 
business than I did when I started. 


an 
the 
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EQUITABLE MEN CONVENE 


BEGIN SESSIONS AT CHICAGO 





Convention Full of Enthusiasm—Penn- 
sylvania Breaks Into $1,000,000 a 
Year Class 





The exceptional record which the 
Equitable Life of Iowa is making this 
year is making the fourth annual con- 
vention of the Equitable Life of lowa 
Agency Association, which began Wednes- 
day at the Sherman House, in Chicago, 
one full of enthusiasm and spirit. About 
seventy agents enrolled as members of 
the 1912 organization, and when it is con- 
sidered that all expenses are paid by the 
agents themselves, and that many of 
them come from considerable distances to 
attend the convention, the number is re- 
markable. 

The program is exceptionally full of 
meat, and comprehensive. A great deal 
of the work of the convention will be 
done in sections, section one being made 
up of the beginners, and three of the 
older general agents, section two being 
those who lie between; the subjects for 
discussion being selected for the par- 
ticular needs of the members of the sec- 
tions. For instance, the addresses in sec- 
tion one start with methods of securing 
prospects and interviews, and arguments 
for closing, etc., explanation of the 
policy contract, manuals, indexes, and 
talks by home office officials on the rules 
and regulations of the company and the 
scientific side of life insurance. 

Except for the banquet Thursday night, 
the entertainment will be largely “go as 
you please.” 

Some of the Speaxers 

After the roll call Wednesday morning 
the meeting commenced with the annual 
address of the president, C. B. Merrell, 
of Cleveland. His address was a thought- 
ful study of some of the problems of 
the work. of the life insurance agent. 
Secretary J. C. Cummins spoke on “As 
Others See Us,” giving an outline of 
what the policy of the company has been, 
some of the criticisms and some of the 
boosts which it has received, ctosing with 
the statement that he felt that the actual 
results would seem to be justifying the 
policy of the management. General 
Agent G. W. Stanley, of Wichita, Kas., 
gave a very eloquent address on “Our 
Profession.” General Agent R. J. Fry, 
of St. Paul, Minn., chairman of the ques- 
tion box explained the workings of the 
plan. 

Pennsylvania Hits $1,000,000 Mark 

Iowa and Ohio have been the 
only states which produced over $1,000,000 
of business in one year, and at the last 
meeting Secretary Cummins announced 
that the company would make a suit- 
able recognition of the state which next 
crossed the million dollar mark. Pennsyl- 
vania closed 1911 with $1,058,000, and 
Secretary Cummins presented Dr. Crowe, 
for the Pennsylvania agents, with a hand- 
some silver cup. Another contest was in- 
augurated at the last meeting, between the 
east and the west, a prize to go to the 
territory which should produce the 
largest percent of a stated “par” of busi- 
ness. The east won, and a silk United 
States flag was given into the care of 
R. G. Slifer of Philadelphia, to hold 
for the men east of the Mississippi. 
Charles Schermerhorn was presented 
with a $50 check as a prize in a contest, 
the prize going to the man who should 
submit the best 100 word canvass, to be 
used at the. first interview. 

L. Brackett Bishop, president of the 
National Association of Life Under- 
writers, was present at the Wednesday 





morning sessino, and addressed the 
meeting. 
Attend to Business 


One of the admirable qualities of Equit- 
able Life conventions is the close atten- 
tion to business. Meetings begin on the 
dot and no time is wasted in getting to 
work. The forepart of Wednesday after- 
noon was devoted to the sectional meet- 
ings. The questions of getting prospects 
and interviews, and presenting and clos- 
ing life insurance were discussed in pa- 
pers by Assistant Superintendent of 
Agents W. A. Willing, and Western Su- 
perintendent H. E. Aldrich, in section one, 
and a lively discussion followed. Section 
one was supposed to be made up of the 
beginners, but many of the older men 
thought that the discussions there would 
be of more value to them than their own 
sections, and attended the meeting. Sec- 
tion two took up the office part of the 
work. Assistant Superintendent E. A. 
Helm, of Grand Rapids, read a paper on 
“Acquisition of More Insurance Knowl- 
edge” and Assistant Secretary C. A. Sny- 
der, from the home office, read a paper 
on “Regulation from the Application to 
the Payment of the Policy.” 

General Agents’ Section 

Section three was the one for the gen- 
eral agents. The points taken up were 
wholly on the general agents part of the 
work, the actual securing of business 
having no part in the discussion. Papers 
on “Agency Organization” and “Methods 
of Finding Full-Time Agents” were read 
by Secretary J. C. Cummins and B. M. 
Beard, assistant superintendent, at Mar- 
ion, Ind. 

The general session convened at 4 
o’clock. §S. M. Wright, general agent at 
Grand Rapids, Mich., and J. A. Andrews, 
general agent at Ottawa, Ill., talked on 
“Why One Should Buy Life Insurance” 
and R. G. Slifer, general agent at Phila- 
delphia, and James Van Wagoner, gen- 
eral agent at Pontiac, Mich., delivered 
addresses on “Why Insure in the Equit- 
able Life of Iowa.” 

Home Office Representatives 

A very good representation is present 
from the home office. Secretary Cum- 
mins and Assistant Secretary Snyder, Ac- 
tuary Mervyn Davis, Auditor E. P. Alex- 
ander, Examiner J. E. Browne, besides 
Superintendent of Agents Aldrich, and the 
assistant superintendents who have been 
mentioned, are present. President Cyrus 
Kirk will be present at the meeting Fri- 
day, and may arrive in Chicago in time 
for the banquet Thursday night. 

The meeting convenes at 9 o'clock 
Thursday, the program including the 
meeting of the sections, with a general 
session in the afternoon, and banquet in 
the evening. Sectional meetings will also 
be held Friday morning. In the after- 
noon the question box will be opened and 
President Kirk will deliver an address 
on “The Foundation and the Future,” 
which will be the closing feature of the 
business meetings. 





General Agent Appointed 

Milton Reeder, who for the past 
three years has been with the North- 
western Mutual Life at Grand Rapids, 
has been appointed general agent of the 
life department of the Pacific Mutual 
Life for western Michigan, with head- 
quarters at Grand Rapids, offices 317-8 
Widdicomb building. Mr. Reeder has 
been in the insurance business a com- 
paratively short time, but has made a 
good record, doing an increasing vol- 
ume of business every year. The Pa- 
cific Mutual is opening western Michi- 
gan, never having been represented 
there in the life department before. 


Will Organize the Territory 

Horne & Hyatt, Otis building, Chi- 
cago, who have been appointed gen- 
eral agents of the Guarantee Fund Life 
of Omaha for Illinois, Indiana ana 
Michigan, are preparing to thoroughly 
organize those three states. The com- 
pany wrote $12,000,000 the first six 
months of the year and expects to 
make it $25,000,000 for the year. It 
writes on the same plan of the Bank- 
ers Life of Iowa before it went on the 
old line plan, although the guaranty 
notes are payable in ten installments 
instead of four as the Bankers re- 
quired. 





vo. BEE Tee 
United States Annuity and 


Life Insurance Company 
Chicago, Illinois 
Provides assistance for individual solicitors, District and State Managers 
in building up a profitable connection. 


Now is a favorable time to secure a direct contract. Liberal policies, 
ivi good commissions, first and renewal. 


Write 


William T. Smith, Secretary 


Home Office - - McCormick Building 
’ 














Founded 1868 
National Life Insurance Company 


OF THE 


United States of America 


ALBERT M. JOHNSON, Prest. 
HOME OFFICE 
National Life Bldg., Chicago 


The Company that Gives Agents Every Consideration 


Honorable and Industrious Men, with or without experience 
in Life Insurance, are selected as Field Representatives for 
this Company. There are few companies as substantial and 
none with more desirable contracts for the right men. Our 
Policy contracts are the most attractive issued. Address 
communications to 





ROBERT D. LAY, Secretary. 


Chicago’s Oldest and Strongest Company 





























Chicago’s Finest Hotel 
ERNEST J. STEVENS, Manager LaSalle at Madison Street, © 


WHERE INSURANCE MEN MEET 
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CENTRAL LIFE INSURANCE. CO. OF ILLINOIS 





OTTAWA, ILLINOIS 


$7,250,000 OF ILLINOIS BUSINESS. $1,057,000 NET GAIN FIRST SIX MONTHS OF 1912. 


GOOD MEN WANTED. 
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NON-PARTICIPATING 





ATTRACTIVE TERRITORY 


MEN OF CHARACTER AND ABILITY CAN GET DIRECT CONTRACTS AND LIFE RENEWALS 


SECURITY LIFE INSURANCE COMPANY OF AMERICA 


W. O. JOHNSON, President 
HIGH GUARANTEES 

Company Has Over $1,000,000 of Surplus 

LIBERAL CONTRACTS 


LOW RATES 


DISABILITY PENSION PROVISIONS 


WRITE TODAY FOR TERMS 
S. W. GOSS, Vice-President, The “Rookery,” Chicage 











CONVENTION NEXT WEEK 
A. L. C. MEETS IN CHICAGO 





Record Breaking Attendance Expected 
at Seventh Annual Meeting of 
American Life Convention 





_ The attendance at the annual meet- 
ing of the American Life Convention, 
which is to be held in Chicago on 
Wednesday, Thursday and Friday of 
next week, from all indications will be 
the largest since the beginning of the 
organization. Chicago is more central, 
particularly for the members of the 
convention, than any city where the 
convention has so far been held, and 
the growing effectiveness and influence 
of the organization will mean a big 
increase. Over 400 members and 
guests are expected. All companies. 
whether members of the convention or 
not, have been invited to attend, and a 
large number are expected to respond. 
The attendance at Pittsburg last year 
was about 360. 

As is usual, the program is almost 
entirely made up of business sessions, 
entertainment being but a minor fea- 
ture. Except for the entertainment of 
the ladies, the only time given to this 
end will be Friday afternoon and eve- 
ning. 

Mayor Harrison to Speak 

Mayor Carter H. Harrison of Chi- 
cago will deliver the address of wel- 
come from the city of Chicago, and 
Secretary O. J. Arnold, of the Illinois 
Life, for the insurance compaties of 
Illinois, at the Wednesday morning 
session, which will convene at 10:30 
a. m. Wednesday, at the La Salle ho- 
tel. Dr. Ambrose Talbot, chairman of 
the medical section, Charles A. Atkin- 
son, chairman of the legal section, and 
A. M. Johnson, president of the Na- 
tional Life, U A., will respond. 
The president’s annual address, by P. 
D. Gold, Jr., first vice-president and 
general manager of the Jefferson 
Standard Life, will conclude the morn- 
ing session. 

Wednesday afternoon there will be 
but one address, on “The Expense of 
Getting Business,” by O. S. Carlton, 
vice-president of the Great Southern 
Life. This will be followed by discus- 
sion in executive session, which may 
be continued into the evening, when 
W. C. Baldwin, chairman of the spe- 
cial committee on “Reports of Cost of 
New Business.” 

Thursday’s Program 

Thursday morning, Superintendent 
Fred W. Potter, ex-president of the In- 
surance Commissioners’ Convention, 
will deliver an address on “Departmen- 
tal Supervision.” L. K. Thompson, 
president of the Northwestern National 
Life, after the discussion of Mr. Pot- 
ter’s paper, will talk on “The Evolu- 
tion of the Insurance Contract.” L. 
Brackett Bishop, president of the Na- 
tional Association of Life Underwrit- 


STOCK SALESMEN 


If you are looking for the best proposi- 
tion in the market today, address 


The International Security 


Com: f Ameri 
Cant tek De 





ers will speak in the afternoon on 
“Training and Development of Mana- 
gers and Agents” and W. C. Baldwin, 
president of the Pittsburg Life & 
Trust, on “Sub-Standard Risks.” The 
Thursday evening session will be ex- 
ecutive—“pot-pourri’—with J. C. Ri- 
heldaffer, secretary of the Southern 
States Mutual Life in the chair. 
Prills and Furbelows 

Friday morning, B. H. Robison, 
president of the Bankers Reserve Life 
of Omaha, will read a paper on “The 
Frills and Furbelows of Recent Years,” 
and after discussion, the reports of offi- 
cers and committees, the election of 
officers, and miscellaneous business 
will conclude the business program. 

In the afternoon the seventy-five 
mile automobile ride will start at 2 
o’clock and in the evening will be the 
banquet in the Louis XVI room of the 
La Salle hotel. The speakers for the 
banquet were announced last week. 
Entertainment is provided for the 
ladies of the convention, the ladies of 
the Illinois companies acting as host- 
esses. 

Medical and Legal Sections 

The medical and legal sections will 
meet Tuesday. In the legal section, 
Dan W. Simms, general counsel of the 
LaFayette Life, will deliver the address 
of welcome. Ed. E. Yates, general 
counsel of the Kansas City Life, will 
read a paper at the morning session, 
and there will follow a general discus- 
sion led by Helm Bruce, of the Citi- 
zens National Life. William E. Hut- 
ton, of the Capitol Life of Denver will 
address the section in the afternoon, 
the discussion to be led by H. B. 
Arnold of the Midland Mutual Life. 
At four o’clock there will be election 
of officers and general business. The 
medical section will hear addresses 
from Dr. Amand Ravold, of St. Louis; 
Dr. C. M. Rosser, medical director of 
the Sam Houston Life; Dr. E. A. Bab- 
ler, medical director of the Interna- 
tional Life; Dr. S. H. Baxter, assist- 
ant medical director of the North- 
western National Life, and Dr. C. 
Nauman McCloud, medical director of 
the Minnesota Mutual Life. 

A special “American Life Conven- 
tion Number,” giving a complete ac- 
count of the convention, will be pub- 
lished by THe Western UNDERWRITER. 





Will Develop Western Indiana 

The Western Reserve Life of Mun- 
cie, Ind., is now preparing to develop 
the western section of its home state, 
and is now looking over the talent for 
an agency manager for that field. 


YOU ARE WANTED 


in Michigan, where we have over one hundred active, pushing 
stockholders scattered over the state to help you get the business. 


Liberal Policy Contracts Good Commissions 


WRITE TODAY 
THE PREFERRED LIFE INSURANCE COMPANY 
OF AMERICA 
Grand Rapids, Michigan 
- - - - Secretary and General Manager 











W. A. WATTS - 


Reliable Life Assurance Company 


We want State Managers, Field Superintendents, District 
Managers and General Agents. We have fine contracts 
to offer men of character and ability. Address 











401 to 417 PENNWAY BUILDING INDIANAPOLIS, INDIANA 














1906-1912 


Six Years of Uninterrupted Success 


TOTAL ASSETS OVER $650,000 
INSURANCE IN FORCE MORE THAN $8,000,000 


Most attractive contracts for Life Insurance repre- 
sentatives either as General, District or Local agents. 


OPERATING IN OHIO ONLY 


If you desire alliance with a wide-awake, up-to-date 
life institution, write us. 

Dr. W. O. THOMPSON, President. | B. F. REINMUND, Secretary. 
COLUMBUS, OHIO 


A COMBINATIO 


Ordinary Life Commercial Casualty 
Industrial Life Industrial Casualty 


THE NEWEST IDEAS IN UP-TO-DATE PROTECTION 








HARD TO 
BEAT 


An old line stock company desires the services of THREE SPECIAL TRAVELING 
AGENTS on salary and commission to appoint agents on all lines. 

A home for life to the man who loves success and prosperity. Give references, which 
will be held strictly confidential. Territory:—Ohio, Michigan, Wisconsin, Indiana 
Pennsylvania. Address 52-D, care The Western Underwriter. 








of their communities, who want to 





in a legal reserve company, address 


JAMES J. DAVIS, President 


Liberal Lite Assurance Company 


ANDERSON, INDIANA 
W. H. HINTON, Secretary and Actuary 





HIS Company is managed by men who have demonstrated their ability as organizers. President Davis 
is Supreme Organizer of The Loyal Order of Moose, an organization that has had a phenomenal growth 
under his leadership, an enthusiastic membership of nearly half million, composed of the best citizens 


see this company succeed. If you can appreciate what kind of backing 


this is, and want to sell life insurance in a state where less than 12% of the insurable population are insured 


home office. 
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ing contracts while learning the business, wit 
measure up to the requirements. 


CONSERVATIVE LIFE INSURANCE CO. OF INDIANA 


sOUTH BEND, INDIANA 


D. W. PLACE, President. J. W. FITZ GIBBON, Vice-Pres. and Gen’) Manager. 


DISTRICT MANAGERS 


Experienced life insurance men who are Personal Producers and Good Organisers can secure 
contracts that mean something for the future as well as for the present. 


LOCAL AGENTS 


Young men with energy, who desire to engage in the life insurance business, can secure pey- 
ce assurance of advancement as fast as they can 











LINCOLN LIFE MEETNIG 
AGENTS GO TO HOME OFFICE 





Ft. Wayne Company’s Men Hold a 
Three Days’ Convention for Educa- 
tion and Inspiration 





(Prom a Staff Correspondent) 

Ft. Wayne, Ind., Aug. 28—At the 
banquet of the agency forces of the 
Lincoln National Life, last night, Ar- 
thur F. Hall, vice-president and general 
manager, gave the agents some facts 
concerning the company that showed 
its remarkable record and places it in 
the forefront of the younger companies 
as to results achieved. The Lincoln Na- 
tional has operated conservatively and 
economically. It has the finest back- 
ing and its officers are imbued with the 
true life insurance spirit. 

Mr. Hall stated that not a cent of 
commission was paid on the stock of 
the company when it was sold. No of- 
ficer has received any compensation ex- 
cept those giving their active time to 
the company. The directors have only 
been paid a nominal sum for attending 
meetings. 

Mr. Hall stated that when it came to 
naming the company, he wrote to 
Robert T. Lincoln, getting his permis- 
sion to name the company the Lincoln 
National Life, after his father. Robert 
T. Lincoln’s favorite photograph of 
Abraham Lincoln was sent to Mr. Hall, 
with the request that it be used when- 
ever the company saw fit to employ a 
picture of Lincoln. 

Its Record This Year 

Mr. Hall stated that the Lincoln 
National has been builded slowly and 
grown symmetrically. This year it will 
show $300,000 in premium income; $800,- 
000 in assets, and on Dec. 31 will have 
over $8,000,000 in force. During the last 
four years its lapse ratio was 14 per- 
cent and among the fifty-six leading 
companies of the country the Lincoln 
National shows the lowest mortality. 
Mr. Hall stated that the growth of the 
company and its fine record were large- 
ly due to the excellent class of agents 
it has. 

The company, some months ago, pur- 
chased one-of the prominent buildings 
in the city and is having a floor re- 
modeled for its purpose. The invest- 
ment represents $125,000 and its net 
income from this building will be over 
6 per cent. 

Cyrus G. Shepard a Speaker 

Cyrus G. Shepard, of Colgate & Co., 
of New York, who is the father of 
Agency Manager Walter T. Shepard, of 
the Lincoln National, gave a talk on 
salesmanship, drawn from his own ex- 





perience in the sales department of his 
concern. 

Samuel M. Foster, president of the 
company, who is interested in many 
activities in his home city, acted as 
toastmaster. 

During the week prior to the conven- 
tion the agents wrote business in honor 
of the president and $155,000 in applica- 
tions were presented to him at the ban- 
quet by Max Blitz, of Ft. Wayne, who 
made the best record. There were 112 
applications produced by 45 agents. 

The month of May has been made 
“Hall Month” by the company in honor 
of its vice-president and general man- 
ager. Last year he gave a loving cup 
to the agency that wrote the largest 
business in May. This cup is to be re- 
tained permanently by any agency that 
wins it three times. The cup this year 
was won by William C. Bishop, the 
general agent at Ft. Wayne. 

At the close of the banquet the va- 
rious presentations were made by Wal- 
ter T. Shepard. 

Prizes Are Awarded 

The company has been conducting a 
six-months contest and the agents were 
divided into three divisions according 
to their producing power. In the first 
division W. C. Bishop won the first 
prize and W. H. Ingham the second 
prize. Both are from Ft. Wayne. Mr. 
Bishop wrote $157,750 of personal busi- 
ness. In the second division George W. 
Coe, of Auburn, Ind., writing $61,000, 
got the first prize, and Walter Van 
Haitsma, of Zeeland, Mich., the second 
prize. In the third division Charles M. 
Reed, of Ft. Wayne, won the first prize 
and Osborn Garber, of Ft. Wayne, the 
second prize. Mr. Reed has been with 
the company about two months and 
produced $39,750. 

April, May, June, July and August 
have been superior to any other months 
in the history of the company. It ex- 
pects to write $3,500,000 this year. 

Company’s Record at Home 

The agents are all enthusiastic over 
their company, its stability, honesty of 
management, the record it has made, 
and the service it is rendering policy- 
holders. One-third of its business is 
within 50 miles of Ft. Wayne, thus 
showing that it has a splendid record 
at home. Mr. Hall, in his talk, made 
the point that the company is not a 
one-man institution. The heads of the 
various departments are responsible for 
their work and do not interfere with 
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the rest. In fact, co-operation at the 
home office and team play are apparent. 
Program of the Week 
The program of the week was: 
Monday, A 26 


’ 
10:00 A. M. 
Get Together. 
Extending the Glad Hand—wWalter T. 
Shepard. 190 2 


M. 

Persistence—Oswin F. Gilliom. 

The Agent’s Proper Equipment—Frank 
D. Johns. 

Smoker, 8 p. m., Assembly Room, Com- 
mercial Club. Informal discussion on 
“Service,” Walter T. Shepard. 

Tuesday, August 27 
9:30 A, 
=. oe to Secure an Interview—M. J. 

The Way I Get the Signature on the 
‘Dotted Line”’—Everybody 

How I Built Up a $750,000 Agency—wW. 
C. Bishop. 

“The Value of Team Work”—R. W. Fow- 
ler, assistant agency director. 

“Hints from the Medical Department”— 
Cc. H. English, M. D., medical director. 

Tuesday, August 27 

Selection of Risks’—Franklin B. Mead, 
secretary and actuary. 

“How Many Hours a Day Should We 
Work?”—George W. Coe. 

A Word from Two New Men Who Have 
Made Good—C, M. Reed, Guy J. Gilbert. 

“A Live Agency Force—W. W. Griffin. 

The Majesty of the Law—D. B. Ninde, 
general counsel. 

Automobile ride. 


Wednesday, August 28 
9:30 A. M. 
Our plans for the last four months of 
912. 


Opening of the question box and gen- 
eral discussion. 

Banquet, 7:30 p. 
Commercial Club. 
toastmaster. 

“Salesmanship”—Cyrus G. Shephard, of 
Colgate & Co., New York. 

“The Lincoln Life from the Inside”—Ar- 
thur F. Hall. 

“From the Standpoint of an Onlooker’— 
Cc. M. Cartwright, managing editor The 
Western Underwriter. 

eae Ribbon Brigade’’—Walter T. Shep- 
ard. 


m., Assembly Room, 
Samuel M. Foster, 





The Pacific Mutual Life is $2,000,000 
ahead of last year in paid-for business in 
the life department. 





AGENT MUST SEE PEOPLE 
PRESIDENT BISHOP'S PAPER 





Head of National Association Ad- 
dresses Massachusetts Mutual Men 
on “Selling Life Insurance” 





At the meeting of the Agents’ Asso- 
ciation of the Massachusetts Mutual 
Life, held at the home office last week, 
L. Brackett Bishop, general agent of 
the company at Chicago, and president 
of the National Association of Life 
Underwriters, read a paper on “Sell- 
ing Life Insurance.” His address was 
brief, but contained many suggestions 
for the ambitious agent. He said: 


Abraham Lincoln said, “God must love 
the ‘oe people, He made so many of 


them,” might said that the 
) ll, Boonie oes” life insurance 
of them. 


— they bu so many 
here are about 35, 00, 000 poncies in force 
in the United States at present, repre- 
senting some four thousand millions of 
insurance protection. One great in- 
dustrial company alone has over 12,000,- 
000 policies and paid last year 560 death 
claims a day. In 1911 the money paid to 
the people on life insurance policies in 
death claims and endowments and divi- 
dends was nearly $600,000,000 in the 
United States and Canada, about one-half 
the cost of running our federal govern- 


ment. 
Pield is Unlimited 


Present day selling of life insurance 
has become practically a profession and 
is attracting year by year a higher grade 
of men. The field of the life insurance 
salesman is unlimited. The whole wide 
world is before him waiting for his magic 
touch to awaken it to the necessity of 
acting for the protection of family and 
old age. There is no business in the 
world which, properly conducted, is more 
elevating to the salesman than that of 
life insurance. He is constantly appeal- 
ing to all that is best in men’s natures, 
and if he really has the interests of his 
clients at heart he cannot fail to develop 
into a successful and useful man. Some 
kinds of business are unhealthful from 
close confinement to offices, some are un- 
interesting and not lucrative, others are 
of such a nature as to dwarf men’s moral 
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December 31,1910 . . . $ 250.00 
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SECOND ANNUAL STATEMENT 


Che Obio National Life Insurance Company 


CINCINNATI, OHIO 
Financial Condition December 31, 1911 


T. M. BALL, Manager of Agencies 


nature. The life agent can be in the 
LIABILITIES 
Net Reserve on All icles, 
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open air, he can meet with any class of 
men whom he chooses. When he does 
business with a man and does it right 
he gains the confidence of the man which 
may last a lifetime, and as he grows older 
he finds himself the center of a clientage 
of satisfied policyholders, who gladly 
make it easier for him to secure new 


business. 
Needs Four Qualities 

A first-class life insurance man needs 
four qualities: Intuition, tenacity, judg- 
ment and sympathy. The last one, sym- 
athy, is a particularly valuable one for 

im to possess. A man solicited for life 
insurance can tell in the course of five 
minutes’ conversation with an agent if 
the agent is almost wholly concerned 
with the commission he is to secure or 
whether the interests of his customer 
are subordinate to the desire of merely 
earning a commission. 

Bmerson says, “Every man takes care 
that his neighbor shall not cheat him, 
but a day comes when he begins to care 
that he does not cheat his neighbor, then 
all goes well. He has changed his market 
car into a chariot of the sun.” Through 
the influence of the life underwriters’ 
associations, the teachings of upright 
home officials and managers, life insur- 
ance agents are learning that it is not 
only good morals but good business to 
be faithful to the trust reposed in them 
by the buyers of insurance, whose in- 
terests as far as life insurance protection 
for their families is concerned rests 
largely in their hands. 


Men Act From Emotion 


To become a broad and successful man 
in the right sense of the word, an agent 
must show himself in his community as 
interested in the various things that make 
for the good of the community. He must 
be public spirited; at the same time he 
must remember that life insurance is his 
principal business, and it must be para- 
mount. If he remember this, all the pub- 
lic work he does will not only make him 
a better citizen but will give him the 
respect of his neighbors and make them 
more willing to place in his hands their 
life insurance interests. In selling in- 
surance, we must remember that men act 
from emotion and we must not only in- 
form them intellectually but touch their 
hearts as well. It does not take long for 
a@ wise salesman to see how much more 
he can poopaaen by suggestion than 
by command. he salesman of insurance 
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needs to preserve his enthusiasm in order 
jto keep effective and to secure a steady 
flow of applications for new business. 
Contact with his fellow life insurance 
men by membership in a life insurance 
association, reading the life insurance 
papers in order to keep up-to-date, give 
him the necessary stimulus without which 
“his business will become a daily grind 
instead of becoming to him a profession 
loved and honored because he not only 
.secures a living from it but is also, by 
_the good he is doing, making a worthy 
life as well. While a great deal of new 
business comes from old policyholders 
and old friends, yet if a man cannot 
secure new material he cannot remain 
in the business. 


Seeing People 

A very careful use of circulars is ef- 
fective, but an ent must beware of 
their indiscriminative use. Nothing will 
‘freshen an agent up so much as a little 
— t soliciting two or three times a 
month. All the average man wants is to 
be brought out of a rut by “seeing peo- 
ple.” If he sees people and is a sales- 
.man he cannot help selling life insurance. 
Most successful men lay out their work 
for the next day the y before so as 
to come down to their offices each day 
all prepared to give the fresh strength 
of the new day to securing applications. 
The wise agents are those who transact 
their business easily by adopting all the 
?improved methods as speedily as possible. 
.If a man will use his brain he will find 
the will not have to work too long hours 
and will be able to find time for one or 
two vacations a year, which will not only 
not interfere with his work but will en- 
able him to remain long in the business 
and be constantly fit for the work. In 
order to do this, he must see to it that 
the hours he does put in at the business 
are filled with well planned work and 
that he has formed the habit of really 
working and not filling in the time and 
pretending to work. 

Proper Presentation of Policies 

A proper presentation of the points of 
the policies is never learned by some 
agents. Mark Twain says, “Some people 
say, “Truth is precious, let’s economize 
‘it.’” This should not be the motto of 
,the insurance man. Nowadays the people 
“want to know,” and the seller of the 
goods should be willing that they should 
know. “Publicity” is the watchword at 
the home offices, and thus the people are 
getting more and more acquainted with 
the splendid home office management of 
the life insurance companies, and this is 
now being supplemented in the field by 
the modern life insurance agent who 
knows all about the policy contracts him- 
self and wants his client to know also. 
The contract of life insurance today, if 
properly presented, will sell on its merits. 
It protects the insured not only in the 
event of his death but gives him almost 


‘innumerable privileges, such as cash sur- 


render values, paid-up insurance, cash 
‘loans, traveling privileges, etc., etc. If 
the policy is thoroughly explained to a 
policyholder he will not only want what 
he then applies for but will take more 
as soon as possible and will advertise 
its merits to other men. 


Proud of Their Men 


The life insurance companies are proud 
of their agency forces, composed, in the 
main, of a splendid body of men all over 
the country trusted by their companies 
and trusted by the people. One of the 
large companies advertises that “Selling 
life insurance is the best paid hard work 
in the world,” and so it is. From the 
ranks of the life insurance salesmen, 
presidents, vice-presidents, superintendents 
of agencies and managers are constantly 
being recruited. Above all, the men in 
no other profession or business do more 
for humanity than those men whose lives 
are well spent in selling life insurance. 





Booked for Two Addresses 

L. Brackett Bishop, president of the 
National Association of Life Under- 
writers, will address two local associa- 
tions within the next ten days. He is 
to speak before the Minneapolis or- 
ganization Saturday evening. The ban- 
quet is to be held at the West Hotel. 
The following Saturday he will be the 
principal speaker at the annual ladies’ 
night banquet of the Indianapolis as- 
sociation. 





Germania Life Men Dine 

M. A. Wesendonck, second vice-pres- 
ident of the Germania Life, executive 
in charge of the company’s agencies, 
who with his assistant, T. Louis Han- 
sen,.is on his way to the Pacific coast, 
tendered a banquet to the company’s 
managers in eastern Missouri and 
southwestern Illinois at St. Louis, at 
which the following guests were pres- 
ent: Ad. Kleinecke, M. D., H. E. 
Markwort, M. D., Henry Kronsbein, F. 
A. Mounts, John K. Greif, L. A. Weil, 
Philip Becker, Henry F. Vogel, August 
Alberswerth, Arthur Niemeyer, Joseph 





W. Myers. 











WANTED ie 
DISTRICT MANAGERS 
FOR SOUTHERN OHIO 


at Cincinnati, Columbus, Springfield, Zanesville 
and other important points by 


The Germania Life Insurance Company of New York 


A Company whose conservative management in the interest of its 
policyholders is unexcelled. 


Dividends increasing yearly for the past eighteen years. 
Policies containing all up-to-date features, including “Disability 
Clause.” 


Assets: - - $46,786,131.91 Surplus and 
Liabilities: - - 259,380. Dividend Fund - 
Insurance in Force over $132,000,000 


LIBERAL CONTRACTS WITH HOME OFFICE DIRECT 


can be obtained by experienced, successful life insurance men. 
Address: Home ice, 50 Union Square, New York. 


$6,526,751.69 














Bankers’ Life Company 


DES MOINES, IOWA 
Organized 1879 





SATISFACTORY RECORD FOR THIRTY-TWO YEARS 





A Good Company for Policy Holders, therefore a Good 
Company for Agents to Represent. 


Every Month a Record Month! 


EAc# month of this year has given a fine gain in new business over the same month 
in 1911. Never were the policies of this Company as easily sold as now. If this 

rate of increase continues, 1912 will pile up a total of new business far exceeding that 
of 1911—our record year. o> : 

Popular policies, low premium rates, large dividends, Massachusetts prestige, and 
Massachusetts Mutual far-spread reputation, at the command of a well-org 
agency force that is backed by progressive Home Office management, are the cause of 
this satisfying prosperity. 3 

We occasionlly have a general agency opening. 

JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
‘ SPRINGFIELD, MASS. 


The Company OF the People, BY the People, FOR the People 


THE METROPOLITAN LIFE INSURANCE CO. 


Incorporated by the State of New York—Stock Company 
HOME OFFICE: ONE MADISON AVENUE; NEW YORE CITY 


PROOF OF PUBLIC CONFIDENCE ya 
This Company has more ium-paying business in force in nited States 
hen ony other Compeny. for each of the last sixteen years has had more new 
accepted and issued than any other Company in America. 


THE DAILY AVERAGE BUSINESS DURING 1911 _ 
" Claims Paid. 6,432 in Number of Policies issued 
re a fay ap be issu ee ey O88 


revived for 
da: ce s 44 per day in payments to Policy- 
Be ee ne ier nears utd 78 var day i Locrense of Assets 


The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem E. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 





Incorporated 18561 











Otto Schenk, President 
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TELLS OF WELFARE WORK 


EXTENSIVE PLAN OF COMPANY 





Haley Fiske, Before Canada Life Un- 
derwriters, Sketches Work Done 
by Metropolitan Life 





Vice-President Haley Fiske, of the 
Metropolitan Life, gave a very inter- 
esting account of the welfare work of 
the Metropolitan Life before the Life 
Underwriters’ Association of Canada at 
the annual meeting in Montreal this 
month. Mr. Fiske pointed out that the 
Metropolitan was in a particularly fav- 
orable position for carrying on the 
work, as it is a stock company, with 
practically no participating business on 
its books, and the only question to be 
decided was its right under its charter 
to do the work. From the great in- 
terests entrusted to its care, the com- 
pany felt it had a peculiar responsi- 
bility to its 12,000,000 policyholders and 
over. He said the responsibility was 
four-fold; first, to the 11,000 agents who 
get and conserve the business; second, 
to the 3,800 head office employes who 
take care of it; third, to the industrial 
policyholders; ‘fourth, to the working 
classes in general. 

Care of Field Force 


He spoke of the care of agents while 
sick or disabled, the benefits being ad- 
justed to fit the individual needs, the 
amount being dependent upon what the 
recipient has done for the company, the 
length of service and the necessities of 
the case. About $170,000 a year is spent 
in this work. A sanatorium is being built 
on Mount McGregor, near Saratoga, for 
the treatment and cure of tubercular em- 
Ployes. It will accommodate 75 patients 
to begin with, and when complete will 
take care of 200. The question of the 
legality in establishing the sanatorium 
had first to be settled, and the question 
was taken directly to the supreme court 
of the state of New York. The court de- 
cided that a reasonable care of its em- 
ployes was a duty resting upon the com- 
pany, and that the proper discharge of 
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3 GOOD POLICIES 


1—19 Pay-Premium Saving Policy 
2—Whole Life, Premium Reduction Policy 
3—Paid-Up Addition—20 Pay Life Policy 


As well as all other regular forms 
Central States Life 
= ST. LOUIS, MO. 


Capital $300,000 Deposited with State 
1300 Stockholders Sworn to Boost 


HOWARD C, sons, J. A, McVOY, 














Our Men are Making Money 





We issue a joint policy for husband and 
wife 'that is a winner. We also have 
several other attractive propositions. 


A few/good districts still 
open in INDIANA 


The COMMONWEALTH LIFE ASS’N 
CRAWFORDSVILLE, INDIANA 
Maruhall M. Nye, Pres. Albert B. Harris, Sec. & Mgr 





that duty is merely transacting the busi- 

ness of the corporation; that it was not 

a gratuity, but additional compensation. 
Staff Savings Fund 

At the home office the company has es- 
tablished a staff savings fund, to which 
any employe of the company, with an 
income of less than $3,000 a year, may 
contribute up to 5 percent of his earnings. 
The company adds 50 percent to the de- 
posits, and interest of 5.32 percent is paid. 
If a withdrawal is made when not re- 
quired by death, old age or incapacity, 
the company’s contribution remains in the 
fund for the benefit of the other mem- 
bers. Nearly 6,000, or over half the field 
force, are depositors, the total fund be- 
ing over $1,250,000 

The care of the home office staff, which 
numbers 3,800, includes the use of the 
sanatorium and the staff savings fund. 
They have their lunches free of charge. 
They are comfortably housed, with an 
average of 500 cubic feet of air apiece. 
Lockers for their clothing, free towel 
Service, the use of the gymnasium, the 
use of a library and the loan of books, 
instruction in business English, two 
weeks’ holiday on full pay, an athletic as- 
sociation, glee club and choral society, a 
dancing room for girls, a large hall for 
meetings, free medical service, with 
nurses and physicians in attendance, a 
rest room, etc., with supervision of health 
conditions in the home in case of serious 
illness, are the features of the home of- 
fice welfare work. 

System of Nursing 

The system of nursing for the policy- 
holders has been often described. About 
a million visits are made a year, in about 
1,100 cities and towns, at a cost of about 
$500, 000. About 125, 000 visits are paid an- 
nually in the Dominion of Canada. The 
nurses employed are, wherever possible, 
those belonging to the local associations. 

The company, besides its magazine, 
“The Metropolitan,” distributes a great 
many health publications, many of which 
have attracted the attention of health 
authorities. A Health and Happiness 
League for children has been organized 
recently, and the membership already ap- 
proximates 100,000. 

Emergency relief has been afforded pol- 
icyholders in numerous cases, following 
public disasters. In these cases, and in 
time of prolonged strikes, relief in pre- 
mium payments and payment of death 
claims on lapsed policies have also been 
afford 

Distribution of Literature 


In the service to the wage-earning pub- 
lic, besides the work to policyholders, af- 
fecting 11,500,000 industrial policyholders, 
much educational work has been done in 
the way of traveling exhibits, distribution 
of health literature, etc. Cooperation 
with health authorities and social agen- 
cies has been extensive; particularly in 
the distribution of ballots and literature 
when a health ordinance was to be passed. 

The company has also made an arrange- 
ment with a realty company to erect 
homes in Brooklyn, the company loaning 
60 percent of the cost on first mortgage, 
the realty company loaning most of the 
balance and paying for term insurance 
on the life of the borrower for an an- 
nually decreasing amount equal to the 
outstanding mortgages. ‘ 





McKinley National Incorporated 

The McKinley National Life of 
Youngstown, Ohio, has been incorpo- 
rated with $100,000 capital, divided into 
10,000 shares of $10 each. The incor- 
porators are: R. R. Sherman, Henry E. 
Evans, John Brenner, Charles Shriver, 
F. E. Cailor, Fred H. Moody, C. F. 
Brenner, A. E. Reinman, Marcus West- 
erman, John P. Francis, J. N. Evans, R. 
Jackson Teller and Charles H. Curry. 
Teller and Curry are the promoters. 
It is planned that the company shall 
give most attention to industrial insur- 
ance. 





Frank R. Woodbury, agency auditor of 
the Pacific Mutual Life, with headquar- 
ters in Chicago, is returning to his home 
in Los Angeles, six 
months. 


to remain about 








‘A Life Pension for You’’ 


A gl idea in life insurance 

t appeals to self-interest. 

Best seller in the market today. 
Write for the booklet. 


The Fidelity Mutual Life 


INSURANCE COMPANY 





L.G.FOUSE,Pres. PHILADELPHIA 








INCOSRPORATED AS A STOCK COMPANY BY THE STATE OF ILLINOIS 
Capitai Stock 63226,000 





Home Office Building, Cass and Ohio Streets 
CHICAGO, U.S. A. 





The only Life Insurance Company that invests the full reserve 
from premiums, in the states where business is written. 


Issues all forms of non-participating life policies. 


Union Life Insurance Go. 
OF CHICAGO 
HOME OFFICE 


1220 Stock Exchange Building 


S. W. Cerner La Salle and Washington Streets 


Live Men of Ability can secure the best contracts offered by any 
sound, conservative cempany te men who can deliver the goede, 


For GENERAL AGENCY Address, THE HOME OFFICE 
EXPANSION! EXPANSION! EXPANSION!!! 


Opening up new territory in Missouri and Kansas and offering exceptional eppor- 
tunities to local managers and general agents. 


SPEND A POSTAGE STAMP 


We have something interesting to tell you about one of the best life insurance prop- 
ositions on the market. 


PIONEER LIFE INSURANCE COMPANY OF AMERICA 


410 DWIGHT BUILDING, 83 83 KANSAS CITY, MO. 














Can you write Life Insurance— 

Can you write Accident & Health Insurance— 

Can you write monthly Life, Accident & Health Insurance— 
if the forms of contract are up-to-date and issued by a progressive Company 
with the Management behind the Agent? If so, write Perry today. 





Midland Insurance Company 


Has first-class opportunities in Minnesota, North Dakota and Michigan for 
wideawake men with ambition to help build up a Great Company in the 
Great Empire of the Northwest. Write 

H. W. STRICKLER, President Endicott Bldg. St. Paul, Minn. 


HOME COMPANY FOR HOME PEOPLE 


men of character, business ability and wealth, with low administration expenses and a high 
- < fof tacome from investments, the ae tee bakiae the policy contracts is given lnarbased and unusual 


CAPITAL $250,000. STATE DEPOSIT $100,000 
STRAIGHT PROPOSITION TO PRESENT—NO ESTIMATES 


FIRST NATIONAL LIFE 


And Accident Insurance Company 
PIERRE, SO. DAKOTA 


Mr. Insurance Producer !! 
We Can Appreciate You! ! 


We Have a Company for the Agent. 
Salable, Attractive Policies. 


MAJESTIC LIFE ASSURANCE COMPANY 


INDIANAPOLIS, IND. 


Every Officer of the Company is an Insurance 
Producer and had Years of Ripertencs i the Field. 


Address the Company 
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AGENTS HOLD MEETIN( 
MASSACHUSETTS MEN MUSTER 


Enthusiastic Gathering of Representa- 
tives of Prominent Life Company 
at Home Office 





The twenty-first anniversary meeting 
of the Agents Association of the Massa- 
chusetts Mutual Life was held last Fri- 
day and Saturday at the home office 
of the company at Springfield, Mass. 
It was the largest and most enthusias- 
tic meeting in the history of the asso- 
ciation. he enthusiasm was stirred 
up by President W. W. McClench of 
the company when he announced that 
the dividend scale of the company was 
being revised for next year and gave 
specimen dividends at age 35. The fig- 
ures indicated that the dividends will 
be increased about 30 percent, which 
will keep the company in the front 
rank on low net cost insurance. The 
schedule of dividends for next year 
has not yet been completed, but will 
be given out as soon as the actuaries 
finish their work. 

The guest of honor at the convention 
was ex-Governor J. Franklin Fort of 
New Jersey, who addressed the gather- 
ing on “Life Insurance from the Policy- 
holders’ Viewpoint.” He showed many 
of the striking phases of life insurance 
as a social factor. 

Papers That Were Read 

President L. Brackett Bishop of the 
National Association of Life Under- 
writers, who is manager for the Massa- 
chusetts Mutual at Chicago, read an 
address on “Selling Life Insurance,” 
which will be found in another column. 
Charles W. Pickell, manager at Detroit, 
had a paper on “The Easiest Way to 
Avoid Competition.” Dr. Morton Snow 
of the company’s medical department, 
read a paper on “The Constructive 
Phase of Life Insurance Medical Ex- 
aminations,” and F. D. Buser of Phila- 
delphia, president of the Philadelphia 
Life Underwriters’ Association, spoke 
on “Problems in Field Work.” The 
various papers were made subjects for 
general discussion. 


The attendance from the west was un- 
usually large. Chicago was especially well 
represented. As guests of one of the 
Chicago agents were present Judge John 
W. Rainey, assistant to the probate judge 
of Cook county, and A. G. Dooley, vice- 
president of the Clague Advertising 
Agency, with his two sons. It was gen- 
erally known that the Clague agency has 
for two years maintained a department 
of life insurance publicity and education 
and Mr. Dooley was eagerly sought in 
the lobby for elucidation of his special 
knowledge of advertising as applied to 
life insurance. 

Reception by President McClench 

The social features of the meeting in- 
cluded a reception and lawn party given 
by President McClench at his home. On 
Saturday afternoon the annual clam bake 
was pulled off at an amusement park, 
which was reached after an hour’s sail on 
the Connecticut river. After the clam 
bake came a minstrel show, where sev- 
eral of the more dignified members found 
themselves the butts of good natured jibes 
from the black-faced end men, each of 
whom was a manager of an important 
agency. 

Officers were elected as follows: 

President—W. H. Herrick, St. Louis. 

~ Vice-President—T. R. Fell, New 


ork. 

Second Vice-President—Isaac B. Snow, 
San Francisco. 

Secretary and Treasurer—J. Putnam 
Stevens, Portland, Me. 

Mr. Stevens was elected for the twenty- 
first consecutive time, his service cover- 
ing the entire life of the agency associa- 
tion. In recognition of his prolonged 
service a loving cup was presented to 
him on behalf of the association by Pres- 
ident McClench. 


Ladies Have Motor Trip 


The ladies were given a full day’s mo- 
tor trip on Saturday and covered a hun- 
dred miles of the beautiful hill country. 
Mrs. L. Blackett Bishop organized a chap- 
ter of the Daughters of Isabella, an asso- 
clation of the wives of agents which was 
organized at the convention of the Na- 
tional association at Chicago last year, 
and the purpose of which is to persuade 
husbands to attend the National conven- 
tion at Memphis next October. 

General Agent W. G. Glazier of Kala- 





you will attach yourself 


ccmmissions for the Agent. The 


LIFE INSURANCE MEN—ATTENTION 


“SMALL Life Insurance Companies of YESTERDAY” are the “BIG Life Insurance Compa- 
nies of TODAY.” The Big Life Insurance Men of TODAY are those who attached themselves to 
the Small Companies of YESTERDAY and grew with them. You have the same opportunity if 


A year ago the Detroit Life had scarcely half a million of insurance written; today it has over 
Four Millions of insurance written. This rapid growth means pr 


who now connect themselves with the company. It will cost you nothing to find out what we can do for you. Send us your address. 


DETROIT LIFE INSURANCE COMPANY 


to the Agency Forces of the DETROIT LIFE. 


osperity for the Company and 
future of the Detroit Life spells RAPID ADVANCEMENT for those 








M. E. O'BRIEN, President 733 Majestic Bldg., Detroit 





WE have just placed a 





REAL HELP FOR THE AGENT 


three farmers in Ohio, the most prosperous State in the Union. 
will be secured for agents to develop. All your time can be devoted to closing business. 
We can use a few more live men—real producers—in this work. 


The Toledo Life Insurance Co. 


601-619 Nicholas Bldg., TOLEDO, OHIO 








contract for advertising that will reach one out of every 
Direct leads 











right answer to questions like “How 
much is the premium in hundreds on 
$10,000 20-payment life at $40 a $1,000?” 
This dog is declared to have been the in- 
fluential factor in writing $500,000 on a 
single life. The dog always accompanies 
its master and is said to have a special 
repertoire of growls to keep an applicant 
from dodging the doctor. In fact, the dog 
is regularly licensed—but not as an agent. 

In the annual baseball game between 
of the game because he batted nothing 
the east and the west the west won, 9 to 
6. Ridgeway Bishop had to be put out 
but home runs. 





Toledo Life’s Enterprise 

The Toledo Life was a prominent 
factor at the Elks’ Carnival in Toledo, 
which lasted a week, The company 
had a booth with a force distributing 
25,000 packages of toothpicks, 50,000 
souvenir postcards, 40,000 sanitary 
drinking cups, cards showing presiden- 
tial forecast and company literature. 
President Wilbur Wynant, Vice-Presi- 
dent W. R. Luke and Secretary Hann 
personally superintended the work. 
The policy writer performed his duties 
in full view. There were fifty accident 
policies written, ten life policies and 
many prospects for insurance were se- 
cured. In addition a number of men 
became interested that will likely be 
engaged as agents. 





Moore and Bell Resign 

H. C. Moore, agency director of the 
First National Life & Accident of 
Pierre, S. D., and Horace H. Bell, as- 
sistant agency director, have resigned 
and will perhaps locate in the east. 
Mr. Moore has disposed of his stock 
holdings in the company. He was one 
of its organizers and built up its agency 
organization. Both men part with the 
company on excellent terms, they leav- 
ing that field because their families did 
not like the climate. Messrs. Moore 
and Bell are former Columbian Na- 
tional Life men. 





Reinsures Italian Business 

The New York Life has reinsured all 
of its Italian business in the govern- 
ment monopoly recently created. It 
amounts to about $1%,000,000. All of 
the agents will be continued by the 
government as it will maintain an ac- 
tive agency force. The business was 
written under the supervision of a resi- 
dent vice-president at Paris, France, 
who will not be affected by the rein- 





surance. 





There Is Only One Thing Aile © Grow Up and 


Flourish With Us 


THE MISSOURI STATE 
LIFE INSURANCE CO. 


Oo F 





ee tae tee Me, Lov tlt 8s 


27 Millions in 1910 
15 Millions in 1906 


4 Millions in 1902 GROWING PAINS! 

















. Life Insurance Man— 





. Are looking for better things, for op- 


portunities to increase your income. 

There is a demand for Moderate Priced 

Protection on the Reserve Fund Plan of 

the Merchant’s Life Association of Burlington, Ia. Hence: 
Many Prospects, Good Income. Good Contracts for 
Producers. Drop us a line. Let’s talk it over. 











- THE KIND OF CONTRACTS 


That Made the Old General Agents Rich 


Do you want to better your condition in the Life Insurance 
Business? One of the oldest Life Insurance Companies in 
this country (not doing business in New York), wishes to 
contract with live General Agents in the following states: 

Arkansas, Colorado, Indiana, Iowa, Illinois, Kansas, 
Michigan, Minnesota, Missouri, Nebraska, Ohio and 
Oklahoma.. 

Liberal contracts to the right men. Address 177#Q, 
eare THE WESTERN UNDERWRITER. 
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AETNA TAKING GROUPS 


USING TWO TERM POLICIES 





Company Will Accept One Hundred 
for Life, Accident and Health 
Without Examination 





Preparations to write life, health and 
accident insurance on groups of one 
hundred persons or more, without 
medical examination, are being made 
by the Aetna Life. Rates for two 
term forms of life insurance have been 
promulgated and placed in the hands 
of general agents. The policies, forms 
and other supplies are now in the 
hands of the printer and the company 
will be ready to handle the business in 
the near future. 

The life insurance will be nonpartici- 
pating. The lower rates are for a one- 
year renewable term policy to be is- 
sued between the ages of 16 and 64, 
inclusive. New policies at the attained 
age will be issued annually. The 
higher rates are for a 10-year non- 
renewable and nonconvertible term 
contract. The rates per $1,000 follow: 

1-Year Renewable Term 


Month- Month- 

Annual ly Annual ly 
Age Prem. Prem. Age Prem. Prem. 
3 9.25 $0.88 41 ...$12.76 $1.21 
: an 9.29 -88 42. 13.11 1.25 
18. 9.34 .89 43 ... 13.47 1.28 
19. 9.38 .89 44. 13.91 1.32 
20. 9.43 -90 45 ... 14.39 1.87 
21 9.49 .90 46 ... 14.93 1.42 
22 9.55 91 47 ... 15.55 1.48 
23 9.61 91 48 ... 16.24 1.54 
24 9.68 -92 49 ... 17.08 1.62 
25 9.74 -93 50. 18.00 1.71 
26. 9.84 -93 51 19.01 1.81 
27 9.95 -95 8... Re 18 
28 10.06 .96 53 21.41 2.03 
29. 10.18 -97 64. 22.83 2.17 
30 . 10.30 -98 55. 24.41 2.32 
31 ... 10.44 .99 56. 26.17 2.49 
32. 10.60 1.01 57 . 28.12 2.67 
33 ... 10.79 1.03 58 ... 30.27 2.88 
34... 10.96 1.04 59 ... 32.68 3.10 
35 11.16 1.06 60 ... 35.33 3.36 
36 11.37 1.08 61 ... 38.32 3.64 
27 11.60 1.10 62 ... 41.64 3.96 
38 11.87 1.13 63 . 45.35 4.31 
39 . 12.14 1.15 64. 49.50 4.70 
40 ... 12.45 1.18 

10-Year Nonrenewable Term 

Month- Month- 

Annual ly Annual ly 
Age Prem. Prem. Age Prem. Prem 
16 ...$ 9.45 $0.90 36 ...$12.22 $1.16 
17... 9.61 .90 37 ... 12.65 1.19 
18. 9.58 -91 38 ... 12.91 1.23 
20°. 9.64 -92 39 ... 13.31 1.26 
20. 9.70 92 40. 13.77 1.31 
a. 9.79 -93 -.. 14.29 1.36 
33. 9.87 -94 42. 14.89 1.41 
233. 9.97 95 43 ... 15.56 1.48 
24 ... 10.08 -96 44. 16.32 1.55 
25. 10.19 -97 45. 17.17 1.63 
26 ... 10.30 -98 46 ... 18.11 1.72 
27. 10.43 -99 ay . 19.18 1.82 
28 10.57 1.00 48. 20.36 1.93 
29 10.71 1.02 49 ... 21.69 2.06 
30 10.87 1.03 50 23.16 2.20 
31 ... 11.05 1.05 51 24.73 2.85 
32 ... 11.24 1.07 52 26.48 2.52 
33 ... 11.45 1.09 53 28.40 2.70 
34. 11.68 1.11 54 30.53 2.90 
35 11.92 1.13 55 32.90 3.12 





Sell Stock by Mail 

The Sterling Debenture Company of 
New York is offering the stock of the 
Boston Securities Company for sale 
through the mail. This concern deals 
in similar stocks and employs no stock 
salesmen, using the mails exclusively. 
The Boston Securities Company has an 
agency contract with the Boston Mu- 
tual Life running until 1937. It has in- 
vested a large amount of money in the 
agency organization and the growth of 
the Boston Mutual has been slow, be- 
cause of the heavy lapsation on indus- 
trial business. Though the contract 
between the insurance and securities 
companies is said to be fair to the for- 
mer, the Sterling Debenture Company 
is promising enormous profits to stock- 
holders in the latter. 





The Dekota Mutual Life of Watertown, 
S. D., is soon to establish an office in Bis- 
marck, WN. D., for a state agency. 





The 
been 


Experience is a Good Teacher 


history of the life insurance business proves that the permanently successful agencies have NOT 
built up on large first year commissions with salaries and advances against renewals. 


THEY HAVE BEEN BUILT ON 
Continuous and Non Forfeitable Renewals 


We are anxious to talk with men who already have records for successful work. To such we will give 


- an 
arbitrarily. 
when it said 
ARTHUR F. HALL 

1st Vice-Pres. and Gen. Mgr. 


Old Style General 4 R 
First look up the record of the LINCOLN LIFE. Then if you think the New York Insurance Press was right 
“The Lincoln Life is in the hands of men who know how,” 


t’s Contract that zs a sure enough contract—one we cannot cancel 


write (confidentially if you desire) for our proposition. 


WALTER T. SHEPARD 


. 3rd Vice-Pres. and Mgr. Agencies 
FORT WAYNE, INDIANA 








ized Increased to $500,000.00. 
Nearby States. 





Opening New Territory 
Steadily Climbing Upward—Capital Author- 


Strongly Intrenched at Home—Now Entering Neighboring States 
Renewals Absolutely Vested—Contracts Direct with Home Office 


The Columbus Mutual 
COLUMBUS, 4 
WRITES LIFE, 


Each State entered will be intensively culti- 
vated after the plan that has been successfully 
followed in Home State, 


Expanding into 


Life Insurance Company 
OHIO 


HEALTH & ACCIDENT 











GEM CITY REORGANIZES 
PRESIDENT TO BE SELECTED 





After Stormy Session, Stockholders 
Agree on Ticket—Superintendent 
Moore as Dove of Peace 





The meeting of the stockholders of 
the Gem City Life, held last week in 
Dayton, was a stormy one. About 800 
stockholders were present. They all 
had blood in their eyes and at times 
it looked as if a free-for-all scrap was 
the only possible result. Commis- 
sioner E. H. Moore, who attended the 
meeting, finally brought order out of 
chaos, and the meeting ended harmoni- 
ously. An entirely new board of di- 
rectors was elected, which will elect 
officers at the first meeting. R. P. 
Burkhardt and A. J. Conover, both well 
known citizens of Dayton, are men- 
tioned for the presidency, and the 
choice will probably fall on one of 
them, 

Commissioner Moore said to the as- 
sembled stockholders that he was 
looking into the faces of the biggest 
bunch of easy marks he had ever seen 
collected under one roof. He said, 
however, that if they were willing to 
wait at least five years for dividends, 
and would select good directors, and 
not pay extravagant salaries to officers 
and abnormally high commissions to 
agents, and if they would secure the 
services of a capable underwriter, there 
was no reason why they would not be 
able to build up a company which 
would be a credit to Dayton. The 
company is in good financial condi- 
tion, 

Strong Directorate 

Commissioner Moore strongly ap- 
proved the selection made of the men 
for the directorate, and said that if the 
stockholders, to make up for their folly 
in buying stock in a company not yet 
organized at a price of three for one, 
would all work together, they could 
make their company successful. A cap- 
able underwriter from Cincinnati or 
New York will probably be selected. 
Franklin T. Betts will have nothing to 
do with the new organization. Oliver 
Baughan, director and third vice- 
president of the company, has handed 
in his resignation. He is an experi- 
enced insurance man and has always 
had a good reputation. He has not 
announced his new connection. 

Mew Board 

The board of directors elected is 

as follows: 


Ed. 8. Conklin, Lebanon; R. P. Burk- 
hardt, Jr., Dayton; G. W. Whitmer, Miami; 





Honest Contract, seld by Honest Men, by Honest Methods 
Permanent connection for desirable agents 
to sell life insurance 
NEAL BROWN, President 
WILLIAM A. FRICKE, Vice-President and General Manager 

















REPRESENT A WESTERN COMPANY 


The Reserve Loan Life Insurance Co. 


INDIANAPOLIS 
Operates under the Compulsory Deposit Law OF INDIANA 
Reliable Agents Wanted. Address 


WANTED 
GENERAL AGENTS 


—in — 


Illinois Missouri North Dakota Texas. 
Indiana Minnesota South Dakota and 
Michigan Washington Kansas Ohio 




















To Represent 


CONTINENTAL ASSURANCE COMPANY 


UP-TO-DATE LIFE POLICIES 








Non-participating Disability Benefits 
Liberal Contracts Desirable Territ ory 
CONTINENTAL 
Casualty Compan Assurance Com 
od eid H. G. B. Alexander, President omy 
1208 Michigan Avenue Chicago, Illinois 





CAN YOU 
Close business for local agents? 


IF YOU CAN 


we will make you a salary and commission contract for Indiana Territory 


HURRY UP 
and see ARTHUR O. MAIN, General Manager of Agencies 


The Commercial Life Insurance Company 














Indianapolis, Indiana 








~ “a 


—_, 





26 


THE WESTERN 


UNDERWRITER. August 29, 1912. 








Dr. H. Haw Areanum; John M. 
vit, Centerville. “These will serve until 
ee regular annual meeting in January, 


Dr. G. T. Brown, ie 8 a Viot and L. H. 
Vinson, of Dayton; J. —_ Bennett, 
Hamilton, and J. in? Fumphrey, Salem, 
were soces to perwe until January, 1914. 
J. J, Longfellow, fontaine; Gus- 
ve er and A, mover, Dayton; 
eaver, Brookville, and Cc. 8. 
ounger of Celina were chosen for the 
term ending January, 1915. 


TO GET AFTER S&S. P. HINCKLEY 








Has Been Writing Insurance in IIli- 
nois for a —~ That Is Not 
ice 





The Conservative Life of Wheeling, 
W. Va., some time ago applied to the 
Illinois department for admission to 
the state. Because of its inability to 
comply with the laws at the present 
time the company was not admitted. 

Sumner P. Hinckley of Chicago has 
been for some time soliciting insur- 
ance in various parts of Illinois for this 
company. His mode of operation was 
to approach one or two physicians in 
the leading cities and advise them that 
they would be appointed examiners 
for the company, provided they made 
an application for a fair sized policy. 
Without inquiring whether or not the 
company was admitted, many of them 
made applications and paid Mr. Hinck- 
ley either by check or by good note 
for the first year’s premium. In some 
cases the policy was forwarded by the 
company to the insured, and in some 
cases the applicant has received no pol- 
icy, but is out his premium. 


The attention of the Illinois department 
was called to the matter and Superin- 
tendent Potter immediately got into com- 
munication with the officials of the com- 
pany, advising them of Mr. Hinckley’s op- 
erations and requesting that no policies 
be issued to citizens of Illinois. The 
company has agreed not to issue any more 
policies in Illinois, and at the same time 
has advised the superintendent that no 
first-year premiums have been received 
from Mr. Hinckley. 

The auditor of West Virginia, John S. 
Darst, who is insurance commissioner, has 
also been advised of the actions of the 
company and its agent, and has been re- 
quested to see that this company does not 
do business in a state in which it is not 
admitted. Auditor Darst has agreed to 
take the matter up at once. 

The insurance laws of Illinois give the 
insurance superintendent supervisory pow- 
ers over admitted concerns, but naturally 
enough he has no authority over insur- 
ance corporations not admitted to do busi- 
ness in the state, as he would be power- 
less to — any demands or requests 
he might mak 

Section 24 of the life laws of Illinois 
provide a heavy penalty for violation by 
an agent, of the insurance laws. It is 
possible, however, the word “agent” used 
in this section might be construed to 
mean an agent of an admitted company. 
Whether that is the case or not, it is 
claimed that Mr. Hinckley could be ar- 
rested in any of the counties in which 
he has transacted the class of business 
mentioned for obtaining money under 
false pretenses, or perhaps on a more 
serious charge. It is said that he is being 
looked for by the officers of several of 
the counties in which he has done busi- 
ness. The attention of the state’s at- 
torney of Cook county has been called 
to Mr. Hinckley’s operations. 

Warrants have been taken out by physi- 
cians at Peoria and Danville, Ill., for the 
arrest of Hinckley, charging him ‘with op- 
erating a confidence game. 

Hinckley has recently been operating the 
same game in Omaha. He rented an office 
in the Brandeis Theater building, a couple 
of doors from that of Dr. Rodney W. 
Bliss, and engaged Dr. Bliss as examiner, 
promising business that would pay the 
doctor $200 a month. He represented that 
it was necessary for all agents and ex- 
aminers to hold policies in the company 
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Pension Mutual Life Insurance Co. 





and Dr. Bliss applied for a policy, paying 
over $73 with the application. A cow - 
of days later it was found that Hinc 
had disappeared, leaving the rent for his 
office unpaid. 





COMMITTEE TO HEAR CHARGES 


Kansas Life Underwriters’ Association 
Takes Step in weg eee and 
Antitwisting Campaign 


Topeka, Kan., Aug. 27—(Special)— 
The executive committee of ‘the Life 
Underwriters’ Association of Kansas 
has authorized President H. O. Garvey 
to appoint a special committee to hear 
charges against a Topeka general 
agent accused of rebating and twist- 
ing. The committee probably will 
hear charges in executive session in 
the next week or ten days. A report 
to a meeting of the association, pro- 
posed to be held either Sept. 9 or 16, 
then will be made, together with recom- 
mendations of the special committee. 
President Garvey will name the com- 
mittee this week. Association mem- 
bers say they are in earnest in their 
fight against crookedness in the life 
insurance business. 


PROMINENT IN MOVEMENT 


Equitable Life of New York Men 
Active in the Life Underwrit- 
ers’ Associations 


The Equitable Life of New York is 
one of the prominent companies whose 
men are conspicuous in underwriters’ 
association work. Some of the well- 
known men oa 

Alabama—G. Sibley, Birmingh 
president Birmingham association, e910. 

Arkansas—W., Bilheimer, Little Rock, 
vice-president Arkansas association, 1912. 

ifornia—G. A. Rathbun, Los An- 
gles, president Los Angeles association, 














Delaware—J. E. B. Sweeney, Wilming- 
ton, president Delaware association, Mh 
Cc. B mer, Wilmi ngton, secretary 
ware association, 191 


Georgia—F. Burr, Atlanta, president 
Georgia association, 1912. 
Iowa—J. A. 


Blum, Des Moines, presi- 
dent Des Moines association, 1912. 
Kentucky—H. J. Powell, Louisville, 
president National association, 1911. 
Louisiana—F. L. Levy, New Orleans, 
Dresidest Louisiana association, 1912. 
Maryland—W. A. Danner, Baltimore, 
visg-prpabtent Baltimore association, 1912. 
Massachusetts—Mrs. haal, Bos- 
— ex-president Woman's Life Under- 
riters’ association of Boston; -F. 
Fuller, Western ex-president associa- 
tion of estern Massachusetts; J. H. 
ton, ex-president Boston asso- 
ieee CE. Townsend, Boston, ex-presi- 
dent Boston association. 
New Jersey—-H. W. Maull, Newark, first 
vice-president Newark association, 1912. 
New York—Tilden Blodgett, New York, 
resident New York association, 1892; 
. Edwards, New York, president New 
York association. 1907, twice a a 
National association, 1907 and 1908; 
. Hale, New York, vice-president New York 
“association, 1908; H Henry Hale, New York, 
member executive committee New York 
association, 1901; W. McElligott, New 
York, twice vice- president New York as- 
sociation, 1909 and 1910; A. Seibert, New 
York, member executive committee New 
York association, 1912; Charles Wake, 
New York, twice vice-president New York 
association, 1903 and 1904; James 
Yereance, New York, president New York 
association, 1897; Warren S. Park s, Syra- 
cuse, president Syracuse association, 1912. 
North Carolina—J. D. Boushall, Raleigh, 
r? geae North Carolina association, 


Rhode Island—F. A. Crum, Providence, 
declined presidency Rhode Island associa- 
tion when organized, was made chairman 
of executive committee. 

South Carolina—W. J. Rodney, Rock 
Hill, president South Carolina association, 
1911 and 1912. 

eeetene ik Henry Lake, Memphis, 
proweent Memphis association, 1912; M. 

Leavell, Nashville, director Nashville 


association, 1912. 


tah—E. A. Ricker, Salt Lake City 
president Salt Lake City association, 1912. 

irginjia—R. R. Richardson, Norfolk, 
president Norfolk association, 1912; E. M. 


Crutchfield, Richmond, vice-president 
Richmond associatio 1912. 
West Virginia—tT. Sweeney, 


Wheeling, member executive committee 
West Virginia association, 191 
Canada—J. J. Roberts, Vancouver, B. 
president Vancouver association, ig12; © 
The company says as to the move- 
ment: 
The members of the various under- 
writers’ associations can do an immense 


amount =< 
ey n increase the di ity and ef- 
ficiency rz the agent’s profession; they 





Guarantee Fund Lite 
Association 


OMAHA :: :: NEBRASKA 
ORGANIZED JANUARY 2, 1902 


Assets, July 1, 1912 ° . a . ° ° ° $805,143.97 
Reserve Fund, July 1, 1912 - ‘ ° . 653,809.11 
Securities with State Department, July 1, 1912 . ° ° ° ° 399,850.00 
Rate per thousand, age 35 (other ages in proportion) $8.75 
Mortality Cost per each $1,000 Insurance, mean amount, year 1911, $3.10 
Depository Banks appointed, 1359 


The security for payment of future losses in proportion to total losses sustained since 
organization, is in the ratio of $4.50 to $1.00 


Licensed in California, Iowa, Kansas, Indiana, Michigan, Montana, Neb- 
raska, North Dakota, Oklahoma, Oregon, South Dakota, Idaho, Washing- 
ton, Texas and Wyoming, and preparing to enter Illinois and Missouri. 


Men capable of producing the best class of business 
wanted as State Managers and Solicitors. 


LOOK UP OUR RECORD AND WRITE US 


It's Easier to Work for a “Home Company” 
COME TO US IN ILLINOIS WITH 


THE WABASH LIFE of Danville 


A Clean Young Company With Some Good Territory Still Open 
in the Home Field. HOME OFFICE HELPS AND LEADS 


District Manager Wanted for One of the Best and Most Productive Sections of 
Illinois. Licensed as a Legal Reserve Company. Capital, $100,000. 


A. L. Ward, M. D., President S. W. Inns, Secretary 
- H. Macqueen, Sup’t of Agencies 


Old Colony Life 


Insurance Company 
H. G. AUSTIN, President. Old Colony Bldg., Chicago 


OFFERS 


A Very se Proposition to Some Live Producing 
Agent to Take Charge of Some Unusually Good Ter- 


ritory in Illinois and Wisconsin. A Chance to Advance. 


Address: SILVESTER SCHIELE 


First Vice-President and Director of Agencies, Home Office 


Employes Life & Casualty Company 


If you are a live one you can sell Life Insurance for a Company 
whose policy contracts are up to the minute, Write for terms. 


HAMMOND, 3 3 3 INDIANA 


Great Western Life Assurance Co. 


TERRE HAUTE, IND. 
Backed by the best in Indiana 


We are ready to receive applications for agencies 
































Address . Agency Department 
Odd Fellows Bldg. - Indianapolis, Ind. 
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THE GEM CITY LIFE INSURANCE COMPANY 


DAYTON, OHIO 
Franklin T. Betts, Pres. and Mgr. of Agencies 
We want live men in Ohio, Indiana and Michigan. 


to start with a Live Young Company, write us at once. Good Contracts to live men. 
| R. T. Betts, Vice-Pres. and Supt. of Agents 


F. F. McGinnis, Secretary and Gen. Counsel 


If you are a live wire and want 











can drive from their ranks the “twisters,” 
o— spate who are tricky, untruthful, and 
selfish. 

They can insist upon a higher standard 
of education among life insurance men, 
so as to get rid of the ignorant and in- 


competent. Nothing retards progress so 
much as the blunders of ignorant, un- 
trained, inefficient solicitors ,who, e 


unsuccessful fishermen, 
fish which, if not disturbed, might 
easily Caught by skillful =. 

Most agents are necessarily self-made 
men; must educate themselves and must 
gain their skill through experience. But 
such men, if they take full advantage 
of their opportunities, become the most 
highly educated experts. So we hope that 
all Equitable members will exert their 
influence to eliminate from these associa- 
tions and from the field the ignorant 
agents who are not willing to learn from 
others or educate themselves. 


DEPARTMENT RULES ON LOANS 








Right of Companies to Charge Policy- 
holders Lower Interest Than 
Others Is Sustained 





The Colorado department has re- 
ceived a number of inquiries relative to 
the various phases of life insurance 
companies making loans in connection 
with the writing of policies and has 
ruled on a number of points. 

The rulings are made under sections 
3136 and 3138 of the 1908 revised stat- 
utes of Colorado, which prohibit re- 
bating and discrimination and provide 
a penalty therefor, as well as providing 
a penalty for accepting the rebate. 


A number of authorized life companies 
are making loans upon Colorado real es- 
tate. Some of the inquiries are as fol- 
lows: 

1. Is it lawful for life insurance com- 
panies to take notes for future annual 
premium payments and secure same by 
deed of trust or mortgage upon real 
estate? 

2. Is it not discrimination when an in- 
surance company offers to loan its pol- 
icyholders money on reali estate security 
at 7 percent per annum interest, when 
they require 8 percent interest in making 
loans to those not insuring with them? 

3. Can life insurance be combined with 
the business of making loans upon real 
estate? 

4. Can loans be made upon inadequate 
security merely for the securing of life 
insurance business? 

5. The department is advised that some 
companies are making loans as above out- 
lined, and inquiry follows from one com- 
pany if it may be so allowed? 

The rulings of the department on the 
foregoing questions are as follows: 

HR e see no objection to a company 
securing premium notes by deed of trust 
on real estate for future payments, pro- 
vided there is a provision in the applica- 
tion and in the notes that said notes will 
be canceled in case of death of the mem- 
ber or any other cause which would can- 
cel future premium payments. The notes 
for future payments to be without inter- 
est until maturity. 

2. The department cannot control the 
rate of interest charged on real estate 
loans, and as we believe the act in the 
1908 revised statutes prohibiting discrimi- 
nation or rebating applies as between pol- 
icyholders, and if a company charges a 
nonpolicyholder 8 percent interest on a 
loan and offers a policyholder money at 
7 percent on good security, it is not dis- 
crimination, as the nonpolicyholder would 
have no standing under the statute re- 
ferred to. 

3..Life insurance written must not be 
conditioned upon the loan. 

4. The security to the loan must be ad- 
equate, and the loan independent of any 
condition in the policy. 

5. All companies admitted to Colorado, 
whether foreign or domestic, are upon a 
uniform basis. 


Kohler with Old Line Life 
Frank K. Kohler, formerly agency 
director of the Mid-Continent Life of 
Muskogee, Okla., who left that company 
because of disagreements with its for- 








mer president, H. G. Baker, has become 
assistant to the president of the Old 
Line Life of Milwaukee. 


BIG INCREASE IN DIVIDENDS 
Massachusetts Mutual Makes Changes 


in Schedule Affecting All Insur- 
ance Issued Sine June 1 











Dividends have been materially in- 
creased by the Massachusetts Mutual 
Life. The schedule has not as yet 
been worked out but will affect all 
business written sincé June 1, 1912. 
The increases are nearly a dollar per 
$1,000. The following case is given for 
age 35 years: on ordinary life the new 
dividend is $3.95 as against $3.06 on 
a premium of $26.35; on 20-payment 
life the new dividend is $4.36 as against 
$3.48 on a premium of $36.17; and on 
20-year endowment the new dividend 
is $4.97 as against $4.07 on a premium 
of $49.75. It will be some time before 
the full schedule is announced. 


SCHEME OF ORDER OF OWLS 
Local Nests Pay for Charter, But Get 


No Power to Issue 
Insurance 











A scheme that is amusing in the 
effrontery of its promoters and the sim- 
plicity of its dupes has been made the 
subject of a bulletin by the Michigan 
department. Organizers have been 
busy throughout the state establishing 
“local nests” of the “Order of Owls,” 
the members of which seemed to get 
the impression that it was an insurance 
order. From the statements made to 
Commissioner Palmer by Jonas Hoover, 
who represented himself as general 
counsel of the “home nest” of the 
order, it appears that the “home nest” 
is not organized under the laws of any 
state or county, and that it consists of 
five persons, self-elected, who perform 
the important function of disposing of 
the income as they see fit, which in- 
come amounts to about $80,000 a year. 

No insurance obligation is assumed by 
the home nest. Members of local nests 
are charged $5 initiation fee, out of which 
the organizer pays the home nest $100 for 
the charter and the “ritual” and regalia 
and keeps the rest himself. All moneys 
collected from members, except the $5 
fee and a per capita tax of 40 cents a 
year, belong to the local nest and are 
under its control. As long as it pays its 
proper fees and taxes, the local nest has 
full liberty to use the name of the Order 
of Owls and to go ahead and grant sick- 
ness, accident or death benefits to its 
members—provided it incorporates under 
the insurance laws of the state. Of course 
the organizer does not mention that the 
“charter” gives it about the same legal 
standing as is possessed by the cracker 
box club at a country store, and that com- 
pliance with the insurance laws of the 
state is necessary before the local nest 
can undertake to grant sickness or death 
benefits. If he did the local nest might 
incorporate as the Order of Wise Guys 
and cut out the fees and taxes paid the 
Order of Owls. 

It is stated by Mr. Hoover that the Or- 
der of Owls has about 200,000 members. 
Insurance men have complained of its 
operations, as it interferes with the in- 
surance business because many of the 
members believe they are insured in the 
order. 





Goes With the Conservative 
J. G. A. Boyd, formerly Kentucky 
manager of the ordinary department 


for the Prudential and for several years | 


connected with the Mutual Life of 
New York, has been appointed super- 





Citizens Union Life Insurance Co. 
1106 Engineers Building CLEVELAND, OHIO 
Chas. P. Wickham, Fr., President and Generol Manager 
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misrepresentation. 


Address the President 





Mr. Agent: 


Get in touch with a live wire— 
a young company— and grow 
up with it. 

No. 11 


JOSEPH STOUT, President. 


SOUTH BEND LIFE ASSURANCE COMPANY 
SOUTH BEND, INDIANA 











OVER $2,000,000.00 INSURANCE IN FORCE 
WANTED—A FEW MORE STOCK SALESMEN 
OF PROVEN ABILITY 


ONE OF THE BEST PROPOSITIONS EVER OFFERED 
STOCK SALESMEN 


The Universal Life Insurance Company 


CHARTERED UNDER LAWS STATE OF OHIO 


We can use men of character and ability on liberal commission basis—work 
direct with Company—no fiscal agencies or promotion schemes. Address 
DEPARTMENT ORGANIZATION AND DEVELOPMENT 

Swetland Building CLEVELAND, OHIO 


AGENTS WANTED 


Our liberal and attractive policies, Home Office assist- 
ance and co-operation have made our Agents and our Com- 
pany successful. We are now licensed in Illinois, Indiana 
and Kentucky, and want reliable and producing agents 
to grow and prosper with us who want to make money. 
You will find our policies and rates among the best. 
Ask us why. 


The Intermediate Life Assurance Company 


EVANSVILLE, INDIANA 


Procrastination is the thief of time 

















Western Life Indemnity Company 


Gen. Geo. M. Moulton, President J. L. Mitchell, Genl. Agency Manager 
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intendent of agencies for the Conserva- 
tive Life of Indiana. Mr. Boyd will 
have his headquarters at the head office 
in South Bend with a central office at 
518 — -Mansur building, Indianapo- 
lis, In 


ISABELLAS’ ANNUAL MEETING 
eh Formed at Chicago Last 


Planning for Life Underwrit- 
se Convention at Memphis 








Great plans are being made by the 
Isabellas for their annual festivities 
which will be held in conjunction with 
the convention of the National Asso- 
ciation of Life Underwriters at Mem- 
phis. This is the organization formed 
at the Chicago meeting last fall by 
the wives, mothers and sisters of the 
life insurance men. It had its incep- 
tion in an Isabella luncheon given at 
Marshall Field & Co.’s store, the nature 
of the affair being fitted to the date, 
Columbus day. It was remarked that 
Queen Isabella had financed Columbus 
and that the women there present could 
materially assist, both in an indirect 
and direct manner, their husbands, sons 
and brothers in the life insurance work. 
It was decided that an informal or- 
ganization should be formed, counting 
all women attending convention as 
members, and that the name Isabella 
was selected. Some emblem was de- 
sired and $25 was appropriated as a 
prize to the person submitting the most 
suitable pin. The winner of this con- 
test will be announced at Memphis. 
Great preparations have been made for 
the entertainment of the ladies at this 
year’s sessions and the Isabellas are 
planning a program to dovetail in with 
the entertainment now provided. A 
record breaking attendance of women 
is anticipated. 


CHOPPING AT COMMISSIONERS 
Insurgent Woodmen Aim at Official 


eads—Want to Run Their 
Own Affairs 











The Modern Woodmen insurgents 
have got their axes (papier-mache) out. 
All who oppose their wishes must go, 
and the poor, helpless insurance com- 
missioners are feeling the force of their 
wrath, simply because they want them 
to collect enough for their insurance 
to enable them to pay their debts a 
few years from now. There is no 
hope; their cruel design is becoming 
too. apparent. It is nothing less than 
the annihilation of the Insurance Com- 
missioners’ Convention. Not at one 
fell swoop, but one by one the lights 
of the convention are to be picked off, 
until that noble organization shall sink 
into innocuous desuetude. They started 
on the unprotected head of Fred W. 
Potter a few weeks ago, and now word 
comes from Wisconsin that the ter- 
rible axe-swingers have delivered their 
ultimatum to Governor McGovern, that 
unless Herman Ekern is removed from 
office, the whole force of the mighty 
organization will be against him at the 
polls in the coming election. Who 
could resist such a threat? Must 
“Puss” Palmer go, also? And must that 
tall blond who tells the companies 
where to get off up in Minnesota sink 
to the dust? There seems to be no hope. 
The thumbs are turned down. 

The Wisconsin insurgents met at La 
Crosse, and lengthy resolutions were 
adopted. Besides demanding the resig- 
nation of Commissioner Ekern, they 
want all the insurance laws on the Wis- 
consin statute books repealed, and 
other laws enacted “which will leave 

ith such insurance companies to 
4 their own affairs.” 


Nice Question Raised 
The retirement of Richmond Lever- 
ing, president of the Indian Refining 
Company of Cincinnati, brings up the 
question of the $600,000 in life insur- 
ance taken out on him some five years 
ago by the refining company on the 





corporation plan. The refining com- 
pany was to be paid this amount in 
case of his death. The Ohio courts 
have decided that notwithstanding that 
he has left the company, should the 
insurance be continued and he should 
die the company would still have an 
insurable interest in his life. The 
proper adjustment in such cases would 
be either to have the policies trans- 
ferred by Mr. Levering as his own 
personal insurance or to discontinue 
them, with a cash surrender value, 
which is now considerable, paid back 
to the refining company. The policies 
were regular ordinary life. 


TWO PRESIDENTS IN A CLASH 
W. H. Hunt of Cleveland Life Files 


Couple of Suits Against Wilbur 
Wynant of Toledo Life 











President William H. Hunt of the 
Cleveland Life has brought suit against 
President Wilbur Wynant of the To- 
ledo Life. One suit seeks to enjoin 
Mr. Wynant from circulating a letter 
of commendation of him written by 
Mr. Hunt when Mr. Wynant left the 
Cleveland Life. Mr. Wynant was one 
of the organizers of the Cleveland Life 
and was its agency director. He was 
also reacting: of the American Agency 
Company, ich was used as the fiscal 
company in promoting the life com- 
pany. Mr. Hunt declares in his peti- 
tion that he wrote this letter “pursuant 
to representations made by the de- 
fendant as to the valid character of 
the insurance he had written and 
caused to be written.” Mr. Hunt de- 
clares, however, that these representa- 
tions were not true. 

President Hunt avers that President 
Wynant is using the letter in connec- 
tion with the promotion of the Under- 
writers Securities Corporation and 
hence seeks to enjoin him from in any 
way using the letter. 

The other suit filed by Mr. Hunt 
seeks to recover $600 from Mr. Wy- 
nant. Mr. Hunt in his petition declares 
that Mr. Wynant sold fifteen shares 
of stock of the Cleveland Life for $3,- 
000 to R. B. McLain. He alleges that 
a check for $3,000 was given, but that 
Mr. Wynant turned only $2,400 over 
to the Cleveland Life. 


Banquet to Field Men 

A banquet to the field men of the 
Central Life of Ottawa, IIl., was given 
last week at Springfield, ‘with more 
than forty in attendance. Superin- 
tendent Fred W. Potter was the 
speaker of the evening. H. W. John- 
son, president of the company, and 
Dr. W. F. Weese, vice-president, also 
addressed the agents. The program 
was as follows: 


H. B. Hill, toastmaster. 

Solo—“Forgotten”—R. G. Washburn, 
Jacksonville. 

“Salesmanship”’—E. H. Reesor, of 
Springfield. 

“The Successful Agent’—J. H. Good, 
= agent of the Aetna Fire, Spring- 
eld. 

“The Value of Life Insurance”’—L. H. 
Fouche, Springfield. 

Address—Fred W. Potter, superinten- 
dent of insurance, Springfield. 

Address—H. W. Johnson, president Cen- 
tral Life, Ottawa. 

Address—Dr. W. F. Weese, vice-presi- 
dent Central Life, Ottawa. 





Plan Advertising Campaign 

At the recent annual meeting of the 
Life Underwriters’ Association of 
Canada it was announced that a gen- 
eral advertising campaign is being 
planned by the Life Insurance Officers 
of Canada, an organization similar to 
the Association of Life Insurance 
Presidents in the United States. The 
agents are very anxious to have the 
companies enter the advertising field 
more generally and more extensively 
than at present and the announcement 
was met with gratification. 





Examining the Northwestern 
The Northwestern Mutual Life is 
being examined by its home depart- 
ment and the Illinois department, the 





“American Central Life Insurance Company 
INDIANAPOLIS 


Indiana’s Oldest and Largest “Non-Participating Company 
Established 1899. 


INSURANCE IN FORCE 
- OVER THIRTY MILLIONS 


. OVER TEN MILLIONS WRITTEN 
DURING 1911 
For an Agency Connection with this PROGRESSIVE COMPANY 
Address HERBERT M. WOOLLEN, Vice-President 


FOUR STATES LIFE 


THE QUESTION OF THE DAY 


Concerning life insurance is not so much the age and size of the company, 
but the POLICY CONTRACT, the NET COST and LIBERAL 
CONDITIONS. 


a: WE HAVE THEM ALL. 


IN NEED OF EFFICIENT FIELD MEN. ADDRESS HOME OFFICE, 
TEXARKANA, - . ARK. 


GERMAN-AMERICAN LIFE INSURANCE COMPANY 


OMAHA 


THE PROGRESSIVE LIFE COMPANY OF THE WEST 
Are you a winner? 
If you can and will make good, we can place you in productive territo 
Address the Home Office. 


MID-CONTINENT LIFE INSURANCE COMPANY 
MUSKOGEE, OKLAHOMA’ 


H. G BAKER, President 



































If an active Life Insurance Agent, your efforts should be associated with 
this Company. If not an active Agent, become one and see how easy it is 
to write business for. the MID-CONTINENT. The MID-CONTINENT 
is licensed in Kansas, Arkansas and Oklahoma. The MID-CONTINENT 
wrote more business in its own State (Oklahoma) during 1911 than any 
other company. WRITE FOR AGENCY to 


FRANK K. KOHLER, Agency Director 


WANTED @ Two large PERSONAL 
PRODUCERS in Illinois 
AT ONCE 


Special arrangements will 
be made with those who 


can deliver the goods. 




















Address Peoria Life Insurance Company, Peoria, Ill. 


HE GREAT NORTHERN LIFE 
INSURANCE COMPANY, ¢castzy. 


WANTS AGENTS. All Stock and Policy Holders are live wires 
and boosters. Stock well scattered. Located in the very heart of the 
most prosperous country in the world, where money is easy and people 
want insurance. A most liberal contract to men with clean records. 
Write AT ONCE. 





THE GREAT NORTHERN LIFE INSURANCE COMPANY 





Room No. 17 Clifford Building, Grand Forks, N. D. 
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latter department being invited to par- 
ticipate in_the examination by Com- 
missioner Ekern of Wisconsin. 
Actuary Graham~of the Illinois de- 
partment, who is at present in Scot- 
land, and Chief Clerk Lickson, of the 
Illinois department, started the exami- 
nation some two weeks ago, acting 
with Actuary Anderson of the Wiscon- 
sin department, Mr. Lickson remained 
to participate in the examination, and 
it is: said that it is quite possble some 
extra help from the Illinois depart- 
ment will join him in the near future. 





Eliminate Politics 
The New York Life urges agents to 
avoid political discussion this year 
while the pot is boiling so hard and 


thus ward off enmity and bad feeling. 
It says: 


On the threshold of a national campaign 
I would call attention to one mistake 
that should be avoided. There seems to 
be an idea that a presidential year is not 
the best in the world for business. The 
records of this company do not so show. 
Still, one or two things are true. If you 
work as hard and put in as many hours a 
day as in other years you'll find that the 
results in a presidential year will be just 
as satisfactory. But beware how you 
talk politics. The majority of people are 
bigoted and uncharitable in their political 
beliefs. To antagonize a man on this score 
is perhaps to destroy forever your 
chances of insuring him. Many persons 
who are tractable and reasonable in other 
matters are unreasonable and radical in 
their political views, and you might as 
well speak disparagingly of their religion 
os to question the wisdom of their poli- 

cs, 

It may be hard to let a good oppor- 
tunity go by to hit some fellow right be- 
tween the eyes with a red hot tariff, free 
trade or Bull Moose argument. But if you 
don’t forego that pleasure the chances are 
that you may have to forego taking the 
man’s application. Men differ today so 
radically on certain political issues that 
they sometimes accuse each other of being 
anything but wise and truthful. You who 
have a living to make can’t afford to ex- 
pose yourselves to the antagonism of 
those who insist that they alone are right 
and everyone else is wrong. Each of 
us has a right to his opinion on all pub- 
lic questions. Each of us has a right to 
stand up for his opinion. But don’t mix 
politics with your business talks. 

Make up your minds, in the coming 
months of 1912, that your campaign shall 
be a campaign for applications. To be 
a you must talk policy, not poli- 

cs! . 





Get Aetna Life in Kentucky 

The firm of Burbank Bros. has been 
appointed general agents of the Aetna 
Life for Kentucky, and will have head- 
quarters in Louisville. They succeed 
Loren B. Williamson, who recently re- 
signed the agency. The members of 
the firm are Samuel Burbank, who is 
superintendent of agencies of the Met- 
ropolitan Life, with headquarters in 
New York, and Lyle I. Burbank, a 
member of the firm of Burbank & 
Alexander, general agents of the Aetna 
for Tennessee, with offices in Nash- 
ville. E. H. Alexander, a member of 
that firm, will conduct the agency there 
in his own name, it is likely. Samuel 
Burbank is to be office manager of the 
Kentucky agency, with headquarters 
in Louisville, while Lyle Burbank will 
look after the field work, and will es- 
tablish offices at Danville, Ky., his old 
home, in the central part of the state. 


Will Test New Law 

The suit of Frank W. Leonard 
against the American Life & Annuity 
filed in the superior court at Atlanta, 
Ga., will be used to test the new in- 
surance revision law, recently passed 
by the general assembly and approved 
by Governor Brown. Mr. Leonard 
contends that he has a contract for 
the writing of what the law terms “spe- 
cial contracts,” and which it forbids. 
Leonard contends that the company is 
bound by its agreement with him, 
and it will answer that it is forbidden 
by the law of the state to permit the 
writing of the contract specified. The 
suit comes up in the shape of an appli- 
cation for injunction September 2. 








W. W. Fuller of Marshalltown, Iowa, 
a former resident of Mandan, N. D., is 
soon to return to Mandan, where he will 
resume his former position of district 
agent for the Northwestern Mutual Life. 








Western Life Companies 





Le 
Report of Their Activities and 
Progress 


American ers, The com- 
pany has d ead not to write monthly 
payment accident and health business but 
will enter the field later on for com- 
mercial accident and health. Its theory 
is that the two lines life and accident can 
then be handled by its present agency 
force. It expects to get near the $10,- 
000,000 mark in new business this year. 
Its southern production is particularly 


* 7 .. 

Southern States Mutual—Figures for 
the first six months of the year show 
gains in all departments. The total in- 
come was $103,649, a gain of $16,588; ex- 
cess income over disbursement, $58,398, 
gain $34,915; total assets, $645,603, gain 
$55,508; total business outstanding, $5,- 
745,893, gain $124,883; reserves, $324,503, 
gain, $37,701; surplus to policyholders, 
including $14,222 special reserves, $250,- 
000 capital stock, $292,548, gain, $13,310. 

+ * 7. 

Standard Life, Pittsburgh—This com- 
pany will make a gain of 50 percent in 
insurance in force this year. It is writing 
the third largest business among Penn- 
sylvania companies in its home state. It 
confines itself to Pennsylvania and since 
taking hold Vice-President Wesley has re- 
built the agency plant. He made the com- 
pany into a stock organization with $300,- 
000 capital and paid dividends of 3 per- 
cent Jan. 1 and July 1. 

* 7 . 

National Progressive Life, Cincinnati— 
The ordinary department of this company 
will begin operations in September with 
a full line of up-to-date policies, hav- 
ing both the total disability and double 
indemnity features. The company has 
been writing industrial insurance for some 
time and expects to utilize its good in- 
dustrial agency plant in the sale of or- 
dinary insurance. The same offices in the 
Odd Fellows Temple will be retained, but 
additional space will be occupied in the 
near future. 








* > Le 

Ohio State Life, Cincinnati—The July 
business has been exceptionally good and 
the prospects for August are very bright. 
The personal accident and health depart- 
ment is having an exceptionally good 
month. Te 

International Industrial Life, Indianap- 
olis—William J. Gibbons, general agent 
at Indianapolis for one of the big eastern 
companies, has charge of the sale of 
stock for this proposed company. The 
capital is to be $100,000 and will be dis- 
tributed in small blocks. No professional 
stock salesmen are being used. Nothing 
but experienced industrial life insurance 
men have been employed thus far and will 
remain with the company when it is or- 

ized. There is no promotion fund, the 
xpenses will be kept down and elaborate 
prospectuses and impossible promises of 
profits are being sidestepped. 
* 7 - 

Detroit Life—The company closed July 
with $4,027,270 business written since the 
company started. This makes about 
$2,000,000 produced since Jan. 1. Presi- 
dent O’Brien has set $5,500,000 as the 
amount of business written since organi- 
zation by Dec. $1 


LIFE APPOINTMENTS 


Michigan 

Aetna—P. H. Arnold, Cleveland, O. 

Amer. Cent.—C. R. McPherson, Lansing. | 

Conn. Genl.—R. D. Randall, Sebewaing; David 
Greenspon, Detroit. 

Conn. Mutual—G. E. Studer, Flint. 

Detroit—F. J. Van Pelt, Detroit; J. J. Mc- 
Knight, Detroit; Morris Cooper, Detroit. _ 

_ N. Y¥.—Thomas Wight, Detroit; C. 
bs almer, Palmyra; W. E. Covey, Duluth, 

inn. 





gan; F. eiss, Alpena. 
Lincoln Natl.—J. = Prentiva. Clinton. 
Mass. Mutual—A. M. Moor, Niles. 


Mich. Mutual—Foster Cameron, Atlanta; O. S. 
Russell, Battle Creek; J. F. Cully, Clio; C. W. 
Hughes, Detroit;- Herbert List, Frankenmuth; 
I. J. O’Donnell, Grand Rapids; J. G. Marsh, 
Haslett; N. E. Glassbrook, Lansing; A. I. Con- 
lisk, Monroe; L. C. Reul, Muskegon. 

Mich. State—H. A. Wendell, Onekama; Adam 
Webb, Bangor; Lewis Waldorff, Lawton; J. L. 
Scoville, Alpena. 

New York—Napoleon Myers, Buffalo, N. Y. 

North Amer., Ont.—Julius Nash, Flint; F. C. 
Huller, Kalamazoo; C. J. Tarte, Marine City. 

Northern, Mich.—C. W. Ludke, Detroit. 

N. W. Mutual—B. A. Stickle, Mt. Pleasant; 
F. L. Thome, St. Johns. 

Pacific Mut.—Meyer Stone, Detroit. 

Peninsular—G. W. Evans, Kalamazoo; W. R. 
Stringham, Cheboygan; G. H. Koopman, Alle- 
gan; Klint Bagger, Wyandotte. 

Preferred—G. A. Plumhoff, Grand Rapids; W. 
H. Wicksall, White Cloud; I. A. Wilber, Imlay 
City; Arthur Kelly, Negaunee; Alex Pantti, Ish- 
peming; M. B. mpbell, Grand Rapids; J. H. 





Jasberg, Hancock; E. J. Nelson, Saginaw; J. A. 
porns 5 ge wm fy Thomas Johnson, Lake Odes- 
sa; J. W. Steinback, Hanover. 

Scandia—G. E. Johnson, Cadillac. 

Security Mut., N. ¥Y.—M. E. Simmons, Munis- 


ing. 
, one E. Bruce, Cleveland, O. 

Union Mut.—A. E. Conn, Detroit. 

Bankers, Ia.—Roswell Mott, Detroit; L. M. 
Hibbard, Detroit. 

Berkshire—Kathleen B. Snow, Detroit. 

Conn. Genl.—C. M. Black, Muskegon; R, L. 
Conselman, Detroit; A. M. Kuppell, Detroit. 

Detroit—T. A. ponaeee, Alma. 

nia—W. Denison, Alpena; Stanley 
Imerman, Detroit. 

Hartford—J. W. Thompson, Detroit. 

Illinois—O. C. Jameson, Flint; O. J. Glerom, 
Tustin; J. H. Goldie, Gaylord; G. H. Millage, 
Port Huron; C. E. Turner, Detroit. 

Lafayette—H. E. Crouter and W. H. Shue, 

int. 

Manufacturers—Thomas Bliss, Harbor Beach. 

Mass. Mutual—C. E. Hickey, Grand Rapids; 
R. M. Webster, Port Huron. 

Mich. Mut.—V. C. Willis, Frankfort; J. E. 
Kirby, Covert. 

Mich. State—W. W. Barry, Laingsburg; Wil- 
liam Dilley, Muir; 1. F. Cuttle, Marysville; C. 
H. Legge, Bellevue. 

Minn. Mutual—J, A. Dundas, Bay View. 

Mut. Benefit—R. A. Broughton, Coldwater; 
F. A. Oman, Gobleville; J. J. Brown, Detroit; 
Minor Vandermade, Leland. 

Mutual, N. Y.—Irwin Wamzeck, Ann Arbor. 

National, Ia.—J. D. Hamaker, Lansing. 

North Amer., Ont.—H. H. Richards, Detroit; 
Rodney L. Beers, Detroit. 

Northern—W. H. Schrader, Hastings. 

N. W. Mutual—M. H. Butters, Ludington. 

Old Colony—Margaret Beaubien, Detroit. 

Pacific Mut.—S. Steger, Toledo, O.; Flavius 
Fox, Hillsdale; Lockhart & Tuttle, Homer. 


Peninsular—M. B. Moore, Allegan; R. 
Vanorman, Hopkins; W. L. Brown and W. 
Hastings, Highland Park; F. A. Priestap, 


Lenox. 

Preferred—C. C. Ingham, Hopkins; Matthew 
Conway and Frank Danforth, Grand Rapids; 
Samuel Hill, Baraga; Herman Brower, Hamil- 
ton; Fay Van Nest, Britton; Bernise F. Craw- 
ford and Frank Ray, Dowagiac; Ernest F. Mil- 
ler, Newburg; Alson D. Hendricks, Blooming- 
dale; J. A. Nelson, Ir., Saginaw; Ww. J. Ander- 
son, Hermansville; P. N. Moore, Jackson; R. 
M. Gardner, Cheboygan. 

Prov. L. & T.—E. E. Schuette, Wallace. . 

Security Mut., N. Y.—H. L. and E. F. Phil- 
lips, Armada. 

State Mut., Mass.—A. A. Graham, Detroit. 

Sun Life Assurance, Canada—R. W. Rice, De- 
troit; W. A. Pardo, Wyandotte. 

Travelers—I. F. Bensdorf, Memphis, Tenn.; 
Harrison, Taylor & Bresler, Detroit; dj E. Sut- 
ton, Chicago, Ill.; E. W. DeHaven, Shelby; H. 
C. Freeland, Mason. 

Union Cent.—Ina_ McBurney, H. M. Lowe, 
Bernard J. Burke, E. C. Buss and Harriet Mc- 
Burney, troit. s 

Union, Ill.—L. W. Goodell, Detroit. 

U. S. Ann, & Life—E. E. Harlow, Jackson. 

Wisconsin 

Bankers, Ia.—J. W. Hogan, Turtle Lake. 

New York—R. B. Davison, Waupun. 

N. W. Mutual—C. H. Palmer, Milwaukee. 

Travelers—J. H. Giesse, Fond du Lac. 

Minnesota 

Aetna—E. E. Norton, Breckenridge; 
Dybdal, Elbow Lake. f 

Travelers—J. L. Tracy, Fergus Falls; Irving 

eiss, St. Paul. 

Germania—C, W. Barker, E. V. 
Mertz, Shakopee. 

New York—J. L. Torrens, Watasso; E. H. 
Powell, Osakis. 

Dakota Mut.—Adolph Gullford, Iona; D. W. 
Bannister, Hibbing. 

Pacific Mut.—H. M. Gray, G. E. 
Sherwood, St. Paul. 

State Mut., Mass.—F. V. Newhouse, Roches- 
ter; W. C. Mossberg, S. S. Irving and . 
George, Minneapolis. 

Hartford—F. R. Johnson and Gunder Bakke, 
Duluth; Edwin Clark, Minneapolis. _ 

Mut. Benefit—J. R. Schmid, Springfield; G. 
G. Johnson, Thief River Falls; Minnie I. Boe, 
Crookston. 

New York—Ferdinand Hall, St. Hilaire; An- 
drew Carroll, Duluth. : 

Phoenix—A. D. Hubbard, Lakeville; J. P. 


Henning; 


Anoka; 


F, E. 


ensen, Winona; A. W. Nelson, Glenwood; A. 
. Berg, Sleepy Eye; A. J. Lince, St. Pau 
National, Vt.—G. H. Gunheim, Big Falls. 
Penn Mut.—R. M. Hicks, International Falls. 
Mut. Benefit—Frank Raff, Fertile. 
Travelers—A. R. Ekman, Roseau. 

Conn. Mutual—Gertrude Rodgers, Bemidji. 
National, U. S. A.—J. P. Smith, Hibbing. 
Cont. Assur.—J. H. Stone, Mora. 

Prov. L. & T.—H. A. Trapp, St. Paul. 
Bankers, la.—Henry Turner, Minneapolis. 
Ohio 
Aetna—R. H. Bidwell, Canton; E. S. Haugh- 
ton, Columbus; Allen C. Setchell, Havana; 
Sherer & Laser, Shelby; G. E. Durban, Dye 
Amer. Cent.—J. P. Lieser, Chickasaw; E, E. 
Delop, Canton; . H. McCort, Urichsville. 
Bankers, Ia.—F. C. Manchester, Akron. 

Conn. Mutual—D. E. Mott, Fort Recovery. 


Conservative—M. J. Laponsky, Cleveland. 
Equitable—W. H. Daughenbaugh, Youngs- 
town. 

Fidel. 


Mut.—G. D. Spangler, Harrisburg. 
Manufacturers, Can.—B. iH Holmes, Lima. 
Mass. Mutual—F. O. Bloom, Asthabula Har- 


Tr. 
Mich. Mut.—R. S. Richmond, Dayton; C, A. 
Conroy, Piqua. 


Mich. State—R: J. Hoffman, Litchfield; H. 
E. Dailey, Warren; C. . Stevens, Malinta; 
D. L. Ritter, New Philadelphia, 

Mutual, N. Y.—J. F. Lane, Conneaut; G. H. 
Wickland, Cleveland; F. H. Daugherty, Can- 
ton; T. P. Fleming, Massillon. 

National, Vt.—S. J. Mauchly, Cincinnati; A. 
C. Freer, Cortland. 


National, U. S. A.—A. RB. Underhill, La- 
range; H. S. Walbridge, Toledo; W. V. Baker, 
anesville. 

Penn Mut.—Carlisle & Wolfersberger, Shiloh. 
North Amer., Ill.—S. R. Crumbaugh and J. 
F. and Nannie L. Eastham, Ironton. 





$100,000 OF STOCK SOLD 

It is reported that about $200,000 of 
the stock of the American National In- 
surance Company hag been sold, repre- 
senting a par value of $100,000. The 
stock is being largely placed among os- 
teopath physicians. It is not the inten- 
tion to begin writing business until stock 
to the par value of $250,000 has been sold. 
It will be a legal reserve life company. 
William Parsons is the promoter. 


INVESTIGATING DIVIDENDS 

The payment of dividends to policy- 
holders of the old Sun Life of Louis- 
ville, the business of which was taken 
over by the Metropolitan Life of New 
York several years ago, is being investi- 
gated by Commissioner Matt C. Clay of 
Kentucky, following complaints from pol- 
icyholders. Sherman Goodpastor, state in- 
spector and examiner, and his assistant, 
Lawrence White, as well as C. F. Thomas, 
an employe of the state rating board of 
Kentucky, have been in New York look- 
ing into the business. It is understood 
that the case has been disposed of to the 
satisfaction of all concerned, 


LIFE NOTES 


The North American Life of Chicago 
has been admitted to South Dakota. 

The Great Northern Life of Grand 
Forks, N. D., has just been examined by 
its home department. Its affairs were 
found in excellent shape. 

R. W. Reese, formerly with the De- 
fiance, Okla. Gas & Electric Company, 
has been elected secretary of the Mid- 
Continent Life of Muskogee. . 

W. A. R. Bruehl, general agent of the 
Home Life, has left for a trip to the 
Bermudas, accompanied by Mrs. Bruehl. 
The Home has appointed Carley O. Wil- 
moth general agent in central Kentucky, 
with headquarters at Paris. 

The Pacific Mutual Life will establish 
general offices for thirty counties of west- 
ern Michigan at Grand Rapids, with Mil- 
ton Reeder in charge. Mr. Reeder was 
formerly with the Northwestern Mutual 
Life. Offices will be in the Widdicomb 
building. 








@ Wisconsin ranks high as a 
wealth producing state. Yet 
there are fewer life companies 
operating in Wisconsin than in 
any Northern state. 


@ Men who are doing moder- 
ately well elsewhere should be 
able to do vastly better in an 
almost unoccupied field. 


q@ Operating in Wisconsin only. 


nsurance 
Home Office, Madison, Wis. 





WILL BUY: 


U.S. Annuity & Life 

Am. Bankers Ins. Co. 

Am. Life of Illinois 

Central Life of Illinois 
National Fidelity & Casualty 


WILL SELL: 


Federal Life 
German Nat'l Life 
Midland Casualty 
Midland Operating 
Prudential Casualty 
Badger Casualty 
Cloverleaf Casualty 
No. Amer. Life 
Union Securities 
Michigan Com’l Ins. Co. 
Detroit Nat’l Fire 
Central Nat’l Fire 


DUDLEY A. TYNG & CO. 
Ground Floor, 29 S. La Salle Street 
CHICAGO 
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CASUALTY AND SURETY NEWS 








NO RATES ARE OUT YET 
COMPENSATION COST DOUBT 





Michigan Liability Agents Still at Sea 
With Law to Be Effective 
Next Week 





(Prom a Staff Correspondent) 

Detroit, Mich., Aug. 27—Michigan 
liability. men are having troubles of 
their own and the sad, sad part of it 
is they have so many coming that those 
that are still here look diminutive. 

On Sept. 1 the workmen’s compensa- 
tion law will become effective. Up to 
this time the general agents have re- 
ceived no compensation rate manuals. 
They have not even been told how the 
rates will compare with those of New 
Jersey or Illinois. The manual is now 
in proof and the committee in charge 
is going over it in New York this 
week before giving final approval. It 
is being strongly urged that general 
agents be furnished proofs, thus avoid- 
ing the delay of binding, but it is not 
known whether this will be done. 

Wo Board of Awards Yet 

While the law becomes effective Sept. 
1 and employers who at that time do 
not come under the law will be de- 
prived of their three main defenses to 
négligence suits, and an employer can- 
not get under the law without applying 
to the state board of awards and get- 
ting its approval, as yet there is no 
board of awards doing business and 
there will not be until Sept. 1, as the 
compensation law created the board. 

Accordingly employers cannot get 
approval of their applications until 
after Sept. 1. Well informed liability 
men, however, believe a proper con- 
struction of the law will make the em- 
ployers coming under the law date 
from the date of his application or of 
the going into effect of the law, once 
the board approves his’ application. 
Holding this viéw, one prominent gen- 
eral agent is sending out to all his as- 
sured a letter urging them to make ap- 
plication to come under the law at 
once and enclosing with it a blank form 
of application. Most assured already 
have been given temporary binders 
covering under the compensation law. 

Assured Are at Sea 

The tardiness in gefting out rates 
is a serious matter just as it has been 
in other states. Not knowing anything 
about what their rates will be, em- 
ployers cannot intelligently decide 
whether they should go under the law 
or not. For example, a manufacturer 
here has been paying a liability rate 
of 40 cents. Under the Illinois man- 
ual the rate for his classification is 
$4.05, more than ten times his present 
rate. Neither he nor his insurance 
agent knows whether the Michigan 
rates will be near that of Illinois. 
Without this information it is very dif- 
ficult for him to decide what to do. 

Sentiment Favorable to Law 

The sentiment among the casualty 
men is generally, if not universally, 
favorable to the compensation law. 
They recognize that it is going to 
work hardships in some cases until 
prices of products can be adjusted to 
absorb the extra charge. 

Nevertheless, one well-known general 
agent says he thinks the enactment of 
this law is one of the best things that 
ever happened to Michigan and that 
when an employer has once operated 
under it for a year he will have no de- 
sire to return to the liability system. 

With the exception of those of four 
companies, all the general agents and 
managers in Michigan are cooperating. 
Those in Detroit are in one associa- 
tion, those in Grand Rapids in another 


and these two cooperate. McCune & 
Co. of Petoskey cooperate with the 
Detroit association. The Indianapolis 
managers of the Aetna Life, who have 
some Michigan territory, are members 
of the Detroit association. 

Four Noncooperating Companies 

The four noncooperating companies 
are the American Fidelty, Prudential 
Casualty, Union Casualty of Philadel- 
phia and American Automobile of St.’ 
Louis. The latter does only motor car 
business, but is very active and is said 
to make much trouble for other com- 
panies. 

With the good spirit prevailing 
among the members of the under- 
writers’ association and the excellent 
way liability rates have been main- 
tained since May 1, there is a good 
prospect that when the compensation 
law does become effective and the 
compensation rates are published they 
will be maintained notwithstanding the 
howl that doubtless will go up. 

Show Ignorance of Law 

Employers in Michigan in many 
cases show dense ignorance of the law. 
Six months have elapsed since it was 
enacted, and yet casualty agents are 
getting letters to the effect that the 
assured has heard there is such a law 
and he would like full information 
about it. If the uninsured have paid as 
little attention, they will be subject to 
some severe jolts in case they are sued 
for damages for accidents occurring 
next week or later, as their defenses 
will be taken away. 

As soon as the compensation rates 
come out the general agents will have 
to get out endorsements for their em- 
ployers’ liability policies and for the 
employers’ end of public liability poli- 
cies, covering such employes as team- 
sters, elevator operators and the like. 
Then will come the big task of getting 
the endorsements accepted and collect- 
ing the extra premium upon them. 
This will require no end of explana- 
tion and argument to show assured 
why they should go under the law or 
why the rates are so greatly advanced 
in case they do not go under it, for 
employers generally have little appre- 
ciation of what it means to be de- 
prived of their main defenses. 





AUTOMOBILE HAZARD 


The Reliance Life says as to the auto- 
mobile hazard: “Ten years ago there 
were less than 100,000 automobiles in the 
United States. There are now approxi- 
mately 900,000, with a normal demand 
of about 225,000 per annum. Prior to 
1907 the effect of the automobile on the 
loss ratio of accident companies was neg- 
ligible. Within the past five years motor 
cars have been more prolific of accidents 
of all kinds than any other single cause. 
The burden falls not only on reckless and 
careless Owners and drivers, but on non- 
users, pedestrians and patrons of horse- 
drawn vehicles. In 1911 seventeen per- 
cent of the loss ratio of one of the larg- 
est accident companies was directly at- 
tributable to automobiles. Another com- 
pany suffered a twenty- two percent loss 
ratio from the same cause.’ 





AMERICAN FIDELITY CO. 


MONTPELIER, VERMONT 


Liability, Burglary, Personal Accident and Health, Fidelity and Surety Bonds 
ALSO THE MOST LIBERAL AUTOMOBILE LIABILITY POLICY ISSUED 
Special Inducements to Agents and Brokers 





HUTCHINSON & COOLEY, Gen. Agts. for Illinois, 1915-17 Insurance Exchange, Chicago 
CHRIS. SCHROEDER & SON, Gen. Agts. Wisconsin, 83-85 Michign Street, Milwaukee 
E. J. SCOONOVER, Gen. Agt for Indiana - - - 509 Law Building, Indianapolis 
F. A. BUCHANAN, Jr., Gen. Agt. Southern O. & No. Ky.,312 Johnston Bldg., Cincinnati 
THE PHYPERS BROS. CO., Gen. Agts. Northern Ohio, Park Bldg., Cleveland, Ohio 


Columbia Casualty Co. 


LA FAYETTE, IND. 











D. W. SIMMS 
President 


M. G. TRAUGH 
Secretary & Treasurer 








A GOOD PROPOSITION FOR TWO STOCK 
SALESMEN WHOSE RECORDS 
ARE CLEAN 





The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L. LIABILITY 





London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 
Head Office, Chicago 
F. W. LAWSON, General Manager 
; Gea. Agts. Ilincis, Mo., vo Int same Le weny agers, Miancapoll 


PRED ie GRAY COMPANY ' Meneaere. 
ROPE ER. °°. | * oneGtenwWeneme Wee 
CLARE @GPRAGUB - «© #+=«° « . General Agent, Northeastern Ohio 
arog te & D D088 anetere e e General Agents, } samen ng 3 Ke Cincinnati 
McCU Cc bad ad Res. Agents Ohio, Lima 
MERRILL, DODGE & JACKSON CO. + Gen. Agts., Lucas County, Toledo, Ohio 








’ ‘ into thinking that Industrial Health and Accident Business is not essential in 
ON TC BE MUSIEG 2 ssetuty-cctioned insurance office. 


Industrial Policies are not for industrial workers alone. 


They are for the prospect who is unwilling to invest a lump sum in Health and Accident Insurance. 

They find a ready sale and furnish protection just where it is needed. 

It will pay any agent to put a solicitor at work exclusively on this class of business. 

ee -e BONDING and INSURANCE COMPANY is the largest and strongest company writing this form 
insurance 


It can tell you how to make money out of industrial or semi-commercial business. 
Communicate with the manager of our Industrial Department. 


It will pay you to do business with the 


Massachusetts Bonding © Insurance Company 
77-85 STATE STREET, BOSTON, MASSACHUSETTS 
T. J. Faloey, President 
Fidelity end Surety Bonds, Burglary Insurance, Liability, Workmen’s Compensation, 





Automobile, Health, Accident and Plate Glass Insurance. 
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IT GIVES UP THE FIGHT 


EMPIRE STATE TO REINSURE 





National Surety to Take Over Business, 
Following Discovery of $99,873 
Impairment of Capital 





The Empire State Surety, following 
an examination by the New York de- 
partment and the federal government, 
has decided to go out of business, re- 
insuring all of its outstanding business 
in the National Surety. The examina- 
tions showed the new capital of the 
company, which was reduced from 
$500,000 to $250,000 in May, to be im- 
paired almost $100,000. The impair- 
ment is due to unexpectedly heavy 
losses on old business, and the heavy 
reserves made necessary on this ac- 
count. 

Up Against Hard Condition 

A statement of the company as of 
Sept. 30, 1911, showed a surplus of 
$115,592, with a capital stock of $500,- 
000. When the management of the 
company changed hands in February, 
David W. Armstrong, Jr., being elected 
president, it was found that the re- 
serves would have to be largely in- 
creased, and in May the capital of the 
company was reduced to $250,000, 
$250,000 being converted into surplus, 
which it was thought would be suffi- 
cient to provide for the additional re- 
serves required and leave a handsome 
surplus. The losses have continued, 
however, and the management of the 
company requested an examination by 
the New York department. The re- 
sults showed that it was hopeless to 
try to continue the company, the new 
capital being impaired $99,873, and at 
the meeting of the directors held last 
Thursday it was decided to reinsure the 
business in the National Surety. 


pebiedes sun adetaw +++ $500,000.00 
Unearned premium reserve....\ 302,381.01 


+s++ 180,206.73 


reinsurance, co-surety, etc... 40,660.22 
Liability for borrowed money.. 10,000.00 
Other liabilities Pee Pe 7,708.82 


se eee eens 


epital .....0. Marna s babes eeas $250,000.00 
Fidelity claim reserve........ - 74,655.01 
Surety claim reserve..... ecccee 262,120.23 
Burglary claim reserve..... +++ 16,361.42 
Workmen’s collective reserve. . 1,046.00 
Liability claim reserve........ 71,800.00 

Total claim reserve......... 426.482.66 
Unearned premiums reserve.... 307,999.82 
Reserve for commissions, reinsur- 

ance, co-surety, taxes, etc.... 59,000.03 


Total of liabilities exclusive 
of capital ececcccsccces $198,482.51 

The capital was found to be impaired 
to the extent of $99,872.81. At a hearing 
before the insurance superintendent the 
claim liabilities were tentatively reduced 
some $36,000. 

The present management of the com- 
pany assumed control of its affairs on 
Feb. 1, 1912, and in its report the depart- 
ment says in part: 

Poor Handling of Claims 

“When the present management as- 
sumed control it started in to find out the 
company’s true condition. An investiga- 
tion of the outstanding claims showed 
that many of these cases, especially on 
the Pacific Coast, were —< handled in- 
competently, resulting in losses which 
might have been avoided. In many in- 
stances the company was not in posses- 
sion of late or complete information. Steps 
Were at once taken to remedy these con- 
ditions. The estimates of the outstand- 
ing claims were gone over and it was 
found that in a large number of cases 
the reserves formerly carried were inade- 
quate. The reserves were increased to a 
figure that the new management consid- 
ered adequate and it was found that these 
increases more than wiped out the sur- 


plus, 
Capital Reduced 

“To meet this condition the capital was 
reduced in May, 1912, from $500,000 to 
$250,000 and $250,000 added to surplus. 
At the time this step was contemplated 
it was thought that the company would 
be left with a surplus of approximately 
$125,000 after the reduction had been 
made. But after this step was taken the 
conditions did not improve. The heavy 
losses continued, further investigation and 
later information called for still further 
increases in reserves and a large number 





of new claims were coming in for which 
reserves had to be maintained and the 
company’s own figures on June 30 showed 
that this additional surplus was gone. 
Inadequate Reserves 
“This company was last examined by 
this department as of Dec. 31, 1910, and 
with a capital of $500,000 the surplus was 
then reported to be $92,070.52. This would 
leave a loss Of $441,942.83 to be accounted 
for between that time and June 30, 1912. 
A comparison of the estimates made dur- 
ing this former examination, with the ac- 
tual payments and present estimates, 
shows that although we had increased the 
company’s figures by $40,347.73, our in- 
creased estimates were still too low by 
$105,425.58. The inadequacy of the re- 
serves for liability losses under the notice 
and suit law is well illustrated by this 
company’s experience. ; 
Liability Business Costly 
“The legal reserves for liability losses 
on Dec. 31, 1910, amounted to $48,919.45. 
As all of the liability business in force 
was reinsured on Dec. 28, 1910, this com- 
pany was not liable for any losses on ac- 
count of accidents occurring subsequent to 
. . 81, 1910, and 
June 30 the company has paid for liability 
losses $163,267.58 and still has outstand- 
ing an estimated liability of $71,800 on 
this class of business, the deficiency in 
the liability loss reserve produced by the 
notice and suit law amounting to $186,- 
148.13. From these figures it appears that 
the real loss of the company between Dec. 
31, 1910, and June 30, 1912, amounted to 
$150,369.12 and that $291,573.71 of this 
loss occurred prior to Dec. 31, 1910, al- 
though $186,148.13 of this amount could 
nes have been charged as a legal lia- 
bility.” 
Career of Ups and Downs 
The Empire State Surety has had a 
career of ups and downs. Starting out 
with exceptionally good prospects, for six 
or seven years it was making a brilliant 
success. Internal dissensions are blamed 
for starting it on the down grade and for 
the last half dozen years it has been wag- 
ing a losing fight. In January of this 
year a syndicate headed by William B. 
Joyce, president of the National Surety, 
purchased a controlling interest in the 
company, paying, it was said, $92 per 
share, and in February, with a new board 
of directors and with David W. Arm- 
strong, Jr., as president, a new manage- 
ment was put in control. The new man- 
agement has devoted its time since then 
to an attempt to put the company back on 
its feet, and practically no new business 
has been written. The company formerly 
did a general casualty business, all of 
which reinsured before the end of last 
year. The company started in 1901, with 
a capital of $125,000 and an equal sur- 
plus. In 1905 the capital was increased 
to $500,000, with a further increase in 
1906 to $750,000, and an additional paying 
in to surplus of $125,000. In 1907 the 
capital was reduced to $500,000. 
Bedmond to Complete Contract ; 
James W. Redmond, who was sent from 
the home office of the company to take 
charge of the Chicago office, will remain 
with the National Surety until the con- 
clusion of his contract, which runs to 
Dec. 15, working in conjunction with E. 
A. St. John, president of Joyce & Co., Chi- 
cago manager of the National Surety. Mr. 
Redmond has done exceptionally good 
work for the company, and is well known 
as an able underwriter. He has received 
many offers since the news of the rein- 
surance of the Empire State has been 
made public, but has come to no decision 
as yet. 
reinsurance of the Empire State 
m4 in the National Surety involved 
gross premiums aggregating $600,000, and 
included all the outstanding fidelity and 
surety bonds and burglary business. The 
reinsurance contract was completed last 
week, and the company will be liquidated. 


Davis Transfers Allegiance 

L. A. Davis, district manager of the 
Continental Casualty at Cincinnati, has 
resigned to take a similar position with 
the Prudential woot es A of Indianapolis 
and it is expected that a fight will 
ensue for the business which Mr. Davis 
put on the books of the Continental, 
understood to be some 400 policies. Mr. 
Davis has taken his old office in the 


Johnston building. The Continental has° 


sent a letter to each of the policy- 
holders protesting against the transfer. 


Gets the New Amsterdam 


Jacob B. Gripp, manager of the Gripp 
Insurance Agency of Afton, Iowa, has 
accepted a general agency for the New 
Amsterdam Casualty, with jurisdiction 
over fourteen counties in southwestern 
Iowa. Mr. Gripp has a large agency 
at Afton and will work his territory 
from that agency. 








The Southwestern Surety and the Union 
Casualty have been admitted to Michi- 
gan. 





CENTRAL BUREAU NEEDED 
WHAT MAY BE ACCOMPLISHED 


Chauncey S. S. Miller Addresses De- 
troit Conference on Work of 
Publicity Bureau 





(Prom a Staff Correspondent) 

Detroit, Mich., Aug. 28—(Special)— 
Chauncey S. S. Miller, assistant to the 
president of the Continental Casualty, 
spoke on the subject “Concentrating 
the Work of the Conference” at the 
afternoon session of the Detroit Con- 
ference today. He urged the neces- 
sity for a central bureau of publicity, 
and outlined some of the duties of 
such a bureau. His address in part 
was as follows: 


I take it that there can be no longer 
any doubt in the minds of any of us 
that harmony, self-protection and progress 
will be best achieved by instrusting some- 
one with the duty and responsibility of 
daily work for the Detroit Conference. 

“The laborer is worthy of his hire” and 
he must be paid. If he is paid he may 
be held responsible for results, 

Need for Bureau 


That first, self-education; second, 
agents’ enlightenment, and third, that 
popular understanding of insurance have 
become recognized as prime essentials in 
this country today is evidenced by the 
action of the convention of state insur- 
ance officials appointing a committee on 
popular education; by the forward move- 
ment taken by the Life Presidents’ Asso- 
ciation, the National Association of Life 
Underwriters, the two great fire insurance 
organizations and by this body itself at 
its last mid-winter meeting, in the ap- 
pointment of an educational bureau com- 
mittee, and lastly by the International 
Association of Casualty & Surety Under- 
writers at their convention Aug. 16, 1912. 

Specifically considering our own case, 
events of the last twelve months have 
shown the necessity of self education. It 
is inevitable that when any new business 
grows with astonishing rapidity, that er- 
rors of omission and commission must be 
concomitant with its growth. Bion’s 
maxim: “Physician, know thyself’ is 
trite and self evidently applicable to our- 


selves. 
Standard Provisions 

That standard provisions in our policy 
forms must obtain eventually was as in- 
evitable as the formulation of standard 
forms of fire and life policies, but it took 
an acute occasion to awaken us to the 
necessity therefor. In one year this 
achievement has been brought about by 
the patient and unremitting efforts of 
those assigned to this work, but it is only 
one thing in the business. 

Efforts to classify and codify indi- 
vidual hazards have been intermittently 
inconclusive. 

We are beginning to set our houses in 
order, but surely we need first, self-edu- 
cation because we can expect our solicit- 
ing forces to understand and, ultimately, 
our patrons to differentiate between the 
complete compensation of individual 
health and accident insurance policies and 
the incompleteness and insufficiency of 
state provided pseudo workmen’s “com- 
pensation.” 

State Publication Laws 

The need of combating vicious insur- 
ance state publication laws obtaining in 
many of our states must be patent to you 
when you examine your annual statement 
and scrutinize the item of legal publica- 
tion expense. 

The need for some cooperative and con- 
centrated effort to wipe out the archaic 
and absurd state retaliatory insurance 
measure and have substituted modern pro- 
gressive and equitable state reciprocal 
laws must be obvious to us all. 

The necessity of considering the intru- 
sion of “wild cat” companies, promoted by 
“Col. Sellers” and “Gen. Schemers’; the 
foolhardiness of the absurdly high com- 
missions offered by neophyte concerns, 
which are rushing into a field where our 
underwriting “angels fear to tread” needs 
no elucidation. 

The necessity of supplementing the ex- 
cellent work done by the Bureau of Pub- 
licity must be apparent to every one of 
us who has given heed of the morrow in 
consideration of the exigencies confront- 
ing this particular branch of insurance. 

Information on Legislation 

To be informed of the multitudinous 
and perplexing actions of the legislators 
of nearly half a hundred commonwealths, 
is as necessary as the provision of tor- 
pedoes and red flags on a railroad sys- 
tem; but the noting of activities of our 
lawmakers (well-intentioned and other- 
wise) is only one of the “lookouts” needed 
on our “picket lines.” 

First, we must better understand all 
our problems; then explain them to our 
lieutenants, sergeants and corporals, and 
lastly, to the entire “rank and file” of our 
countrymen and particularly our patrons. 





Let us know ourselves, let us heal our 
own abrasions, then let us provide for 
those who need health and accident insur- 


ance. 
Cost of Bureau 


The Life Presidents’ Association, under 
the able management of broad-gauged, ex- 
perienced men, has done a tremendous 
work for the great life insurance organi- 
zations in this country. When the New 
York department undertook to look over 
the record of the work of the Life Presi- 
dents’ Association, some surprise was ex- 
pressed at the large sums of money de- 
voted to the work these men had been in- 
trusted with, but not a word of criticism 


followed. 
4 Good Investment 

Mention has been made of the large 
expenditures involved in the work of the 
Life Presidents’ Association, and also, I 
am informed, practically as large, is at 
the disposal of the Bureau of Education 
of the allied fire companies. The Bureau 
of Publicity at Hartford, which has done 
such notable work for the companies en- 
gaged in liability and workmen’s com- 
pensation insurance, has involved an an- 
nual maintenance cost of more than $20,- 
000 and the subscribers regard the in- 
vestment as a most worthy and satisfac- 
tory one, 

To do the work properly pertaining to 
the interests represented in this confer- 
ence, @ sum equally large would be no 
more than sufficient, but assuredly any 
sum less than $10,000 or $12,000 per an- 
num would be miserably insufficient an 
investment, in my judgment, for the com- 
panies embraced in the Detroit Confer- 
ence. 

It is foolish to put a dollar-a-day laborer 
on a five-dollar-a-day overseer’s job. The 
dollar-a-day man may may shovel the 
sand vigorously and effectively, but he 
cannot oversee the landscape much be- 
yond the radius of his own eyes. 

Probable Results 

Let us suppose, for example, that this 
organization should throw the weight of 
its influence (and by that I mean not only 
of company officials, but the agency force 
and through them, the policyholders) in 
favor of one cent postage, and if, as is 
estimated, the annual expenditure of the 
Detroit Conference for postage alone is 
not less than $150,000 a year, a reduc- 
tion in this expense of 100 percent would 
mean a saving of $75,000 per annum by 
you gentlemen—a sum sufficient to main- 
tain a thorough-going central bureau of 
education, publicity, protection and pro- 
motion, for five years. 

I fear we do not realize the potentiality 
that lies in the votes of one million in- 
dustrial health and accident policyholders, 
scattered over this Union. 

Let us suppose, for instance, that the 
educational bureau of this organization 
cooperating with the life insurance an 
fire insurance associations, endeavored to 
mitigate, if it could not obliterate, some 
of the absurdities of the present insurance 
publication laws and taxes and agents’ 
license millstones. 

“The body that does things” will do 
things more methodically, more persist- 
ently and more successfully, if it con- 
centrates its work, its problems, its pur- 
poses, into the hands of a selected few, 
and charges them with responsibility, 
pays them or one of them for their labor 
and awaits results. 

Will not such results increase the value 
of the Detroit Conference to each mem- 
ber? Will not such results attract with 
the surety and celerity of the magnet, new 
members to the organization? 

Will not such results inevitably im- 
prove the business of health and accident 
insurance; extend its sphere and useful- 
ness, check and remove handicaps?—‘“A 
consummation devoutly to be wished for.” 

Then let us say with Goethe’s “Iphi- 
genia”: “And future deeds crowd round us 
as the countless stars in the night.” 





No “Hoodoo” Here 

President Edwin Warfield of the 
Fidelity & Deposit is coming to believe 
in unlucky numbers, only they work 
backwards for him. His good fortune 
comes in thirteens. There are thirteen 
letters in his name, he was born on 
the thirteenth of the month, he was 
inaugurated as governor of Maryland 
on the thirteenth day of the month, he 
was the thirteenth governor of his 
state, under the constitution of 1867, 
and he was elected by a majority of 
13,000. Haller & Newman, general 
agents of the company at Frederick, 
Md., decided to hold a “Warfield Day” 
this month and Aug. 20 presented per- 
tee! to President Warfield thirteen 
disability policies. They didn’t know 
of any connection between thirteen and 
the president, either. 





Robert W. Humphreys, attorney in 
charge of the bond department of the 
Western Casualty & Guaranty of Dallas, 
Tex., which recently entered Ohio, is in 
Cincinnati and it is understood will 
shortly announce the appointment of a 
local agent. 














32 











THE WESTERN UNDERWRITER. August 29, 1912. 
CRAIG TALKS ON BUREAU | TWO ASSISTANTS APPOINTED | ture. The big feature was the ball | payment business of the Central Cas- 


POINTS OUT POSSIBILITIES 


President of Nashville Company and 
Former Department Head Sees 
Opportunities for Bureau 


(Prom a Staff Correspondent) 

Detroit, Mich., Aug. 29—(Special)— 
Cornelius A. Craig, ‘president of the 
National Life & Accident of Nashville, 
Tenn., and former insurance commis- 
sioner of Tennessee, spoke this morn- 
ing before the Detroit Conference on 
“What Our Educational Bureau Could 
Accomplish with Insurance Depart- 
ments.” Having had experience both 
as an executive and as a sepervising 
official, he was especially well equippe 
to speak on this subject. i 
part: 


In our efforts to so perfect our busi- 
ness that we can guarantee to the honest 
insurer the greatest possible amount of 
protection for a given sum, there is no 
assistance that we need more or have a 
greater right to expect, or that, in my 
opinion, will be more generously ren- 
dered, than that of the officials of the 
state insurance departments. When they 
are convinced of the merits of any legis- 
lation that we may propose, or the de- 
merits of any that we may oppose, we 
will find them ready to cooperate with 
us in the passage, defeat or repeal of 
same. They only need to be convinced that 
such legislation, if proposed, is not selfish, 
but for the general good and, if opposed, 
is either prejudicial to the rights of the 
companies or lays unnecessary burdens 
upon them. With regard to policy condi- 
tions the same is true. From our experi- 
ence they can be shown the need of every 
restricting or qualifying clause that is 
really necessary. In my judgment our 
bureau of education is essential to this 
undertaking and can accomplish results 
that will be far-reaching in their influ- 
ence. 

Prankness and a Square Desl 

If I were asked what should be the 
motto of this bureau of education in its 
relation with department officials, I should 
answer—frankness; what should be its 
characteristic method of procedure—plain, 
straightforward, aboveboard dealing; its 
aim—a square deal for all parties con- 
cerned. If such methods fail of desired 
results it were better so, but they will 
not fail. No just cause ever suffered long 
because the truth was told. The idea that 
anything should be concealed from the 
insurance departments was born with the 
commission of the very act that the in- 
surance departments should in some way 
have found out. Concealment, under any 
circumstances, is more or less an admis- 
sion of wrong doing, so I would urge 


candor. 
Position of Companies 


This bureau should say to the depart- 
ments that this conference earnestly de- 
sires a strict enforcement of all laws, 
and that the companies composing it will 
uphola the hands of the commissioner who 
requires of all companies a full and com- 
plete compliance with the laws of his 
state; that we fully recognize his author- 
ity under the law as it exists; that we 
also recognize that under the law he has 
certain discretionary powers, but that we 
respectfully oppose the exercise against 
the companies of discretionary powers not 
specific under the law; that we have the 
fi Sotent deference for the views and rul- 
ngs of the department official when sus- 
tained by law and desire to conform to 
them with fidelity, but that we should not 
be expected to submit without protest to 
“law by rule” in which the department of- 
ficial has assumed the prerogative of the 
legislature and the governor. 

Both Have Same Object 

The cultivation of close, open and frank 
relations on the basis of mutual confi- 
dence and respect between insurance de- 
partment as the representative of the 
people, and the insurance companies, is 
desirable for many reasons, but, in my 
opinion, is especially so in order to fur- 
ther and advance real, earnest and fair 
consideration of legislation affecting the 
business in which we are engaged. In- 
surance companies, with possibly now and 
then an exception, desire to do business 
along fair, honest and conservative lines, 
and the insurance departments will re- 
gard the opinion and experience of those 
operating such companies as valuable to 
the state, a thing to be sought after 
rather than to be rejected, and the chief 
purpose of the bureau of which I speak 
should be to place before the departments 
of the different states the views of the 
companies on proposed legislation. 

For Protection of Public 
All insurance legislation is, or should 
designed for the protection of the 
public, and no measure advancing this 
end should draw any complaint from the 
companies; but it sometimes pens that 
state officials, in order to meet apparent 





He said in 





ard Men Transferred to Chicago 
Office of Travelers to Handle 
Increasing Business 





Two assistant managers have been 
appointed for the liability department 
in the Chicago branch office of the 
Travelers. They are Worthington M. 
Graves, now assistant manager at 
Cleveland, and John L. Orn, assistant 
manager in the home office district in 
Connecticut. Both are experienced 
field men who have been with the com- 
pany in various capacities. Mr. Graves, 
who was formerly in business in Chi- 
cago, was manager at Worcester, 
Mass., before going to Cleveland. Mr. 
Orn started with the company as 
cashier at Washington, D. C., then 
special agent for the liability depart- 
ment in Connecticut, next assistant 
manager at Grand Rapids, Mich., and 
more recently assistant manager in the 
home office district. Since the resigna- 
tion of John T. Wagner, several 
months ago, there has been no assistant 
manager under Manager N. J. Wester- 
hold. The growing business of the 
company and the additional work con- 
tingent on the compensation act of the 
state has made the appointment of two 
assistants necessary. 





Travelers Chicago Picnic 

One hundred employes, agents and 
brokers of the Chicago branch office 
of the Travelers enjoyed their second 
annual picnic at Ravinia Park last Sat- 
urday afternoon. The trip was made 
by special train over the Northwestern 
road, dinner was served on the grounds 
and every minute of the afternoon was 
filled with entertainment of some na- 








evils, will urge measures which, although 
tending to correct the evils aimed at, 
will produce other evils infinitely worse. 

It should be the desire of state officials 
not only to correct apparent evils, but to 
make profitable, honest and fair practices 
among insurance cOmpanies. Hard and 
unreasonable legislation is a serious hand- 
icap to the company whose purpose it is 
to conduct its business only on open and 
legitimate lines and, in competition, gives 
the advantage to the company whose 
methods and practices are questionable. 
Any unjust law is a burden on honestly 
conducted business and an encouragement 
to those willing to prosper by dishonesty. 


Company Officials Know 


It is entirely reasonable that with the 
experience the companies have had in the 
prosecution of the form of business in 
which we are engaged, company Officials 
should know the legislation needed to 
safeguard the interests of the policy- 
holders and at the same time do no vio- 
lence to the rights of the company, and 
they should know what enactments would 
be favorable to the honest claimant with- 
out opening the treasuries to the fraudu- 
lent ones. The department officials want 
just such information and when fur- 
nished it in good faith will, in like man- 
ner, make use of it. 

Correction of Legislation 

In some states there are now laws in 
force that place unjust burdens on the 
companies in the way of taxation; in 
others unjust penalties are imposed. If 
these should have the attention of this 
bureau in the way I have outlined, I 
believe that satisfactory results would 
follow. In all cases where legislation is 
deemed to be necessary for the general 
good, the commissioner, first of all, needs 
to be so convinced, and if our cause is 
just he can be relied upon to give us his 
support. 

There is another side to the subject un- 
der discussion that appeals to me. De- 


partment officials are, as a rule, not only 


men of intelligence and perspicuity, but 
they are observant and thinking men. 
They study our business under an in- 
fluence altogether different from ours; 
their angle of vision is entirely different. 
Will it not be profitable to us to have the 
benefit of their ideas come to us through 
this bureau? Is it not idle to say that 
we are so honest of purpose that there is 
no possible danger of erring on our part, 
even though our viewpoint be always the 
same? 
Would Secure Best Results 

Such a procedure as I have outlined 
will, in my opinion, be fruitful of splen- 
did results. It will be conducive of very 
best of feeling among the company offi- 
cials and the officials selected by the 
states to supervise the insurance busi- 
ness. It will tend to make cordial a re- 
lationship that has been more or less 
strained and will ultimately end in great 

to a vast number. 





game between the liability department 
and the life and accident department 
men. The former won 6 to 1 under the 
captaincy of H. Gail Rogers. Captain 
W. F. Lockwood of the losers has pro- 
tested on the ground that the umpiring 
of J. B. Jackson, adjuster for the lia- 
bility department, was inefficient, preju- 
diced and glaringly partial. The other 
half of the Umps department was held 
down by H. R. Corbett, actuary. There 
were other “athletic” events such as 
indoor outdoor ball game, races and 
stunts. 


Takes Monthly Business 
The Hoosier Casualty of Indianap- 
olis has reinsured all of the monthly 





ualty of Indianapolis, as that company 
has concluded to devote its time in 
the future to the writing of life and 
commercial accident insurance. Its 
monthly payment business consisted of 
about 1,500 policyholders. The Hoosier 
Casualty was selected because it was 
in a good position to take care of the 
business that had been written by the 
Central, all of the business being in 
Indiana. 





F. Seymour Giles and J. N. Ferrer, man- 
ager and assistant manager of the plate 
glass department of the New York office 
of Fidelity & Deposit, have resigned, as 
of Aug. 22. Charles Gilmore, who has 
been with the office for some time, has 
been placed in charge of the department. 








SALESMEN WANTED 


Geod Agency Openings in Central States Policies comply with Standard Provisions Law 
$5,000 Policy $9.00 A Year 
With $25 Weekly for 200 Weeks 


Health Policy $10.00 A Year 
Pays $2 eekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’s Accident Association 


DES MOINES, 88 33 


lOWA 





Republic Casualty Co. 


1513 Rockefeller Building 
CLEVELAND, O. 


J. H. SILLIMAN, Secretary and General Manager 





STOCK SALESMEN With Clean Records, Get Our Proposition 
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FEDERAL Live men will be helped in establish- 


ing permanent incomes 











WM. A. KEHOE, Seoy-Treas. 


Indiana Casualty Company 


Income over Big Commissions 
$400,000.00 CASUALTY : Profi-sherag 
CapitalandSurplusover _ Liberal 
$350,000.00 Policies GOMPANY 

DETROIT, MICH. 
Salary and Experienced 
Comashisian Mutual Insurance for Indiana Management 
fa ie ekinaare ef tae company. Fou wil receive intelligent help 


South Bend 











A FEW FIRST-CLASS STOCK SALESMEN 


GRAFTERS NEED APPLY) 
CAN FIND A PROFITABLE CONNECTION WITH 
The Equitable Bank Depositors Guarantee Company 
of COLUMBUS, OHIO 
A HIGH CLASS PROPOSITION FOR HIGH CIA'SS MEN. 








CAPITAL 
$125,000 


SECURITY CASUALTY CO. 
INDIANAPOLIS 
W. Morton HARRIOTT PRESIDENT 


ACompany up to the minute in its methods, ideas amd policies. The 
only stock company confining itself to Industrial Health and Accident 
Insurance. This means service to the agent and policyholder. 


E. E. GairFith MANAGER 





Industrial Sick and Accident Company of Indiana 
TERRE HAUTE, INDIANA 


b- (EA GOOD COMPANY TO/(/TIf TO 
Liberal Policies, Liberal Rates, Liberal Contracts for Agents. 


Live 
If you're a “live” man, weiwant you. 


.\ 


“A Square Deal to All’’ is our motto. 


Agents wanted for Indiana Territories. Policies issued on either monthly or weekly payment plan. 
Write today for particulars. 





Assets 


Plate Glass, 
Workm en’s Collective, Workmen 
sonal Acciden' 





Capital and Surplus. . 


ee 


Losses paid to June 30, 1912............... 


The Fidelity & Casualty Company of New York 


92-94 Liberty and 97-103 Cedar Streets 
Semi-Annual Statement June 30, 1912 
Ea ae eran peasennuellies $10,678,673.37 


3,124,412.06 : 
39,481,720,02 - 


insurance : Fid Surety Bonds, Burglary, 
Secs Boiler, Fly Wheel, _F Geli Public, Teams, Automobile, 


Elevator, and General Liability, Per- 


t, Health, Physicians’ Liability, and’ Druggists’ Liability. 
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ADDRESS BY CORNELIUS 
LACK IN COMPENSATION LAWS 





Shows Why Workmen’s Compensation 
Does Not Take Place of “Bread 
and Butter” Insurance 





(®rom a Staff Correspondent) 

Detroit, Mich, Aug. 29—At the 
session of the Detroit Conference 
this morning Martin P. Cornelius, as- 
sistant general attorney of the Conti- 
nental Casualty, read an able paper on 
“Workmen’s Compensation Laws and 
Their Effect upon the Business of Ac- 
cident and Health Insurance.” In part, 
his address was as follows: 


It is evident that the principal benefit 
which we are likely to derive from these 
laws will grow out of the necessity which 
they impose upon the employer of labor 
to insure his liability under them. There 
is very little question but that, in at least 
a part of the states in which compensa- 
tion laws are now in force, accident and 
health companies may insure employers 
against their liability under such laws, 
without going outside the law or their 
charter powers. 

To do this it will of course be neces- 
sary to prepare policies giving precisely 
the same benefits as are guaranteed to 
the employe under the law. The em- 
ployer will be obliged to pay the premiums 
on such policies and to guarantee the 
fulfillment of its obligations by the in- 
surance company. 

Premium to be Charged 

The next question which presents itself 
is a determination of the premium which 
should be charged for this kind of insur- 
ance. We come here face to face with 
the same problem the liability companies 
are now attempting to solve. I have no 
doubt that many of the gentlemen here 
present are reasonably confident that with 
comparatively little trouble, a proper rate 
could be determined upon. I am sure 
that ere now you have all been consider- 
ing this question to some extent and are 
interested in it. 

Many of you gentlemen who are more 
or less familiar with the law which has 
grown up about accident and health poli- 
cies and their construction, probably have 
no adequate realization of the vast differ- 
ence between the liability of an ppplorer 
under the compensation laws and the lia- 
bility of an accident and health company 
under policy forms now in general use. 
Inasmuch as we have no decisions in 
this country construing these laws, we 
must necessarily turn for assistance to 
the English cases involving a construc- 
tion of the English law. In the litigation 
which is bound to arise under these com- 
pensation laws the courts will undoubt- 
edly, in the absence of any decisions in 
our own country, fall back upon the Eng- 
lish cases for precedents. In this con- 
nection a.reference to such decisions will 
be illuminating. 


Does Not Cover 


We all know that the ordinary acci- 
dent policy only covers death or disability 
due solely to an injury which is brought 
about by purely accidental means. We 
all know that the law is well established 
in this country that there can be no re- 
covery of benefits under a policy of this 
character when death or disability is due 
to disease of any kind, pce & disease 
which is itself caused Solely by an injury, 
or where a disease éxisting at the time 
of the injury is one of the direct con- 
tributing causes of the death or disabil- 
ity. You would, naturally, in consider- 
ing the question of an employer’s lability 
under the compensation laws for disabil- 
ity or death of an employe due to acci- 
dent, have in your mind that some such 
proposition of law as this would be ap- 
plied in determining when the death or 
disability could properly be said to have 
been caused by an atcident. 


English Construction of Law 

Upon examining the English cases con- 
struing the English compensation act, one 
is surprised to find the lengths to which 
they have gone in holding the employer 
liable. As already stated, it is fair to 
assume that our courts will follow the 
English precedents. Further than this the 
English act is in its scope much more 
limited than many of our state com- 
pensation laws. 

In England it has been held that where 
a workman cleaning a mill race caught 
a chill which caused severe kidney dis- 
ease resulting in death, his beneficiary 
was entitled to recover the compensation 
provided for accidental death occurring 
in the course of employment. 

Nervous Shock Compensated 

Again, where a collier suffered a se- 
vere nervous shock in seeing and attend- 
ing a fellow workman who had been se- 
verely injured and sustained such a phy- 
siological injury that he was incapaci- 
tated from work, he was held entitled to 
compensation. 

In another case the court held that 
there could be a recovery by the de- 





pendents of a workman who died of an- 
thrax caught while sorting LS we 
n, where a workman suffering from 
an aneurism in so advanced a state that 
it might have burst at any time, was 
tightening a nut and this very slight 
and ordinary strain ruptured the aneur- 
ism, causing death, it was held that his 
beneficiaries were entitled to compensa- 
tion. There can be no question. that un- 
der such circumstances the bénéficiary 
under thé ordinary accident policy would 
not have been entitled to indemnity, be- 
cause the death was directly contributed 
to by a disease existing prior to the in- 
jury and further because the injury was 
not due to accidental means. 
Left Hospital Before Cured 

In another case where a workman in 
the course of employment contracted 
pneumonia and having gone to a 
hospital insisted on leaving before 
he had been there a sufficient timé to re- 
cover, caught cold and died, it was held 
the beneficiary was entitled to recover. 
So also it has been held in England that 
a workman is entitled to compensation 
where the accident accelerates a disease 
already existing. 

Enough has been said to indicate the 
many problems that are bound to arise 





in an effort to fix upon a proper premium 
rate for policies of accident and health 
insurance designed to insure thé employer 
against his liability under the compensa- 
tion laws. 

Weed of Educational Committee 

It seems to me that the most vital and 
urgent need arising in this connection 
is that we should all thoroughly under- 
stand these various compensation laws; 
that we should have some educational 
committee to advise us and thus be in 
a position to combat or at least amelior- 
ate any evils which they may bring to 
us, directly or indirectly, individually or 
collectively. 

In any event it can do no harm for 
us to thoroughly familiarize ourselves 
with the many reasons why workmen’s 
compensation laws do not take the place 
of accident and health insurance. Even 
if the fears we have indulged in have 
been to an extent visionary, I think it 
would also be well for all of us to take 
it upon ourselves to carry on through 
whatever avenues are open to us, @ cam- 
paign of education in order that our 
policyholders may thoroughly realize the 
numerous reasons why health and acci- 
dent insurance is just as essential to the 
workmen now as it was before the pas- 





sage of the laws here under considera- 
on. 


Mot an Adequate Stibstitute 

While you are all familiar with many 
of the obvious reasong why this is true, 
I believe that it would not be out of 
place at this time to enumerate some of 
the arguments which have occurred to me 
after a study of the various compensa- 
tion laws, which in my judgment conclu- 
sively establish the proposition I am now 
contending for, to-wit., that such laws 
are in no sense and in no measure 4 sub- 
stitute for what has been termed “bread 
and butter insurance.” 

The common name given to the legis- 
lation which is being brought about by 
the tremendous economic evolution now 
going on in this country is, “workmen's 
compensation.” Its correct title would 





Professional 

as ber} yg By Associa- 

tions. $5,000 Policy, $10 a year. 

Good Commissions. Write J. 
R. Jones, Sec’y, CENTRAL BUSINESS MEN’S 
ACCL ASSN. Arcade Bidg., Dayton, Ohio. 














C. S. COBB, President 


Capital, $750,000 


SOUTHERN SURETY COMPANY 


ST. LOUIS 











E. G. DAVIS, 


Surplus, $215,240.16 


Sec’y and Treas. 





Se M. Abbott Co., General Agents 


LEMCKE BUILDING 


Indianapolis 
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$100,000.00 
Deposited with 
State of Indiana 


GOOD AGENTS WANTED—OHIO AND INDIANA 


LIBERAL FLAT RENEWAL COMMISSIONS 
BEST SELLING CONTRACTS ON THE MARKET TODAY 





EVERY 


W. R. SANDERS 
General Manager 


MONTHLY PREMIUMS 
ACCIDENT 


ACCIDENT anvp ILLNESS 


MONTHLY BENEFITS 


PAYS MAXIMUM LIMIT 
ACCIDENT 24 MONTHS 


AMERICAN LIABILITY CO., 


ILLNESS 12 MONTHS 


: : Cincinnati, Ohio 











| Equitable Surety Company 


ST. LOUIS, MISSOURI 


] 








Capital $1,000,000.00 


Surplus $250,000.00 








N. A. McMILLAN, Vice-President 


JAMES E. SMITH, President. 
FRANK MEAD, Vice-President 


J. L. HUMPHREY, Vice-President and General M 
JOHN 8S. BATES, Treasurer 


— —__— — 
— — 


anager 
WALTER H. WEST, Secretary 














The Equitable Surety Company has demonstrated the need 


e W 





The second largest Company in the world doing exclusively a Fidelity and Surety Business. 





Liberal contracts for high class agents. Applications directed to Home Office will receive immediate attention. 


of a large Surety Company centrally located in the 
est. 
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“Partial Compensation to Certain 
Workmen in Certain Occupations, in Cer- 
tain Localities, at Certain Hours.” 

The complete compensation given by the 
policies issued by the companies which 
the gentlemen here present represent, cov- 
ers workmen everywhere, every way, every 
minute of the day and night, workdays 
and holidays, for both sickness and acci- 
dent and “complete” compensation can be 
only obtained in this manner. 

One One-fourth of Time Covered 


These new compensation laws do not 
compensate anybody unless he is hurt dur- 
ing the time he is at work. They do not 
compensate him if he is hurt while not at 
his place of work. This means that more 
than three-fourths of a man’s time is 
not covered. 

These laws do not provide any compen- 
sation for disability due to illness. 

They do not compensate anybody for 
any injury that does not disable him for 
at least one week; about half of them do 
not cover the first two weeks of disabil- 
ity. The Federal law does not compen- 
sate workers, unless their disability con- 
tinues two weeks. 


Only One-half of Earnings 

If a man is disabled through an acci- 
dent that happens while he is at work, 
under most of these laws he will not 
receive more than one-half of his average 
previous earnings, and often it will take 
an expert accountant to figure out how 
much he is entitled to, if anything. 

Questions Yet to be Answered 

The most casual investigation of the 
vast number of decisions which have al- 
ready been handed down in England con- 
struing the compensation laws of that 
country will give one an insight into the 
almost infinite number of questions which 
are bound to arise in connection with the 
enforcement and construction of our vari- 
ous state laws. Although the law has 
been in force in that country for some 
years, no one yet knows just what it 
means, There are innumerable questions 
yet to be determined. 

Chaotic Condition 

Imagine, if you can, the conditions 
which are likely to come about in this 
country where we shall probably have in 
the near future some forty different laws, 
based upon different theories of compen- 
sation, some on the English, some on the 
German, and some on the so-called Nor- 
wegian theory. In England there is one 
law which must be construed by the same 
courts. Upon anyone of the innumerable 
questions which must necessarily arise 
being once decided, both employers and 
employes know what the law means, in 
that one respect at least. Here the situ- 
ation will be entirely different. Chaos 
is bound to exist for many years. Wach 
decision in each separate state constru- 
ing its separate compensation law will 
only tend to make “Confusion worse con- 
founded.” Not only will there be erron- 
éous decisions, but there will be different 
erroneous decisions of the same question. 
We will not even be afforded the solace 
which the Venetians might have derived 
from Shakespeare’s caustic comment: 
“There is no power in Venice 

Can alter a decree established: 
’Twill be recorded for a precedent; 
And many an error by the same example 
Will rush into the state.” 
Men Thrown Out of Employment 

The effect of the workmen’s compen- 
sation law in England and elsewhere has 
been to throw a great many men out of 
employment because of some slight physi- 
cal defect such as a missing finger or 
thumb, or slightly impaired eyesight or 
hearing or lameness. As a result many 
men, by no means old, have been pre- 
vented from earning a livelihood, as their 
employers were afraid to take a chance 
under the compensation law. 

Because of the increased cost of labor 
under these compensation laws, employ- 
ers will not engage men who are not alert 
and in first class physical condition. This 
means that a physical examination will 
be required in many places before a man 
can obtcin employment or remain with his 
present employer. 

Discrimination Against Benedicts 

As a sign of the times and as indicat- 
ing one of the natural results of these 
laws, we quote the following from a re- 
cent issue of The Western Underwriter: 

“Under the Illinois law a miner who is 
married would cost the mine owner or 
the company insuring the owner, $3,500, 
in case of accidental death. An unmar- 
ried man with no dependents would cost 
him $150. The natural result will be that 
owners will seek single men, for single 
men are ordinarily about as good workers 
in mines as married men.” 

Under these so-called compensation laws 
in some instances all the employer will 
be liable for if the insured is killed while 
at work will be burial expenses. 

If Employer Dies or Fails 

No provision is made for taking care of 
the permanently disabled if the employer 
fails, dies, sells out or becomes insolvent 
or unable to pay for the results of an 
old injury. 

Those interested in this subject already 
have had called to their attention through 
the daily press and otherwise, many seri- 
ous accidents to workmen where the in- 
demnity recovered by them or their de- 





pendents under the new laws has been 
very much less than that which could 
have been recovered under the old. 

These are some of the many reasons 
why the protection afforded by the com- 
pensation laws does not and cannot take 
the place of that secured to the insured 
by his accident and health policy. 

I believe that by proceeding cautiously, 
particularly with reference to premium 
rates, the companies of which this con- 
ference is comprised may, in the com- 
paratively near future, derive a decided 
benefit from the new laws by insuring 
employers against the liability imposed 
upon them. 


WHAT COMPANIES MAY WRITE 
Aggregate Liability Surety Companies 


May Assume on One Bond Is 
Considerably Increased 











Increased writing capacity of over 
$200,000 on the part of the surety com- 
panies is shown by the Treasury De- 
partment circular of Aug. 15. Based 
on the companies’ statements of June 
30, the circular shows that companies 
authorized to execute bonds running to 
the government have aggregate capital 
of $23,142,531 and’aggregate net sur- 
plus of $17,425,708; net writing capacity, 
$4,056,823, besides $75,000 reinsurance 
which two foreign companies can 
carry. 

This increase in writing capacity is 
due in a considerable measure to in- 
creased capital. Since the March 31 
statement, the New England Casualty 
increased its capital from $600,000 to 
nee The National Surety, from 
1,500,000 to $2,000,000; The Title Guar- 
anty & Surety, from $865,860 to $1,000,- 
000. The Globe Indemnity was put on 
the government list with $750,000 cap- 
ital, as was the International Reassur- 
ance of Vienna, with $25,000 net limit. 
The Empire State Surety is dropped 
from the list. 

Taken altogether, the showing on 
surplus for the quarter was poor, the 
aggregate of all the companies being 
increased less than $100,000, although 
the Globe Indemnity alone added near- 
ly $700,000 to the aggregate surplus 
and companies which increased their 
capital added considerable also. 

The following are the ratings: 


Capital Surplus Limit 
Aetna A. & L.$1,000,000 $1,043,839 $204,383 
Amer. Bond.. 50,00 659,032 903 
Amer. Fid... 750,000 134,848 88,484 
Amer. Sur... 2,500,000 3,440,296 594,029 
Cas. Co, Am 750,000 152,686 90,268 
Cit. Tr. & G 400,000 122,687 52,268 
Equit. Sur... 1,000,000 150,025 115,002 
Fid. & Cas... 1,000,000 2,119,861 311,986 
Fid. & Dep.. 2,000,000 2,210,722 421,072 
*Globe Ind’m, 750,000 697,014 144,701 
Globe Sur.... 500,000 94,151 59,415 
a) 250,000 73,775 32,377 
Inter, Fid.... 300,000 182,414 48,241 
Md. Cas...... 1,000,000 1,228,749 222,874 
Mass. Bond.. 1,000,000 444,074 144,407 
Natl. Sur.... 2,000,000 1,435,503 343,550 
N. Eng. Cas. 1,000,000 328,554 132,855 
Pac. C. Cas.. 400,000 210,053 61,005 
Penna. Sur... 250,000 240,622 49,062 
Royal Indem. 1,000,000 388,851 138,885 
South. Sur... 50,000 163,415 1,341 
S. W. Sur... 642,525 393,798 93,63 
Title G. & S.. 1,000,000 284,753 128,475 
U. S. F. & G. 2,000,000 794,203 279,420 
U. S. Guar... 250,000 431,774 68,177 


The Guarantee Company of North Amer- 
ica will be accepted as a reinsuring com- 
pany up to $50,000 on any one bond. The 
International Reassurance of Vienna will 
be accepted as a reinsuring company up 
to $25,000 on any one bond. 





*Temporary rating. 


Profit-Sharing Plan 

One of the important liability com- 
panies doing business in New Jersey 
is offering an endorsement on its polli- 
cies in the state which guarantees a 
sharing of profits on the policy on a 50 
percent basis. The action is consid- 
ered rate-cutting, and the matter will 
be laid before the general reference 
committee of the Workmen’s Compen- 
sation bureau, of which the company is 
a member. 








No “Frills” Meeting Held 

Owing to the vacation and conven- 
tion season no meeting of the “frills” 
committee of the International Asso- 
ciation of Casualty & Surety Under- 
writers has been called by Chairman 
Hedley B. Woodward. It is expected 
that active work will be begun imme- 





A Quick Answer from Your Company 


often swings an uncertain piece of business your way. Located in’ West 
Eateaty jast across the river from Ohio, and but a short distance from 
entucky. 


Citizens Trust “. Guaranty Company 


PARKERSBURG, WEST VIRGINIA 


sition to give agents of these three states the best possible 
or an agency, address . 


J.H. KNAPP, Secretary and Treasurer 


is in the 
service. 




















National Fidelity and 
Casualty Co. 


OMAHA 


MEANS “The best of everything for both 
Assured and Agent.” 


Wrong Get the Agency 
SURETY BONDS 


In all Judicial Proceedings, for Contractors, for Persons Holding Posi- 
tions of Trust, for City, County and State Officials, for Notaries Public 


PROMPT SERVICE AND SATISFACTORY RATES 
We have some desirable contracts for agents who can produce. 


Globe Surety Company of Kansas City, Mo. 


Cash Resources $600,000 


KANSAS CITY CASUALTY COMPANY 


INCORPORATED 1909 
C. J. SCHMELZER, Pres. S. L. LONG, Sec’y. 
CAPITAL $250,000.00. SURPLUS TO POLICYHOLDERS OVER $350,000.00 
Writing Fidelity Bonds, Surety Bonds, Soe, Plate Glass, Steam Boiler, 
*s, Public, Contractors, Tedms, Elevator General Liability, Physicians’, 

Dentists’ and Druggists’ Liability and Personal Accident and Health Insurance. 

A clean and ably managed Company. 

New and attractive policies. 




















Offers attractive contracts for territory in Missouri, Arkansas, Kansas, 
Nebraska, Texas, Washington and other States 


ADDRESS AGENCY DEPARTMENT, Kansas City. : 


American Automobile Insurance Company 


LAWRENCE B. PIERCE, Chairman of the Board 
CHAS. W. DISBROW, President 























Pierce Building; St. Louis, Mo. 
ALL KINDS OF 


INSURANCE ON AUTOMOBILES 


Fire, Theft, Collision, Property Damage 
big and Liability 


PACIFIC SURETY COMPANY 
O** Established 1885 2 

All forms of Liability Insurance, including Automobile liabil- 

ity; Plate Glass; Personal Accident and Health. Best and 


most liberal “Death and Dismemberment” policy. 
Liberal Commission and prompt attention paid Agents. Desirable Agents wanted in the State. 


ACIFIC \URETY 
ERFECT WAFETY 





E. P. FATCH & CO., General Agents for Illinois 
2017 Insurance Exchange, 
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BENEFITS 


Paid for 
Accidental 
Injury, Sick- 
ness and 
Death from 
any cause. 








Cc. HoH. Brackett, Pres. 


OOSIER 


ONORABLE 
ANDLES 
IGHEST 


$100.00 Funeral Benefit 


8B1000.00 


Traveling Death Benefit Payable on Every Risk 


ASUALTY 


LEAN-CUT 
L A Ss 
ONSISTENT 


INDIANAPOLIS 


.. a 


Cc. VW. Ray, Sec. & Treas. 


OMPANY 


ONSCIENTIOUS 
OURTEOUSLY 
OMMISSIONS 


Monthly Payment Plan 


WANTED 


District Agency 
Managers in 
Illinois, Michi- 
gan, Indiana 
and Pennsyl- 
vania 














diately after the end of. this month, 
however, owing to the limited time in 
which a report must be made. Cas- 
ualty underwriters here reject the no- 
tion that no unanimous report will be 
made as a reflection on the personnel 
of the committee. 


MIDDLE WESTERN CONDITIONS 
Charles O. Piper Tells of Problems in 


the Field of Industrial Acci- 
dent Insurance 





(Prom a Staff Correspondent) | 

Detroit, Mich., Aug. 28—(Special)— 
“Conditions of the Accident Insurance 
Field in the Middle West” was the sub- 
ject of the paper delivered by Charles 
O. Piper, manager of the accident de- 
partment of the Guaranty Life, before 
the Detroit Conference, at its meeting 
here today. The address in part is as 
follows: 


Anything like an adequate or satisfac- 
tory reading of the actual conditions 
seems to be almost impossible. As a 
matter of fact, it appears to me from re- 
ports received that conditions vary in al- 
most every state, and that each is a prob- 
lem unto itself. In our own state, as well 
as in other western territory, there is a 
large admixture of opinion and conjec- 
ture regarding the present status of the 
industrial health and accident business. 
And this is brought about, I believe, by 
the various laws and still further pending 
legislation on workmen’s compensation 
and liability insurance. At every turn 
one is confronted by questions on this 
subject until he becomes feverish in his 
efforts to figure out how and to what ex- 
tent it will affect our business. In fact, 
those quarters to which we should be 
able to turn for light and leading are 
entertaining vagaries instead of views, 
and most of the ideas advanced closely 
resemble the delusion of bedlam. One 
who spends any length of time away 
from the concrete struggle to get busi- 
ness, in an endeavor to analyze the fu- 
ture, comes to feel that he is being left 
at the post or entirely outdistanced. 

The precipitateness with which work- 
men’s compensation acts have been drawn 
and rushed through a number of legis- 
latures simply on the ground of the im- 
portant social and humanitarian results 
declared to have been attained by such 
legislation in foreign countries, has had 
the consequence of leaving employers, in- 
surance companies and even courts, to 
deal with many disparities of principle 
and many variations of practice and more 
deplorable to us than all else, is the fact 
that the insuring public, the workmen 
to whom we health and accident com- 
panies are offering real legitimate protec- 
tion, have grasped at the new order of 
things with the idea that they are se- 
curing protection without cost, and that 
it is therefore a useless and unnecessary 
expense to carry individual policies. 

Another condition which has_ been 
brought forcibly to my attention during 
my experience in the field is the crooked 
work of some of the “has been” and 
“would be” agents. I feel safe in saying 
that every company represented here to- 
day has felt the sting of this class. They 
misrepresent, steal and thoroughly de- 
moralize the business wherever they £0, 
making it extremely difficult for the hon- 
est, conscientious man to clear the atmos- 
phere. But this condition is being reme- 
died and I believe we owe a vote of thanks 
to the insurance commissioners for the 
summary manner in which they are han- 
dling the situation. These men are pass- 
ing, and are being supplanted by substan- 
tial and honest agents who recognize the 
possibilities of a well built agency. Any 
assistance this organization offers the 
state department in eliminating the 
crooked agent will result in material ben- 
efit to each of us. 

But there is a bright side to the sit- 
uation and it presents itself with even 
more force and satisfaction. The pub- 
licity which has and will be given insur- 
ance affairs has had a tendency to awaken 
the public to the need and benefit of pro- 
tection and ter numbers than ever 
before are comprehending the common 
sense idea of income protection. 





OFFENSE AND DEFENSE 


PRESIDENT KOCH’S ADDRESS 


Tells What Means Industrial Com- 
panies Should Take to Combat 
Public Prejudice 


(From a Staff Correspondent) 
Detroit, Mich., Aug. 29—President R. 
R. Koch, of the American Assurance, 
in his address today before the Detroit 
Conference said in part on his subject, 
“Agency Organization for Offense and 
Defense”: 


How can we expect our men to cooper- 
ate with us in the work if we have not 
perfect cooperation among the members? 
That is the main starting point. Yet, I 
am sure, I do not stand alone in saying 
that I have often been disappointed at 
the lack of interest, not to say the actual 
indifference displayed among the mem- 
bers of the conference in some instances. 
When a matter of importance arises and 
a letter is dispatched to another member, 
asking for information or action along 
certain lines that have been well estab- 
lished, and no answer is returned, no ac- 
tion taken, what are we to think? It 
may seem an insignificant thing, but it 
reflects a discouraging light and makes us 
doubt the sincerity which every member 
of the organization is so free to express 
at meetings of this kind. Happily these 
incidents are few, but they ought never 
to exist in our membership. 

Lines of Offense 

Along lines of offense, each company 
has its agency organization well lined up. 
The fight there is for more and better 
business. But for defensive purposes, to 
oppose conditions and actions which are 
detrimental and which are brought into 
play against us through legislation or 
otherwise, we oftentimes find our organi- 
zations unready and ineffective. It is to 
this purpose, I believe, that the Detroit 
Conference should direct systematic effort. 
How that can be best accomplished should 
occupy our earnest attention. 

One of the best mediums for reaching 
our agents lies, of course, in our indi- 
vidual company publications, which stead- 
ily promulgate the best ideals and can 
many times be used most effectively to 
educate our own men in methods of of- 
fense. But defense often becomes neces- 
sary with a suddenness and imperative- 
ness that is overwhelming. Some big 
question arises, some situation is to be 
faced, and the companies find themselves 
unprepared. There seems to be no way 
to get in touch immediately, to call the 
little army at our disposal into action. 
For this, some more effective means must 
be devised. 

Should Have Local Bodies 

It occurs to me that it would be pos- 
sible in every city or town of any size, 
where two or three (or the more the bet- 
ter) industrial agencies are established, to 
have some sort of a local association or 
club of industrial men, headed and led 
by some one in the community who is 
qualified for it by natural disposition. To 
have a meeting of such an organization, 
say once a month, or once even in three 
months, ostensibly for social purposes, 
with perhaps a side discussion of some 
of the important topics of the business. 

Such a nucleus would attract the earn- 
est workers in the business who are aux- 
ious to better their condition by mutual 
improvement and at the same time give 
on agg bond of acquaintanceship and in- 
erest. 

The standing of the local representatives 
of the industrial accident and health in- 
surance companies in their own com- 
munities, and the fact of their honest and 
square dealing being known to hundreds 
of insurers, did more to counteract the 
unjust newspaper attacks that were made 
on the business last year than any amount 
of refutation by the companies themselves 
in the columns of the daily press. The 
institutions we represent were vindicated 
in a most gratifying way by satisfied 
friends, policyholders and beneficiaries. 

This was the case when violent and 
open attack was made, but how will it be 





when the insidious growth of the state 
insurance idea begins to be more exten- 
sively fostered in various states by favor- 
seeking politicians? Will our men be in 
a@ position to show what a failure it has 
been in the states where it has been tried, 
notably in Washington? Will they know 
or can they tell what a failure has at- 
tended the attempt of the British govern- 
ment to establish a system of pensions 
for sickness and accident? 

Some legislator, seeking notoriety, pro- 
poses a bill which strikes a blow at our 
business. It may be a great injustice 
upon the thousands of policyholders af- 
fected by it, yet so disguised as to appear 
for their benefit. With an effective or- 
ganization, this information would come 
quickly to the ears of the conference lead- 
ers. Immediately a rally call for the lo- 
cal clubs is sounded, full information is 
sent, not only to the thousands of agents, 
but also to the local leaders who are in 
immediate touch with them, and who can 
personally sound the rally and direct the 
local campaign. Each of these agents has 
certain well-known and influential policy- 
holders on his list; men who know him 
and trust him, who have paid him their 
money year in and year out for protection 
and to whom he has brought returns in 
time of need, a reciprocal relation which 
means somtething beyond sentiment. To 
these men of influence the appeal is made 
direct, each agent sees one or three or 
five, they in turn pass the vital informa- 
tion on to their own representatives and 
the work is done. 


Closer Touch Is Needed 


Aside from defense, a little closer touch 
among the insurance men in the field, a 
little more sympathy and acquaintance- 
ship among them would, I feel sure, be of 
inestimable value from an offensive stand- 
point. Especially in the small town or 
city, the canvasser for accident and health 
insurance leads a rather lonesome exist- 
ence as far as his work is concerned. He 
has stiff competition. He feels that the 
hand of every man is against him in his 
line of work and it usually is. Would 
not some such associate interest, some 
common ground of friendliness, help him 
in his work, make him individually 
stronger and better? Organizations never 
harmed any industry. It has built up 
many to greater usefulness than they at 
first thought possible through cooperative 
effort. 

The development of a favorable public 
opinion through the medium of our agency 
force is a neglected field having immense 
possibilities. 

Advocate of Publicity 

I think the members of this conference 
will readily agree that proper and wide- 
spread publication of the facts of our 
business, even in detail, is desirable. 
Judged by their reluctance to take part 
in these proceedings, some few of our 
members are unprogressive enough to fear 
publicity, and hesitate to take part in its 
furtherance. 

We have been fortunate in our rela- 
tions with the insurance departments; the 
companies and the commissioners are ac- 
quiring a better understanding of each 
other's difficulties. The commissioners re- 
alize that we are not opposed to such reg- 
ulation and publicity of our business as 
is consistent with its practical operation. 
We must now get the legislators and the 
public to understand our business so as to 
be able to judge what measures are and 
what are not “consistent with the practi- 
cal operation of the business.” 

Use of the Agency Force 

The question now is, how can we best 
secure the assistance of our agency force 
in spreading publicity of favorable facts? 
It is, of course, primarily essential that 
we should educate the agent so that when 
called upon by his neighbors or friends 
for an explanation of a company’s action 
on some claim, whether it be his own com- 
pany or some competing company, he will 
be in a position to make a fair statement 
of the company’s rights; or, if asked for 
the reason for the companies ‘attitude on 
pending legislation affecting them, he will 
be able to land an argument for the com- 
pany with one whom the company could 
not adequately reach in any other way. 
The agent should also be encouraged to 
volunteer information tending to create 
a favorable point of view. He should im- 
press upon his people, for instance, the 
large amount paid in claims; the difficulty 
encountered by the companies in dealing 





WOMAN’S POLICY IS OFFERED 


Columbian National Issues Policy for 
Women Workers Without Any 
Sex Restrictions 


_ The Columbian National Life is issu- 
ing what is claimed to be the first dis- 
ability policy ever issued on women 
without restrictions, covering all points 
which are included in the policies is- 
sued to males. The coverage is limited 
only by the “diseases common to both 
sexes” clause. The premium for men 
is $60, and for women $75.. The policy 
is for $5,000 death benefit, paying in- 
demnity monthly for loss of time, $25 
weekly for total disability resulting 
from accident with no time limit, and 
$12.50 weekly for partial disability, 
with ‘a twenty-six weeks’ limit; and $25 
per week if totally disabled by disease 
while confined to the house, and $12.50 
oer week following confinement to the 
ouse. 

The death and dismemberment bene- 
fits are accumulated at 10 percent for 
five years, if the premium is paid an- 
nually, and 5 percent if paid otherwise. 
For loss of life, two limbs, both eyes, 
one hand and one foot, $5,000-$7,500 is 
paid; and $2,500-$3,750 for loss of one 
limb, one eye, speech, hearing, perma- 
nent paralysis and incurable insanity; 
and in addition weekly indemnity from 
date of accident to date of loss. In ad- 
dition to the weekly indemnity for to- 
tal disability, $1,250-$1,875 is paid for 
permanent total disability or 1o0ss ot 
sight by disease; $12.50 weekly hospital 
indemnity in addition is paid, limited 








with fraudulent claimants; the injustice 
of a proposed increase in the tax on pre- 
mium income with the resultant increase 
in the cost of insurance; the inadequacy 
of workmen’s compensation laws, etc. The 
agent should discuss these matters not 
only with his policyholders and prospects, 
but, when occasion arises, with others 
whom he has no hope or expectation of 
insuring, but whose influence affects those 
surrounding them; and he should be in- 
structed particularly to get acquainted 
with the legislators in his territory and 
speak of these matters with them. 


Education of Agents 


The education of agents as publicity 
promoters can also be accomplished by the 
use of personal letters to them, frankly 
and openly stating the companies’ posi- 
tion; by articles in the agents bulletins 
issued by various companies, or by spe- 
cial bulletins issued for the purpose. 

If our agents can assist us in “priming” 
legislators with the essentials of our busi- 
ness, we can prevent, to some extent, the 
introduction or passing of such measures. 
Special bulletins gotten up for the agents 
should be sent to the company’s medical 
examiners, stockholders and directors, 
whose interests are identical with the 
company’s, and whose valuable aid may 
also be used. 

Other organizations of insurance com- 
panies have their antennae strung high 
in the air, their batteries well filled, and 
a competent operator at the key, expect- 
antly listening for the mysterious whis- 
perings that come out of the ever-chang- 
ing ether, following closely the changes of 
the economic and the political thermom- 
eter. Should the Detroit Conference be 
any less up to date in installing the best 
apparatus that is available and thereby in- 
sure the most prompt and effective ac- 
tion, whether for offense or defense? A 
few months of education, intelligently di- 
rected, would cement every company, 
agent and policyholder into a tremendous 
circuit of common interest that would re- 
spond as one man to the call for any 
action that would better the interests of 
all. But we n a common code—a mu- 
tual understanding. 
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eA twenty-six weeks, and also surgeon’s 
ees. 

The Columbian National has been 
figuring on a woman’s policy for some 
time, and expects to make a drive for 
the business. E. M. McKinney, mana- 


ger at Chicago, is putting a squad of. 


six woman solicitors in the field. It is 
said that Chicago has a larger number 
of business women than any other city 
in the world. 





HAS PERFECT RATING SYSTEM 


So Thinks Ohio Board of Awards— 
Companies Ignore Requirement 
to Exclude Certain Accidents 








The state liability board of awards 
of Ohio haz evolved a plan for the 
payment of premiums to the state fund 
under the workmen’s compensation act 
which it declares is “the most perfect 
system of rating and insurance in the 
world today.” Under the plan, each in- 
dustry will pay to the fund exactly the 
loss which the industry has sustained 
during the previous six months. If a 
class accumulates a surplus, the rate is 
to be lowered for the next six months, 
New concerns will enter at the new 
rates, but an employer who has paid 
an excess premium will be given credit. 
The plan is designed to equalize the 
cost of the insurance to the various 
industries. The auditing department 
will keep an accurate account of the 
money received and the amount dis- 
bursed in each of the industries. The 
readjustment will be made July 1, 1913, 
and semi-annually thereafter. 

A reserve fund is to be created, and 
10 percent of the money paid into the 
state insurance fund will be credited to 
the reserve fund, until an amount suf- 
fiently large “to guarantee a state in- 
surance fund from year to year” is ac- 
cumulated. 

The liability companies in Ohio ap- 
parently are determined not te comply 
with the requirement of Superintendent 
Moore that they include in their poli- 
cies a clause excluding coverage for 
injuries by wilful act or a violation of 
law by an employer. Mr. Moore is- 
sued his fiat on a ruling of the attor- 
ney-general that such coverage is ille- 
zal. Some of the liability men in Ohio 
believe that the attorney-general’s 
ruling and the new rating system 
adopted by the liability board of 
awards are intended to have an effect 
in securing the adoption of the insur- 
ance amendments to the state consti- 
tution. : : 

Briefs opposing the stand of Superin- 
tendent Moore have been filed by some 
of the companies, but he has not yet 
indicated that he will recede from his 
position. Meanwhile the Travelers has 
sent the following letter to its policy- 
holders in the state: 

The superintendent of insurance of Ohio, 
actuated by an opinion handed down by 
the attorney-general of that state, has is- 
sued instructions to liability insurance 
companies to the effect that poi‘cies of 
liability insurance issued in the state of 
Ohio must contain a specific exclusion of 
all coverage for injuries by wilful act or 
a violation of law by an employer, his of- 
ficers or agents. 

This company holds that the opinion of 
the attorney-general is not in accordance 
with the law and that we are within our 
rights in issuing liability policies to in- 
demnify the assured against loss by rea- 
son of the liability imposed upon him ty 
law for damages On account of bodily in- 
juries accidentally’ sustained, including 
death at any time resulting therefrom. 
We have respectfully submitted our opin- 
ion to the superintendent of insurance 
and have requested opportunity to »re- 
sent our side of the case to the proper 
judicial body for consideration and adju- 
dication. In the meantime it is to be ex- 
pected that the state liability board of 
awards will make much capital out of the 
attorney-general’s ruling. 

Pending final determination of the ques- 
tion, you may understand that you are 
fully protected against the legal liability 
imposed upon you by law under the policy 


of insurance which you carry with this 
company. 





Milwaukee Men Organize 
The liability men of Milwaukee got 
together last Friday and completed the 


organization of a local association. 





John A. Morrison was the only one of 
the Chicago men invited who was able 
to attend. He told the Milwaukee men 
of what had been accomplished in 
Chicago, and of the way the Chicago 
association had been organized. The 
meeting was well attended, practically 
every company being represented. 
John E. Eldred of the Ocean was elect- 
ed president, H. E. Lasche of the 
Standard, vice-president, and J. B. 
Roberts of the Travelers, secretary- 
treasurer. The report of the commit- 
tee on constitution and by-laws was re- 
ferred to the executive committee, 
which is made up of the president and 
secretary-treasurer and A. M. Ander- 
son of the Fidelity & Deposit, A. L. 
Miller of the Maryland Casualty and 
se Durand of the Employers Lia- 
ility. 


HAS NO PROMOTION EXPENSE 
United Casualty & Surety Increasing 


Capital on Same Basis on Which 
It Organized 











The United Casualty & Surety of 
Memphis, Tenn., which claims to be 
the only insurance stock company that 
was ever organized without one cent of 
cost, is selling $200,000 of additional 
stock at two for one and every cent 
paid in is to go to capital and sur- 
plus. No commission is being allowed 
to anyone. The compafy was organ- 
ized a little over a year ago by the 
consolidation of the Dixie Casualty & 
Surety of Nashville and the Commer- 
cial Casualty, which was being organ- 
ized at Jackson. Both companies had 
suffered from heavy ~ promotion ex- 
pense and the latter had never started 
writing business. The stock of the 
United Casualty & Surety was given 
to stockholders of the two other com- 
panies at $11 a share and 40 percent 
of the assets offered by stockholders 
of the Commercial Casualty were not 
acceptable. The United Casualty & 
Surety began business July, 1911, with 
$300,000 capital and showed assets June 


30, 1912, of $382,000, an increase of. 


$30,000. The company is licensed in 
Tennessee, Arkansas, Louisiana and 
Texas and is entering Mississippi and 
Georgia. It writes accident, health, 
burglary, plate glass, workmen’s collec- 
tive, steam boiler, flywheel, automobile, 
dentists, physicians and druggists de- 
fense, elevator, teams, general liability 
and fidelity and surety bonds. D. A. 
Fisher, who has been in the insurance 


-business for twenty years and has the 


largest local agency in Tennessee, is 
president, and C. J. Goodman, an ex- 
perienced casualty man, who was with 
the Dixie Casualty & Surety, is secre- 
tary. Mr. Goodman is the only officer 
of the company receiving any salary. 





Davis Resigns 

J. Tyler Davis, who has been mana- 
ger of the commercial accident branch 
of the Pacific Mutual at Louisville, 
has resigned, and this department has 
been put in charge of Baird J. Krazise, 
who has been in charge of the monthly 
premium department, and who will now 
manage both. 





Republic Casualty of Cleveland 
The Republic Casualty of Cleveland 
is being organized at Cleveland and 
will soon be able to apply for a license. 
It will be the first Ohio casualty com- 
pany. J. H. Silliman is the main factor 
in the organization, he being the gen- 
eral manager of the American Acci- 
dent of Cleveland. E. M. Fullington, 
for twelve years auditor of state in 
Ohio, has agreed to accept the presi- 
dency and ex-Attorney-General U. G. 
Denman will be on the board. It will 

have strong backing in every way. 





Vice-President Nelson Relieved 
Following a difference of opinion be- 
Sag President Edwin Warfield and 
ice-President J. Arthur Nelson in 
cHarge of the casualty department of 
the’ Fidelity & Deposit, the latter has 





American Accident 
Insurance Company of Lincoln, Nebr. 


Health 40°" *Psicy as cay ecien"""" Accident 


Write Home Office for an Agency 
The METROPOLITAN CASUALTY 


INSURANCE COMPANY OF NEW YORK 
Formerly The Metropolitan Plate Glass and Casualty Ins. Co. 


EUGENE H. WINSLOW, President 








PLATE GLASS 


PERSONAL ACCIDENT POI ICIES DANIEL D. WHITNEY, Vice President 
AND HEALTH S, WILLIAM BURTON, Secretary 
the Most Approved Forms 





ALONZO G. BROOKS, Assistant Secretary 
RELIABLE AND ENERGETIC AGENTS WANTED 


COMMISSARY INSURANCE 
ABSOLUTELY NEW 
Appeals to merchants and should be sold by every general Insurance Agency. 


ROYAL CASUALTY COMPANY 


Insurance Exchange Building, Chicago 








. rh po ee —. > fe ~ 
NOTICE 103 orreen ines a 
changing to Stock Basis. Excellent proposition 


toStockSalesmen. p p Bzson, President, - 
622 Metropolitan Bidg., Minneapolis. 


MIDLAND CASUALTY COMPANY 


“SQUARE DEALING” OUR MOTTO 


The fairest agency contracts, the highest possible commissions and 
the most liberal policy contracts, both commercial and industrial, 
backed by a deposit of over $100,000 with the Illinois Department 
and capital and surplus of over $200,000. 

inp Tera, Colorado, Washington, Tecuvsace, Callerai, Rew Josey, Miscou and South Dukots. 
The only Company organized and doing business under the Casualty Laws of Llinois. 


HOME OFFICE, 901 Insurance Exchange, CHICAGO 



































The American Credit-Indemnity Co. 
of NEW YORK 
CREDIT INSURANCE ONLY 


EB. M. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
415 Locust St., ST. LOUIS, MO. 302 Broadway JNEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 
J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 























M. L. GARRETT, President 
KEITH McCANSE, Sec’y and Asst. Treasurer 


Missouri Fidelity & Casualty Co. 


W. L. TAYLOR, 2d Vice-Prées. & Gen’] Manager 


Capital and Surplus $375,000 Springfield, Missouri 


A Middle West Com writing Fidelity, Surety, Plate Glass, Accident, 
Health, Steam Boiler, Liability, and Industrial Accident and Health Insurance. 


BEGAN BUSINESS MARCH 1, 1911 
Net Reserve to Policy Holders, . . . . . . $872,971.68 


AGENTS WANTED FOR UNOCCUPIED TERRITORY 
New and Attractive Policies. LiberalCommissions. Correspondence Solicited. 
INSURANCE 


UNION CASUALTY (S@M¢ 


Home Office—S. W. Cor. Third and Walnut Sts., Philadelphia, Pa. 
GENERAL AND SPECIAL AGENTS WANTED 


EVERY CITY AND TOWN IN THE STATES OF OHIO AND MICHIGAN 


For Southern Ohio appl "s offices, 314-315 M: ile Li ing, 
) worm Mee pply company’s offices. ercantile Library Building, 


For Northern Ohio, apply company’s offices, Williamson Building, Cleveland, Ohio. 
Highest Brokerage Paid. Most Liberal and up-to-date Policies Written. 
Mercantile Burglary 
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been relieved of his duties ‘by the presi- 
dent. ‘It is said that Mr. Nelson has 
denied the president’s authority to re- 
move him from office, as his appoint- 
ment was by the board of directors, 
and that he has refused to resign. The 
work in the castialty department is. now 
in. charge of President Warfield and 
of Manager W. H. Harris. 


PLAN A LIVE STOCK COMPANY 





cern to Have H 
Fremont, Ohio 


S. A. Court, formerly an attorney at 
Sandusky, Ohio, then a life insurance 
man at Toledo and other Ohio points, 
and more recently engaged in promot- 
ing life insurance companies, is organ- 
izing a live stock company at Fremont, 
Ohio. He was among those who or- 
ganized the Detroit Life and associated 
with him in his present proposition 
are Dana C. Day, Clyde, Olio; W..B. 
Paul, Erie, Pa.; E. G. Hall, Detroit; F. 
W. Van Dusen, Norwalk, Ohio. They 
have interested some prominent men 
in the plan and officers will be selected 
from the following live stock and pro- 
fessional men: S. J. Hirt, E. H, Ganz, 
A. Heilman, E. S. Loose, J. Rimmel- 
spacher, E. Roush, George H. Wag- 
goner, E. E. Huss, G, A. Gessner, A. 
FE. Culbert, A. L, Hoisington and C. A 
Hochenedel. The proposed capital is 
$200,000 and the first $25,000 of stock 
will be Sold ‘at one arid a half and re- 
mainder at two for one, The plan of 
distributing the stock generally through 
Ohio will be followed. Options on good 
business latid in Fremont have been 
securéd with an. idea of erecting a 
$75,000 office building to be owned by 
the company. 


S. A. Court Promoti 000 Con- 
Sekehartirs at 








Revive St. Louis Association 

An effort is being made to revive 
the casualty organization among St. 
Louis general agents. The old associa- 
tion practically ceased in October last 
year, when the president resigned. A 
call for a meeting this week was issued 
by R. L. Dutton and W. W. Le Baume, 
mémbers of the executive committee 
of the old organization, and an attempt 
will be made to get the general agents 
together. 

The old organization was practically 
a company affair, inasmuch as old rep- 
resentatives of members of the lia- 
bility conference were admitted. It is 

lanned to make the new association 
independent and to take in all general 
agents, whether their companies are 
in the conference or not. 





Contract Bond Troubles 

Complaints are made that surety 
companies are writing contract bonds 
in Chicago at 25 cents against the regu- 
lar rate of 50. Some of the larger 
bonds are bringing higher rates as it 
is impossible for the companies accept- 
ing the business at lower figures to 
secure reinsurance. 


George S. Rule has left the New York 
office of the United States Casualty to 
take a position in the liability depart- 
ment of H. H. Woodsmall & Co. of In- 
dianapolis, Indiana general agents of the 
company. 





The Interstate Business Men’s Accident 
of Des Moines, Ia., was_licensed by the 
Wisconsin department Monday. 
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With Western Companies 








News and Information Concerning 


Casualty and Surety Institutions 











American Life & Accident, Portland, 
Ore.—The company has sued for an in- 
junction to restrain Commissioner Fergu- 
son of Oregon from further interfering 
with its business. The commissioner sus- 
pended its license in May because of dis- 
Satisfaction with its investments, and 
at that time it was stated all his demands 
would be complied with. President L. R. 
Webster now states that it is impossible 
to satisfy the commissioner and there- 
fore suit is brought. Its assets consist 


largely of mortgage on Washington and 
Oregon lands. a 


Bankers Guaranty & Casualty, Cleve- 
land—At the call of Acting President J. J. 
Angel the stockholders of the company 
met in the general offices in Cleveland on 
Monday of this week to increase the 
board of directors from seven to twenty- 
one members. The new members chosen 
are as follows: A. B. Marshall, vice-pres- 
ident the First National Bank, Cleveland; 
John Anisfield, the John Anisfield Com- 
pany, cloak and _ suit manufacturers, 
Clevelahd; John Huntington, the Hunt- 
ington & Son Company, gravel roofing, 
Cleveland; William G. Leopold, the Leo- 
pold Furniture Company, Cleveland; R. K. 
Pelton, secretary the Scott-Griggs Com- 
pany, dry goods, and manager of the Rose 
estate, Cleveland; M. W. Spear, general 
counsel of the company, Cleveland; W. G. 
Warner, insurance expert, Cleveland; E. 
H. Burrill, president the Marine National 
Bank, Ashtabula; O. H. Paul, cashier the 
Home. Banking Company, Gibsonburg, 
Ohio; M. M. Squire, president State Sav- 
ings Bank, Oberlin; E.. H. Turner, vice- 
president the Equity Savings & Loan 
Company and the Youngstown Dry Goods 
Company, Youngstown; C. N. Gaumer, cap- 
italist and director the Bank of Mans- 
field, Mansfield; Harley J. Motz, city 
treasurer, Akron; H. W. Wurst, vice-pres- 
ident the Enameled Pipe & Engine Com- 
pany, Elyria, Ohio. 

An advisory board of thirty members, 
with George 8. Tinlin of Carrollton as 
chairman, has been appointed. 

The company now has about 500 stock- 
holders in more than 100 towns in Ohio, 
including officers and directors in about 
100 banks. Henry P. Angel, the secretary, 
is in charge of the a work. 


TRAVELERS APPOINTMENTS 
The Travelers announces the following 
appointments and transfers in its liabil- 
ity department: 
L. H,. Armstrong, assistant manager, St. 
— promoted as manager, Louisville, 


y. 

Harold C. Bailey, counterman, Buffalo 
office, pfomoted as special agent, Buffalo. 

Howard I. Siegrist of New York City, 
appointed special agent and assigned to 
St. Louis. 

John R. Giblyn, special agent, Colum- 
bus, Ohio, transferred as special agent, 
Syracuse, N. Y. 

Irvin Fox, special agent, Syracuse, N. 
Y., transferred as special agent, Bridge- 
port, Conn. 

R. Brooke Thomas, special agent, home 
offiee, assigned to the Atlanta, Ga. 

John H. Allan, special agent, home of- 
fice, assigned to the New York City. 


ARRESTED ON SWINDLING CHARGE 

J. C. Nichols was arrested at Seligman, 
Mo., on a charge of having operated an 
insurance swindle in the vicinity of Rog- 
ers, where old residents say he cleaned 
up about $500 in a similar manner twelve 
years ago. He appeared Aug. 12, intro- 
ducing himself_as an agent of the Busi- 
ness Men’s Accident of Kansas City. For 
several days he did a good business, and 
wrote a number of contracts, collecting 
$6 each in advance. He has also worked 
under the names of J. A. Anderson, J. M. 
Anderson and J. L. Mitchell. 


STARTS A “BOOSTERS’” CLUB 
Hereafter “The Booster,” a monthly 
publication gotten out by the National 





Wanted for our life department, 

District Manager for Illinois 

territory. Exceptional oppor- 

tunity for the right man. 
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SPRINGFIELD, - - ILLINOIS 


AGENTS! LISTEN! 


Write fnsurance for a Strong, Growing 
Company; one that pays loses promptly. 
We never had & lawsuit on’ a claim. 
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A GENERAL AGENCY IS OPEN IN THE STATE OF 
ILLINOIS 
For one of the best Old Line Companies in America 
Address 69-S, Care The Western Underwriter. 











ROLAND 0. LAMB, Pres. WALTON L. CROCKER, 3rd Vico-Pres. and Secy. 
Issues the most desirable form of Life, Endowment, Term and Installment 


Annual Dividends. Cash and Paid Up Values. 


The most liberal conditions of in the market. 
any policy 


See our and before 
OF BOSTON MASSacHVSETTa/ Excellent agency contracts await men. 
ROBERT K. EATON . J. ©. CAMPBELL 
State A for Ohio and West 
Superintendent of Agencies, rent jo Vapete 





Fidelity & Casualty of Omaha, will supply 
inspiration to the agents and friends of 
the company. A Boosters’ Club has also 
been organized, of which the president for 
a month is the agent getting the most 
business the previous month; the vice- 
president is the second best man, and the 
secretary is the third best man. For 
August, E. C. Schroeder is the president, 
D. R. Bonfoey is vice-president and E. 
E. Brown is secretary. A Boosters’ meet- 
ing and banquet will be enjoyed by the 
twenty best agents at the expense of the 
company during Ak-Sar-Ben week at 
Omaha. 


CASUALTY APPOINTMENTS 
Kansas 


Amer. Acci., Neb.—A. P. ; n 
Cas. Co. of oe P. Lewis, Hill City. 
Federal Cas.—C. J. Unkfer, Fairview. 

Fid. & Dep.—W. C. and H. W. Whipp, Con- 
cordia. 

Genl. Acci.—Effie Loader, Clay Center. 

Interstate Bus. Men’s Acci.—J. T. Gentry, 
Clay Center. 

-Lion Bond.—H. P. Harrison and G. S. Har- 
rison, Salina; W. L. Sayers, Hill City; W. F. 
Obenhaus, LaCrosse; W. L. McKinnis, Dighton; 
Clement Wilson, Tribune; L. S. Boyer, Scott 
City; E. F. Greenwood, Garden City; J. P. 
English, Dodge City; S. ie Russell 
Springs; J. A. Spaulding, Atchison. 

Maryland Cas.—J. K. Jenkins, Wichita. 

N. . Live Stock—Edwin Potts, Oswego. 

U.S. H. & Acci—C. R. Baer, Abilene; C. 
A. Downs, Hutchinson; W. V. Harding, Clyde. 

Pacific Coast Cas.—J. C. Topliff, Arkansas 


City. 

Western Automobile, Mo.—Frank Soper and 
Slater White, Beloit; F. A. Gould and J. A. 
Bryan, Arkansas City. 





Brown, Alton. 


Amer. Fidel.—C. C, Blair, Grand Rapids; 
Harrison, Taylor & Bresler, Detroit. 

Cont. Cas.—H. C. Burgess, Detroit. 

Federal Cas.—C. A. Hawks, Detroit. ‘ 
Lon. & Lanc, Guar. & Acci.—Whiting & Zink, 


St. Clair. 

Fidel. Acci—W. S. Dolan, Big Bay; J. M. 
Harris, Boon; P. M. Livengood, ridgman ; 
Louis Kocejan, Calumet; C. E. Johnson, Crys- 





A Remarkable Record 


Several months ago a salesman undertook 
to place some business for us. At first he 
ave only spare hours to the work. Later 
e abandoned his line to give his entire time 
toour work. Within three months he earned 
more than $800.00. In one day he wrote 
10 applications. 

Now ‘we have openings for several men 
with clean records for work in Minnesota 
where conditions are ideal. A bumper crop 
ne dines a pepe t health and 

men wan ani 
t on our . The 
— be 7 i territory we 
UNITED MEN’S ACCIDENT ASSOCIATION 
803 Plymouth Bidg., Minneapolis, Minn. 





tal Falls; E. B. Drennan, Detroit; M. Ochiltree, 
Iron River; R. F. Robbins, Lake Odessa. 

Fid, & Dep.—E. I. McCuen, Jackson. 

Globe Indem.—J. B. Burns, Three Rivers; J. 
R. Watson, Coldwater; E. F. Sawyer, Cadillac; 
W. M. Elliot, Bay City; D. L. Flanders, Vicks- 
burg; E. A. Ruegsegger, Boyne City; Campeau 
Bros., Traverse City; Myrtie Young & Son, 
Charlevoix; Kellogg & Taggart, Mount Pleas- 
ant; O. J. Graves, Jeckeon. 

Grt. st. Cas.—Alfred Tallbacka, Marquette; 
Monroe Realty Co. and Seth Bowman, Mon- 
roe; W. Markle, Albion; U. L. Cranson, 
Dearborn; R. P. Cranson, Bronson; E. B. Gray, 
Sturgis. 

Loyal Prot.—F. W. Davis, Detroit; B. E. Hau- 
ville, Boyne City; W. T. Allen, Harbor Beach. 

Masonic Prot.—C. W. Wood, Detroit. 

Mass. Bond.—D. O. Boudeman, Kalamazoo; 
A. W. Mason, Ionia. 

Midland Cas.—C, G. Harmer, Grand Rapids. 

Natl. Cas.—Ida A. Bailey, Mayville; J. F. 
Piechocki, Detroit; H. H. Gilpin, Rogers. 

Prud, Cas.—C. F. Burke, « Detroit. 

Secur. Cas.—J. H. Pear, Saugatuck; H. W. 
Willson, Holland. 

Standard Acci—John Brigham, Decatur; 
Ruluff Decker, Cassopolis; Louis Merique, Ham- 
tramck; A. E. McGrevor, F. E. Langley, Paw 
Paw; G. W. Root, Liusing; G. W. Ames, Bay 
City; A. E. McGregor, G. Olds, H. V. 
Blakely and C. A. Shoults, Detroit; H. W. 
Huysman, Kalamazoo. 

rav. Indem.—H. C, 


Rood, Detroit. 
U. S. 


Cas.—L. E. Carpenter, Detroit. 


U. S. Fid. & Guar.—A. B. Simonson, San- 
dusky. 

U. S. H. & Acci.—Mrs. Charles Ferguson, 
Flint; I. J. Applebee, Flint; Elmer alton, 
Bay City; G. x Clow, Alma; E. E. Moore, 
Benton Harbor. 


Columbia Cas.—E. G. Cooper, Whitehall; T. 
H. Fewlass, Honor. 

Detroit Cas.—F, L. Williams, Grand Rapids; 
Duane Goldring, Lake Odessa, 

Eastern Cas., Mass.—E. E. Walton and F. 
W. Davis, Detroit; W. R. Kennedy, Mt. Pleas- 
ant; R. W. Kirk, Adrian. 

Inter-State Bus. Men’s Acci.—L. C. Garlick, 
Grand Rapids. 

Masonic Mut. Acci.—G. B. Johns, 
Minnesota 


Mass. Bond.—H. W. Swanson, Forest Lake. 
Maryland Cas.—J. A. Stoen, Ironton. 
Standard Live St.—J. A. Allen, Milaca, 

N. J. Fid. & Pl. Gl.—H, E. Meyers, Palisade. 
oo Coe of Amer-~—A,. N. Nelson, Taylor's 
alls. 

N. A. Acci.—C, L. Perry, Chisholm; G, A. 
ry St. Paul. 

itle Guar.—J. J. Moriarty, Shak ; G. H. 
Kohrt Hibbing d — wae 

Nati. Cas.—P. McDonough, Grand Meadow; 
Peter Capritz, Austin, 
U. S. Fid. & Guar.—W. D. White, M. A. 
Pearce and William White, Duluth. 
Indiana 


Detroit. 


Aetna—R. M. Snyder, South Bend. 

Detroit Cas.—Samuel Featherngill, Franklin. 

Empl. Indem.—Cushwa Presnall, Marion; 
Watson & Buttorf, Jeffersonville. 

Fid. & Dep.—E. F. Hadley, Mooresville. 

Interstate Bus. Men’s Acci.—H. V. 
walt, Crawfordsville. 

Midland Cas.—H. J. Rausman, Converse; C. 
C. Thomas, Evansville. 

Amer. Cas.—G. W. Boerger, Fort Wayne; J. 
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L. Barnit and G. C. McDe Indianapolis; 
R. H herd, Terre Haute. 


w.j. S 
Hosford, Vermillion. 
oa Engl. Cas.—E. L. Haymond, Muncie. 


Crawfordsville. 

Title Guar.—G. M. Isenhover, Martinsville; 
A S. Liechty, Monroe; J. H. Gwaltney, Posey- 
ville, 

Southern Sur.—H. J. Valentine, Bicknell; 5S. 
J. Wilton, Rockville. 

U. S. Health & Acci.—J. A. Walden, Gary. 


PLANS OF CHICAGO BONDING 


Projected Company to Begin with 
$250,000 and Later Increase and 
Take on Liability 


Charles B. Stafford, one of the incor- 
orators of the Chicago Bonding & 
urety, states that $250,000 capital has 
already been subscribed and that either 
25 or 30 percent of that amount will be 
paid in addition for surplus. There has 
been no promotion cost, the only ex- 
penses thus far incurred being state 
and legal fees. There will be no pro- 
motion stock. The company will begin 
writing all forms of casualty and sure- 
ty bonds and will operate in the city 
of Chicago largely through paid solici- 
tors. Outside agencies will be em- 
ployed on the usual commission basis. 

The understanding among the stock- 
holders is that the capital is to be in- 
creased from time to time until the 
$1,000,000 mark at least is reached. 
Liability and other casualty lines may 
be taken on later. Mr. Stafford be- 
lieves that under compensation laws 
liability business will get onto an ac- 
turial basis and that it can be written 
much more satisfactorily than in the 
past under the old common law. 

Mr. Stafford is a member of the law 
firm of Sabath, Levisohn & Stafford, 29 
La Salle street, Chicago, and has had 
experience in the legal end of the 
surety business. He has been attorney 
in Chicago for the Fidelity & Casualtv 
Aetna Indemnity and Pacific Coast 
Casualty. 














WEW DEAL FOR SOUTHWESTERN 

The Southwestern Surety announces the 
appointment of the John F. Curry agency 
as general agents for New York state and 
vicinity. John B. Murphy has been made 
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president and manager of this agency com- 
pany and will be the active surety under- 
writer and have the title of resident vice- 
president of the Southwestern. John 
Baptiste resigns as vice-president of the 
Armstrong Agency, Inc., and will become 
resident secretary of the Curry agency, 
with supervision of all liability business 
offered by the agency, also of the liability 
business offered the Southwestern by other 
eastern agents not under the jurisdiction 
of the Curry agency. Frederick H. Cow- 
den will be associated with the Curry 
agency as legal adviser. James G. Hoey, 
now second deputy insurance superinten- 
dent of New York, was formerly with the 
Curry agency. The new regime expects 
to begin writing business about Sept. 1. 
Other capable men will then be secured 
for department heads. 


EMPIRE STATE INJUNCTION 

A temporary injunction restraining the 
Empire State Surety from reinsuring in 
the National Surety was granted yester- 
day by Justice Aspinwall of the Brooklyn 
supreme court, on application of Fred G. 
Lemmermann, who owns thirteen shares 
of Empire State stock. He alleges that a 
better proposal than that of the National 
Surety can be secured and charges Presi- 
dent Joyce with an attempt to manipu- 
late the Empire for the benefit of the 
National. A hearing will be had on Fri- 
day and meantime the Empire is not exe- 
cuting any new bonds, but merely caring 
for business already in transit when the 
vote to reinsure was taken. The tenta- 
tive agreement between the Empire and 
National would have expired Monday but 
on objection of the American Surety, the 
New York insurance department requested 
an extension of time to be granted. Upon 
service of this injunction order the agree- 
ment was extended to Sept. 17. The 
American desires to submit a bid for the 
business and desires time to make an ex- 
amination. It is understood that a rep- 
resentative of the insurance department 
will appear at the hearing Friday and 
urge such action as will best protect the 
interests of bondholders, 





Manager A. Duncan Reid of the Globe 
Indemnity was in Chicago the first half 
of this week on his way back to the home 
office, after a six weeks’ trip to the Paci- 
fic coast, where he made arrangements 
for handling the territory. 

Wheeler Bros. & Pierce have been ap- 
pointed general agents of the company 
at Los Angeles; John Davis & Co. at 
Seattle, and Rogers, Evans & Co., at Salt 
Lake City. 





At a meeting of the Massachusetts Re- 
insurance Bureau changes were made in 
the rules extending the benefits of the 
pool to cover workmen’s compensation 
policies in Michigan under the unlimited 
liability law of that state. Plans were 
so made that any state hereafter adopt- 
ing unlimited liability law may be brought 
into the reinsurance agreement. The 
new name is the Workmen’s Compensa- 
tion Reinsurance & Inspection Bureau. 


CASUALTY NOTES 


No successor to H. H. Stryker as head 
of the Surety Association of America has 
yet been chosen, but a meeting will be 
held for the purpose late in September. 

W. E. Metzger & Son, Nashville agents, 
report that they have handled a heavy 
volume of business for the Missouri Fi- 
delity & Casualty, one day’s premiums 
recently totaling $2,900. 

Lowry Vahey has been made manager 
of the burglary department of the Na- 
tional Fidelity & Casualty of Omaha, with 
authority to reorganize and develop it to 
the limit. He comes from the Frankfort. 

Ora E. Hedges, general agent at Colum- 
bus for the North American Accident, 
sprung a surprise upon his friends, when 
he was quietly married at his home, 778 
East Mound street, to Miss Dora Jane 
Kaye. 

Surety underwriters are interested in 
the announcement that Joseph G. Robin, 
former president of the Northern Bank of 
New York, will withdraw his plea of 
guilty and demand jury trial. Develop- 
ments in the bankruptcy proceedings 
against the Bankers Realty Company & 
Fidelity Development Company indicate 
that certain loans entered as having been 
made to Robin were instead used in the 
interest of defunct Aetna Indemnity. 

Chester M. Cloud has been appointed 
general manager of the New York cas- 
ualty branch office of the Fidelity & De- 
posit, with full supervision over all its 
casualty departments in that territory. 
Mr. Cloud has been with the company 








since 1910 and until about a month ago 
was assistant manager to Thomas L. Jett, 
manager. Then Mr. Cloud was made as- 
sociate manager and now he is given full 
control of the company’s casualty busi- 
ness. 





EDUCATION THE THEME 


(CONTINUED FROM PAGE 1) 


Tuller. There will be musical features, 
but not speechmaking. 
President’s Annual Address 
When President Alexander called 
the first session to order forty-two 
companies answered the roll call. A 
complete list of companies represented 
will show additions to this number. 
The president’s address covered briefly 
the progress made this year and placed 
special stress on the need of educa- 
tion. One-cent postage and the pros- 
pects of a union between the Detroit 
Conference and the southern conference 
were other topics taken up. The con- 
ference showed its appreciation by a 
rising vote of thanks. 
Additions and Withdrawals 


Secretary Cross’ report showed the fol- 
lowing additions to the membership: Amer- 
ican Accident, Lincoln, Nebr.; Brotherhood 
Accident, Boston; Bankers Accident, East 
St. Louis, Ill; International Liberty 
Union, Covington, Ky.; Old Line Life, Mil- 
waukee, Wis.; Transylvania Casualty, 
Louisville. 

The Missouri State Life withdrew be- 
cause of reinsurance of its accident busi- 
ness, the United Casualty & Surety be- 
cause it is ae no industrial business 
and the Mutual Health & Accident 
changed to the Clover Leaf Casualty. 

Treasurer Brackett’s report showed 
$1,880 balance on hand. Chairman Koch 
of the agency bureau committee reported 
that 2,804 agents had been reported to 
the Hooper Holmes Bureau 4 to Aug. 12. 
A few companies are neglecting to report 
and it was suggested one officer be made 
responsible for this matter in each com- 
pany. A number of companies are not 
buying this service at all and the com- 
mittee strongly urged that they should 


do so. 
Porty-eight Varieties 


Chairman Dewey of the special claim 
committee not being present, President 
Alexander asked W. G. Curtis to read a 
paper which came to Mr. Alexander from 
an anonymous source recently on “The 
Need of the Hour,” very cleverly writ- 
ten. It pointed out some of the abuses to 
which insurance companies are subjected. 
As to examinations, it said the examiner 
reports to forty-eight doctors and each 
Sen to his drug store (legislature), and 

xes up a remedy, making forty-eight 
varieties of cures. Maybe one doctor pre- 
scribes cooperation. “I will give the ad- 
vice and you do the work and pay the 
cost.” Publicity, once looked upon as a 
guardian of the people’s interests, is now 
a source of revenue and political sub- 
sidy. Legal advertising in country papers 
in North Dakota was pointed out as an 
example. The Missouri suicide law, the 
Louisiana claim law and various retalia- 
tory laws were mentioned as abuses. The 
whole paper went to show the need of 
education and of a bureau to promul- 
gate it. 

Chairman Behrens of the grievance 
committee reported that only a few minor 
complaints due to misunderstandings had 
been brought before the committee. 


Conditions in Conference 


Field conditions are very satisfactory. 
There is very little twisting of agents. 
By way of introduction to his paper on 
“The Relations Between the Stock and 
Mutual Companies in the Detroit Confer- 
ence and the Relationship That Should 
Exist,” Arthur J. Simpson stated that he 
is a new member of the conference, but 
perhaps on that account noticed ‘condi- 
tions which had grown up so gradually 
that older members had not taken cog- 
nizance. He said that at the first meet- 
ing he attended he was impressed with 
the alert, confident air exhibited by the 
stock company representatives and the 
hesitating, uncertain, unsatisfied air of 
the mutual company representatives. 

The stock companies represent more 
income, rhaps more experience, but not 
necessarily more brains, nor better ideas, 
nor better faculty of expressing them. 
Seeking the cause of the stock company 
men dominating the meetings, Mr. Simp- 
son found the stock company men planned 
and carried on the work equally neces- 
sary to both classes of companies, while 
the mutual men were silent and without 
expressing objections if they had any. 
Outside of the conventions mutual men 
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— congregate and discuss their prob- 


4 Misunderstanding 

This led the stock people to think the 
mutual men had a grouch and the mutual 
people to assume an abused air. Per- 
haps for these reasons the stock people 
have asssumed leadership and let the 
mutual pesete do as they pleased, 

Mr. Simpson yoy ~ this as a deplor- 
able condition. The two classes of com- 
panies are about equally numerous in 
the conference. In meeting the situation 
such as will arise next winter unity of 
action by all interests will be’ needed. 
The smallest company may have most 
influence in its own state. The stock 
companies need the mutuals and the mu- 
tuals need the stock companies. 

Time to Get Together 

Hence it is time to yt aside every 
jealousy, indifference and suspicion, and 
let every mutual representative say or 
do something when necessary; not sit si- 
lent and let action be taken and kick 
afterward. Let mutual men insist upon 
doing their part. Let stock companies 
not “hog the ring,” but divide the burden 
and put away feelings of disgust at the 
inactivity of the mutual men. Let them 
demand the help of the mutuals and give 
them responsibilities. If given responsi- 
bilities and found wanting the partin 
of the ways has come. One cannot affo! 
to contribute time or money without as- 
suming responsibilities, nor can the other 
afford to assume all the responsibility 
and the larger contribution with hangers- 
on who have neither the ability or nerve 
to assume responsibility. Mr. Simpson 
was given a —- vote of thanks. Sev- 
eral members spoke on the paper. Mr. 
Fibel said his statements were true. 
Several testified that the best of feeling 
exists between the two classes of com- 
panies. Dr. Bruner urged the mutuals 
to take their full part for, as legislation 
is going, companies must hang together 
or they will hang separately. 

Conditions in the West 


C. O. Piper, manager of the health and 
accident department of the Guaranty Life 
of Davenport, read a Per on conditions 
in the accident insurance field in the 
middle West, in which he pointed out 
the menace of state insurance and need 
of education to head it off. 

Chauncey S. 8S. Miller’s paper on “‘Con- 
centrating the Work of Education” was 
a stem winder dealing with the need, 
method, cost and prohable results of 
education. At its close J. B. Pitcher 
urged members to think it over, so that 
on Friday, when the report of the educa- 
tional bureau committee comes up for 
action, $15,000 to $20,000 a year for edu- 
cation work may be made available if 


possible. 


Showing what a bureau manager could 
do, H. A. Behrens pointed out that the 
head of the Employers’ Association in 
Detroit was to give his views on work- 
men’s compensation to employers of 60,- 
000 people, and he had thought that 
industrial companies had interests in- 
volved also and could cooperate with the 
employers. A strong bureau manager 
could probably get an opportunity to talk 
to those employers also. 

The nomination committee is giving its 
work the most painstaking consideration, 
as the work this year needs the guidance 
of the best talent in the conference. 
There is a good prospect that William H. 
Jones, who has served so well as chair- 
man of the executive committee, will be 
elected president. 





PRESIDENT’S ADDRESS 





Sounds Keynote of Session in 
Educational oF Atee ” 





In the address of the president, Mr. 
Alexander spoke of the work which 
had been accomplished during the year 
and outlined the work which was be- 
fore the convention for the near fu- 
ture. He said in part: 


It seems to your president that it is 
our immediate duty and privilege to 
broaden and intensify the scope of our 
endeavors. All over this country the need 
of pushing, of systematizing the educa- 
tion of insurance company officers, insur- 
ance agents, state insurance officials and 
legislators, has been recognized by the or- 
ganizations representing those great di- 
visions of this business of ours classified 
as life insurance, fire insurance and cas- 
ualty insurance. 

Weed for Education 

Our needs in that respect are patent 
and concrete. The fire companies’ organi- 
zations are busily at work. The Associa- 
tion of Life Insurance Presidents has done 
excellent work and two weeks ago, at 
the Old Point Comfort convention, the 
International Association of Casualty & 
Surety Underwriters took a very signifi- 
cant step forward, by unanimously vot- 
ing to enlarge the scope of the bureau of 
publicity. 

It seems to me that it is our most 
obvious duty to do our share in this 
great and pressing work. We have heard 
the invitation of the state insurance com- 


missioners to help in the work. of popu- 
lar insurance education and have been 
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positively assured at our last mid-winter 
convention, by one of them that all sums 
set forth in our annual statements as 
contributions to the work of popular in- 
surance education will receive no word of 
criticism nor aught but praise. 

Urges Immediate Action 

I earnestly and urgently commend the 
thought to your careful consideration and 
bespeak united action at this convention, 
looking to the practical establishment of 
our own bureau of education, here and 
now, irrespective of what allied organiza- 
tiong may be preparing to do or expect- 
ing to do. 

mpt, concerted action of this sort 
will do incalculable good for each and 
every company associated in this organi- 
zation, young or old, large or small. “He 
giveth twice, who giveth quickly.” 

We must realize that the means must 
be supplied or at least pledged and pro- 
vided promptly. Every day the needs in- 
crease, every day’s delay means that 
much more to be done in combating ig- 
norance, misunderstandings and natural, 
because uncorrected, prejudices to be 


overcome. 
Action at Spokane 

Speaking retrospectively, the readoption 
at the recent Spokane convention of the 
National Convention of Insurance Com- 
missioners of the uniform standard pro- 
visions bill must be a source of the great- 
est. gratification to every organization 
writing health and accident insurance in 
this country. Also at the Spokane con- 
vention, last month, this organization had 
presented a bill intended to define and 
check switching and twisting and to make 
the diversion or retention of premiums an 
act of embezzlement. This measure, with- 
out any delay or adverse comment, was 
referred to the chairman of the commit- 
tee on laws and legislation. 

Southern Conference 

Correspondence with the leading cas- 
valty organizations of the south which 
write the same classes of insurance as 
we do, leads me to believe that in the near 
future we may expect a coalition to be 
effected between the Southern Casualty & 
Surety Conference and this body. A most 
cordial invitation has been extended to 
the members of the Southern Casualty & 
Surety Conference to be with us at this 
time, and I am glad to see that so many 
have accepted our hearty invitation. If 
it meets with your approval to consider 
formally a proposition for such @ merger 
I think I may say that these growing and 
energetic workers in the vineyard will be 
with us not only in spirit and in purpose, 
but in name, as full-fledged members of 
the Detroit Conference. 


TALES ON INSURANCE WASTE 
©. W. Ray Says Education Will Stop Many 
ad Leaks 


(Prom a Staff Correspondent) 

Detroit, Aug. 28.—‘“Waste,” was 
treated in a paper before the Detroit 
Conference today by C. W. Ray, secre- 
tary of the Hoosier Casualty in an able, 
practical paper, pointing out that old 
ways of doing things would be waste 
of time now. Mr. Ray said that to acci- 
dent and health companies time is the 
greatest factor, if improperly used it 
means waste. Even a small leak in ev- 
ery department means waste of time. 

Work For New Bureau. 
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special who builds up a business and 
then gets an agent does profitable work 
for such agencies are generally good 
ones. The twenty-five cent charge 
for every policy issued and lapsed after 
the first month is preventing much 
waste. There is much waste in incom- 
petent advertising, poor circular letters 
hurt a company’s standing. Moral haz- 
ard causes great waste. The immoral 
risk comes from eagerness for volume 
and flattering propositions for benefits. 
Why should not the educational bureau 
include education on moral hazard and 
waste. Cannot this educational work 
best be done through the agency and 
policyholders publications of the com- 
panies. This would require a bureau to 
furnish the matter but save the heavy 
expense of publication. 
Policyholders Can Help 

The greatest influence on law makers 
can be brought through company agents 
and influential policyholders. The com- 
bined strength of the companies in any 
congressional district is too great for 
any congressman to ignore. Lapsed busi- 
ness causes enormous waste. Lapses 
come first from executives failing to 
exact proper methods from subordinates, 
specials and agents. Business properly 
written and collections properly made 
will hold lapses down to 10 percent. An- 
other waste is caused by the delinquent 
notice, causing the policyholder to lapse 
altogether. Another source of waste is 
the dishonest agent who collects regu- 
larly but fails to remit and later sends 
in reinstatement notice with one month’s 
premium. A great leak is in the claim 
department. One improperly written let- 
ter to a claimant will cause more lapses 
than a dozen like adjustments by agents. 
The twenty percent clause in most poli- 
cies causes much waste. If it were elim- 
inated there would be less lapses. It is 
not always the amount paid a claimant 
but the treatment accorded him which 
causes lapse. 

Promotors Cause Waste. 


Legislation is needed to deal with com- 
panies organized for the benefit of pro- 
moters. Such concerns are causing un- 
rest and demand for higher commissions 
by agents. Taxation is another waste. 
Mr. Ray closed his paper with statistics 
on taxation and cost of supervision show- 
ing the terrific burden placed on com- 
panies. One year’s taxes from insurance 
companies in all states amounted to near- 
ly sixteen million dollars, while expens- 
es of insurance departments amounted 
to $1,027,699 or 6% percent of the amount 
received from taxes. 





LAW'S RETURN PREMIUM TABLE 

Harrison Law of Nutley, N. J., has pub- 
lished a new cancellation table under the 
title of Law’s Return Premium Table. 
It furnishes a ready means of arriving 
at earned and returned premiums by a 
few operations of addition and subtrac- 
tion. No multiplication nor division is 
required. The publication is bound pol- 
icy size with a linen backed paper cover 
and costs $1. 





INTERESTING TABULATION 

A tabulation has been made of the total 
payments made by insurance companies to 
state insurance departments last year. 
This amounted to $8,265,000. Of this a 
little over $6,000,000 was for taxes on 
premiums, leaving about $2,000,000 for the 
expense Of maintaining the insurance de- 
partments, or for the general benefit of 
the state. 





To Revise Kentucky Laws 

Louisville, Ky., Aug. 28.—(Special)— 
Fire insurance men have received inti- 
mations from the state insurance board 
that the latter may recommend a gen- 
eral revision of the insurance laws of 
the state at the next session of the 
legislature and that the authorities will 
give their support to reforms, such as 
the repeal of the valued policy law. 





Public mention of this was made for 
the first time today, when an author- 
ized statement from the board appear- 
ing in the daily papers contained a 
reference to this matter, the state board 
reviewing the arguments of the insur- 
ance interests as to the encouragement 
of arson caused by the law. The board 
also promises an announcement of re- 
duced dwelling rates in a few weeks. 





Minnesota Agency Appointments 

Natl. Union—W. H, Zeiher, Dumont. 

Amer. Union—H. S. Smith, Stillwater. 

Germania—Henry Flint, Richmond. 

Ham.-Brem.—H. S. Smith, Stillwater. 

ueen—F, A. Edson, Deerwood. 
ranklin, Pa.—A. N. Nelson, Taylor’s Falls. 

Western, er L. Culberson, Minneapolis. 

North Amer. . F. Sawyer, Goodhue. 

Prov. Wash.—J. O. Werntz, Palisade; A. N. 
Lynne, Elbow Lake. 

Svea—Hans Gunderson, Willmar; Edwin 
Arneson, Benson. 

Northern, N. Y.—H. H. Matteson, St. Paul. 

Fid.-Phenix—B. H. Beuning, Albany; A, O. 
Stortroen, Fisher; Theodore Aune, len wood; 
C. W. Dixon, New Brighton; S. M. Quigley, 
Wabasha. 

Amer, Cent.—R. C. Hayner, Bemidji; C. 
McDaniel, Thief River Falls; J. C. 
Alfred Hoel, Gilbert. 

L. & L. & G., N. Y.—Lars Backe and D. B. 
Bakke, Thief River Falls; H. M. Giles, Min- 
neapolis; William O’Connor, Renville; O. J. 
Ostensoe, Twin Valley. 

State of Pa.—George Kane, W. A. Ritt, 
Henry Kane, J. J. Linehan and B. O. Adler, 
St. Paul; Henry Flesch, Richmond. 

Teutonia, La.—J. A. Lewis, Minneapolis, 

U. S. Lloyds—W. H. McGary, Faribault. 

Ger.-Amer., N. Y.—M. J. Wooley, Akeley; H. 
N. Harding, Cass Lake; A. J. Olinger, Park 
Rapids. 
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Illinois Agency Appointments 

New Hamp.—J. E. White, Sandwich; Myrta 
saat, Murphysboro; J. F. Johnston, Green- 
ville. 

New Jersey—F. A. Burgston, Moline. 

Natl. Union—G. E. Tester, Litchfield. 

Nord-Deutsche—William Loehde, Chicago. 

Northern, N. Y.—B. H. Jones, Chicago. 

Newark—F. A. Burgston, Moline; G. C. Kirk- 
patrick, Benton; W. F. Hahn, Centralia. 

Orient—N. C. Darnell, Brookfield. 

Old Colony—F. V. Jaeger, Chicago. 

Ohio Farmers—E. A. Ross, Danville; U. T. S. 
Rice, Mattoon; J. W. Kagey, Tuscola; W. B 
Sheriff, Paris. 

Phenix, Fr.—C. F. Grantz, Moline. 

Prov. Wash.—Myrta Hunt, Murphysboro; 
Jeremiah McQuode, Peoria. 

Phoenix, Ct.—J. H. Carroll, Blue Island; O. 
A. Landquist & Co., Lake View. 

oyal—L. E. Green, Vernon. 

Connecticut—F, N. Vaughan, Amboy; E. M. 
Hull, Chrisman. 

Scott. Union—J. F. Wienke, Woodstock. 

St. Paul—J. F. Kelley, Dallas City. 

Sun, Eng.—Seip, Walsh & Co. and Jennings 
& Turner, Chicago. 

Western & Atl.—J. M. Stokes, Kankakee. 

Teutonia, Pa.—G. W. Cowan, Galesburg; F. 
H. Maxwell, Macomb. 





A. T. LUMBY DIES 


Alexander T. Lumby, head of the south- 
ern department in the head office of the 
Home, and secretary of the Southern Tor- 
gjado Insurance Association, died at his 
home in Bergen Beach, L. I., Monday aft- 
ernoon of typhoid fever and paralysis. He 
was 61 years of age. 





LOUISIANA AND TEXAS 


New York, Aug. 28—(Special)—Under- 
writers heré are of the opinion that since 
the extinguishment of the Louisiana Fire 
Prevention Bureau lower rates may soon 
prevail in that state, minimum dwelling 
rates of 50 cents for three years now 
being quoted. Southern agents regard the 
reorganization of the bureau under the 
new law a hazardous proceeding and not 
likely to be attempted. 

A statement given out by Secretary 
Pollard of the Texas rating board shows 
that the average rates in Texas for 1911 
were nine points lower than the average 
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Keep this *Ad""—You may Need our Facilities, 


= 





for the thirteen southern states and five 
points lower than the average of these 
states for the five years period. Texas 
has the highest average loss ratio of the 
thirteen except Mississippi. The state- 
ment places the blame for the conditions 
on the public, pointing out poor construc- 
tion and unsafe conditions. 


DIRECTORY OF 





Independent Adjusters 





a. re 
EX WEL oO 
801 Gas & Blectric Bldg, Denver” 
Territory: Mountain field and Black Hills. 
(Also consulting underwriting authority.) 
ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
ae Oe 1st ae 
s Buil 
GEORGE C. GILL, Manager 
ILLINOIS 
Cc. B.TAYLOR 
1807 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 


ILLINOIS 
1881 HoH. M,. Hire 
Tele none Wabash be 
ADJUSTER OF FIRE LOSSES 
ILLINOIS 
EDWARD 'T., GI’ THRIE 
Demaree ,» Mettoon 
Bell Telephone 165 
Adjuster of Fire Losses for Companies 
'LLINOIS AND ADJOINING STATES 
Maurice Woolmman & Co. 
1807 Insurance iy. ‘° 
ADJUSTMENTS AND APPRAI 
Building Losses a Specialty 
INDIANA 
I. H. ODELI 
110 Upper Second St., Evansville 
Adjuster of Fire and Inland Marine Losses 
INDIANA 
rine ee SRR RTT osses 
Northern Indiana and Ohio and Southern Mich. 
IOWA 


IOWA ADJUSIMENT CO. 
206-8 Des Lif Moines 


Moines e Bldg., 
H. H. McGUIRE, Manager 





























IOWA 


GEO. C. NEWMAN 
601 Citizens Nat. Bank Bidg., Des Moines 
ADJUSTER OF FIRE LOSSES 


KANSAS 
ALEX. 6. HENDRY 
McPherson 





-Adjustments—Field_Work—Ingpections 
KANSAS 


= eS ert es 


FIRE LOSSES 


MICHIGAN 
JOHN ROWsSON 
401° Ashton 


Bldg. Grand Ra: 

Long Dist. Phones: Bell 110; Cit. 1279 
JUSTER OF FIR SSES 

MIC 








ALLEN C. FP RINKEK 
Kalamazoo 


FIRE AND AUTOMOBILE LOSSES 


MICHIGAN AND NORTHERN INDIANA 





elephone 700 
ADJUSTMENTS AND INSPECTIONS 


MICHIGAN 
FRE 





DD. B. SOPwPHRAR 
Bay ci 
Phones: Office 112, House 499 
ADJUSTER OF FIRE LOSSES 
MICHIGAN 
VET @.. MOLONEY 





Ph: : : 
ADJ USTER OF PIRE LOSSES 
MINNESOTA 
INO. B. LEE CO. 
15 North Fourth St., Minneapolis 
ADJUSTER OF FIRE LOSSES 
NEB RASK A 
Mr. 
ae, UNKHOUSER 
ADJUSTER OF FIRE LOSSES 
OHIO. < 
r=) ARLES m. HOWER 


702-3 ve., 
Bell, Main 2265 Cuyahoga, Cent. 6340 W 
ADJUSTER OF FIRE LOSSES 


OHIO om 
a 2 Da. Et A ORS ED we 


Bell Phone, Main 2575 
APPRAISER, ACCOUNTANT AND ADJUSTER 
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CHICAGO 
GREATEST 
CHICAGO 


INSURANCE IN FORCE 
OVER 


$60,000,000.00 


WANTS GOOD M 






FEDERAL LIFE 
INSURANCE IN FORCE - - $20,000,000,.00 
CAPITAL, SURPLUS AND RESERVES 3,000,000.00 


An enterprising, progressive, 12 year old Life Insurance 
Company issuing all standard forms of term, non-par- 
ticipating, annual and deferred dividend policies. 

Accident and Health Department just being inaugurated. 

Exceptional opportunities tor men of ability desiring to 
form PERMANENT connections. If interested address 


ISAAC MILLER HAMILTON, President 
CHICAGO ’ 





“_ 





The Western and Southern 
Life Mnsurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 


PROGRESS BY SIX YEAR PERIODS 


Year Assets Insurance in Force Income 
1898 $139,826 $3,691,843 $626,116 
1899 401,717 10,881,961 2,061,558 


1905 1,824,295 31,739,266 6,245,918 
1911 6,122,365 56,060,715 — 12,703,247 


Branch Offices in all the larger cities in Ohio, Indiana, Kentucky, West Virginia and Western Pennsylvania 
AGENTS WANTED 











-We Want Several Good Agents for 


IOWA 


also Indiana and Illinois 
General Accident (}#: Assurance Corp., Ltd. 


KELLY & NORIE-MILLER, U. S. Mgrs. 
55 John Street - - - - : NEW YORK 








c will pay the man who is a producer, or 
qualified to train agents, to write us today. 
Excellent positions for men -of character 
and ability. Good openings at this time in 
Pennsylvania, Ohio and West Virginia. We 
want good men. Write us. 


PITTSBURGH LIFE & TRUST CO. 


HOME OFFICE, PITTSBURGH, PA. 
Ww. c. BALDWIN, HOWARD S. SUTPHEN, 


RESIDENT DimecTor OF AGENCIES 


“Pre-eminence in Benefits to Policyholdera” The Watchword 


THE MUTUAL LIFE 


Insurance Company of New. York 





a ea Eh 6s 5c os cinweces aeeeks oe aaah $57, 726.13 
Received FROM Policyholders in 1911 ................2000+s2c00s tas 
Excess of Payments over Receipts... ..............cececcceeecnese $1,771,642.93 
non so hanes .npdsd aseusccevevsr sees’ $13,631,857.72 
Apportioned for Dividends in 1912................--..000005 15,146,685.72 
Mutual Life Agents Make Most Money BECAUSE Mutual Life Policies Sell Most Freely 
For terms to producing agents, address 
GEORGE T. DEXTER 
34 Nassau Street 8nd Vice-President NEW YORK, N. Y. 








THE STATE LIFE INSURANCE COMPANY 
INDIANAPOLIS 
Not the Oldest : Notthe Largest : Just the Best 


‘NINE MILLION DOLLARS 
Deposited with the State of Indiana for the Sole Protection of Policyholders 


OUR_ COMPLETE PROTECTION POLICY 
Protects against Natural Deets, Doubles the Paymentin the event of Accidental 


vides for Suspension of Premiums without Forfeiture in the event 
of Total Disability. 

THE MOST DESIRABLE POLICY FOR ALL AGES 
Good Territory and Address CHARLES F. COFFIN 
Remunerative Contracts for 2nd Vice President 
Men Who Can *‘Do Things”’ 1231 State Life Building 




















NEW POLICIES ) 
NEW RENEWAL CONTRACT 
Both Worthy Ain Inquiry : 


Scranton Life Insurance Co. 
SCRANTON, PENNA. . 











Th he eect aReateg eos, a SN cae nema “a 
DEATH FROM ANY CAUSE 
PERMANENT TOTAL DISABILITY 
DISABILITY RESULTING FROM ANY SICKNESS OR ANY ACCIDENT 
The Columbian National Life Insurance Company 


OSTON, MASSACHUS. 
ARTHUR B. CHILDS, President ¢ SWie ©. JOHNSON, Vice Pres. and Gea. Mer. 
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“SAFE AS A GOVERNMENT BOND 


(©) The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT MONTHLY INCOME INSURANCE 


Our New Agency Proposition »> FOR FACTS 
; Our Policies: et and latest. UR TALIS 
Correspondence confidential. 











